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28 FIAT lumbermen are accustomed to taking the leader- 
ship in their communities, their States and in their com- 
mercial organizations has become an established fact 
throughout the country. There is something about this 
pioneer industry that develops this leadership, and few 
men connected with lumber manufacturing have shown this charac- 
teristic in greater measure than has that energetic and progressive 
lumberman, banker and civic leader, Randle T. Moore, of Shreve- 
port, La. No important gathering of business men in the Southwest, 
whether it. be lumbermen, or bankers, railroad executives or oil pro- 













ducers, cotton planters or college presidents would be complete with- 
out the presence of this outstanding figure in the business and com- 
munity life of that section. 


Lumberman—Banker—Civic Leader 


The civic record of Randle T. Moore is one of long service and 
real achievement, as is indicated by the imposing list of civic, educa- 
tional and religious organizations with which he is. or has been con- 
nected. He is known principally as a lumberman and banker, in 
both of which lines he has displayed unusual executive ability and 
has made an enviable record. As vice president of the Peavy- 
Byrnes Lumber Co., the Peavy-Wilson Lumber Co., and the 
Peavy-Moore Lumber Co., he has been of great assistance to A. J. 
Peavy, president of those organizations, in making the Peavy enter- 
prises leaders in the great southern pine and hardwood manufactur- 
ing industry. As a director and member of the executive committee 


.of Frost Lumber Industries (Inc.), he has been prominently identified 


with the growth of the splendid organization that is headed by an- 
other outstanding industrial leader, E. A. Frost. 

As chairman of the board of the Commercial National Bank and 
vice president of the Commercial National Co., of Shreveport, Mr. 
Moore has had opportunity to display to a marked degree his unusual 
ability as an executive and an organizer, as witnessed by the remark- 
able growth of those institutions, which have become towers of finan- 
cial strength to Shreveport and the entire Southwest. In these connec- 
tions and as vice president and director of the Bank of Commerce & 
Trust Co., of Mansfield, La., his influence is felt and his counsel 
invoked in all lines of industrial and commercial endeavor. In addi- 
tion to the lumber and banking connections mentioned, Mr. Moore is 
president of Bain Beaird Co., vice president Christie & Eastern Rail- 
way Co., the Sabine & Neches Valley Railway Co., and the Kinder 
& Northeastern Railroad Co., director and treasurer L. H, Gilmer 
Co., of Louisiana, and director of the Caddo-De Soto Cotton Oil Co. 

Outside of his business responsibilities, Mr. Moore has found his 
greatest pleasure in connection with his work in various civic organi- 
zations. He has been president and national councilor Shreveport 
Chamber of Commerce, president Shreveport Federation of Com- 
munity Work, member police jury of Caddo Parish, chairman water 
and sewerage commission of Shreveport, chairman board of stewards 
First Methodist Church, chairman executive committee Boy Scouts, 
director of the Louisiana Orphanage, Ruston, La., and member 
board of trustees Centenary College, Shreveport. 

His widest sphere of usefulness, however, has been found in the 
Chamber of Commerce of the United States, of which he was elected 
a director in the fabricated production department in 1926, repre- 
senting the fourth election district for Alabama, Mississippi, Louisi- 
ana and Texas. In this connection Mr. Moore has actively partici- 
pated in the work of the chamber, has attended all of its meetings, 
and while being a consistent booster for the interests of the States he 
represents, has been active in all the movements of the organization 
looking to the general good of the country. That his own people 
are delighted with his work in this connection is shown in the action 
of the Shreveport Chamber of Commerce in presenting Mr. Moore's 
name for re-election for a second term as a director at its coming 
annual meeting. The committee from the Shreveport Chamber of 
Commerce which is sponsoring Mr. Moore’s re-election is headed by 
A. J. Peavy, head of the Peavy lumber interests and who has just 
retired as president of the Southern Pine Association after serving 
that organization in that capacity with distinction for two years. 
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(Patented) 
The BEST apron ever made. Adjustable, Fits ALL types of workmen. 
Sets High or Low, to perfectly meet conditions of use. Changedin a 
Jiffy. Comfortable. Stays Put. 
Write for Sample and Price. 
ALLIED CLOTH SPECIALTIES, INC. 
Dept. B Greenville, Ohio. 























WISCONSIN 
HARDWOODS 


HEMLOCK 


PINE 

KorrectMake 

MAPLE AND BIRCH 
FLOORING 





Stock for the Eye 
of the Shrewd Buyer 


The good judge of values always appreciates 
Kneeland-McLurg stock. Here is stock he can 
actually buy on merit. 


Quotations will convince you. 


150,000 ft. 1” Sel. & Bet. Kiln Dried Birch 
200,000 ft. 1” No. | Common Kiln Dried Birch 
75,000 ft. 1” No. 2 Common Kiln Dried Birch 
40,000 ft. 6/4” No. 2 and Better Soft Eim 
100,000 ft. |” No. 2 and Better Ash 
“KORRECT MAKE’ MAPLE FLOORING 
75,000 ft. 25/32x24" Second Grade 
90,000 ft. 25/32x24” Third Grade 
“KORRECT MAKE” BIRCH FLOORING 
100,000 ft. 25/32x2%," First Grade 
30,000 ft. 25/32x2'4” Second Grade 
50,000 ft. 25/32x24” Third Grade 
25,000 ft. 25/32x1'/2” First Grade 


KNEELAND-McLURG 
LUMBER Co. 


SALES OFFICE: PHILLIPS, WISCONSIN 
Mills at Phillips, Wisconsin and Morse, Wisconsin. ¥ 













Create More 
Interest In 

Building and 
Remodeling 


The Home Maker is a live, little monthly paper pub- 
lished by the American Lumberman for retail lumber 
dealers to use in stimulating interest in home building, 
remodeling and repairing. 

It presents your sales message in an interesting way 
and carries your name and address on three prominent 
pages. 

Dealers in all parts of the country are increasing their 
sales and profits with the Home Maker. You can do the 
same thing at a very nominal cost. : 


Coupon Will Bring Sample Copy 


of the HOME 


salt, 

AMERICAN LUMBERMAN, | 
431 So. Dearborn St., | 
CHICAGO, ILL. | 
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Remodeling for Civic and Business Betterment 


undertaking was started in Chicago this week, when the 
Home Modernizing Bureau of the National Building Indus- 
tries was launched. The forming of this organization is the 
culmination of plans made at a preliminary meeting held in Chi- 
cago and reported in the AMeriIcAN LuMBERMAN of March 10, 1928. 
Details regarding the organization, its objects and methods of 
functioning will be found in a report elsewhere in this issue. 
This meeting has been termed unique because it is the first and 
only effort ever made to unite all the building industries in a 
national movement to bring about the rehabilitation of the homes 
of the country. It is significant because if made to realize its full 


ie IS believed to be a unique as well as a most significant 


possibilities, it will transform thousands upon thousands of indi- 


vidual dwellings into more attractive, more convenient and more 
comfortable homes. It will change the appearance of and beautify 
entire communities, and with the more general introduction of 
sanitary equipment in homes and the addition of sun rooms, extra 
windows and porches, there should come about an improvement in 
the health of the people generally. As the movement contemplates 
something like a revolution in the civic spirit of communities, it 
may well be expected to exert a profound influence upon the nation 
us a whole. 

While the movement is national and the organization is to some 
extent at present centralized, it is understood that the central 
organization is merely directional, being designed primarily to 
stimulate and inspire local activities throughout the country. If 
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is realized that leadership must be local and therefore community 
councils will be organized to unify local activities. If there is to 
be a regenerative influence in a community, it must be supplied 
by the lumberman, the plumber, the hardware dealer, the painter 
and decorator, the contractor, the electrician and others who will 
be called upon to do the work and supply the materials for the 
rebuilding and rehabilitation that are contemplated in the movement. 

It will readily be seen that such a rehabilitation as is here 
contemplated includes the purchase and use of substantially every 
kind of building material, all kinds of fittings and furnishings for 
the home, and the improvement program inevitably will include 
landscaping and a general beautifying of the premises. Everybody 
will be benefited, probably the lumberman most of all, from the 
sale of materials and merchandise. But the benefit will not be 
confined to those who sell; it should and, if rightly conducted, the 
campaign will confer as much benefit upon the buyer and owner 
of a home and his family as upon the builder and seller of the 
building and furnishing material. 

An outstanding advantage of the rehabilitation campaign is its 
permanency. It is not to be temporary and spasmodic; it should 
be and can be made perpetual. Changes in style and improve- 
ments in methods and equipment make necessary the periodical 
rebuilding and re-equipping of the home as well as of the factory. 
In fact the improvements made in the factory are but precursors 
of improvements in the facilities made available for people in 
their everyday lives. The campaign of rehabilitation is calculated 
not only to bring the homes and other structures of the country 
up to date, but by successive additions and alterations to keep 
them so. While the undertaking owes its origin to a desire to 
sell materials and services, it finds its major justification in the 
positive betterment it will confer upon purchasers. It therefore 
pre-supposes a conviction on the part of the people that many of 
their homes are not modern, that they have not been kept abreast 
of improvements in industry, that there is a constant and vital 
loss suffered by the family that live in a home with too few win- 
dows, that has no running water, that is without a bath room, that 
lacks a large comfortable living room, that is without a modern 
lighting system, that has no facilities for doing the laundry work 
in modern fashion. The fact must be brought home to each indi- 
vidual home owner that he is missing something vital to his own 
well-being and that he is depriving his family of comforts and 
conveniences that modern civilization demands. When the lum- 
bermen and other business men and civic leaders have got this 
conception of the opportunities opened to them and their neighbors 
and friends by the rehabilitation program contemplated, they have 
taken the first essential step toward making it a success in their 
own communities. The lumbermen ought to take upon themselves 
the task of initiating the program in their own communities. 





Wholesalers and Lumber Merchandising 


T HAS. BEEN said with truth that the wholesaler of lumber 
J is interested in only one thing—the merchandising of lum- 
ber. It would not cover the situation to say that he is a 
seller of lumber, for he is decidedly more than that. Though he 
sells lumber and nothing else, he inevitably must do more than 
offer lumber for sale in order to sell it. He studies the needs of 
the user and buyer of lumber and then he draws upon the re- 
sources of the lumber industry to supply them. He studies the 
resources and the necessities of the producers of lumber and then 
undertakes to find a profitable outlet for their products. He owes 
his success as much to the service he performs for the producer 
as to that he performs for the buyer and consumer. 

The lumber industry’s greatest need at the present time, if it 
has a single need that is paramount to all others, is better mer- 
chandising. That there is room and opportunity for improvement 
in lumber merchandising through coéperation between manufac- 
turers and wholesalers is recognized in the existence and activities 
of the joint committee on merchandising relations of the National 
Lumber Manufacturers’ Association and the National-American 
Wholesale Lumber Association. 

Nobody conversant with the present situation in the lumber in- 
dustry will say that merchandising in the narrow sense of selling 
will solve the industry’s major problems. But, as President C. A. 





Goodman of the National-American association said at the meeting 
held this week, the most promising feature of the outlook for the 
current year is “the determination of the lumbermen to organize 
themselves into an industry which will conduct its business along 
proper lines. We must realize that this improved outlook in de 
mand for lumber is not in itself a profit to the lumberman but 
only an opportunity to make a profit by putting his house in order, 
This tendency is evidenced all over the country, in the retai] 
field as well as among the manufacturers, and we as wholesalers 
must also meet it.” 


There are, as anybody may observe by looking about him, great 
industries that owe their existence solely to intelligent merchan. 
dising. They sell commodities, it is true, but their real stock in 
trade is merchandising ability. The lumber industry is unique in 
possessing a commodity that is more widely needed and more gen. 
erally used than any other, the supply of which may be per. 
petually renewed, and that yet is sold in a manner that is hardly 
satisfactory to producer, to distributer or to user. There is, of 
course, such a relation between production, distribution and use 
as to imply some form of codéperation among all branches of the 
industry; certainly such a consideration of the rights and func. 
tions of each branch as shall enable it to do its part in the proper 
merchandising of the commodity from which all must obtain their 
livelihood. There are, happily, signs in abundance that lumber. 
men of all classes now see the need of such consideration and 
cooperation and that they are prepared to give both in greater 
measure. This is the industry’s best bet for 1928 and for subse- 
quent years. 





A Call for Effective Co-operation 


O MUCH HAS been said, both from the platform of lumber- 

S men’s conventions and through the medium of the printed 

page, concerning the community of interest existing be 

tween the lumbermen and the building and loan associations of 

the country, in the matter of encouraging and promoting new con- 

struction as well as remodeling, that it would almost seem super- 
fluous to add anything. _ 

That this is not the case, however, and that “plenty” more remains 
to be said—and done, before the degree of codperation that should ob- 
tain between these two important factors in home building really ex- 
ists, is only too plainly evident from a survey of the situation which 
the AMERICAN LUMBERMAN has recently been making to discover 
ways and means by which these natural allies may more effectu- 
ally work toward their common objective. No reader of the AmeEr- 
1CAN LUMBERMAN needs to be told of the position of this journal 
with regard to the building and loan associations. For many years 
it has consistently labored to create and maintain among lumber- 
men a proper appreciation of the indispensable part played by these 
organizations in the whole home-building scheme, and to urge that 
lumbermen everywhere not only support their local associations by 
taking shares therein and serving in official capacities, but that they 
take the initiative in forming new associations where none exist. 

All this is history, and only indirectly related to the present 
effort of the AmericAN LUMBERMAN, which is to unite the build- 
ing and loan associations and the lumber dealers for the promo- 
tion of the remodeling and modernization of old homes in their 
communities, utilizing for remodeling purposes the great accumu- 
lations of loanable funds in the hands of the associations, as well 
as the resources of publicity and salesmanship inherent in these 
organizations, and arousing the lumbermen to the necessity of 
“selling” their communities the idea and the information that home 
owners may now readily obtain from their local building and loan 
associations loans covering the entire cost of well considered and 
well planned remodeling and repair work. 

The need for such coéperation may be illustrated by quoting from 
a letter received this week from a western building and loan asso- 
ciation secretary as follows: 

“Making 100 percent loans for remodeling would need a great 
deal of publicity and advertising, as the public does not realize 
how simple the problem of financing a loan is. If the lumber 
dealers would notify their local building and loan associations of 
all prospects who call on them to inquire about remodeling and 
repairing their homes, the associations could then call on these 
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people and explain the easy method of financing. Finances keep 
a great many people from repairing their homes, as they have a 


horror of the old-fashioned mortgage.” 
Another secretary writes: 


Still another says: 


and loan business seems a good one.” 


It may seem a little harsh to jar the complacency of the lumber 
fraternity, or at least of those members of it who think that there 
is no need for all this talk about coéperation, but in order to 
show that we are not engaged in tilting at windmills we shall 
quote one of a number of expressions of similar tenor—this from 


an Oklahoma building and loan secretary: 


“My opinion is that if we adver- 
tised that we would loan up to 100 percent it would stimulate the 
sale of materials and loans for remodeling and repair work.” 

“Your suggestion regarding encouraging 
the repairing and remodeling of residence property as a means of 
stimulating business both for lumber business and the building 


to all. 


force and meaning of ‘codperation’. 
Outside of the lumber industry itself, no single group or ele- 


“T have wondered for a number of years why it has been im- 
possible to secure more coéperation from lumber dealers and per- 
sons connected with the building trades. 
ing and loan men and members of the allied building trades would 
join hands and work together for the building or rebuilding of 
homes, a great deal could be accomplished that would be beneficial 
This group, however, has yet to learn and realize the full 


If lumber dealers, build- 


,” 


ment has such tremendous potential influence in encouraging and 


making possible the thorough remodeling and repairing of the 
countless thousands of old houses throughout the country as have 
the building and loan associations. 
be made by the lumber industry than to fail to take advantage 
to the fullest possible extent of the tremendous financial and moral 


No greater mistake could 


resources of these institutions. 





— — 








Sharp Recovery in New Business 
[Special telegram to AMERICAN LuMBERMAN] 


Wasuincton, D. C., April 12—Sharp re- 
covery in new business featured the lumber 
movement during the week ended April 7, ac- 
cording to telegraphic advices received today 
by the National Lumber Manufacturers’ Asso- 
ciation from 709 of the country’s leading soft- 


were lower than the week before by about a 
million feet each, and orders were less by ap- 
proximately two million feet. 

The unfilled orders of 216 southern pine and 
West Coast mills at the end of last week 
amounted to 714,286,851 feet, as against 708,- 
142,345 feet for 217 mills the previous week. 
The 104 identical southern pine mills in the 
group showed unfilled orders of 248,842,776 











ations are sending delegates. 





Chicago Plans for Forest Week 


Judge W. S. Bennet, of the Edward Hines Lumber Co., chairman of 
the American Forest Week in Chicago and Illinois, announces that 
there will be a Forestry luncheon at the Palmer House, Chicago, at noon, 
Monday, April 23. This occasion is a part of the program for the cele- 
bration of American Forest Week designated by proclamation by 
President Coolidge as the week beginning April 22. 


Judge Bennet announces that among the prominent speakers will be 
Ex-Prime Minister of Canada Arthur Meighen, one of the Dominion’s 
most eminent statesmen and a distinguished speaker who will bring to 
the meeting a message that every American would enjoy hearing. 


- It is expected that there will be a heavy attendance of all lovers of 
the forests. The Izaak Walton League, very active in its championship 
of the forest, is co-operating to make.this meeting an extraordinary event, 
as are the Women’s Forestry Association of Chicago, the Boy Scouts, the 
Girl Scouts, the National Association of National Parks and the Federa- 
tion of Women’s Clubs, while a number of other public-spirited organiz- 


A cordial invitation is extended to all lumbermen and friends of the 
forests to attend. Tickets may be secured from W. F. Shaw, National 
Lumber Manufacturers’ Association, Conway Building, Chicago. 

















wood and hardwood mills. Production was 
less by about 15,000,000 feet, as compared wi 

the preceding week, and the volume of ship- 
ments was slightly larger. The current show- 
ing is encouraging, in view of the fact that 
there were 14 fewer mills reporting during the 
period under review, as compared with the 
week before. The gains in shipments and 
orders in the softwood group of 338 reporting 
mills show increases of 2,420,390 feet and 
17,858,244 feet, respectively, over correspond- 
ing figures for the preceding week. Compared 
with reports from 318 mills for the same week 
of last year, the current figures represent in- 
creases of about 23 percent in production and 
shipments and 34 percent in orders. There were 
slight decreases in all three items in the hard- 
wood group. Both production and shipments 


feet last week, as against 247,542,204 feet for 
the week before. For the 112 West Coast 
mills, the unfilled orders were 465,444,075 feet, 
as against 460,600,141 feet for 113 mills a week 
earlier. 

Altogether the 338 reporting softwood mills 
had shipments 110 percent, and orders 116 per- 
cent, of actual production. For the southern 
pine mills, these percentages were respectively 
110 and 112; and for the West Coast mills, 
110 and 114. Of the reporting mills, the 338 
with an established normal production for the 
week of 246,490,846 feet, gave actual produc- 
tion 101 percent, shipments 111 percent, and 
orders 116 percent thereof. 

The softwood figures for last week, the week 
before (revised) and the same last year, fol- 
low: Production—247,729,000 feet, against 


261,521,000 feet the week before, and 201,658,- 
000 feet last year. Shipménts—272,915,000 feet, 
against 270,495,000 feet the week before, and 
221,613,000 feet last year. Orders—286,904,000 
feet, against 269,046,000 feet the week before, 
and 214,062,000 feet last year. 

The hardwood figures for last week, the 
week before and the same week last year, fol- 
low: Production—53,933,000 feet, against 55,- 
061,000 feet the week before, and 20,399,000 
feet last year. Shipments—56,051,000 feet, 
against 57,097,000 feet the week before, and 
21,418,000 feet last year. Orders—52,554,000 
feet, against 54,700,000 feet the week before, 
and 26,395,000 feet last year. 

(Note: “Normal” production as now re- 
ported by all but two of the nine reporting as- 
sociations to the National lumber trade barom- 
over is an average of past actual production 
over a period of from two to five years imme- 
diately preceding 1928. The two exceptions 
base reports on estimated capacity. ) 

The West Coast Lumbermen’s Association 
wires that new business for the 112 mills re- 
porting for the week ended April 7 was 14 
percent above production, and shipments were 
10 percent above production, which was 125,- 
750,622 feet as compared with a normal produc- 
tion for the week of 108,088,042 feet. Of all 
new business taken during the week, 58 percent 
was for future water delivery, amounting to 
82,854,232 feet, of which 51,499,131 feet was 
for domestic cargo delivery, and 31,355,101 
feet export. New business by rail amounted 
to 54,857,231 feet, or 38 percent of the week’s 
new business. Fifty-three percent of the 
week’s shipments moved by water, amounting 
to 73,556,699 feet, of which 46,903,595 feet 
moved coastwise and intercoastal, and 26,653,- 
104 feet export. Rail shipments totaled 58,922,- 
300 feet, or 43 percent of the week’s shipments, 
and local deliveries, 5,860,601 feet. Unshipped 
domestice cargo orders totaled 167,978,174 feet; 
foreign, 131,157,712 feet, and rail trade, 166,- 
308,189 feet. 

Employment in the logging and lumber 
manufacturing industries of the Pacific North- 
west is comparable in volume to employment 
of last year at this time, according to the 4L 
employment service. It is noticeable, however, 
that the tendency is to reduce operations rather 
than increase them, something that is unusual 
in April. In all cities it is reported that there 
are fewer unemployed than was the case a 
week ago. 

_The Western Pine Manufacturers’ Associa- 
tion reports production from 23 mills as 19,- 
186,000 feet, as compared with a normal pro- 
duction for the week of 22,190,000 feet. 
Thirty-two mills the previous week reported 
production as 27,610,000 feet. There were 
marked decreases in shipments and new busi- 
ness last week, due, no doubt, to the fewer 
number of reporting mills. 


(Concluded on page 68) 
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Plans for Log Cabins 


Can you tell us where we can obtain plans for 
log cabins? We shall want something that gives 
details of construction well as pictures.— 
INQUIRY No. 2,126. 


as 


{This inquiry comes from a Missouri retail 


lumber company. The subject is one that 
should have a great deal more consideration 
from lumbermen than it commonly receives. 


The demand for summer cottages of various 
forms is steadily increasing, and the number 
of families that spend considerable periods in 
the woods or at the lakes and other country 
resorts is already very large and growing 
Lumbermen doing business in resort regions in 
particular ought to consider every such family 
as a possible builder and owner of a summer 
cottage. 

So far as the actual interior arrangement. of 
a log cabin is concerned, it is likely that with a 
little ingenuity a floor plan for an ordinary 
cottage could be adapted to it. However, this 
inquirer wants instructions regarding the actual 
building of the log cabin. These are given in 
sufficient detail, it is believed, in D. C. Beard’s 
book, “Shelters, Shacks and Shanties,” which 
is supplied by the AMERIQAN LUMBERMAN at 
the publisher’s price, $1.75 delivered. There 
are several other excellent books along this 
line supplied by the AMERICAN LUMBERMAN 
and listed in its catalog of books for lumber- 
men. In addition this publication has prepared 
and is printing in successive issues suggestive 
plans for resort cottages, which should be 
helpful to lumbermen. Copies of the catalog 
and other information about the books will be 
supplied on request.—Eprrtor. ] 


Chart for Knife Grinding 

time since we had a diagram which 
showed how to grind knives for cutting yellow 
pine, poplar, oak and birch and the correct bevel 
which experience indicated should be used, these 
being thick carbon steel knives. 

We have misplaced this diagram and are 
writing to ask if you have anything like it. If 
you have, we should greatly appreciate a copy 
at the earliest possible time.—INQuiIRy No. 2,123. 


Some 


[This inquiry comes from a lumber concern 
in Ohio. It is assumed that the chart or 
diagram referred to by this inquirer probably 
was made in the first place by a concern supply- 
ing either knives or grinders. The inquiry is 
published in order that readers of the AMER- 
ICcAN LUMBERMAN who may know of such a 
chart may supply information for the benefit 
of this inquirer. The name of the inquirer will 
be furnished on request.—Enror. ] 


Law of Timber Cutting Contract 

Some weeks ago I saw a decision that, as I 
remember it, was in your journal and this seems 
to have disappeared. This decision was con- 
cerning lumber being taken for the debts of a 
seller when in fact the purchaser had paid 
for the lumber and the court held that it could 
not be taken, as I recall it. 

I have purchased a lot of lumber to be cut 
from certain timber. In my contract I assumed 
to pay and did pay the stumpage price of the 
timber. I also paid the labor of cutting, skid; 
ding, sawing, etc. When the job was finally 
completed, the seller was largely overpaid for 
his lumber on the mill yard, when the contract 
called for it f. o. b. cars four miles away. I 
asked for a receiver when he refused to put it 
out without further advances in cash, and to 
defeat me the seller went into voluntary bank- 


ruptcy He turned in all of my lumber and my 
sawmill, which sawmill I had sold to him, re- 
taining a lien on it for the security. My con- 


tract was on record in the county clerk’s office. 

Now I need to find a decision that would 
cover this case as to who owned the lumber. 
My contract provided further, if it became neces- 
sary to protect the interest of myself, that the 
other party to the contract would turn over to 
me the mill, lumber, logs and contract for the 


timber with all equipment he was using on the 
job and I was to complete the job as per con- 
tract and pay all expenses and pay him any 
balance. : 

Please advise me if you know of any decision 
applicable to this situation.—INQuIRY No. 2,124. 

| This inquiry comes from a West Virginia 
lumberman. There are so many complications 
in the situation and it is so involved that it is 
extremely doubtful whether a decision could 
be found that covers it as a whole. Ordinarily, 
so far as the contract itself is concerned, that 
is before bankruptcy proceedings were begun, 
State law or a State decision would apply. 
Bankruptcy, of course, is a subject of Federal 
jurisdiction, and under ordinary circumstances 
would be outside the jurisdiction of State 
courts. It appears that under the circum- 
stances, the inquirer will need the advice and 
aid of a good attorney._—Eptror. | 


Hickory for Archery Bows 

Can you several firms from 
whom we can secure second growth hickory 
suitable for bows as used by boys in the 
manual training department of the schools? 
We have been unable to get this stock from 
concerns to whom we have made application 
and we thought it possible there may be some 
firm that makes a specialty of this sort of ma- 
terial—INqQuiIry No. 2,118. 

[This inquiry comes from a retail lumber 
company in Colorado. A number of concerns 
have specialized in supplying wood for manual 
training departments. In fact a considerable 
number of retail lumbermen have recognized 
the advantages of getting in contact with their 
future customers while they are still in school, 
and have encouraged young people to visit the 
vards when in need of wood for any purpose. 
While, of course, the average retail yard could 
hardly afford to put in a stock of hickory bow 
staves, yet it would likely be good business to 
make a little special effort to supply suitable 


refer us to 


materials for use in the manual training de. 
partments. The name of this inquirer will be 
supplied on request.—EpirTor. } 


Accounting for Saw and Planing Mill 

We are writing you in regard to accounting 
systems for planing and sawmills and wonder 
if you know of any standard system that can 
be used for this purpose. We want to insta} 
both in the sawmill and the planing mill an up- 
todate system of accounting, and think possibly 
you either publish something along this line or 
know somebody who does.—INQuiRy No. 2,125, 

[This inquiry comes from a West Virginia 
lumber manufacturing company. Articles bear- 
ing on some aspects of accounting in sawmills 
and planing mills have been published from 
time to time in the AMERICAN LUMBERMAN, but 
no complete, standardized system is known to 
be available. The several millwork bureaus 
have made valuable contributions to the litera- 
ture of millwork accounting, and the services 
rendered to their members along this line no 
doubt have helped to standardize methods of 
accounting as well as to put methods of esti- 
mating upon a sounder basis. 

There is a book entitled “Timber Manufac- 
turing Accounts,’ by Arthur F. Jones, which 
was originally published in 1914. This work is 
designed to cover all the operations from woods 
to mill, including logging costs as well as saw- 
mill costs. It contains some information and 
forms pertaining to the planing mill. It is 
supplied by. the AMERICAN LUMBERMAN. 

The present inquirer has been given refer- 
ences to sources of additional information on 
sawmill and planing mill accounting. No doubt 

1ere are many lumber concerns that could 
furnish the inquirer with samples of their own 
forms with such comment or explanation as 
would enable the inquirer to devise a system 
especially suited to its needs. The name of the 
inquirer will be supplied on request.—Eniror.] 
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us in those States of lumber to 


The price of logs at Big] 
Rapids, Mich., remain the same | 
as last year, though very firm | 


with a fair prospect of a rise 
soon. Board and strip logs are 
quick sale at $8 per 1,000; good 
common, $6 to $6.50; coarse 


and small logs, largely Norway, | 


are worth about $4. 


These | 


prices are paid afloat at any | 


point of the main river. The 
cost of banking this season has 
been largely increased, say one- 
fourth, and perhaps more. 
* * + 

We are all familiar with the 
picture of the good old grand- 
mother looking in all possible 
and impossible places for the 
spectacles that are mischievous- 
ly peeping ceilingward from 
the apex of her venerable head; 
and now we have the sublime 
spectacle of lumbermen, long 
waiting and anxious for the 
time when prices would go up, 
when margins would be real 
and customers be looking for 


supplies, occupying a position | 
of hesitancy and uncertainty, | 


and permitting golden oppor- 


tunities to flit by that require 
only to be wooed and won. 
The more the present position 
is pondered over, the more 
reasonable does it appear that | 
now is the time to secure a| 
fair compensation and profit on | 
lumber. We have it all in our | 
hands. What are we going to) 
do about it? 

+ ” - | 


The dam and lock in the) 
Chippewa River at Eau Claire, 
Wis., have been completed, and 
form the first of the improve- 
ments in that stream contem- | 
plated by the Dells Improve- 
ment Co. The dam is 410 feet 
long and 18 to 20 feet high. 
The estimated cost of the work 
already done and that which | 
remains to be completed is 
$200,000. 


+ . * 


The Chicago Lumberman’s 
Exchange has adopted the fol- 
lowing resolution: “Whereas, 
we, the lumbermen of Chicago, 


in time for sawing this season, 


deeming the efforts of the Iowa | 


and Illinois Retail Dealers’ 
associations to prevent sales by 


others than regular dealers im- 
practicable and _ impossible, 
therefore, 
“Resolved, that the lumber 
dealers of Chicago will not in 
the future consider any de- 
mands made upon them by said 
associations.” 
* * - 
The demand for shingles at 
East Saginaw, Mich., is brisk 
at $2.65 a thousand, 


. - om 


The water in all the rivers 
of the Northwest is at a very 
low stage with no rain or in- 
dications of any, and every 
week or even day that now 
passes lessens by just so much 
the chances of getting the logs 


The Mississippi Valley is worse 
off than any other section. Ex- 
traordinary rains must fall to 


give any hope of driving. 
Tramways may deliver logs 


enough to the streams, but they 
can not, unfortunately, compe! 
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Southern Pine Demand Strong; Mills Advance Prices 

Southern pine mills in the week ended April 6 again 
did an excellent volume of business, which exceeded their 
cut by twelve percent. Shipments since the first of the 
year have been three percent larger than output, so that 
stocks of many wanted items are becoming low, and with 
better weather the North is beginning to take the higher 
grades that have been inactive. The mills now have 
heavy order files and find prospects good, so that they have 
been able to raise their quotations above the low levels 
that prevailed in the early part of the year. Practically 
all items have shared in the advance, the only exception 
being B&better finish. Small mills have been inactive and 
have little stock ready to ship, and large mills are reaping 
the benefit. While some small mills are starting up, they 
are not equipped to supply well assorted cars. 

Prospects for Southern Cypress Are Improving 

Southern red cypress has been moving in better volume, 
though bookings have not maintained the level they 
reached following the recent price reductions. There are 
indications that some of the best sales territory will soon 
be back in the market. Florida reports a good tourist sea- 
son, and as yard stocks there have been greatly reduced, 
the prospects are more encouraging. Farming and trade 
in the southern Mississippi Valley are recovering from the 
effects of the floods, and this territory is sending in more 
orders, with the prospect that it will be a big consumer 
following the enactment of flood control legislation. The 
greater part of the current business comes from agricultural 
sections and small towns. 


Business in Shortleaf Has Made Considerable Gain 
Business in North Carolina pine has made decided im- 
provement in the last few weeks. In that ended March 31, 
orders were 38 percent above “production, which was 28 
percent below normal, and the following week orders were 
18 percent above production, then about 33 percent below 
normal. A good deal of labor has been taken for farm 
work, so an early increase in output is improbable. Better 
weather has made the buyers more willing to provide for 
their spring needs. The industrials have been taking more, 
especially of box grades. Yards are ordering more liberally 
of dressed stock. The mills have been finding business 
unprofitable, and have been able to put some small advances 
into effect, with further mark-ups likely. 

Georgia roofers have been moving fairly well in the 
last couple of weeks, with inquiries promising an expansion 
in volume of trade. Mills had been finding returns unsatis- 
factory and were curtailing output, so the recent heavy 
rains have tightened up supplies of dry stock, and prices 
seem to be firmly established at $18 base for 6-inch. 


Northern Pine Low Grades Strong; Hemlock Advanced 

Production of northern pine mills has been four percent 
above normal in the first thirteen weeks of the year, but 
bookings have exceeded the actual cut by twenty-four per- 
cent, and shipments have been eleven percent ahead of it. 
It is believed that all dry stocks will soon be cleaned up, 
and that their well filled order files will give the mills a 
strong statistical position at the beginning of the new 
season. Industrial buyers have been taking low grades in 
large quantities, and have begun to take more pattern lum- 
ber. The principal yard demand has been from country 


points. Low grades are strong and the whole list is firm. 
Northern hemlock mills have been cutting at only 


seventy percent of normal rate since the first of the year, 
and as March 1 stocks of twenty-eight mills were twenty- 


‘ siderably below 


weed Percent less than those held on the same date last 


‘, producers are in strong statistical position. Produc- 
les ‘and sales are of course considerably behind last year’s 
totals. Prices have advanced 50 cents on No. S1S boards, 
10- and 12-inch, and a number of dimension items are up $1. 


Coast Order Files Large; Market Showing Strength 


Orders booked by West Coast mills during the week 
ended April 7 reached an exceedingly high total, which 


compares favorably with the record made during the week 
ended March 24 by two more mills. Foreign business 
was largely responsible, but domestic cargo trade was also 
heavy. Rail orders maintained a good level, but amounted 
to only thirty-eight precent of total new business. On 
the Atlantic coast, retail business is becoming active; yards 
are moving out good amounts and are replenishing stocks 
without much quibbling about prices, so that cargo re- 
ceipts are being readily absorbed. California trade is more 
active than it was last spring, with building increasing and 
prospects encouraging. Middle West buying has been 
retarded by bad weather, but yards are showing more in- 
terest in stocking up. Files of unfilled orders are well 
filled, and likely the mills will be able to secure advances. 


Redwood Production Active; Trade Prospects Good 

Production at California redwood mills has been about 
eleven percent above normal during the first thirteen 
weeks of the year, and the mills are said to have their 
stocks better rounded out for spring trade. Business in 
northern California has been good, while in the southern 
part of the State it has been a little slow, though improv- 
ing. Eastern trade has been well maintained, but suffered 
a little recently because of bad weather in consuming terri- 
tory. Foreign trade has continued active and prospects 
are good, although there is strong competition for it from 
producers of other western species. Active shipping tends 
to reduce order files, but spring demand should soon fill 
them out. Some items are scarce and stronger, and the list 
as a whole has a firm undertone. 


Northern Hardwood Output Low; Trade Rather Inactive 

Trade in northern hardwoods has been a little slow dur- 
ing the last couple of weeks, bookings amounting to some- 
what over sixty percent of the production, which is con- 
normal. The holding down of production 
is preventing accumulation. While March 1 stocks of 
thirty-eight identical firms were 13.25 percent larger than 


on the same date last year, dry stocks were only 4.5 percent 
larger. Southern producers are offering keen competition, 


and some sections report irregularity in northern hardwood 
quotations. Automobile demand is good, but there is not 
much call from the furniture industry. Business with the 
flooring and millwork plants is said to be improving. 


Southern Hardwood Mills Are Reducing Their Stocks 


Production of southern hardwoods during the week 
ended April 7 continued at sixty-eight percent of normal, 
but there has been increasing evidence of further curtail- 
ment. Market conditions are still very unsatisfactory, with 
prices low, but there has been improvement in the last 
week or so. Good weather is resulting in a somewhat 
larger number of orders from the millwork and flooring 
plants, and furniture makers are beginning to take more 
stock, while automobile plants have continued to buy good 
amounts. Mill stocks are being gradually reduced, ship- 
ments for the last few weeks having exceeded cut by five 
percent, and consumers’ stocks are low. Low output and 
increasing demand should soon firm up quotations. 


Lumber Statistics Appear on Pages 52, 53 and 71; Market Prices and Reports on Pages 81 to 86 
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Organize to Make Old Homes New 


Lumber Interests Take Leading Part in Creating National Council to 
Wage Intensive Educational Campaign Promoting Remodeling 


An intensive nationwide publicity campaign 
in the interest of remodeling and rehabilitation 
of the home got under way Wednesday of this 
week, when representatives of practically every 
industry directly or indirectly interested in con- 
struction held a mass meeting at the Blackstone 
Hotel and by unanimous vote formally organ- 
ized the Home Modernizing Bureau of the Na- 
tional Building Industries. 

The purpose of the bureau, which will be 
headquartered in Chicago, will be to act as a 
clearing house for the building industry and 
allied industries, and to promote the following 
activities : 

To advance standards of housing and living, 
(a) through the modernization of the substantial 
existing but not modern structures; (b) through 
the conservation of the capital invested in these 
structures and their maintenance in a more sal- 
able status; (c) through stimulation of the 
progressive rise in housing standards for all 
families as their income and housing require- 
ments increase, by assisting owners in the turn- 
over of present property and the acquirement 
of better homes; (d) through codperation with 
various allied groups and agencies to improve 
the standard of home equipment and furnishing. 

To provide a broader and enlarged market, a 
more uniform monthly and yearly building ac- 
tivity and employment and a resultant high 
level of national prosperity. 

To promote home ownership. 

To encourage improvements in financing 
methods and facilities in all communities and 
to inform the public and industry fully regard- 
ing these facilities. 

To develop, collect and disseminate informa- 
tion regarding the location, size and character 
of markets for all types of building material, 
supplies, equipment, labor or trade and profes- 
sional service. 

To encourage study and research in all im- 
portant aspects of housing, social health, zoning, 
planing economic, civic improvement and neigh- 
borhood or community beautification. 

Among the activities to be initiated are a 
national publicity campaign for the direct dis- 
tribution of press material on the subject of 
home remodeling and’ rehabilitation, mobilizing 
the support of newspapers, magazines, banks, 
civic organizations, women’s clubs, public offi- 
cials, educators and other major influences, and 
supplying press material, publicity and business- 
building plans to these local agencies. This 
work will be handled through a committee on 
publicity and advertising of seven members. A 
similar committee on local campaigns will de- 
vise a standard plan for, and establish local 
bureaus, coordinating all local groups and in- 
terests. A third committee on sales coérdina- 
tion will devote its attentions to the develop- 
ment of methods and plans in which the sales 
organizations of all the participating industrial 
groups may participate. In addition, there will 
be a committee on home financing for the study 
and development of this important phase. A 
speakers’ bureau will also be maintained. to 


supply speakers at national conventions and as 
occasion requires. 


Will Work on Codperative Basis 
_ The bureau will be financed on the coopera- 
tive basis, all the participating industries, largely 
through their respective associations, contribut- 
ing to the administrative fund according to 
their importance in the building field. An in- 
itial budget of $100,000 for 1928 has been estab- 
lished, the quota of the lumber manufacturers 
being $10,000; of the oak flooring manufac- 
turers $2,000; of the sash, door, blind and trim 
interests $5,000, and of the red cedar shingle 
industry $2,000. The lumber industry and its 
allies being among the leaders in the activities 
bringing about the formation of this bureau 
and being prominently represented on the ex- 


-of the 


ecutive committee of the organization as now 
constituted, were also among the first of the 
fifty-odd groups participating to subscribe their 
respective quotes. 


Lumber Is Well Represented 


The lumber and allied industries were repre- 
sented on the acting executive committee which 
planned and perfected the organization by A. 
Trieschmann, of Crossett Watzek Gates, ana 
vice chairman of the National Lumber Trade 
Extension Committee of the National Lumber 
Manufacturers’ Association, and W. F. Shaw, 
manager of the Chicago division of that or- 
ganization. Other members of the committee 
were Walter J. Kohler, of the Kohler Co., 
Kohler, Wis., chairman; Russell G. Creviston, 
Plumbing and Heating Industries’ 
Bureau; Willard E. Maston and William R. 
McComb, representing the paint and varnish 
interests; Oscar W. Rosenthal, of the National 
Association of Building Trades Employers and 
the Associated General Contractors of Amer. 
ica; C. E. Stedman, representing the insulation 
industry; Frank A. Hofheins, president of the 
Weatherbest Stained Shingle Co., North Tona- 
wanda, N. Y., spokesman for the wood shingle 
inanufacturers, and George E. Piper, of House- 
hold Magazine, Chicago, acting secre‘ary. 


The bureau will be administered by a board 
of governors, with one governor and one Alter. 
nate from each participating group of inter- 
ested industries. A. Trieschmann was chosen 
governor for the lumber manufacturers’ group, 
with W. F. Shaw as alternate. In this capac. 
ity, they will represent not only the National 
Lumber Manufacturers’ Association but also 
the Hardwood Manufacturers’ Institute, the 
Oak Flooring Manufacturers’ Association and 
other lumber bodies which have pledged their 
wholehearted support to the movement financi- 
ally and otherwise. The National Retail Lum- 
ber Dealers’ Association is represented by 
Adolph Pfund as alternate governor, the selec- 
tion of a governor being postponed for associa- 
tion action. W. W. Schupner, secretary-di- 
recting manager of the National-American 
Wholesale Lumber Association, is governor for 
his group, alternate to be selected later. The 
National Door Manufacturers’ Association an- 
nounced P. A. Richardson as governor, and N. 
L. Godfrey as alternate; the Wholesale Sash 
& Door Association, Harry S. Knox governor, 
and S. F. D. Meffley alternate; the Millwork 
Cost Bureau, E. J. Curtis governor, O. L. 
Appleton, alternate; and the Fir Door & Ply- 
wood Association, George J. Osgood gov- 
ernor, and W. L. Brown alternate. Frank A. 





week by week since the first of the year. 


PRICES 


commodities. 


the later week. 


STEEL 


the low point of last December. 


FUELS 





Business in Brief 
What may be fairly termed healthy expansion has continued in a number of the major 
industries during the last week, with a resulting increase in employment and an evident general 
betterment in fundamental conditions. Revenue car loadings for the week 
GENERAL ended March 31 totaled 950,249, a movement of freight that approximated the 
movements of recent weeks, which have indicated almost continuous gains 


Bank clearings for the latest week amounted to 
$13,473,793,000, compared with $10,611,424,000 for the corresponding week of last year. 


The rate for call loans rose during the week to 542 percent, from 5 percent of the imme- 
diately preceding week, which in turn was 2 percent above the week beefore. 
slackening in the activities on the stock market and it is to be inferred that 
productive industry will benefit as a result. 
last week 26 commodity price advances compared with 35 declines, but the 
price index for the latest month stood at $195.415, compared with $190.478 for the corresponding 
month of 1927; these figures representing the estimated cost per capita of a year’s supply of 

Harvard Economic Society’s index of wholesale commodity prices advanced 
slightly, from 95.8 for the week ended March 28 to 95.9 for the week ended April 4. 


There was a 


Dun’s Review reported for the 


Farm grains during the last week dropped in price, but livestock either held the levels 
already attained or rose to higher levels. No. 2 red wheat at the week end stood at $1.84% 
a bushel, compared with $1.8742 the week before; No. 2 yellow corn was 

PROVISIONS priced at $1.184% a bushel, compared with $1.2154 the week before; while beef 
steers stood at $14.50 a hundred, the same as at the end of the week before; 

hogs, at $8.10, compared with $8.05 the week before. 


Dairy butter dropped one cent a pound 


Recent schedules of steel output appear te be generally pretty well maintained, some of the 
operations being on a capacity basis; howéver, there are others that report only 50 to 60 per- 
cent of capacity. Automobile production continues on the upward trend and 

building construction also is making heavy demands upon steel producers, so 
that there is every indication that schedules during April will attain the level 
of those ef March. Pig iron output for March totaled 3,199,674 tons, an average of 103,215 tons 
daily. This is 3.2 percent iz“Zét than the daily average for February reported by the Iron Age 
and about 1144 percent above Ja“aty- This also represents an increase of 18% percent above 


Téfal production of bituminous coal, includi.t§ lignite aiid coal coked at the mines, for the 

week efi4éd March 31, as estimated by the burcal Of mines, was 9,312,006 tons, which was 

559,000 tons below the week before. The output for the corresponding period 

of 1927 was 11,054,000 tons. Anthracite #utput for the Week ended March 31 

was estimated at 1,307,000 net tons, an i*téréase of 212,600 tons, or 19.4 per- 

cent over the week before. The average daily output of crude dil for the wééle énded April 7 
was 2,395,250 barrels, 17,356 barrels below the average of the week before. 
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Hofheins will represent the wood. shingle in- 
dustry as governor. 

Officers and members of the executive com- 
mittee were elected from the board of gover- 
nors as follows: 


president—Walter J. Kohler, of The Kohler 
Co., Kohler, Wis. 

First Vice President—C. E, Stedman, Celotex 
Co., Chicago. 

Second Vice President—A. Trieschmann, Na- 
tional Lumber Manufacturers’ Association, 
Chicago. — . ee 

Executive Committee (in addition to above) 
—Osear W. Rosenthal, of O. W. Rosenthal- 
Cornell Co.; Wilbur Fisk, president American 
Face Brick Association; H. S. Knox, of John 
A. Gauger Co., millwork manufacturer; F, A. 
Hofheins, president of the Weatherbest Stained 
Shingle Co., and Willard E. Maston, repre. 
senting the paint industry. 


The appointment of a 
will be announced later. 

Mr. Stedman was also selected chairman of 
the committee on publicity and advertising, and 


secretary-treasurer 


Mr. Rosenthal of the membership committee. 
Other committee appointments will be made at 
an early date. 


Immense Field Is Awaiting 

The importance of the work ahead of the 
bureau was emphasized by Mr. Koehler, when 
he declared that “there are millions of homes 
throughout the country that are staunchly built 
but are'sadly lacking in modern features. In 
itself, no one industry or interest is capable of 
carrying out a home modernizing program on 
anything like the huge scale necessary, and it 
is only through the close welding of all the 
groups interested in building into one organiza- 
tion that we will be able to outline a definite 
program.” Mr. Koehler continued: 

The bureau has not only the actual remodel- 
ing of American homes for its purpose, but 
by enlisting the codperation of banks, building 
and loan associations and other agencies in- 
terested in real estate finance, it will enable 


‘realizing the purposes of the bureau. 


‘them to put their surplus funds into circula- 


tion. Manufacturers and distributers of build- 
ing materials and building contractors also be- 
lieve that through this movement they will 
be able to keep labor steadily employed 
throughout the nation. . : 

The importance and possibilities of home re- 
modeling were pointed out by quoting the 
report of the Oklahoma Building and Loan As- 
sociations on loans made during January and 
February of this year, showing that 875. loans 
totalling $2,406;035.50 were made on new homes, 
whereas 979 loans totalling $3,319,765 were 
made during the sale period on old home for 
rejuvenating purposes. 

Mr. Rosenthal declared that contractors are 
alive to this situation and will codperate fully in 
“You 
men who are participating in this movement 
will have 50,000 contractors throughout the 


country, and 15,000 in Illinois alone, acting as 


your salesmen,” he declared. 


News Notes From Eastern Centers 


Notable Example of Heavy Loading 


WILtiAMsporT, Pa., April 9—The Central 
Pennsylvania Lumber Co., of this city, believes 
it holds a record for heavy car loading, and 
will be pleased to hear 
from anyone who has 
bested it. On March 27, 
last, it shipped from its 
West Sheffield (Pa.) 
mill, on the Tionesta 
Valley Railroad, to one 
of its customers at Lu- 
zerne, Pa., on the Dela- 
ware, Lackawanna & 
Western Railroad, P. R. 
R. car No. 382,235, con- 
taining 56,848 board feet 
of 2x6- to 12-inch, 10- 
to 18-foot hemlock 
plank. The railroad 
weight reported was |i _—_—_—_ 
127,500 pounds, and the | en a 
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tivity in the inquiry throughout the United 
Kingdom were more or less evident, and a 
fair business was done last December. But 
the heavy receipts of hardwoods in January 
and February have had a disastrous effect on 





er * 
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freight charges on the 
car amounted to $261.38. 

“This, we believe, is 
the largest car of lum- 
ber that has ever been shipped from a mill in 
Pennsylvania,” declared A. W. Mallinson, vice 
president and sales manager of the Central 
Pennsylvania Lumber Co. 


British Shipments Too Heavy 


3aLTIMORE, Mp., April 9.—Harvey M. Dick- 
son, secretary National Lumber Exporters’ 
Association, with headquarters here, states: 

The demand for hardwoods in the United 
Kingdom appears to lack activity, but stocks 
of various descriptions are being absorbed 
Slowly. 

The auction sales held a few weeks ago 
carried considerable quantities of American 
hardwoods, which were sold at prices that 
will certainly leave the exporters with a very 
thin profit, if any at all. The latest statistics 
show that about 12,557,280 feet of all de- 
scriptions of hardwoods were received dur- 
ing February in the United Kingdom, and it 
is stated that more than one half of the en- 
tire receipts for that month came from the 
United States. January imports were a little 
more than 12,000,000 feet. Considerable oak 
was imported from Latvia, Poland and Japan. 
The March imports from America were con- 
siderably reduced, and the feeling now ap- 
pears to prevail that owing to the fact that 
manufacturers of American hardwoods have 
decreased their output considerably, market 
conditions in the United Kingdom may be 
expected to improve as soon as the heavy 
stocks received on consignment have been 
absorbed, or reduced. 

Firm order business is extremely slow, 
even though the calls for American hard- 
woods show some gain. It appears that the 
brokers are devoting their time to unloading 
the heavy shipments of American hardwoods 
which came forward prior to March 1. To- 
ward the close of 1927, signs of renewed ac- 


Car containing 56,848 board feet of hemlock plank shipped by Central 
Pennsylvania Lumber Co.’s mill 


at West Sheffield, Pa. 


firm Order business, buyers being able to 
purchase from consignment stocks at much 
lower prices than could be obtained on firm 
order business. 

esa aaa aaanaane 


Seeks Subject for Essay Contest 


FircHpurc, MaAss., April 9—Alvan_ T. 
Simonds, president of the Simonds Saw & 
Steel Co., headquarters here, is offering two 
prizes of $1,000 and $500 for the best two 
essays on an economic subject, for the pur- 
pose of “stimulating economic thinking and to 
increase general economic intelligence.” In 
order to determine upon a subject of general 
interest for these essays, Mr. Simonds has 
written 210 leading economists and business 
men of the United States, asking them which 
of six questions they would desire discussed 
To date 138 replies have been received. The 
questions and the vote for each are as fol- 
lows: 

Is Prosperity Dependent Upon Gold? 7. 

How Can the Costs of Distribution Be 
duced? 64. 

Is Advertising Costing the Consumer Too 
Much? 26. 

The Economic Dependence of the United 
States. 4. 

Did the United States Gain or Lose by the 
World War? 5. 

Can the Purchasing Power of the Dollar Be 
Stabilized? 17. 

In addition to the above votes, there were 
fifteen who suggested other subjects, in gen- 
eral covering problems in agriculture, unem- 
ployment and decreasing profits. 

Mr. Simonds announces that the subject 
chosen for the essay contest, the rules govern- 
ing and other information will be given out 
within a short time. 


Re- 





Continues Policy of Expansion 


New York, April 9—The Dykes Lumber 
Co., main office at 137 West 24th Street, has 
just purchased the property at 306 to 314 East 
117th Street, Manhattan, to be used as a dis- 
tributing center for all yards in the Dykes 
chain. The new premises, comprising 2-story, 
3-story and 5-story buildings, with a fourth 
structure of four stories in the rear, will per- 
mit the company to unify its stocks for dis- 
tribution to its specialized trade. 

The firm in the past has found it difficult 
to regulate its service and properly handle the 
requirements of lumber users or its own 
yards. For a number of years the business 
has been operated by the use of leased ware- 
houses in widely separated parts of the con- 
suming territory. 

The group of buildings just acquired, all of 
fireproof construction, will be remodeled and 
it is believed will enable the company to handle 
its business much more expeditiously and at 
a considerable saving. Under the new arrange- 
ment, all stocks will be kept under cover and 
the question of haulage will be answered by 
a large fleet of motor trucks from the several 
yards. 

The premises at 308 and 310 117th street 
will be roofed over and used in part for office 
space, with a liberal allowance of room for 
molding racks and bins for specialties. The 
building at 312 contains a 4-story elevator that 
will be put to excellent use in loading and un- 
loading materials. 

One advantage of the new unit will be that 
the company will be enabled to keep its yards 
plentifully supplied with quick-moving stocks 
and also carry a sufficient volume of slow- 
moving items, thus permitting the yards to re- 
duce their own supply of such lumber. The 
company intends to establish a dependable de- 
livery’ schedule, which will enable it to supply 
all orders with a minimum loss of time. 

In addition to its general activities, the Dykes 
Lumber Co. has always made a practice of 
keeping on hand a large assortment of moldings 
in various patterns on which other retailers 
have found it convenient to draw. The firm 
announces that in future it will be in a much 
more advantageous position to handle this class 
of business. 

The Dykes Lumber Co., in opening the new 
warehouse, is merely continuing its policy of 
expansion. It now maintains service yards in 
the metropolitan district as follows:' Madison 
Square Yard, 137 West 24th Street; City Hall 
Yard, 260 Front Street; Times Square Yard, 
348 West 44th Street; Washington Square 

Yard, 158 Prince Street; Brooklyn Yard, 647 
Atlantic Avenue; Hoboken Yard, 702 Clinton 
Street, and Long Island City Yard, 286 Jack- 
son Avenue. 

Andrew H. Dykes, president, says the new 
warehouse represents the fruition of an idea 
that has been considered for a long time. 
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Grade- and Trade-Marking Is Proving Popular 


Endorsements from Architects and Wood-users in General Pouring Into 


TX Headquarters—‘Sleepy Valley” Film Makes Hit 


Wasuincton, D. C., April 9.—Endorse- 
ments of grade-marking and trade-marking 
lumber have been pouring into the headquar- 
ters of the National Lumber Manufacturers’ 
Association ever since the directors recom- 
mended the adoption of the practice to the 
trade extension committee early in February. 

Likewise, the decision of the trade extension 
committee at its March 15 meeting to intro- 


duce National trade-marking has met with 
nation-wide approval. Field men of the asso- 
ciation report that manufacturers and con- 


sumers throughout the country express them- 
selves as strongly in favor of the proposed 
practice. 

There follow extracts from numerous re- 
ports of TX field men, which are typical of 
the reactions to the grade-marking and trade- 
marking, indicating that the proposal is being 
welcomed by architects, specifying buyers and 
wood users in general. 


D. C. KING, purchasing agent, 


gressive step and a boon for lumber. This com- 
pany has been encountering so much difficulty 
in obtaining consistently graded seasoned lum- 
ber that it is preparing a standard specification 
rule which will be enforced. Will welcome guar- 
anteed grades as a solution of troubles. 


R. M. NELSON, purchasing agent, Chesapeake 
& Ohio Railroad :—‘Heartily in favor of grade- 
marking and trade-marking in both hardwoods 
and softwoods. Believe that this would stimu- 
late the use of wood and am willing to codper- 
ate in any way possible.” 

L. B. BEEK, purchasing agent, Norfolk South- 
ern Railroad :—*Ready to endorse and specify 
American standard grade-marked lumber.” 

E. T. DRUMMOND, purchasing agent, Southern 
Shipyard Corporation, believes that proposed 
marking project would do much to stabilize the 
grades and general business practice of the in- 
dustry and is willing to coéperate in every way. 


A. C. WAGNER, construction engineer, Los 
Angeles, a member of the industrial accident 


duction in construction cost of this building js 
effected by using wood joists and ceiling beams. 
The president of the company that received the 
contract informed Mr. Westover that this type 
of roof will result in a saving of $4,500 in the 
one building. The contractor is using 110,000 
board feet of lumber in the floors and roof 
and 50,000 board feet in form construction, 
The earlier victory for lumber in the Indian- 
apolis school building program came in the 
change of design for a high school auditorium 
to slow-burning construction. . 
Henry C. Murnan, manager of the Murnan 
Shipbuilding Corporation, Mobile, Ala., who is 
an enthusiastic supporter of grade-marking and 
trade-ntarking, has informed H. L. Bravo, of 
the eastern division, that if wood barges were 
properly constructed steel would not be mak- 
ing such inroads in barge building. As a re- 
sult of purchasers buying on a price basis, he 
said, bargé builders have been 





Virginian Railway—‘“This would 
be a most constructive step for | 
the industry. Should have been | 
done long ago, as other industries 


have been doing this kind of - 
work for a long time.” ANA Ds Ate 

WALKER & EISEN, Los Angeles weve DEER 
architects, stated they would wel- Pan aNOue 
come grade-marked and _ trade- " On em 
marked seasoned timber and ead aleve 


would be willing to pay an addi- 
tional price for it. 

Pace Bros., architects, Austin, 
Tex.—“Will welcome grade- and 
trade-marking program as a 


means to stop present lumber 
difficulties. Will specify Amer- Dear Sir’ 
ican standard lumber and are 


willing to specify that all lumber 
be grade- and trade-marked when 
assured that it can be obtained 
without excessive trouble and 
cost.” 





Pror. EMANUEL FRITZ, associate 
professor of forestry, lumbering 
and wood technology, University 
of California—‘I most heartily 
endorse both grade-marking and 
trade-marking and it is a wonder 4 
to me that there should be any 
opposition whatever to such a 
practice. Lumber is one of the 
few important products that are 
not so stamped with some mark 
of guarantee or identification. 
The question should not be ‘Is it 
desirable to grade and trade- 
mark?’ but ‘How long can the 
industry afford to suffer the lack 
of public confidence by not put- | 





a "Hog Town" out of Stinnett. 





GENE PAL OFFICE 
C4&NADIAN TEXAS 


“tinnett 
March 26th, 1928. 


TEXAS 


Manager, American Lumberman, 
Chicago, Illinois 


You know there are times in this short grass country when “picking” is 
pretty slim and I do not like to pass up any opportunity that will build sales. 
When an association like the National Lumber Manufacturers goes to the great 
expense of gathering material etc., that will aid the retailer in building hie 
sales, if he will put them into use, it certainly seems that local yard managers 
ought to jump at the chance and take full advantage of what they have to offer. 
And it would please me very much if you will forward the books mentioned in your 
letter - "Old Homes Made New” and "Greater Comfort and Convenience in Your Home.” 
T am watching the mails for the copy of the American Lumberman you were so kind 
to send us, and no doubt will receive it in today's mail. 


nad some hog houses built according to one of the plans Mr. Miller 

sent us, then went out and made arrangements with a hog raiser for some pigs: 

Put on a week's special sale on Movable Hog Houses and a pig at $16.85 and we 

sold them too, until our little city's "Dads" raised thunder about trying to make 
So we switched over last week and built small 


chicken brooders and offered twenty-five chicks and mother hen with a brooder 
house for $8.75. 


Yours very truly, 





It won't be long now until some of these customers will sit the 
down to a fried chicken dinner with thanks to the White House Lumber Company. 


S~wt 


using too light timbers in plank- 
ing. This practice has been par- 
ticularly noticeable since the war 
and many owners, through their 
own shortsightedness, have _ be- 
come dissatisfied with wood 
and have turned to steel. This 
situation has~ been quickly fol- 
lowed up by the steel industry, 
satisfactory steel barges being 
designed with price a secondary 
consideration. 

Mr. Murnan inherited his 
business from his father and 
knows from service records what 
can be expected of wood when 
properly used. Consequently he 
is an ardent advocate of wood 
construction for all kinds of 
water craft. He has wood barges 
now in service after forty years 
of use. He holds the view that 
all boats should be placed in dry 
dock once a year, thoroughly 
overhauled, painted and re- 
caulked. His company is at pres- 
ent figuring on ten barges for the 
Government, all to be of wood 
construction with the exception 
of one of reinforced beam. 

More than 80,000 copies of 
“New Homes From Old Houses,” 
remodeling pamphlet pub- 
lished by the National Lumber 
Manufacturers’ Association, have 
been ordered by retail lumber 
dealers throughout the country, 
indicating a widespread interest 








ting its stamp of approval on 
every stick?’”’ 
H. C. MURNAN, manager of the 


Murnan Shipbvilding Corporation, 
Mobile, Ala., is an enthusiastic 
supporter of grade-marking and 
trade-marking and will be glad to coéperate 
in any way in this program. 

T. H. CLARKE, timber and tie agent, Southern 
Railway System :—‘“Grade-marked guaranteed 
American standard lumber products would re- 
lieve our organization of many problems with 
which we are confronted in securing material 
for our requirements.” 

A. H. GOEBLER, master car builder and pur- 
chasing agent, Swift & Co., Chicago :—“Enthusi- 
astic about proposed grade and trade-marking 
program. A short time ago received a car of 
grade-marked lumber and was so pleased with 
it that the company has decided in the future to 
accept only lumber that is grade- and trade- 
marked.” 


A. F. ROSENHEIN, specification writer, Austin 
& Ashely, architects, Los Angeles, Calif.—States 
that grade- and trade-marking is a most pro- 


That the trade extension campaign of the National Lumber Manufac- 
turers’ Association has been of benefit to retail lumber dealers is well 


evidenced by this letter reproduced above 


commission of California, states that he will 
welcome grade-marked construction lumber be- 
cause it will eliminate the low grade material 
which is encountered and continually condemned 
in construction work. 

E. LESLIE HEADLEY, architect, Ocean City, N. 
J., is strongly in favor of grade- and trade- 
marking because he believes purchaser would 
thus be assured he was getting what he speci- 
fied. 


Another Victory for Wood 


B. J. Westover, building code engineer, cen- 
tral division, reports victory for wood in the 
building program of the Indianapolis public 
schools. The contract for building school No. 
84 was recently awarded at a figure consider- 
ably lower than similar buildings erected in the 
past. Mr. Westover fuund that the chief re- 


in remodeling. 

Much interest is being shown 
in “Airplane Hangar Construc- 
tion,” recently prepared by the 
engineering department of the 
National association, which will be off the press 
next week. Requests for copies of the booklet 
have already been received from a number of 
cities which contemplate the building of mu- 
nicipal airports. Among cities sending in re- 
quests are Shreveport, La.; Utica, N. Y.; Port- 
land, Ore., and San Francisco, Calif. The book- 
let is devoted to four types of hangars, rang- 
ing from the one-plane type to large hangars 
suitable for municipal airports. 


Heavy Timber Construction for Bakeries 


F. H. Alcott, trade extension engineer, has 
advised headquarters that an architectural con- 
cern which specializes in bakery construction 
reports that more than half of the bakeries de- 
signed by its men are of slow-burning heavy 
timber construction. One of the architects of 


ApRIL 14 
— oe 
this con 
heavy © 
bakeries 
the gov 
ysual ba 
tion 0 
At th 
tion co’ 
compilir 
ties of 
of the | 
any 
mith th 
A me 
while 
found 
structic 
advanté 
Feeling 
seeking 
yorabl} 
sort of 
sion hi 
is plac 
tion ot 
furnis] 
ments 
tional 


P 


Bet 
Roma: 
times 
115,41 
quart 
Feder 
the F 
speci 
outsic 
recei\ 
pletin 
pictu: 
the I 
book: 
pictu 
in al 
State 
960 | 
moré 
show 
casic 
was 
and 
audi 
film 

Ar 

V 

Dov 
best 

the 

this 
I 

Iw 

ing 

ter! 
tho 
in 

hac 
hot 
sto 
da 
fro 

— 

I 1 

cal 

ine 





14, 1998 
— 


lar 


Iding is 
; beams, 
ved the 
us type 
) in the 
110,000 
id roof 
ruction, 
Indian- 
in the 
itorium 


Aurnan 
who is 
ing and 
vo, of 
S were 
» mak- 
} a re- 
sis, he 
> been 
plank- 
‘Nl par- 
le war 
1 their 
ye be- 
wood 

This 
y fol- 
lustry, 
being 
ndary 


his 

and 
what 
when 
ly he 
wood 
s of 
arges 
years 
that 
n dry 
ighly 
| re- 
pres- 
r the 
wood 
option 


ion 
de- 
LVy 





apant 14, 1928 


AMERICAN LUMBERMAN 41 





—_—_ 


this company explained to Mr. Alcott that 
heavy construction was the most logical for 
bakeries because of its flexibility, that being 
the governing factor in the building of the 
ysual bakery, which is laid out on the assump- 
tion of future expansion, 

At the request of a San Francisco construc- 
tion company trade extension engineers are 
compiling data on the sound deadening proper- 
ties of different species of wood. R. W. Smith, 
of the western division, reports that the com- 
pany desires this information in connection 
with the construction of apartment houses. 

A member of the staff of the central division 
while visiting the Chicago Public Library 
found that of the fifty-one books on home con- 
struction listed not a single one featured the 
advantages and beauty of homes built of wood. 
Feeling that many prospective homebuilders 
seeking information at the library might be fa- 
vorably influenced toward wood if the right 
sort of literature were on file, the central divi- 
sion has taken steps to see that such material 
is placed in the library. A copy of “Informa- 
tion on Lumber and Where to Find It” will be 
furnished the Chicago library and arrange- 
ments made so it may obtain regional and Na- 
tional association literature. 


Popularity of “Sleepy Valley” Film 

Between Dec. 15 and March 15 the film “The 
Romance of Sleepy Valley” was shown 940 
times in 106 counties to a total audience of 
115,414, according to reports reaching head- 
quarters from the American Farm Bureau 
Federation. All these showings were made by 
the Farm Bureau and are exclusive of some 
special showings arranged by codperators and 
outside agencies. Reports have not yet been 
received from twenty-seven counties just com- 
pleting their showings. All fifty prints of the 
picture have been kept in constant service and 
the Farm Bureau Federation now has advance 
bookings for more than 1,000 showings. The 
picture has been shown in twenty-three States 
in all sections of the country. Iowa leads the 
States in number of showings, with a total of 
260 in twenty-six counties and an audience of 
more than 23,000 persons. The film has been 
shown in ten Kansas counties on eighty-six oc- 
casions and seen by nearly 10,000 persons. It 
was shown 117 times in thirteen Ohio counties 
and seen by nearly 17,000 persons. Eighty-seven 
audiences, comprising 10,775 persons, saw the 
film in thirteen Illinois counties. 


Appreciation From Slogan Prize Winner 


W. A. Gordon, a photographer of Port 
Dover, Ont., winner of the $100 prize for the 
best wood slogan submitted from Canada in 
the $15,000 contest, has sent to headquarters 
this letter of appreciation: 

I can not tell you how surprised and pleased 
I was this morning to receive your letter stat- 
ing that I have been awarded the Canadian 
territorial prize in your slogan contest. Al- 
though I had consumed a lot of “midnight oil” 
in trying to think up something suitable, I 
had little thought of landing a prize. My 
hobby is cruising on Long Point Bay in my 
stout little 14-foot sailing dinghy built of ce- 
dar and oak, and the fine service I have had 
from this boat gave me the idea for the slogan 
“There’s Nothing So Good as Durable Wood.” 
I wish you every success in your advertising 
campaign in boosting the sale of wood, the 
indispensable commodity. 


Victory for Wood Sash 


The William Penn Hotel in Pittsburgh, Pa., 
great stronghold of the steel industry, is to 
have a beautiful new addition equipped with 
wood sash, frames and trim on all floors ex- 


‘ cept the first ‘and second. 


Needless to say, manufacturers of steel win- 
dow sash and metal frames made strenuous 
efforts to capture this contract, more especially 
since the addition to the hotel is going up in 
the heart of the steel industry. Their con- 
certed efforts, however, failed. 

Arthur T. Upson, manager -of the eastern 
division of the National Lumber Manufactur- 
ers’ Association, reports that this victory for 
wood was brought about by the codperative 


work of the TX staff, representatives of trade 
extension subscribers, and certain millwork 
companies in presenting the superior merits of 
wood to the proper authorities. 

H. L. Bravo, lumber technologist of the 
eastern division, has just returned from a 
field trip covering two months which took him 
south from New York along the coast, thence 
west to the western boundary of the eastern 
division and north to Cleveland. Several in- 
teresting TX reports were submitted by Mr. 
Bravo while in the field and have heretofore 
appeared in the AMERICAN LUMBERMAN. 

While in Florida he heard complaints that 
steel concrete forms are too cumbersome to be 
satisfactory and contractors told him that 
work progresses much faster when wood forms 
are used. For example, during the Florida 
boom one construction company paid $200,000 
for steel forms to be used in the construction 
of a concrete drainage sewer. After two weeks 
of use these forms were scrapped because they 
were too cumbersome to move readily and only 











No Decision on 
Official Slogan 


Wasuincton, D. C., April 10. 
—The fact that the National 
Lumber Manufacturers’ Associa- 
tion has announced the winners 
in the $15,000 Slogan Contest 
does not mean that any slogan 
has been formally adopted for 
the trade extension campaign. 
While it is possible that the com- 
posite slogan published by the 
AMERICAN LUMBERMAN in _ last 
week’s issue as an illustration 
along with the announcement of 
the slogan winners may be finally 
adopted officially, no decision has 
yet been made. 

Awards were made on the 
basis of the best slogans received 
in the nation-wide and almost 
world-wide competition. A final 
decision as to just what form the 
officially adopted slogan is to 
take may be expected in the 
near future. 











75 feet of line could be laid in a day’s work. 
The contractor switched to lumber forms, built 
as the job progressed and the contractor told 
Mr. Bravo by using wood it was found that 
from 300 to 350 feet of line could be laid in a 
day, a most decided gain. 


Merits of Wood and Metal Furniture 


“The Relative Merits of Wood and Metal 
Furniture and Allied Equipment” is the title 
of a salesmen’s letter, a draft of which has 
been prepared in mimeographed form and sent 
out to TX field men for their suggestions. 
The draft was compiled by L. N. Ericksen in 
part from reports sent in by field men. It 
follows the question and answer method of 
presentation used in the salesmen’s letters al- 
ready published. It deals with the comparative 
attractiveness in appearance of wood and metal 
office furniture, also strength, susceptibility to 
mechanical injury, serviceability, protection to 
contents in the event of fire, strength affected 
by heat, economy of space, and desirability 
from the viewpoint of comfort and efficiency 
of workers. It points out that wood is con- 
ceded to be the preferred material as regards 


appearance by reason of the efforts to imitate 
its figure and grain on metal equipment, though 
the resemblance is always superficial and lacks 
depth, tone and genuineness. The individuality 
and variations of wood are stressed and its 
other strong points brought out in detail. 

The large addition to the Corcoran Gallery 
of Art erected to house the extensive art works 
presented by the late W. A. Clark, of Montana, 
contains some beautiful wood finish. For ex- 
ample, the wall back of the main stairway is 
completely covered with beautiful oak panels, 
making a striking and pleasing appearance. One 
room built to display a stained glass window of 
thirteenth century design obtained from a 
church in Chartres, France, is all of wood, from 


‘floor to ceiling. 


Codperation with the Department of Natural 
Resources of California in the preparation of a 
forest and wood utilization photograph album 
to be-placed in every high school of the State 
is a project undertaken by the western division. 
Winfield Scott, public relations representative, 
is assembling photographs and will codperate 
with F,. G. Stevenot, director of the depart- 
ment, in preparation of the album. Mr. Scott 
also has been requested by Director Stevenot 
to prepare copy on the forests, fish and game 
of California for inclusion in a textbook on 
natural resources to be used in the California 
high schools. 


Wood Box Extension Campaign Results 


A San Francisco lumberman reports that the 
wood box trade extension campaign has re- 
sulted in buyers demanding that their goods 
be packed in wood boxes to an extent that is 
causing considerable annoyance to some pack- 
ers. A representative of a large food packing 
company in San Francisco recently called upon 
this lumberman and declared his firm was be- 
coming much irritated by the insistence of cus- 
tomers that their goods be packed only in wood 
containers. He added that other firms were 
being increasingly bothered by customers mak- 
ing the same demand. 

From Spokane, Wash., comes a similar re- 
port following initiation of a wooden box cam- 
paign by the Hoo-Hoo in that city and vicin- 
ity. The plan developed by the Spokane club 
and the National Association of Wooden Box 
Manufacturers suggests a drive by Hoo-Hoo 
clubs everywhere to sell the idea personally of 
increased utilization of wooden boxes. 

Representatives of the National Lumber 
Manufacturers’ Association will attend the an- 
nual meeting of the Building Officials Confer- 
ence of America, to be held in Detroit April 
23-27. R. G. Kimbell, director of the building 
code bureau at headquarters; F. J. Alcott, 
structural engineer of the eastern division; B. 
J. Westover, construction engineer of the cen- 
tra] division, and probably A. C. Horner, man- 
ager of the western division who will be in the 
East to attend the annual meeting of the Na- 
tional association and meetings of the trade ex~ 
tension committee will be in attendance. The 
building officials will meet in the Statler Hotel. 

Many commendations have been received by 
the National association on the large poster 
“Industrial Value of the Forests,” the associa- 
tion’s contribution to American Forest Week. 
At the outset 15,000 posters were printed and 
this run has been virtually exhausted. A sec- 
ond issue of 20,000 is now being made for dis- 
tribution to retail lumber dealers and an addi- 
tional 12,000 wifl be printed and sent to high 
schools throughout the country. Appearance of 
the poster anywhere increases the demand and 
aca requests are being received in every 
mail. 


To Organize Forestry Body 


MILWAUKEE, Wis., April 10.—The executive 
committee and the general committee which 
handled the first Wisconsin commercial forestry 
conference, will meet at the Hotel Pfister, Mil- 
waukee, on April 19, to lay the foundation for 
the organization of a permanent body on for- 
estry in Wisconsin. 
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Says Retailing Is Beyond the Pioneer Stage 


Sales Manager of Three Big Fresno (Calif.) Concerns Endeavors to 
Understand His Community and Serve It Efficiently 


In a single big office, surrounded by ex- 
tensive yards and warehouses and shops, in 
Fresno, Calif., the Realm found three lum- 
ber companies; the Valley Lumber Co., the 


Tulare County Lumber Co., and the Alta 
District Lumber Co. These organizations 
are closely associated and, we believe, have 
substantially the same officers. F. Dean 
Prescott, one of the men very prominent in 
western retailing and in association work, 
was away from the city for a period of ten 
days or so. We were disappointed over 
our failure to see him, for we remember him 
very well from a former visit to Fresno 
some years ago, when the Western Retail 
association had its meeting in the city. 
But if we were unlucky about seeing 





to realize this fact. In the old days it was 
enough just to handle lumber; to keep it 
in stock and to sell it by the thousand feet 
when people came in and asked for it. 
Everything was done in much the same way 
in those days. Life may have been hard for 
pioneers, but it was comparatively simple. 
Standards of living were simple, and every 
man was his own expert in house planning 
and the like. All he asked of store keepers 
was the simply processed articles which he 
could use in meeting his own needs. 


Lumber Business Needs Experts 


“It was a hard life, and people wanted to 
make it easier and more comfortable and to 
mould it to higher standards; and with these 


it’s possible to make it too easy to get 
houses, if you know what I mean. If a 
yard pushes its services too far -and is too 
anxious to make sales to anybody who can 
be interested, it is rather certain to over- 
persuade families into building who don’t 
have the financial prospects or the moral 
stamina to pay out. A family that doesn’t 
have the instincts for permanent residence 
is an uncertain quantity. Out here in 
California we’re finding ourselves faced with 
a used-house market that promises to be as 
serious and as hard to manage as the used 
car market. That’s a fact. We have a cer- 
tain class of people, some of them with con- 
siderable income, who have the habit of 
building new houses, living in them two or 
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Partial view of the office, yards and warehouses of the Valley Lumber Co., the Tulare Lumber Co., and the Alta District Lumber Co. 


President Prescott, we were very fortunate 
in meeting W. K. Kendrick, the genial and 
dynamic sales manager. Mr. Kendrick’s 
multitude of acquaintances will support the 
statement that he is one of the forces to be 
taken into account in western retailing; a 
man who likes the lumber business and 
who wants to see it progress in step with 
general industrial and mercantile develop- 
ments and who is doing his full share in 
making it stay at the head of the proces- 
sion. He is one of those capable merchants 
who knows everybody, sees everything and 
senses in advance the meaning of a pos- 
sible change in social or buying habits and 
takes it into account in ‘planning his mer- 
cantile policies. There are a good many of 
these electric personalities in the lumber 
business, and it often happens that in at- 
tending to their own problems they be- 
come the teachers of the rest of us. 


Retailing Beyond the Pioneer Stage 


“One of the basic things a person has to 
keep in mind in understanding our indus- 
try,” Mr. Kendrick said casually as he 
showed us over the big plant, “is the fact 
that lumber retailing is getting beyond the 
pioneer stage of its development. It’s a 
curious thing how hard it is for some men 


at Fresno, Calif. 


newer standards the old simplicity began to 
retire out of the picture. No man could 
make his own automobile or the complicated 
tools to produce the revenuc needed for the 
new standards. Other men designed and 
built these tools and told him how to use 
them. The expert appeared in all sorts of 
places. He has to appear in the lumber 
business if we are to keep up with the gen- 
eral advance. Houses are not so simple as 
they were, and lumber takes a relatively 
smaller place in the building business. So 
if we stick just to the old-fashioned job of 
handling lumber our business is going to 
occupy a relatively smaller position. The 
first step is to handle such other materials 
as are needed in completing our stock of 
building materials, and the next is to add 
the services to make them effective. It 
isn’t a simple thing to do, for changes are 
coming about constantly. A man has to 
keep up and yet not get ahead of himself. 
What -was enough twenty years ago isn’t 
enough now. What is enough now will not 
be enough twenty years from now, and what 
will be good twenty years from now would- 
n’t do at the present. It’s a matter of un- 
derstanding the community and of serving it 
effectively at the present time. 

“I’m one of those persons who believe 


three years, getting restless and trying 
again so that they may experiment with 
different floor plans or different architectural 
styles. These people actually do build new 
houses every few years. 

“This is not bad, from the dealer’s stand- 
point, so long as there is a ready market 
for the old houses. But that market may 
easily be overcrowded. If you buy a used 
car it is probably because you want a bar- 
gain and are willing to let some one else 
have the fun of driving the new machine 
if you may save the cost of that early de- 
preciation. Normally there should be little 
depreciation in the value of a house; but 
unless you can either find a used house 
that exactly suits your ideas or unless 
you can buy it at a bargain, you'd 
rather build your own. If houses are sold 
at bargains after being used a short time, 
some one must take a loss on them; and 
frequently it works out that part of the 
loss falls upon the dealer who has sold 
the materials. At least that is possible if 
he is the man who has done the financing. 
If he doesn’t suffer an actual money loss he 
must spend time and energy in reselling 
the property. 


“This is one reason why, just at the 


present, I am not much attracted to the 
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pusiness of financing customers. If a dealer 
does not get himself financially involved in 
this merry-go-round of houses shifting from 
owner to owner, he does find his market 
more or less demoralized by it. 


Must Build Permanent Volume 


“Another and perhaps a more obvious 
reason for going slowly with this kind of 
service is the possibility of giving the busi- 
ness a temporary volume that can’t last 
steadily through the years. It is something 
that faces every kind of business at this 
time. Industrial concerns are fighting for 
yolume, and they’re doing it successfully; 
at least many of them are. Their methods 
have been worked out in such a way that 
an increase in volume helps the manufac- 
turer to add labor-saving machinery and 
eventually to lower the price of his product 
while maintaining wages and profits. This 
lowered price brings his product within 
reach of more and more people; and so the 
process goes on. No one quite knows where 
it will end. But in the lumber business 
it has not worked quite that way. Bigger 
volume means more profits, if the margin 
can be maintained, but it has not meant 
quite so marked a reduction in the price of 
fnished houses. In fact, houses cost quite 
as much as they ever did and in many places 
they cost more. 

“We’re not uncovering a lower strata of cus- 
tomers by this proc- 
ess of increasing vol- — 7S 
ume. What we are 
doing seems to be a 
matter of anticipat- 
ing trade that would 
have come in any- 
way in the course of 
time. That isn’t en- 
tirely true, for there 
certainly is such a 
thing as actually 
creating building 
business; encourag- 
ing people who with- 
out this encourage- 





ment never would 
have built. I think 
this is at present 


more true in some other States than it is in 
California. 


Overhead Must Be Watched 


“But there’s always the possibility in our 
industry of gaining temporary volume, not 
by actually creating new business but by 
anticipating the trade of next year or five 
years from now. A person doesn’t need to 
be told what that involves. Presently the 
town is said to have a surplus of houses, 
and sales dwindle below the old normal. In 
the meantime the yard that has had the 
artificial increase has built up an organ- 
ization with a correspondingly increased 
overhead. This matter of overhead is some- 
thing that: must be watched eternally, in 
good years as well as in bad. Things go 
pretty well, and a man decides he can af- 
ford to add another man or two to his staff 
and pays him maybe four or five thousand 
dollars. It takes the profits on a good many 
Sales to pile up that amount. I am a be- 
liever in turning overhead into overalls 
wherever it can be done. 

“T mention these things, not to indicate 
that I am opposed to expansion and service, 
for I believe in expansion and service; but 





to indicate that in our particular situation 
here in California not every commonly ac- 
cepted method of adding to sales will work, 


at least not until it has been carefully fitted 
to local conditions.” 


Kendrick Studies Logical Expansion 


Mr. Kendrick’s companies, the size of the 
plants and the ramifications of the trade 
all indicate that he and his associates have 
studied most carefully the problem of logical 
expansion. In addition to the local retail- 
ing, the country yards and a considerable 
wholesale and jobbing trade are managed 
from the Fresno offices. The housekeeping 
of the big Fresno plant is impressive. In 
the yard office, where the local sales of paint 
and building hardware are made, Mr. Ken- 
drick took us into the big paint room where 
each can of a given size and color has a 
definite place. The rows of cans were in 
precise order, and there was no dust to be 
found on top or behind them. 

“The men take much interest in this de- 
partment,” Mr. Kendrick said. “I do, my- 
self. When you and I were small we played 
keeping store. I don’t suppose there’s ever 
a youngster who doesn’t play it and who 
isn’t fascinated by the game. There is a 
fascination about orderly goods, well dis- 
played, and about the process of selling them 
at a profit. I believe the men take more 
personal interest in this paint and hardware 
store than in all the rest of the yard.” 

The yards cover all four corners of a 
street intersection. Next to the office is a 


Ui 











‘“These companies rather specialize in big timbers and in wide 


large warehouse that formerly was part 
of a plumbing establishment. The interior 
is clean and painted white, and here is 
stored a large stock of hardwood floor- 
ing. The top grades of flooring are 
kept by themselves in a _ special ware- 
house; but these more popular grades that 
turn quickly are kept here where access is 
easy. In this warehouse are kept some 
wallboard and roll roofing. The roofing is 
stored on a sort of mezzanine deck. Mr. 
Kendrick said it cost a little more to place 
it on this deck but added that the saving 
in ground rent justified the small extra la- 
bor charge. The outside of this warehouse 
is painted the pearl gray color that dis- 
tinguishes the buildings and equipment of 
the companies. The yard office and retail 
stare are across the street from the main 


office. . The store was placed at the yard 
office instead of at the general office 
for the very good reason that every 


local retail customer must visit the yard 
office, either to pay his bill or to sign the 
delivery ticket; and once he is there, the 
men easily find out if he’s interested in or 
needs any of these other articles to com- 
plete the piece of work in which he’s en- 
gaged. 

These companies rather specialize in big 
timbers and in wide lumber. Mr. Kendrick 


stated that such items were expensive and 
involved a good deal of labor but added 
that they carried a fair profit directly and 
also brought people to the yard. Some one 
will call up and say doubtfully, “I don’t 
suppose you’ve got a 12 by 12, 40, have 
you?” And when he is told in a matter- 
of-fact way that the yard has not one but 
many sticks that size it makes something 
of an impression. Boards up to 24 inches in 
width are regularly carried in stock. 
“This, you know, is the ‘Garden of the 
Sun,’” Mr. Kendrick remarked, “and we 
have to take that into account in handling 
our timbers. We can’t leave them outside, 
for in that event they will check rather badly 
in the course of time. You’ll notice that 
we have special bins for the big sticks; 
narrow doors in front, and space for push- 
ing the timber endwise into the bin.” 


Valley Has Remarkable Development 


In an open space we noticed some rough 
lumber piled on sticks and protected with 
boards and tar paper. This, Mr. Kendrick 
told us, was “Oregon pine,” cut vertical grain 
and shipped green. It is the only kind of 
lumber, he says, that can be air dried in the 
Valley without season checking. It is fine 
looking stock; yellow and compact with 
close rings. Once dried in the open this 
way, it is stored in a special shed and is 
dressed as needed. 

Mr. Kendrick had 
much to say about 
development of Fres- 
no and of the Valley. 
This development is 
remarkable any way 
it is taken; in statis- 
tical comparisons, in 
volume of produce 
prepared and mar- 
keted, in the number 
of people employed 
or in the annual sales 
in dollars and cents. 
In 1925, the manu- 
factured products of 
the city were valued 
at slightly less than 
ninety million dol- 
lars. This gives it fifth place as an in- 
dustrial city in California. The large part 
of this product was fruit; for while fruit 
is far from being the only important local 
industry it is the most important. Raisin 
production goes on here in an amazing 
way; and no one who has ever gone 
through the huge plant in Fresno is likely 
to forget the mechanical marvels that sort, 
seed and pack raisins without the touch of 
human hands. Between four and five thou- 
sand workers are employed in the packing 
industry in the city. It is interesting to 
note that the Chamber of Commerce esti- 
mates there to be 2,200 employed in the 
building trades. 

The utilities company producing electric- 
ity used in Fresno County has eleven hy- 
dro-electric generating plants and three in 
which steam is generated by natural gas. 
These plants supply power to a number of 
counties. Much power is used in industrial 
plants in Fresno; but the second largest con- 
suming group consists of the farms. It is 
said that a larger percentage of farms in 
Fresno County have electric current for 
lights and power than in any other county 
in the United States. In addition to the 
more usual uses made of electric current, it 
is employed on these farms in pumping 
water for irrigation, 


lumber” 
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Retailers’ Idea Exchange 
Bring What You Can = Take What You Need 


If two men swap Dollars neither profits — but if they swap Ideas both profit 











Yard Is Greatly Improved 


CarTHAGE, Mo., April 9—The recently re- 
built and remodeled yard of the Stanley- 
Thomas Lumber Co. of this city has received 
much favorable comment, both because of its 
attractive appearance and convenient arrange- 
ment. 

“Lumber firms advocate improvement of 
homes and business property, but too generally 
are content with out-of-date plants for their 
own business, when they should furnish an 
example as an inducement to other lines,” said 


tionnaire is being sent out by the Milwaukee 
Association of Commerce to ascertain the exact 
situation. 

Another factor of the situation is that job- 
bers and manufacturing plants often have em- 
ployees of factories sell merchandise direct to 
the other employees, using a catalog to make 
the sale. 

The retail division of the Association of Com- 
merce hopes to obtain sufficient information 
about both of these methods so that the evils 
can be curbed and the retailers secure the busi- 
ness which is legitimately theirs. 














An attractive and conveniently arranged Missouri retail lumber yard 


H. L. Stanley, manager of the Stanley-Thomas 
company, in discussing the reasons. that 
prompted his firm to make the extensive im- 
provements. 

Since the general rebuilding has been com- 
pleted, including the modern bunaglow office 
and sales room, with warehouses fitting in 
with the general plan of architecture, many 
travelers from other cities, particularly men 
engaged in the lumber business, have stopped 
to inspect the plant. 

Not only are the offices and warerooms at- 
tractive, but the entire yard has been remod- 
eled with a view to utility. The driveways are 
wide and roomy, with all lumber under shelter 
and with covered driveways made light by open 
skylights. The better quality finishing mate- 
rials all are kept in tight warerooms. 

The Stanley-Thomas yard is one of the old- 
est yards of the city. Business was opened at 
this location in 1890. The lumber which 
formed the outside walls cost $10 a thousand 
when the yard was built. When torn away in 
the rebuilding, it was sold for $20 a thousand, 
just double its original cost, after nearly 38 
years of service. : 


Seek to Stop a Retail Trade Leak 

MILWAUKEE, Wis., April 9.—Lumber dealers 
in Milwaukee are interested in the effort which 
has been started in this city to curb the evil 
of consumers purchasing lumber through the 
factory in which they are employed, thus tak- 
ing away the legitimate profit of the retailer 
on sales which should go through him as regu- 
lar retail business. The practice is that an 
employee may ask the purchasing agent of a 
plant to buy some lumber for him, in order 
that said employee may secure the discount 
which the factory is entitled to. 

It is not known at this time to just what 
extent this is being done in Milwaukee, but 
as there have been complaints of it, and it is 
felt in other lines of business as well, a ques- 





Promoting Bird House Contests 


When a dealer wants to make an advertising 
effort of a sort somewhat out of the ordinary, 
especially with a view to interesting the boys 
of the community, there is nothing better than 
a bird-house building contest, conducted at the 
proper season of the year, March and April 
probably being the best for this sort of a con- 
test, although some dealers have staged them 
with good success as early as February and as 
late as May. 

Dealers who may be interested in getting 
the boys of their communities to working with 
wood and early forming the habit of coming 
to the lumber dealer for building advice, will 
be glade to know that the Exchange Sawmills 
Sales Co., Kansas City, Mo., has recently pre- 
pared a full outfit of material for the use 
of dealers wishing to stage bird-house building 
contests in their communities. This material 
consists of a book of bird-house plans, with 
useful hints and suggestions for their con- 
struction, advertising copy for newspaper an- 
nouncements of the contest, and even local 
news publicity stories all ready to hand to the 
editor after inserting the name of the company 
and a few other local details. 

This carefully worked out campaign will be 
a boon for dealers putting on contests, as it 
not only shows them just how to proceed but 
relieves them of a lot of detail such as prepara- 
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This Week’s 


Samples for Architects and Contractors 


Here is a trade-winning stunt kindly described for the AMER- 
ICAN LUMBERMAN by John F. McDonald, of the well-known 
Minneapolis retail lumber concern bearing his name: 


“We had about ninety boxes made up, each large enough to 
hold a sample of every kind of wallboard, both wood fibre and 


Timely Tip 





gypsum, as well as every kind of insulation known in this ‘neck 
of the woods,’ these samples all being cut to uniform size 514x7%4 
inches, and each sample carrying our printed label, covering all 
of one face, and giving complete data as to name, thickness, sizes 
and retail price of each sample. These samples filled a box about 
14 inches long, made out of compo board, and attractively fin- 
ished. The hinged lid formed a cap which when lifted exposed 
about half of the height of the samples. We mailed these boxes, 
each loaded with a full complement of samples, to a comprehen- 
sive list of architects here in Minneapolis. About twenty-five 
boxes were left on hand after covering the architects’ list, so 
we picked out the names of twenty-five first-class contractors 
whose business we had solicited for some time, with more or less 
success, and mailed each of these contractors one of the boxes. As 
to results, we received many appreciative letters from the archi- 
tects, as well as from the contractors, and have booked consid- 
erable business from the latter source that we feel is directly 
traceable to the sending of these boxes of samples.” 


Watch for Next Week’s “Tip” 
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Te 
tion of advertisements, announcements, local 
news stories etc., at the same time suggesting 
ways in which the dealer can further develop 
the ideas outlined. 

This material was recently offered to the 
dealers on the company’s mailing list, and 
hundreds of requests for it were received from 
dealers who stated that they intended to stage 
bird house-building contests in their communi- 
ties. The Exchange Sawmills Sales Co. will 
be glad to send details to any dealers who are 
now handling its products or who want to 
know more about them. 


Favors a Uniform Lien Law 


H. C. Canaday, of the Mayfield Planing 
Mills, Mayfield, Ky., in a letter to the AMERI- 
cAN LUMBERMAN, expresses the opinion that 
a universal lien law is very much needed by 
all furnishers of building materials and labor. 
He says: “I do not see any reason why all of 
the States should not have the same lien law. 
This would give confidence, and justification 
of the lien principle, and save a vast amount of 
lititgation and expense.” 


A Questionnaire on Grademarking 


Kansas City, Mo., April 9—The Southwest- 
ern Lumbermen’s Association is today mailing 
out to all line-yard headquarters and single 
yard owners represented in its membership, a 
questionnaire asking an expression of opinion 
for or against grademarking, and also as to 
whether the new No. 7,000 molding series or 
the old No. 8,000 series is preferred. The 
recipients are asked to state the number of 
yards represented by their replies. 

The introductory paragraph of the question- 
naire reads as follows: 

“Are you for or against grademarking? The 
subject has been under consideration for 
several years now, and on May 6 a conference 
will be held in Washington, which is intended 
to finally settle the question. The Southwest- 
ern will be represented at that session. By this 
time the sentiment of our dealers should have 
crystalized, and we should know whether we 
are for or against it. If grademarking is not 
in the interest of the industry, now is the time 
to make a protest. If if is your desire that 
grademarking be generally adopted, this is our 
opportunity to further it.” 


Opens Detroit Service Station 


Detroit, Micu., April 9.—Of special interest 
to lumber retailers in this territory is the an- 
nouncement of the establishment, in this 
city, of the second Long-Bell Service Station, 
the first having been established in Chicago 
some time ago. 

The Detroit station will be adequately 
stocked with all factory and millwork items 
of Long-Bell manufacture, such as doors, 
sash, frames, hardwood flooring, trim and fin- 
ish items in oak, gum, yellow pine and Doug- 
las fir, and all other miscellaneous items 
‘hecessary to properly serve the needs of re- 
tail lumber dealers in Detroit and eastern 
Michigan. In addition, the station will carry 
and sell, as demand may justify, miscellane- 
ous stocks of other manufacturers, so that a 
complete service to dealers will be rendered. 

The station is most cenveniently located in 
what has been the main warehouse of the 
Strand Lumber Co., 5955 Linsdale Avenue, 
near Epworth Boulevard. Space required has 
been leased from the Strand company, which 
will conduct operations hereafter from its 
outlying yards. “The Long-Bell company was 
able to arrange with the Strand concern to 
have a portion of the present warehouse or- 
ganization transferred to its employ, and in 
addition Mr. Strand has consented to assist 
actively in an advisory and managerial capac- 
ity for a time. 

The Long-Bell company’s Detroit and 
eastern Michigan representative, Walter H. 
Jobe, will continue to function as heretofore, 
merely transferring his offices to those of the 
service station. 





This Week's 
AD-IDEA 


USES “LUMBERETTES” IN ADS 


The New Britain Lumber Co., of New 
3ritain, Conn., is coining what it calls “lum- 
berettes” as one of the interesting features of 
its advertising.. G. K. Macauley, in charge of 
the company’s advertising, states that these 
short and pungent “lumberettes” arouse inter- 
est and bring results. Some of those lately 
used in its publicity by this lumber concern 
are: 

All things of real value are bought with self 
sacrifice. 

We are agents for Trimpak in New Britain. 


Our sash and door department is very at- 
tractive. Look it over. 

The City of Happiness is in the State of 
Mind. 

Life is like riding a bicycle—keep moving or 
you will fall. 

Obstacles should mean no more to you than 
an invitation to take off your coat and get 
busy. 

Our ironing boards, medicine cabinets and 
kitchenette furniture are of superior quality. 
Avoid mistakes by looking our stock over. 


If a man can not laugh, there was some mis- 
take made in putting him together. 

The New Britain Lumber Co. stands for the 
best. Our motto is “Quality and Service at 
the Lowest Cost.” 


Another Ad-Idea Next Week 














Brings the Lumber Yard Downtown 


Fort WayNE, INp., April 9—The new down- 
town lumber store of the Standard Lumber & 
Supply Co., opened recently, continues to at- 
tract a good deal of attention and many visit- 
ors. This concern, of which Fred Wehrenberg 
is the head, is known as one of the most pro- 
gressive retail firms of the State. 

The new store, which is located on one of 
the prominent dowr- 
town streets, was opened 
to the public the week 
of March 26 to 31, ex- 
tensive publicity being 
given through the locai 
newspapers and by other 
media. Visitors came 
in swarms, 998 persons 
registering during the 
week, besides several 
hundred who did not 
register. All who did 
register supplied infor- 
mation of value for fol- 
low-up work, each visi- 
tor being asked to indi- 
cate his interest in the 
various items listed on 
the registration card. 

The store was open 
from 8 a. m. until mid- 
night each day, and rep- 
resentatives of many of 
the specialties handled 
by the firm were on 
hand to give special demonstrations. 

The display room is fitted up with mill- 
work specialties, roofing, insulation, doors, 
trellises and lumber exhibits, all arranged in 

such a way as to afford a clear demonstration 
of the beauty, convenience and practicability 
ot the materials shown. 


A partial view of the new downtown store of Standard Lumber & 


Supply Co., Fort Wayne, Ind. 


- Cultivate Competitor—Don’t Knock 


“Keep in touch with your creditors, both in 
a social and in a business way. Advise with 
him. Don’t ‘knock” on him. The dealer who 
will observe these points will find that his 
sales will increase and, most important, there 
will be more profit for him on the sales made.” 

The foregoing was the response of Robert 
Pierce, of the Chicago Lumber Co., Topeka, 
Kan., to the question of the AMERICAN LuM- 
BERMAN as to what plan or policy he had found 
to produce best results in the way of increased 
sales during the last year. 


Opens Exhibit of Specialties 

New York, April 9.—The Queensborough 
Lumber Co., with yards at Bayside, Flushing 
and Whitestone Landing, L. L., has recently 
opened an attractive exhibition building at its 
Bayside premises for the display of the con- 
cern’s numerous sidelines. In the short time 
it has been opened, the place has attracted 
many visitors, and the company officials are 
highly pleased with results. 

The exhibition comprises the latest in build- 
ing material specialties, including cupboards, 
built-in breakfast nooks, ironing boards, pan- 
tries etc. . 

Charles T. Jensen, secretary and general 
manager of the organization, is now on a trip 
to Bermuda with Mrs. Jensen. 
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Know Your Customer’s Problems 


Following are a couple of paragraphs from 
a general letter sent by J. H. Foresman, vice- 
president Long-Bell Lumber Co. to the com- 
pany’s retail yard managers which emphasize 
principles that the lumber retailer needs to 
keep constantly in mind: 

“One of our managers pointed to an inex- 
pensive chick brooder that he had designed 
and built in his yard with the remark, ‘1 be- 
lieve that brooder has made me $10,000 in sales.’ 
The background of this remark was that the 
manager’s tenant cotton farmers were not able 
to buy the usual type of poultry buildings, but 
could and would buy a cheap brooder that could 
be taken with them when they changed farms. 
The manager of course did not mean that he 
had sold $10,000 worth of these small brooders, 
but they were the wedge which opened up other 
business by proving to the farmers that he 
understood and was in sympathy with their 
problems. 

“It is a great business advantage to think 
further and know more about what is being 
considered than the other fellow. The lumber- 
man who knows, who is capable of advising 





oC 


and directing, will be discovered by his com- 
munity. The yard manager cannot know too 
much about design, function and construction 
of buildings. Your influence with a customer 
is gone when he discovers that he knows more 
than you do about some piece of construction 
that he is interested in.” 








46 


AMERICAN LUMBERMAN 


APRIL 14, 1998 





ee 


Working Together For More Business 


Building and Loan Officials Pledge Hearty Support to Remodeling 


An immense amount of interest has been aroused, both among lumber- 
men and building and loan association executives, by the article appear- 
ing on front cover and page 49 of the AMERICAN LUMBERMAN of 
April 7, embodying the appeal to “‘Work Together For More Business.” 
The article referred to featured the fact that the building, loan and 
savings associations of the country today have perhaps greater accumu- 
lations of loanable funds than ever before in their history, which money 
is available to home owners for remodeling and repairs, in most cases 
up to 100 percent of the entire cost of such work, as well as for new 
construction up to the limits prescribed by State regulations or by the 
The AMERICAN LUMBER- 
MAN in that article endeavored to emphasize the great opportunity that 
exists for increasing the volume of remodeling and repair work through 
cooperation with local building and loan associations, and quoted from 
a large number of letters received from executives of such associations 


fixed policies of the individual associations. 


OUR suggestion regarding encouraging the 
repairing and remodeling of residence 
property as a means of stimulating busi- 

ness both for the lumber industry and the build- 
ing and loan business seems a good one. In the 
local field we are not enthusiastic about adding 
new buildings, because of the large number of 
idle properties and receding rentals. The situ- 
ation at present makes speculative building or 
building for investment returns impossible. 
Only the home builder who can ignore the 
investment side of his enterprise can afford to 
build under the present situation. We hope that 
this expression will be helpful even if it is not 
as optimistic as we should like to make it.— 
J. F. Henry HorrMann, secretary-treasurer 
Mark — Savings & Loan Association, Han- 
nibal, Mo. 


UR organization encourages home build- 
ing, and we have made many loans for 
the erection of new homes, as well as 

for the remodeling of old residences. It is 
our policy to loan 75 percent of the value of 
the property, using a very conservative valu- 
ation.—D. W. Murpny, Milford Building, Loan 
& Savings Association, Milford, Ohio. 


HENEVER an application for a loan 
on a home is made our inspection 
and appraising committee not only 

values the property but makes a report on what 
repairs, if any, are needed. If the house needs 
papering or painting or the gutters need fixing 
or any woodwork has rotted and needs replac- 
ing we have always required this work to be 
done and have always gone so far as to refuse 
to make the loan if the home owner did not 
want to do the work. In all of these cases we 
have been ready to lend the amount additional 
necessary to do such repair work. You mav 
therefore feel assured that this association will 
be willing at all times to coéperate in any cam- 
paign designed to remodel and repair and bring 
older houses up to date, provided the cost of 
doing so would not be out of proportion to the 
resultant values.—Puitip Luieper, president 
Shreveport Mutual Building Association, 
Shreveport, La. F 


Y belief is that a better understanding 
can be had if the lumbermen’s organ- 
izations will appoint committees to at- 

tend the local savings and loan league meet- 
ings and there learn at first hand the problems 
the associations have to contend with. There 
they could induce the savings and loan league 
to send a committee to confer with the lumber- 
men’s meetings to learn of their problems. 

The effect of making loans up to the full 
cost of repairs would not be much in this 
district, as the associations may now make such 
loans, provided the total loan does not exceed 
the limit set by law which is 50 percent of the 
full value of the property. 

Our association happens to be located in a 
district where there are a great many old 
houses, and it has been our policy to make 


effective co6dperation. 


in succeeding issues. 


for encouraging the 
need that treatment. 


loans for repair purposes wherever in our judg- 
This 
course is prompted by the wish to get the money 
working on good loans and in addition help 
improve the district by making poor houses 
look better—W. C. Kean, Ballard Savings & 


ment the old building justified the cost. 


Loan Association, Seattle, Wash. 


WANT to thank you for the interest shown 
in Building and Loan and assure you that 

be- 
your 
with 


a constructive 
tween the 
State and 


x 


interchanging of ideas 
AMERICAN LUMBERMAN and 
local lumber organizations 


expressed is that additional business can thus be created. 
are asked especially to cooperate by letting the public know about the 
service which the building and loan associations are equipped to render 
persons desiring to remodel and improve their homes as well as those 
contemplating entirely new structures. Another instaiment of excerpts 
from representative letters is given this week, and further comments 
both by building and loan association officials and lumbermen will follow 


in all parts of the country, enthusiastically expressing their approval 
of the efforts put forth by the American LuMBERMAN looking to more 


The almost unanimous trend of the opinions 
Lumbermen 


The concrete suggestions and the constructive 


criticism embodied in many of the letters published in last week’s and 
this week’s issue are valuable contributions to the codperative movement 


remodeling and repairing of old homes that 
Following are excerpts from a few of the letters: 


UR attitude toward making 100 percent 
loans for remodeling or making minor 
additions or*improvements to houses on 

which we have loans is that of cordiality to the 
idea. We feel that in a good many cases we 
would be willing to lend the entire 100 percent, 
In some others we would lend possibly less 
but a very substantial percentage of the coy 
of the improvement. I believe you will find 
that the great majority of building and loan 
associations in the United States feel this way, 
and at our next convention this sentiment will 
be developed on a considerable scale—Pavut 





. a 


REMODELING TIME 


Spring is here, the time of year 
that we want something new. 


Why Not Make A New 
Home Out Of The 
Old One? 
A little skillful remodeling will transform 


your home into a modern home—and how at- 
tractive some of the modern designs are. 


The remodeling wave is sweeping the coun- 
try today. People are appreciating, as never 
before, the value of an old home. It has at- 
tractive grounds, trees, and shrubs. All it 
needs is a little changing. 

If You Need Finances— 
See Us 


We shall be glad to help you, and 
offer suggestions if desired. 


MECHANICS 


Building & Loan Association 
GREENVILLE, S. C. 








ole 
* 





This (reduced) reproduction of a current “B & 
L” advertisement shows good codperation 


building and loan organizations will result not 
only in a better understanding but for the 
mutual benefit of both parties. Our national 
convention will be held in Dallas, Tex., May 
22 to 25, at which time many interesting sub- 
jects will be proposed and discussed.—Ortrto T. 
SALICK, president United States League of 
Local Building & Loan Associations, Milwau- 
kee, Wis. : 


HAVE wondered for a number of years 

why it has been impossible to secure more 

coéperation from lumber dealers and per- 
sons connected with the building trades. If 
lumber dealers, building and loan men and 
members of the allied building trades would 
join hands and work together for the build- 
ing or rebuilding of homes, a great deal could 
be accomplished which would be beneficial to 
all. This group has yet to learn and realize 
the full force and meaning of “codperation.— 
A. W. ANDERSON, secretary Woodward Build- 
ing & Loan Association, Woodward, Okla. 


BLACKWELDER, secretary Midwest Savings & 
Loan Association, St. Louis, Mo. 


Y opinion is that if we advertised that 
we would loan up to 100 percent it 
would stimulate the sale of materials 

and loans for remodeling and repair work. If 
the Anchor in any way can help the lumber 
and material men of Kansas City, we assure 
them we are ready to do it—CLARENCE T. RICcz, 
president Anchor Building, Savings & Loan 
Association, Kansas City, Kan. 


HE best way for the lumber and building 
material dealers to aid their interest and 
the local association, would be for them 

to coOperate more, and suggest to the prospec- 
tive builder or home owner that he secure 
. shares in the Building and Loan so that he may 


have its assistance when he wants to build or. 


remodel. If. the lumber and material dealers 
would advertise the fact that the home owner 
could finance his remodeling through the 
local building and loan, it would be a great 
benefit to all concerned. Will say that 100 
percent for remodeling, or repairing a roof. 
is a very desirable loan for us to make, pro- 
vided the remodeling is done by a good re- 
liable contractor or builder. Advertising this 
fact by the lumber and material dealer would 
have a great tendency to increase this kind of 
work.—Geo. L. WANNER, secretary West Pasco 
Building, Loan & Savings Association, New 
Port Richey, Fla. 


O-OPERATION such as you suggest is a 
fine theory, and to be practical demands 
the utmost frankness between the parties 

concerned. An understanding of all points in- 
volved and all points liable to be involved 
should be had at the beginning. Experienced 
building and loan men know building standards 
and good construction; they also know that the 
moral risk of the proposed borrower is of 
prime importance, and the material men should 
recognize the viewpoint of the building and 
loan association in that regard. Too often pre- 
liminaries are: indefinite and estimates inaccu- 
rate, resulting in disagreements and quarrels 
over the respective rights of the parties in- 
volved. Building and loan associations are 
willing to codperate but the funds of their 
investors must be safeguarded. With the mak- 
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ing of 100 percent loans | for remodeling and 
repairing we agree, provided the program of 
jmprovements is a sane one.—L, C. PoLtock, 
secretary Home Savings & Loan Association, 
Bartlesville, Okla. 


courage the remodeling and redecorating 

of the homes of our borrowers. I think 
the percentage that the association should lend 
for this purpose would depend entirely upon 
the value of the property as compared with 
the total loan after the improvements had been 
made. There is nothing in our State law to 
prevent loaning 100 percent for the improve- 
ments provided there is sufficient value to start 
with. The lumber dealers of this city cooperate 
splendidly with this association in the matter 
of building and remodeling—Gerorce P. SeEt- 
vince, general manager Peoples Building & 
Loan Association, Ardmore, Okla. 


cs policy of this association is to en- 


of making loans for remodeling and re- 
pairs as our policy is against making 
loans on old houses. It is pretty 


A S a general principle we are not in favor 


sire for home-ownership. There are so many 
appeals being made these days to the weakness, 
and natural desires of human nature for lux- 
uries, that the home is being neglected. We 
delight in making loans for repair work on 
dwellings provided the loan comes within our 
margin of security. We must have a first 
mortgage, of course, and the associations in 
most States require first mortgages—J. F. 
STEVENS, secretary-treasurer Gate City Build- 
ing & Loan Association, Greensboro, N. C. 


HE lumbermen and the building and loan 
associations in this locality are codperat- 
ing in the encouragement of building of 

homes and the remodeling or reconditioning of 
old homes. However, this association’s policy 
is not to make very strong loans on old houses. 
We believe that in this particular locality that 
there will be a marked demand for buildings 
in the very near future as Stockton is going 
to have deep water to the sea which we feel it 
is going to stimulate business. We do not be- 
lieve that in this particular locality the re- 
modeling or reconditioning of houses would 


T is a coincidence that our company codper- 
ates with and receives codperation from al- 
most every building material man of this 

town, to the extent that we have to go to no 
expense whatever in getting loans. In other 
words, we render a financing servite to the local 
building material and lumber companies to the 
extent that they will finance, whenever possible, 
every building proposition through us, to our 
mutual profit. The writer most earnestly sug- 
gests full cooperation between the building 
material people and the building and loan asso- 
ciations, as it has worked out very profitably in 
our case—WM. WAHRMUND, secretary-treas- 
a Home Building & Loan Co., Beaumont, 
ex. 


E believe that much can be accomplished 
by co6peration with our local building 
material and lumber dealers. We have 

seen the need of working with the local deal- 
ers and have their hearty codperation as they 
realize that savings and loan financed homes 
mean a larger profit to them. In placing con- 
struction loans on property we protect the 

building material men and see that 





much the same thing as spending 


all material furnished is fully paid 





money to recondition an out-of-date 
automobile; the loaning corpora- 
tion is likely to have an unsal- 
able property on its hands if it 
should have to foreclose. We 
sometimes make further advance 
loans for remodeling purposes, to 
old clients in good standing, but 
this is done only to accommodate 
a client and not from any wish to 
make this type of loan.—CHARLES 
L. McFar.Lanp, president Fidelity 
Guaranty Building & Loan Asso- 
ciation, Berkeley, Calif. 


T seems to us that the interests 
of the lumber industry and the 
savings and loan movement are 

so closely interrelated that what 
benefits one invariably helps the 
other, so that we can ill afford to 
let pass any opportunity of helping 
one another. Consequently we are 
more than pleased to comply with 
your request to the best of our 
ability. Most of our commitments 
are on houses already built. In 
fact construction loans are quite 
rare, so you_see our experience is 
not such that we could furnish 
you any data or suggestions based 
on actual record in this regard. To 
advance loans up to 100 percent 
for remodeling, reroofing and re- 
pairs would no doubt be good busi- 
ness in many cases. With us, 


Loan. 








ciations? 
selfish one. 

Start a Building and Loan Association in your community 
and you will be doing a great thing for those who live about 
you and, of course, you will reap the benefits. You will keep 
your money at home and make it available to improve the 
property in your community. 

You should have heard a talk on Building and Loan at our 
annual meeting last November. 
heard this talk went home and started Building and Loan 
associations in their communities, and their businesses are 
profiting thereby. 

No doubt you are wondering why your Retail Lumber 
Dealers ’Association is spending your money on Building and 
It is because we are trying to help your 
Many of our members are benefiting today through 
Building and Loan associations they have started or are sup- 
You can do the same in your com- 


Loan conversation. 
business. 


porting and working for. 
munity. 

Your secretary’s office will gladly put you in 
those who will, without cost, advise and assist you. 
enclosed folder—it’s an interesting story about Building and 


ATLANTA, Ga., April 3, 1928. 
Dear Mr. Retail Lumber Dealer: 

Have you ever been interested in Building and Loan Asso- 
If not, you should be, if for no other reason than a 


Yours very truly, 


GeorciA Reta. LumsBer & MittworK ASSOCIATION, 
H. J. West, 


Secretary and Treasurer. 


Some of our members who 


touch with 
Read the 


for. The dealers in Vancouver 
realize what we are able to do for 
them and are only too glad to 
recommend the savings and loan 
associations to their customers who 
need financing. Loaning of money 
up to 100 percent of the full value 
of repairs done on homes would de 
much to improve our city, give 
work to the unemployed and at the 
‘same time provide a simple, easy 
way for the owner to repay. This 
class of loans would be very satis- 
factory and safe provided that we 
would not have to loan more than 
50 percent of the total value of the 
entire property. Making 100 per- 
cent loans for remodeling would 
need a great dea! of publicity and 
advertising as the public does not 
realize how simple the problem of 
financing a loan is. If the material 
dealers would send notices to their 
local associations of all prospects 
who call at their offices to inquire 
about repairing and remodeling 
their homes, the association would 
then call on the prospects and ex- 
plain our easy method of financing. 
Finances keep a great many people 
from repairing, and they have a 
horror of the old-fashioned mort- 
gage. If the Savings and Loan 
were given a chance to explain our 
monthly payment loans to these 
people we would directly help in 











where our mortgage is 40 to 50 





percent, it would go through with- 
In other words, 
each application would be judged 
on its merits and, following a cus- 
tom, our appraisers would check 
up on the jobs.—JoHN BarRNES, secretary 
anes Sevens & Loan Association, Brook- 
yn, 'N. Y. 


HERE are no two businesses more closely 
allied than the lumber industry and the 
building and loan associations. There 

are many ways in which they may be of 
mutual help. The lumbermen throughout the 
country are taking a more active interest in 
their local building and loan associations. In 
Greensboro this mutual codperation has been 
in effect for some time. A few years ago, 
when our building and loan associations here 
were very small, the material dealers raised a 
fund of approximately $1,700 to advertise 
Building and Loan. That was about five years 
ago, and today the building and loan associa- 
tions have grown to such an extent that they 
are in a position to take care of the demand 
for new construction work. The building and 
loan associations and the lumber dealers must 
work hand in hand to help maintain the de- 


This letter, recently sent by a retail lumbermen’s association to its 
members, testifies to the indentity of interest shared by the lumber 


dealer and the building and loan association 


figure materially in increasing the amount of . 


work to be done, as houses here now are in 
very fair condition. However, we are consis- 
tently advertising for loans for either buying, 
building or remodeling, consequently we feel 
this association is doing its share in an en- 
deavor to create the demand for loans, which 
necessarily make sales of lumber. We desire 
to extend to you our appreciation of your in- 
terest, and trust the reaction you are getting 
will tend to create the demand looked for.— 
F. L. WrturaMs, president-manager State 


Building & Loan Association, Stockton, Calif.. 


UR association has lately had under con- 
sideration the making of loans for the 
purpose of remodeling and painting and 

we are of the opinion that the making of 100 
percent -loans for that purpose would be fully 
justified and a good investment both for the 
borrower and the association—R. I. TEMPLE, 
secretary Watonga Building & Loan Associa- 
tion, Watonga, Okla. 


making our city more progressive, 
healthful and beautiful—J. B. At- 
KINSON, secretary-treasurer Van- 
couver Savings & Loan Associa- 
tion, Vancouver, Wash. 


OUR very interesting letter with enclosures 
covering a new or renewed phase of the 
building and loan business has struck a 

spark of real interest in the management of this 
association. For some time past we have had a 
man in the field whose duty is that of checking 
all of our loans. This check covers the condi- 
tion of the house, needed repairs, possibilities 
of remodeling and bringing up to date, increase 
or decrease in value in various sections of the 
city, and a general survey of old properties. 
When the report is finished, if conditions are 
favorable, an estimate is made for remodeling 
and repairs and our own service organization 
then makes the necessary repairs and the loan 
is increased to take care of the added costs 
We are very much in favor of this plan and 
believe that when care is exercised a great many 
old properties can be brought back to good con- 
dition and made to be real livable homes.—L. 
C. Stipp, vice-president Benefit Savings & Loan 
Association, Portland, Ore. 
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Cutting Sizes of the Furniture Industry 


[By A. O. Benson, Wood Technologist, Forest Products Laboratory, Madison, Wis.] 


The men in the hardwood trade who have been giving careful thought 
to the improvement of grading rules have been especially interested 
in the results of the survey made by the Forest Products Laboratory 
of the sizes of cuttings that go into the manufacture of furniture. To 
make the general information on this subject available to those who 
have not followed the detailed data presented to the Hardwood Con- 
sulting Committee in September, 1924, and subsequently, the high 
lights of that part of the survey dealing with cutting sizes are set 
forth again in this article. 

The proper interpretation of the information necessitates first ot 
all a clear understanding of what is meant by “furniture.” Under the 
heading of furniture, for the purpose of this survey, were included 
dining room, living room, and bedroom pieces exclusive of the chairs 
that go with such sets; tables and office desks. Although chairs, 
kitchen cabinets, commercial fixtures and refrigerators are sometimes 
called furniture by the layman, they are not so classified in the trade, 
and in the survey were regarded as products of separate units. 

Method of Compiling Data 

The results of the survey will mean little to the thoughtful reader 
until he can visualize the method that was followed in determining 
the various sizes of cuttings and their relative consumption in an 
industry as far flung and as diversified as is the manufacture of furni- 
ture. The method in brief was this: A Laboratory representative, 
through a personal visit to the factory, obtained copies of the cutting 
bills or the drawings for the principal products of that factory. 
All the different sizes of clear cuttings and the number of each size 
required for the complete assembly of the finished article were tallied 
off. By inquiry he also determined what proportion of the total hard- 
wood lumber consumption of the factory went into the manufacture 
of the products represented by these cutting bills and also the total 
itself, exclusive of crating material. This general procedure was 
followed in different factories and in different regions to the extent 
indicated in the, tabulation that follows. The factories chosen for 
this detailed work were selected from lists of representative companies 
supplied by the trade associations. 

Divisions of the Furniture Industry Covered by the Survey of 





Cutting Sizes 
M Board Feet Per Year 
Hardwood 
Consump- 
Product tion Quantity 
Number of Number of of Fac- Represented Location of 
Cutting Bills Factories tories by Cutting Factories 
Tallied Visited Visited Bills Tallied Visited 
Purniture 
Living room .... 82 2 2,550 1,555 Mich. 
Bedroom ........309 26 39,650 26,174 N.C., Mich., Va., 
Ind., Tenn, 
Mo., Ark., 
Minn., Ore., Ky. 
Dining room .... 66 9 18,965 2,926 Ind., Ohio, Mich., 
Dining and bed- ‘ e208 ome Mo. 
i wardduened ~ 2 ,675 ; oe ch., 
me . . Tenn., Ind., Va., 
Wis., Ia. 
Casegoods ...... 56 7 6,930 2,861 Ill., Ind., Wis. 
EE axinevenes 53 5 9,575 4,657 Ind., Ohio, 
Wis., ‘Tenn. 
General furniture 22 3 24,750 1,048 .- Ind., Kan., Ore. 
Unclassified tables on wane aan Ind. TIL. Ark 
and casegoods.16 14 13,1 ‘ NC. Tenn. 
Mo., W.Va., 
Wash., Ia. 
Office furniture.132 3 9,040 1,971 wee Ohio, 
Me <ikwxoawebe 5 Ind., Ohio 
Desks 76 6 5,450 4,590 W.Va. Ta. ae 
J ste cnee ee q - s., Ind., 
Upholstered 8 9 8,357 5,297 Ia.” Neb.’ Minn. 
OGRE css coae 1,238 96 174,138 74,514 


It seems reasonable to assume that a survey made in this way 
furnishes a fair cross-section of the industry, although anv survey 
of multitudinous details obviously can with certainty be called little 
more than a good estimate. If, however, we accept the cross-section 
thus provided and analyze the figures it presents, the conclusions we 
reach prove illuminating. 

If all the clear cuttings of 5/4-inch and under in thickness required 
for the regular output from furniture factories were brought together 
in a huge storeroom and piled in pigeonhole racks according to their 
lengths and widths, the stock rack would look in miniature like the 
accompanying diagram. In other words, the diagram represents a 
stock rack that contains all the clear cuttings, 5/4-inch and under 
in thickness, required to make up the output of the furniture industry. 
Core stock and crating material are excluded because they do not or- 
dinarily consist of clear or even clear-face cuttings. 

A glance at the diagram shows where the bulk of the cuttings lie: 
about 40 percent by volume are 24 inches or less in length and 85 
percent are 48 inches or less, and about 40 percent by volume are 4 


inches or less in width and 65 percent are 6 inches or less. 

Although not apparent from the diagram, analysis of the results 
shows that the most common clear cuttings used by the furniture 
industry are 2-inch squares ranging in length from 18 inches to 38 inches 
They account for an annual consumption of approximately 36 000,000 
board feet a year. Other important size classes—not actual sizes— 
in approximate order of use are, in inches: 


ps Me og 1x24%x18” 1x24%x16” 1x44%4,x20” 
1x54 x18” 1x2% x16” 1x21%4¢x40” 1x3 "is" 
bert geet fm thay 1x2%x16” 1x14%4x16” 

x x 1 11 ” ” 
er Pde % x14%x18 1x34 x22 


Only 71 Percent Clear Cuttings 

The diagram and our explanation of it deal with what may be most 
conveniently termed “clear cuttings,” but the’ fact that the industry 
satisfies certain of its requirements with cuttings that are not strictly 
clear should be kept in mind. Actual detailed study of cuttings to de 
termine the extent to which such material is admitted were not included 
in this survey, but furniture manufacturers expressed their best judg- 
ment in fairly definite terms. Questionnaire returns and personal inter- 
views indicate that by volume only 71 percent of the cuttings used are 
clear. Twenty-nine percent are either only clear one face and two 
edges or have a limited number of minor defects on both faces. 

The survey shows, as might be expected, that the clear or clear-face 
cuttings used by the furniture industry are relatively small. This js 
due largely to the use of veneered or glued-wp material instead of solid 
clear cuttings for the bigger ‘items, such as table, desk and casegood 
tops. The cuttings in fact are of such size as to be available from even 


No. 2 common lumber although the consumer may be influenced by other 
factors to use No. 1 common or better. 


Diagram Showing Cuttings Used in Furniture Industry 5/4 and Less Thick, Classi- 
fied According to Width and Length as in a Stock Rack. Crating and Core Stock 
Not Included. Relative Quantities Based on Volume Rather Than Number of Pieces, 
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Figures in squares at left side indicate width in inches; those at bottom, 
length in feet 
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Sell Summer Homes as Health Investment 


The rustic seat and bench, invitingly placed beneath the shade 
of fine old trees, add charm to this pretty little summer cottage. 
Nothing imposing in an architectural way, it is true, but, at- 
tractively painted and with pretty curtains at the windows, it 
bespeaks a welcome to the family weary of the cramped quar- 
ters of the city home, where space is so at a premium that the 


little folks are deprived of the contact with Mother Earth, with 
plenty of room to romp and play, that is their birthright. That 
is why more and more people are taking up with the idea of 
building inexpensive cottages at attractive spots within con- 
venient distance, where the family can spend the summer “next 
to Nature.” 


The accompanying pho- 











tograph, by the way, was 
snapped by an AMERICAN 
LuMBERMAN staff photog- 
rapher last summer on a 
trip through the resort re- 
gions of Wisconsin. The 
accompanying sketch sug- 
gests a convenient interior 
layout for a cottage of this 
size and type. 
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Operations Modernly Equipped 


Kansas City, Mo., April 9—The Dierks 
Lumber & Coal Co., headquartered here, has 
placed its order for the equipment of the 
new double band and horizontal band resaw 
electrically driven sawmill which it is now 
building at Mountain Pine, Ark., near Hot 
Springs. The entire equipment, including the 
speed reduction sets, is being furnished by 
the Filer & Stowell Co., sawmill machinery 
manufacturer of Milwaukee, Wis. This 1s 
the eighth complete sawmill which the Filer 
& Stowell Co. has equipped for the Dierks 
Lumber & Coal Co. The Dierks concern is 
also removing the gang in its pine mill, the 
Choctaw Lumber Co., at Broken Bow, Okla., 
and is installing another side. All of the 
equipment, including the log kicker, log loader, 
steam nigger, shot gun steam feed, band mill, 
carriage and live rolls, is being furnished by 
the Filer & Stowell Co., and when the changes 
have been completed, this band mill will be 
Filer & Stowell equipped throughout. 


(SPER AEBAZBABZAAaS 


Numerous Retail Yards Sold 


MINNEAPOLIS, Minn., April 11.—A number 
of changes in ownership of retail lumber yards 
in this territory have been announced in the 
last week. 

The Wilcox Lumber Co., maintaining general 
offices at Detroit Lakes, Minn., has purchased 
the yard of C. J. Eckman Lumber Co., of 
Hendrum, Minn., it has been annonuced by 
W. L. Taylor, of the purchasing company. 

The Farmers’ Codperative Lumber Co., of 

‘’an Horne, Iowa, has been purchased and 
taken over by the Iowa Builders’ Supply Co., 
of Cedar Rapids, Iowa. 

John Rogers, president of John Rogers 
(Inc.), operating a line of retail lumber stores 


in Montana, announces that the Monarch Lum- 
ber Co., of Great Falls, Mont., has purchased 
his company’s yards at Huntley, Belgrade and 
Sheperd. 

The Jones Lumber & Implement Co., of 
Lisbon, N. D., has been taken over by Thomp- 
son Yards (Inc.) 

The stock and business of the Luehring 
Lumber Co., at Richfield, Wis., have been pur- 
chased by the Fuller-Goodman Co., of Oshkosh, 


Wis. (quaa@am@anaanaaaeee 


St. Louis Builders’ Exhibit 


Str. Louis, Mo., April 10.—The Certified 
Builders’ Exchange, a group of contractors, is 
holding its first annual St. Louis Builders’ 
Show at the Coliseum this week, with 119 
exhibits, which range from a 2-foot replica of 
a French country-house at Chevy-Chase, a 
suburban addition, to a full-size bungalow built 
on the floor of the arena. 

The bungalow is constructed of brick, with 
a peaked wooden roof and surrounded by a 
picket fence and grassy lawn. The entrance 
to the bungalow leads through an oak door, 


and the living room has wooden beamed peaked « 


ceiling. Ingenious closets are wedged into tiny 
spaces in the room-kitchen. breakfast room, 
dining room, bed room and bathroom. 

Among those who contributed to the bunga- 
low were the Ball Lumber Co., shingles and 
lumber; Reed-Steeger Sash & Door Co., mill- 
work; Evans Hardwood Flooring Co., hard- 
wood floors; Murphy Door Bed Ce., built-in 
features. 

An interesting exhibit is a stairway door 
which opens into a cellar by pushing back part 


of the stairs leading to the second floor. As- 


this is done a safety gate at the top of the 
second floor stairs automatically closes, thus 
preventing accidents. 


To Prevent Staining in Transit 


Wasuincton, D. C., April 10.—A short time 
ago a New York distributer ordered several 
carloads of hickory lumber shipped green from 
the saw. The order was placed with a leading 
hardwood manufacturer. The lumber was to 
be loaded in cars with separating strips between 
each layer to prevent the stock from molding 
or staining in transit. The first four cars 
handled as above indicated arrived at destina- 
tion without any damage in transit. When the 
fifth and last car arrived, however, it was 
found that the green hickory was badly stained, 
although the layers were separated by strips as 
before. A claim for readjustment in contract 
price was made by the customer. 

An inquiry made by the purchaser developed 
the fact that in the first four cars the lumber 
was loaded in the two ends of the car only, 
while the fifth car after being so loaded had 
the open space between filled with short lengths. 
Also it was found that the side doors of the 
fifth car were closed tightly, shutting off venti- 
lation from the green stock. An inquiry was 
made of the Forest Products Laboratory as 
to the best method of loading green lumber to 
prevent staining in transit. 

The laboratory made this recommendation: 
“Side doors should be left open and both door- 
ways boarded up, leaving at least 14-inch 
spaces between the boards. If box cars are 
equipped with small end doors of the ventilating 
type, these doors should be left open and the 
doorways cleated to prevent the stock from 

working out during transit. Green lumber 
shipped in box cars must be stripped.” 


To clear out brush, try goats. It takes from 


two to five goats to the acre and about two 
years’ time to clear. 
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Report Hardwood Situation Improving 


Market Prospects Are Brighter 


MEMPHIS, TENN., April 9.—Demand for 
southern hardwoods is increasing, but prices 
have not responded, because there is a large 
amount of stock at all mills. The best demand 
still comes from the automobile group and the 
export trade. Furniture manufacturers, how- 
ever, are beginning to find need for more hard- 
woods and are sending inquiries. The same is 
true of building trades interests. Millwork 
plants are in the market. The flooring plants 
are still waiting. All in all, the market looks 
better than it has for several months. There 
has been no profit in the business, and in order 
to help things along, mills are closing down 
throughout the territory. Mills not closing 
down are cutting their operating time to forty- 
five hours a week. Weather has not been fa- 
vorable of late. Heavy rains have fallen 
throughout the hardwood belt. Many mills are 
short of logs, and logging is impossible. Prices 
of logs are rather low, but demand is very 
small. 

The combination storage shed and stable of 
the E. L. Bruce & Co.’s plant in North Memphis 
was damaged by fire last week to the extent of 
$3,000. 

F. A. Sohst, of Hamburg, Germany, an im- 
porter of hardwoods, spent a few days last 
week in Memphis visiting exporters. He re- 
ports German business showing signs of im- 
provement. 

About one hundrd hardwood men from 
Memphis ‘territory will attend the sixth annual 
meeting of the Hardwood Manufacturers’ In- 
stitute to be held in Chicago next week. 

Claude Tully, Anderson-Tully Co., was re- 
cently named a member of the Memphis Air- 
port Commission, appointed by the mayor. 


Market Situation Improving 

Macon, GA., April 9.—No important changes 
were noted in the hardwood market this week, 
but there was a fair domestic demand for all 
woods, poplar still holding the lead. Weather 
conditions were somewhat improved, and log- 
ging crews were able to get into lowlands in 
many sections, getting out timber for the mills. 
Curtailment of operations continues throughout 
this section, so that yards are not piling up 
stocks. Reports from the manufacturers show 
that export trade is also picking up. The 
situation in the hardwood market is believed 
to be much better than it was a couple of 
months ago. 


Demand Better; Output Light 


LouIsvILLE, Ky., April 9.—Slightly better 
hardwood buying was reported last week. The 
automotive trades have been buying very well. 
The flooring industry has been a rather con- 
sistent buyer of oak. There has been scattered 
business from the cabinet and interior trim in- 
dustries, railroads, and general woodworking 
plants. Building operations are picking up as 
a result of better weather. Export business 
has been fair. Wood treating companies have 
been fairly busy, as there has been considerable 
consumption of poles, cross arms etc., account 
of steady extension of power lines into rural 
territory. Production continues light. Higher 
water is reported in various streams. So much 
oak is being offered that much of it is sold ai 
low prices. Prices of inch stocks at Louisville: 
Walnut, FAS, $240; selects, $160; No. 1, $90@ 
95; No. 2, $40@45. Ash, FAS, $80@85; com- 
mon, $50@55. Quartered red gum, FAS, $95@ 
100; common, $55; plain red, FAS, $90@95; 
common, $50; plain sap, FAS, $50@55; com- 
mon, $39@40. Southern poplar, FAS, $87; 
saps and selects, $70; common, $49@50. Ap- 
palachian poplar, FAS, $100; common, $55; 
saps and selects, $75. Chestnut, $80 and $55. 


For Current Market Prices on Hardwoods See 


Southern plain oak, FAS, red, $70, white, $75; 
common, red, $52; white, $55. Appalachian, 
FAS, red, $80@85; white, $90@95; common, 
$57 and $62. Quartered white oak, $110@125; 
common, $60@65. 

John Baer, who went to Cincinnati to join 
the Menzies Hardwood Co. after the Louisville 
Point Lumber Co. wound up at Louisville, has 
recently joined the sales organization of the 
W. P. Brown & Sons Lumber Co., Louisville, 
to travel out of Indianapolis. 


Notes of Baltimore Trade 


BALtimoreE, Mp., April 9.—Mr. Bemis, of the 
Bemis Lumber Co., of Robinsville, N. °C, 
stopped in Baltimore April 6 while on the way 
to New York and other eastern points. He 
stated that the company’s new hardwood saw- 
mill, which has a capacity of about 10,000,000 
feet a year, is now running in good shape and 
is cutting to maximum capacity. He added that 
demand for hardwoods is rather quiet. 

- Pembroke M.Womble, one of the oldest yard- 
men in this city and for many years prominent 

















In moving from one building to another in 


Chicago’s Loop, a jewelry manufacturing con- 
cern broke up the wooden flooring in its old 
shop and found a 30-year accumulation of gold 
and platinum dust, said to be valued at $20, 
000. Another feature was a “stake block” 
bought by one of the firm’s members 54 years 
ago, for rounding rings of platinum and gold. 
This block was approximately a foot in diam- 
eter and the top of it was cut off, from which 
section it is estimated there will be secured 
$200 worth of precious metals. All of the 
gold and platinum will be recovered through a 
special refining process 





in the Georgia pine trade, has undergone an 
operation, but is now reported to be making 
fair progress toward complete recovery. 

Information received here from the South is 
to the effect that various shortleaf pine sections, 
including North and South Carolina, Georgia 
and even Florida, have been visited of late with 
torrential rains which have continued so long 
as to interfere greatly with the operation of 
saw mills and cut the production of lumber ma- 
terially. Logging operations have had to be 
suspended, and the forwarding of lumber has 
experienced a real check, with the result that 
the mills show a disposition to mark up their 
quotations, which makes the buyers hesitate 
about placing orders. Meanwhile the produc- 
ers are unwilling to enter into commitments 
for future delivery. 





te 


Georgia Production Curtailed 


AtLanta, Ga., April 9.—Though hardwood 
prices have reached the lowest level in months 
consumers continue to order on a_hand-to. 
mouth basis. Georgia output is more than 3 
percent below normal, and will go still lower 
unless the situation improves. No. 2 commoy 
is about the only grade of gum that furniture 
factories are buying, with most orders coming 
from southeastern factories. FAS and No, j 
prices are exceptionally low, though No, 2 js 
holding up fairly well. Box lumber is moy. 
ing well. Automobile and body plants are the 
most active buyers, but buy for needs of only 
a few weeks ahead. No. 1 and select ash leads, 
with some call for FAS ash and maple. Mill. 
work plants are increasing their orders. Floor- 
ing plants are doing fair business with south- 
eastern retailers, but northern demand continues 
quiet. Flooring plants are taking primary for 
No. 2 common red and white oak, which js 
fairly stable in price, while other grades are 
unusually low. Wholesalers are booking a 
good volume of maple flooring business, with 
prices stable. The cypress market continues 
quiet, with mill stock unusually large. 


Demand and Output Increase 
E_xins, W. Va., April 9—There is what 
may be described as a fair demand for some 
West Virginia hardwoods, and sales are in 
heavier volume, according to most operators, 
than they were during the corresponding 
period of 1927. Maple is still in the doldrums, 
except the thicker sizes. White oak is in good 
demand, but red oak has been accumulating at 
many mills. It is still essentially a buyer’s 
market, and few producers are able to sell at 
first quotations, owing to the fact that as fast 
as consumption increases, production also in- 
creases. 


Prices Soft; Output Very Small 


BrooKHAVEN, Miss., April 9—The hardwood 
market seems to be slipping. More money 
was actually lost last month than for any 
time in a number of years, and operators will 
simply have to reduce output more. Produc- 
tion is cut in this section with a vengeance, 
as there is practically nothing being produced. 
Shipments have been going out at a rapid 
rate, and stocks are being heavily reduced. 
Inquiry for 8/4 soft maple has been very 
heavy, and sales have absorbed all the sur- 
plus. New price lists and stock sheets have 
been sent out, and prices have been reduced 
almost all along the line. 


Fair Year’s Trade Expected 
BuFFaLo, N. Y., April 11.—“The situation in 
tie hardwood trade is about the same as it 
bas been for the last three years,” said a 
prominent wholesaler the other day. “The 
country is using a lot of hardwood lumber, 
and, just as for a long time, more is being 
produced than is needed. There is absolutely 
no one at fault for the situation but the pro- 
ducer of lumber, and he has been at fault for 
three years. If the steel industry had done the 
same thing as the lumber industry has done, 
it would now be on the rocks. Some large 
lumber manufacturers are now holding back 
cn production, but they began their moves so 
late that there is still a surplus. However, | 
look for a fair year in the hardwood trade.” 
Dwight Hinckley, director and former presi- 
dent of the National-American Wholesale 





Lumber Association, was here last week from 
Cincinnati and gave an informal talk before 
the Buffalo Lumber Exchange on conditions in 
the trade as he found them in the middle West. 

Bradley J. Hurd, of Hurd Bros., was last 
week elected president of the Buffalo Council 
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of Woodcraft. The annual convention of this 
organization will be held here on May 2, with 
a dinner at the Lafayette Hotel. 

Willis K. Jackson, president of Jackson & 
Tindle, is the largest contributor to the $250,000 
fund which is being raised by the Goodwill 
Industries here, his contribution being $5,000. 
He has offered to double this amount if the 
entire fund is raised. 

A beautiful memorial window has been placed 
in the Church of the Ascension by Millard S. 
Burns in honor of his wife, Mrs. Heather 
Burns, who died a year ago, and her three 
children, Edna, Myron and Evelyn. The 
window is one of the finest in the church and 
portrays the Story of the Nativity. 

Ganson Depew was in New York last week 
and attended the funeral of his distinguished 
uncle, Chauncey M. Depew. 


Logs Hard to Obtain 


Jackson, Miss., April 9—The hardwood 
mills are having trouble just now in securing 
logs in sufficient quantities to keep their mills 
running. There is a much better feeling in the 
hardwood industry, and those conferred with 
last week were optimistic. 


Trading in Sma!l Lots 


CINCINNATI, Onto, April 10—Hardwood 
prices continue about steady, with the demand 
perhaps a little better, though nothing to brag 
about. Orders are mostly of a hand-to-mouth 
character and cover the general list. There 
is practically no forward buying. The fur- 
niture trade is still slow, but is gradually com- 
ing to the front with inquiries for red and sap 
gum, poplar and walnut. Buyers of walnut 
seek bargains and conditions favor them. The 
automobile factories are regular buyers. Sev- 
eral of the larger woodworking factories have 
ceased to send out inquiries and are posting 
a weekly list of their wants in the hardwood 
and softwood line. A few good orders are 
being filled from buyers in New York and in 
the New England States. The export trade in 
hardwoods is slow, there being few inquiries 
and only an occasional order. Export prices 
are still unsatisfactory, and about the only 
business booked is from the United Kingdom. 

The most active trade here is in southern 
pine building items. This was halted for a 
day or two last week by a cold snap. It is 
mostly in dimension stock and Nos. 1 and 2 
common boards. Cypress is also more in de- 
mand. Prices for both pine and cypress are 





steady to firm, and there have been slight ad- 
vances in several items. 


Harry Hartke, president Acme Veneer & 
Lumber Co., left with his wife for Los Angeles, 
where the~,were called by the death of Mrs. 
Hartke’s mother. 


New Body Unit Nearing Completion 


ATLANTA, Ga., April 9—The Chevrolet Mo- 
tor Co. has practically completed its new as- 
sembly plant and Fisher body unit here which 
has been under construction since last Novem- 
ber, and expects to be ready to start production 
at the plant some time during the present 
month or early in May. It is the largest plant 
of its kind in the South, erected at a cost of 
nearly 2,500,000. It is stated by officials of 
the southern branch in Atlanta that the body 
unit will do most of its hardwood buying from 
mills in Southeast, thus creating an important 
hardwood market, as it is the largest automo- 
bile body manufacturing plant in this territory. 

Data compiled by the Indiana Conservation 
Department shows that the entire State forest, 
purchased for about $9 an acre, today could 


be sold for twice or probably three times that 
price. : 


Deny Blight Has Eradicated Chestnut 


AsHEVILLE, N. C., April 9.—Emphatic con- 
tradiction of the propaganda, alleged to be 
industriously spread by wood substitute manu- 
facturers and also by producers of substitute 
soft woods, that good chestnut lumber is no 
longer available, was made by leading pro- 
ducers of Appalachian hardwoods at the re- 
gional session of the Appalachian Hardwood 
Club held here March 31 at the Battery Park 
Hotel. 


The session was largely devoted to the 
chestnut blight situation and reports were 
received from the majority of the chestnut 
lumber mills of the southern Appalachian re- 
gion in the form of answers to a questionnaire 
sent out to 130 operators. These answers 
showed most positively that the chestnut 
blight has in no way affected the chestnut 

evirgin saw timber in the forests. None of the 

larger trees have been attacked and the chest- 
nut lumber produced from saw timber is of 
the same high quality which has always been 
produced. The only trouble with chestnut 
jumber is that it is suffering from the effects 
of hostile propaganda so that there is a 
dearth of orders. The unanimous opinion 
of chestnut operators and other hardwood 
dealers and mills was that there is more vir- 
gin chestnut saw timber being left in the 
woods because of market conditions than on 
account of the blight. This may be a per- 
manent loss to logging operators, so the 
questionnaire discloses, because they can not 
afford to place railroads back in the forests 
to cut small stands of chestnut timber. 

F. R. Gadd, secretary-manager of the club, 
made the leading statement at the Asheville 
conference, basing his reports on the answers 
to the questionnaire. What he said was con- 
firmed by various lumbermen present repre- 
senting the majority of operators of the 
North Carolina districts. 

The questionnaire further developed that 
the blight is spreading very slowly. The 
logging men said that they had never seen 
an instance where the blight is attacking 
the older trees, but admitting that should 
it start to infect them, the virgin tracts of 
chestnut timber in western North Carolina 
will have been cut out before any serious 
damage had been done. 


Immediate Cutting Ill-Advised 


Chestnut producers said that the owners 
of small tracts of chestyut timber such as 
woodlots have been thoroughly scared by 


the Government reports. They said this was 
unwarranted and that there was really no 
good reason to sacrifice this timber, espe- 
cially at a time when there is already a suffi- 
cient production of good chestnut for all of 
the consuming demand. The lumbermen said 
that immediate cutting of this woodlot timber 
is ill advised and can only serve to embarrass 
producers and further demoralize the chestnut 
lumber market. It was brought out that 
chestnut timber which had been felled 20 to 
25 years ago by storms is being sawed almost 
daily and that it is sound and in good condi- 
tion. Further that small timber apparently 
killed by the blight has been examined and 
found to be in a sound and merchantable con- 
dition, even though five or six years had 
passed since it was blighted. 

A full description of the blight and the 
methods of its working was given the meet- 
ing by W. P. Lemmon, technical investigator 
for the American Forest Products Co., of 
New York, with headquarters at Johnson 
City, Tenn. Mr. Lemmon said that no way 
to cure the chestnut blight has been discov- 
ered and that it is a fungus which bores 
through the thin bark of young chestnut 
trees in patches. Gradually in a few years 
it works its way all around the tree and rings 
it as effectively as though with a woodsman’s 
axe. The tree dies in about three to five 
years, according to its vitality. 

In the discussion of future markets for 
chestnut, it was brought out that numbers 
of coffin manufacturers are eager to find 
a way to restore the use of chestnut for 
coffin manufacture. Secretary Gadd said that 
several large coffin manufacturers have writ- 
ten to chestnut producers stating their regret 
at not being able to use the wood at this 
time but expressing the hope that its use 
could be restored. It was also brought out 
that formerly coffin manufacturers consumed 
approximately 100,000,000 feet of chestnut 
-annually and were the largest users of chest-~ 
nut lumber. The coffin manufacturers are 
suggesting that the chestnut’ producers 
through their hardwood associations assist the 
consumers in finding a way to combat .the 
propaganda of metal coffin manufacturers 
so.as to restore the use of chestnut in coffin 
making. Further use of chestnut for interior 
trim was also urged by manufacturers. 

J. H. Holmes, State forester of North 
Carolina, spoke as the representative of a 
special committee appointed by Governor An- 
gus McLean of the State, to find means of 








bringing more industries to North Carolina 
to utilize the by-products of the lumber in- 
dustry, such as sawdust, slabs, tree tops, bark, 
etc. Robert P. Robertson, of the Champion 
Fibre Co., Canton, N. C., also spoke as chair- 
man of Gov. McLean’s committee. He urged 
the sawmill operators to induce their friends 
to investigate the possibilities of utilizing 
wood by-products and to bring more capitai 
into the State to establish factories for this 
purpose. 

In the discussion of market conditions 
which was also a feature of the conference 
all of the western North Carolina operators 
voted to support the conservation program 
and numbers of those present spoke in favor 
of making it a permanent factor in the plans 
of the Appalachian Hardwood Club, at least 
continuing it until there is a material better- 
ment in lumber marketing conditions. 

Following the adjournment of the regional 
session the delegates were entertained in the 
evening by the North Carolina Timber & 
Land Association which was holding its 
monthly meeting at Asheville. Joseph Sil- 
versteen, president of the association, acted as 
master of ceremonies and the principal ad- 
dress was made by Andrew Gennett,. head of 
the Gennett Lumber Co., of Asheville. Mr, 
Gennett, who is chairman of District No. 5 
of the conservation program in western 
North Carolina, spoke on the importance of 
all operators supporting the conservation pro- 
gram. Other talks were made by Luther 
Hassinger, vice president of the hardwood 
club wha presided at the all-day session in 
the absence of President S. W. Boyd. 


CAROLINIANS FOR PROGRAM 


CincinNaTI, Onto, April 9—E. C. Glenn, 
president of the Big Salkehatchie Cypress Co., 
Varnville, S. C., was chosen chairman of 
District No. 7 of the conservation program 
of the Hardwood Manufacturers’ Institute at 
a meeting held at Charleston, S. C., April 3, ac- 
cording to the report of F. R. Gadd, secretary- 
manager of the Appalachian Hardwood Club, 
who organized the district. Mr. Gadd re- 
turned late last week from Charleston and 
reported that the meeting was an enthusiastic 
success. There was a large attendance em- 
bracing practically all the hardwood and cypress 
operators of South Carolina, eastern North 
Carolina and the east Virginia section. All 


present signed up for the program of con- 
servation, said Secretary Gadd in describing 
the meeting. 
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National Production, Shipments and Orders 

Wasurnecton, D. C., April 9.—The following statistics were compiled by the National Lumber Manufacturers’ Association : 
Softwoods: Production Shipments Orders 

Week ended: 1928, March 31; 1927, April 1: 1928 1927 1928 1 1928 1927 
Southern Pine Association.........seeseeeeeees ee ee eee 68,181,501 61,143,599 76,217,648 63,389,028 81,007,056 55,541,449 
West Coast Lumbermen’s Association.........cccceceeceees 125,617,068 64,686,427 112,518,989 72,463,038 109,046,885 76,050,691 
Western Pine Manufacturers’ Remperetien PS eee ee 27,610,000 25,221, 000 29,581,000 29,792,000 33,377,000 32,418,000 
California ReGWood Association. ...ccccccccscccesccccscccees 8.205,000 8,053,000 9,268,000 9,651,000 64,000 9,385,000 
North Carolina Pine Association........... 6baawus ° ae 3,907,540 8,312,454 4,631,993 8,395,299 3,195,557 7,001, 427 
Northern Pine Manufacturers’ Association.................. 5,608,800 7,563,400 8,423,800 8,293,990 1398,000 7,414,000 
Northern Hemlock & Hardwood Manufacturers’ Association. 2,029,000 2,083,000 1,926,000 2,827,000 1,874,000 3,129,000 

= ia 

een GO. OCOD WHicssccecscucseustcs evccecees . 241,158,909 177,062,880 242,567,430 194,811,265 242,762,498 190,939,560 
California White & Sugar Pine Manufacturers’ Association 17,295,000 —s........ wo eee 24,472,000 —s....... 2 se 22,045,000 __—=sé........, = 

Thirteen weeks ended above dates— 
i 2, en, tans were ea Oe dea ee 60 eee aoe 6% 899,980,459 891,339,106 923,752,653 837,709,787 970,352,924 885,674,979 
West Coast Lumbermen’s Association.........+seereseeeees - 1,456,120,593 961,472,443 1,391,637,393 944,570,940 1,542,670,241 1,027 ,090, 181 
Western Pine Manufacturers’ Association............seee08% ie 222,472,000 231,066,000 323,999,000 328,842,000 348,568,000 355,570,000 
California Redwood Association............ seSabonane cnmnes 111,170,0c0 86,929,000 93,581,000 101,222,000 100,743,000 116,316,000 
North Carolina Pine Association..........sseeeeee ‘enawas we 79,085,340 101,827,284 79,688 143 103,012,228 74,328,672 89 ,065, 541 
Northérn Pine Manufacturers’ Association........... oe 81,290,300 82,112,000 90,227,000 89,422,700 100,466,000 90,271,000 
Northern Hemlock & Hardwood Manufacturers’ Association. 27,173,000 40,233,000 25,453,000 39,799,000 28,747,000 39, 108. ,000 

Total softwoods, thirteen weeks ................ aenewes 2,877,291,692 2,394,978,833 2,928,338,189 2,444,578,655 3,165,875,837 2,603,095,701 
California White & Sugar Pine Manufacturers’ Association. pe eee eee 303,389,000 _—............ . s 306,837,000 ......,., 
Hardwoods: 
Northern Hemlock & Hardwood Manufacturers’ Association— 

Ce WOE cnccoccsecoececesceereetesedses ° see ee 4,152,000 3,625,000 3,639,000 2,311,000 2,520,000 2,607,009 

Pte BER... cn coc ccesbeeeeeoeessesseevecesetessece 75,435,000 83,527,000 51,173, ‘000 53,737,000 46,705,000 53,624,000 
Hardwood Manufacturers’ Institute— 

One week ....... eocese Soceedeneneeeeos oeeeee eee 50,909,000 13,425,000 53,458,000 15,842,000 52,180,000 15,676,000 

Wit ae WOES occ ccs veeercee eee ee errecerseoccreseeevsos 437,775,000 290,968,000 462,394,000 316,736,000 489,972,000 331,303,000 





National Analysis 


Wasurincton, D. C., April 9—The Na- 
tional Lumber Manufacturers’ Association is- 
sued the following analysis for the periods 
ended March 31—orders and shipments being 
shown as percentages of production: 


One Week 13 Weeks 


No. of Ship. Or- Ship- Or- 
Association— mills ments ders ments ders 
Southern 1 


Pine.... 107 104 99 00 105 

West Coast ...... 13 112 119 103 108 
Western Pine .... 32 90 87 96 106 
California Pines*. 21 107 121 146 157 
California Redwd. 15 141 127 176 178 
N. Carolina Pine. 35 113 71 84 91 
Northern Pine ... 7 119 82 101 94 
N. Hem. & Hdw.. 15 150 150 1il 124 
All softwoods. .345 95 92 94 106 
N. Hem. & Hdw.. .. 88 61 68 62 
Hdw. Mfrs. Inst..355¢ 105 102 106 112 
All hardwoods. 104 99 100 105 
All woods ..... 103 102 105 113 


*Sixty-six percent of cut in region. 


Actual production reported made the follow- 
ing percentages of normal in the periods in- 
dicated : 








1928 1927° 
= ‘ 
No. 1 13° ‘No 13 
Sorrwoops— Mills Wk. Wks. Mi lls wk. wae. 
South. Pine...A 107 97 95 111 86 
West Coast...A 113 116 107 72 96 108 
Western Pine.A 32 102 81 38 75 53 
Calif. Pines...A 21 112 109 oe aan . 
Calif. Redwd..A 15 98 111 16 96 89 
N. Car. Pine...C 35 61 68 42 87 73 
North. Pine...A 7 81 104 
N. Hem.&Hdw.A 15 68 70 
All softwoods. 345 105 99 279 90% 
HarDWwoops— 
N. Hem.&Hdw.A 81 95 
Hdw. Mfrs. 
Ps vebanaarn C 355+ 68 68 112¢ 72 83 
All hardwood. 69 71 
All woods.... 96 93 


*Normal production had boom established by 
only six associations for 192 #Five groups. 


A—Normal based on aia output for pe- 
riods of two to five years. 

C—Normal based on estimated mill capacity. 

Units of production. 





North Carolina Pine 


NorFoLk, Va., April 9—The North Caro- 
lina Pine Association makes the following 
analysis of figures from thirty-five mills for 
the week ended March 31: Per 
Percent Percent cent 
Normal Actual Ship- 


Production— Feet output output ments 
Normal* 9,474,000 
Actual .ccces 6,785,394 72 - 
Shipments 7,320,090 78 108 ay 
Te 9,365,557 99 138 128 


+As compared with preceding week, there is 
an increase in orders of 92 percent; though 
that week forty-one mills reported. 

*“Normal” is based on the amount of lum- 
ber the mills would produce in a normal work- 
ing day. 
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feet for shingles, 


Census Bureau Delivered Prices 


Wasuincton, D. C., April 9.—The Department of Commerce has secured through the bu- 
reau of the census the following prices, per thousand for lumber items and per hundred square 


these being selected from the complete list: 


as the average paid March 1, by contractors for material delivered on the job, 


Plooring, 1x4” Shingles, Extra 
No.1 Dimension, Common 10 to 16’ Clear, 16”, 5/2 
S1S1E, 2x4—16’ Boards Southern —< 
Southern Douglas 1x6” pine Red 
pine fir No.1 “Cr"e.g. Mea. 2 v.g. cedar Cypress 
Waterbury, Conn. ............$70.00 $48.00 $38.00 $ 85.00 $ 70.00 $ 7.00 a 
New Bedford, Mass........... 65.00 45.00 40.00 98.00 80.00 5.75 esas 
Fall Hiver, Maage.......cccccce ieee 65.00 55.00 80.00 nk 7.50 $12.00 
Springfield, Mass. ............ 65.00 45.00 40.00 85.00 75.00 6.50 oneal 
a 38.00 42.00 35.00 85.00 75.00 5.50 
a ee 41.00 ws tecdaie 39.00 85.00 80.00 5.50 
I CL 6 wine & ode a meee 45.00 a 50.00 85.00 fe asia 5 6.00 
PE, SG ee seb ianrdovaeds 45.00 42.50 45.00 80.00 75.00 6.00 
oS 6 ie eke a eee we re 55.00 40.00 90.00 80.00 6.40 wae 
PRE, DO, caccccosccssn 37.00 46.75 43.50 mea 65.00 6.85 8.00 
DL EL, - oa car oeceenesa 37.50 45.00 55.00 70.00 75.00 11.00 
a, ee ee 44.00 ee 56.00 mane wai 6.00 6.80 
Youngstown, Ohio ............ 63.00 63.00 ae aac 90.00 7.50 ae 
I EN 0 8G a gin eed we es 45.00 50.00 sin th 95.00 ee 7.00 8.00 
Indiememoe, Ted... ec evcese 49.00 ven 52.00 72.00 72.00 5.20 oees 
eee 38.00 43.00 48.00 80.00 eas 5.00 , 
Council Bluffs, Iowa .......... 50.00 50.00 48.00 egetin 95.00 6.00 ous 
is i dina treo arden ewes 39.50 46.50 42.50 59.50 61.50 4.60 7 
Pr Cee, BES. a eeaeenes 48.50 wae 52.50 80.00 Ae: 6.50 an 
Grane Dorem, WN. Diccccccccces eee 41.50 40.00 nies 72700 4.50 8.00 
ee 43.00 40.00 ee 80.00 5.50 “ne 
1 BEE, COME, vc cciccescs 33.50 32.50 57.50 3.80 
San Francisco, Calif.......... 26.50 26.50 55.00 4.25 





West Coast Review 


SEATTLE, 


W 


ASH., April 


7—For the 


week 


ended March 31, 113 mills report as follows to 
the West Coast Lumbermen’s Association: 


Production 125,617,068 








Shipments .112,518,989 10% above production 
Orders .109,046,885 13% below production 
Shipments— 
Water delivery: Feet Feet 
0 Ee eee ee 30,997,292 
OE. wes oe-One nas 13,867,987 
TOU WEEE COS) occ ccccwsesves 44,865,079 
i Wi Seiwa ga oh aes os ke oe 60,403,144 
SE OED ee Gaietrtbsos wes wakes 7,250,566 
Tetes GRIPTMONES 2... ccccccssces 112,518,789 
New Business— 
Water delivery: 
DRGRTES i.o¢e se eeens 30,284,124 
RP ere ree 14,039,696 
Wetel water CAE)... vicccncds 44,323,820 
ln RR ae elt dw alae aise ew wea oN 57,472,499 
RE RY ches Birdie 9 acd. a ne re 7,250,566 
Total new business............ 109,046,885 
Unfilled orders— 
Water delivery: 
Domestic cargo ..... 167,199,529 
po errr re 123,469,936 
RD I a a aan eon ee a edcate 290,669,465 
RRR hee Ryd PS eerie aE ane AP ti 169,930,676 
Total unfilled orders........... 460,600,141 


Hemlock and Hardwood 


OsukosH, Wis., April 9—The following fig- 
ures were supplied to the Northern Hemlock & 
Hardwood Manufacturers’ Association by 
twenty to twenty-five firms that ordinarily make 
about one-half the total monthly shipments: 


HARDWOOD 
Firms Cut Shipments Orders 
Weekly average— 
January 5,945,000 3,817,000 3,460,000 
February. 6,252,000 3,938,000 3,829,000 
March ... 5,686, 000 4,217,000 3,818,000 
Weekly average, year to date— 
EY cn rina 5,945,000 4,003,000 3,645,000 
TOST cece’ 6,601,000 4,272,000 4,227,000 
Weekly veport— 
March 3. 17 5,487,000 3,696,000 8,718,000 
March 10. 19 5,641,000 3,782,000 2,611,000 
March 17. 22 6,158,000 5,309,000 5,572,000 
March 24. 20 5,459,000 4,081,000 3,314,000 
March 31. 19 4,759,000 4,148,000 2,953,000 
HEMLOCK 
Weekly average— 
January 2,078,000 1,706,000 2,228,000 
February. 2,132,000 1,744,000 2,412,000 
March . 2,171,000 2,439,000 2,079,000 


Weekly average, year to date— 
1928 





2,157,000 2,026,000 2,296,000 

re 3,297,000 3,143,000 3,087,000 
Weekly report— 

March 3. 17 1,320,000 1,682,000 1,724,000 
March 10. 19 1,570,000 2,334,000 1,995,000 
March 17. 22 2.962.000 2,884,000 1,989,000 
March 24. 20 2,832,000 2,857,000 2,611,000 
March 31. 19 2,516,000 2,775,000 2,969,000 
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Northern Hemlock and Hardwood Monthly Report 


OsuxosH, Wis., April 9—The Northern Hemlock & Hardwood Manufacturers’ Association 
reports as follows February production and shipments, and stocks March 1: 


Statistics for February, 1928 
Production Shipments March l 


Unsold 





TE nin kwiaictiil 983,000 212,000 3,984,000 
Basswood . 4,355,000 2,611,000 19,831,000 
Beet ccccses 27,000 | ap ipenmparaege 
SE csacdees 12,277,000 8,461,000 69,628,000 
Bs. ipewndwe 2°937,000 1,996,000 14,930,000 
SEE cwowsewa 15,380,000 11,005,000 62,886,000 
os cael 162,000 60,000 995,000 
Mxd. hdwd.... 5,064,000 1,599,000 ........ 

Al hdwd..41,185,000 26,512,000 172,254,000 
sentock, 1&2” .13,360,000 9,520,000 125,472,000 





Grand totals. 54,545,000 


The figures for twelve months, March 1, 1927, to Feb. 31, 1928, make the following percentages 
of those for the corresponding period of 1926-1927: propucTION—AII hardwoods, 103; hemlock, 81; 
SHIPMENTS—AIl hardwoods, 96; hemlock, 94; all woods, 95. 


Hardwood Stocks on Hand March 1 by Grades 


all woods, 95. 


A 
Select & better.. 


Selects 


No.1 & better.. 


No.1 com. .... 
“Ss } err 


No. 2 & better... 


No. 2 com. 


Nos. 2 & 3 com.. 
No. 3 & better... 


No. 3 com. 


Basswoop— 
| ree 


Select & better.. 


Selects 


No. 1 & better... 


No. 2 com. 


Nos. 2 & 3 com.. 
No. 3 & better... 


No. 3 com. 


Selects 


No. 1 & better... 


No.1 com. ... 
Nos. 1 & 2.... 


No. 2 & better... 


No. 2 com. 


Nos. 2 & 3 com.. 


No.3 com. . 


oe ee eeeee 


FA 
Select & better.. 


Selects 


No.1 & better... 


No. 1 com. 


Nos. 1 & 2.... 


No. 2 & better. . 


No. 2 com. 


eee 


No. 3 & better... 


No. 3 com. 


eee ee eee 


Column totals. 9,915,000 
Grand totals 
Identical mill stocks of March 1.: 
131,468,000 feet of unsold hardwoods, 


Sold Unsold Sold Unsold 
Dry &Green Dry Green Dry &Green Dry Green 
Rock ELM— 
s ncteetangat 145,000 eS ins i iat Pe eee 
teenies 289,000 8,000 No.1 & better... eS eer ee 56,000 
tte nes 157,000 TEE. We 8 WO. oices oe cacnen 26,000 2,000 
120,000 267,000 158,000 Nos. 1 & 2...... OO PON 
tote e eee 87,000 44,000 No. 2 & better... 876,000 2,333,000 1,725,000 
tote eee 10,000 68,000 No.2 com. ..... 290,000 605,000 67,000 
135,000 681,000 791,000 No.3 & better.. ........ 10,000 152,000 
. 55,000 75,000 49,000 No.3 com. ..... 62,000 496,000 357,000 
a*tatevda SR. Sack alien 
ates ae 88,000 78,000 1,313,000 3,474,000 2,359,000 
. 232,000 353,000 574,000 Sorr ELm— 
542,000 2,167,000 1,817,000 WAS ........... 10,000 165,000 40,000 
Select & better... ........ 38,000 5,000 
- 454,000 206,000 ee OO ea eee 63,000 ........ 
tte ea 137,000 44.000 No.1 & better.. 206,000 456,000 652,000 
+ 40,000 202,000 133,000 No.1 com. ..... 6,000 Ve ern 
1,043,000 1,805,000 2,625,000 No.2 & better... 1,629,000 1,376,000 3,048,000 
790,000 642,000 1,065,000 No.2 com. ..... 154.000 836,000 195,000 
ee on ee SE 15,009 
198,000 1,269,000 pate No. 3 com. ..... 1,368,000 276,000 1,921,000 
1,617,000  ‘'791,000 2,394, 
teeeeees 330,000 160,000 3,373,000 3,221,000 5,876,000 
ceeceses 545,000 12,000 HARD MAPLE— 
- -_1,163,000 _ 1,991,000 _ 2.934.000 pag i... 102.000 1,351,000 422,000 
5,305,000 7,918,000 11,913,000 Select & better.. 40,000 1,421,000 458,000 
SE on on 5 ore 23.000 332,000 44,000 
.. 520,000 3,702,000 2,216,000 No.1 & better... 1,869,000 7,624,000 3,587,000 
.. 252,000 2,659.000 1,336,000 No.1 com. ..... "009,000 2,471,000 1,534,000 
-» _ 113,000 1,344,000 491,000 Nos. 1& 2...... 734.000 1,800,000 1,577,000 
1,690,000 4,363,000 2,742,000 Nos.1,2 & 3com. 356,000 2,297,000 2,867,000 
.. 1,436,000 5,004,000 3,122,000 No. 2 & better... 1,967,000 6,335,000 7,361,000 
-- 284,000 3,603,000 1,077,000 Nos, 2 & 8-A... 1,178,000 ........ sercrere 
1,000,000 4,266,000 4,371,000 No.2 com...... 882,000 2,839,000 1,590,000 
-- 1,942,000 6,464,000 5,225,000 No.3 & better... ........ 400,000 59,000 
192,000) ........ sane e nas No. 3 com. ..... 4,261,000 5,727,000 7,230,000 
. 5,070,000 6,412,000 11,231,000 
12,449,000 37,817,000 31,811,000 12,416,000 32,597,000 26,729,000 
: ‘ Sorr MaPLEe— en 
-» 15,000 10,000 ........ On ee ass 5 86,000 . 
er eee COCO Mase A Gates nace. ccs ccnnhews 16,000 
et eeeeeee iS el eae 61,000 2,000 
ee: 13,000 10,000 No.1 & better... 9,000 91,000 152,000 
+ 15,000 2,000 ......-. No.1 com. ..... 34.000 241,000 20,000 
ee cee 8,000 No.2 & better... 15,000 1,146,000 930,000 
2,000 84,000 257,000 No, 2 com. ..... 20,000 138,000 164,000 
te tee eeees 59,000 2,0 in OO. . ccascece oshasane See 
ee 44,000 Heed a AEE hs ok Wi eeoe os 153,000 128,000 
- 30.000 295,000 153, 
62,000 522,000 473,000 78,000 1,916,000 1,644,000 
Hemlock Stocks on Hand March 1, 1928, by Grades, Reported by 33 Pirms 
- 2-inch 
Unso}d Sas a 
- 2x4-inch and wider Dry an reen 
ixt aor Ss Dry Green 1-inch 2-inch Dry vege 
.. 1,129,000 1,298,000 4,889,000 11,790,000 228,000 2,526,000 — 351.000 389.000 
"*"* 4'390'000 3'069,000 7,145,000 10,154,000 1,063,000 1,637,000 432,000 1 9,000 
*** "855.000 1.718.000 8,526,000 13,427,000 981,000 1,444,000 11,000 met 
‘** 4,190,000 3,583,000 19.798.000 16,379,000 1,435,000 2,703,000 45,000 359, 
"** 119211000 2,462,000 6,985,000 4,334,000 ...... eee ee teeters teens 
2 000 56,084,000 3,707,000 8,310,000 -839,000 918,000 
pedperrttenn wba ee Sold. ...12,017,000 Other. . . .1,757,000 


36,032,000 297,726,000 























Steck Summary, March 1, 1928 
Hardwoods— 





Unsold— Dry.... 89,632,000 
Green.. 82;622,000 
le oe 172,254,000 
Sold, dry and green... 35,538,000 
"Woths PETOWOOGE. 2602s cccccee 207,792,000 
Hemlock— 
Unsold, 1&2”—Dry.... 57,258,000 
Green.. 68,214,000 
Wotel weeks ...<<s% 125,472,000 
PN Si vaciesecs 12,014,000 
Other thicknesses .... 1,757,000 
Te MONNEOEE 66ccccccentvners _139,243,000 
Grand total ..........sceceeee 347,035,000 






































reported on March 1, 1928, a total of 148,913,00 


dry. 


Total March 1 hardwood stocks were 
but dry stocks were only 4.5 percent larger. 


1, 1927, a total of 115,600,000 feet of hemlock 


feet unsold, the decrease having been 25 percent. 


Twenty-eight firms reported on March 1, 
of which 53 percent was dry stock. 


13.25 percent larger than those of March 1 
Swenty-cight identical firms reported on 


1927, a total of 
The same firms 
0 feet of hardwoods, of which 49 percent asa 
‘March 
unsold, and on March 1, 1928, had only 86,515,000 





Production— Carst 
Average 3 yrs. .... 
PY. PP er 

Shipments* 3,346 

Orders— 

Received* . 3,409 
On hand end 
Weekt ....12,054 


Southern Pine Barometer 


i i i i 1 capacity 
New Orzeans, La., April 9.—For the week ended April 6, Friday, 104 mills of tota 
of 15834 units (a unit representing monthly output of 1,500,000 to 2,000,000 feet between Nov. 
1, 1924, and Oct. 31, 1927), report as follows to the Southern Pine Association: 


Percent Percent 
3-Year Actual 

Feet Average Output 
68,097,804 sr re 
62,898,619 92.37 a a 
69,074,824 111.43 109.82 


70,375,396 103.34 111.89 
248,842,776 


*Orders. were 101.88 percent of shipments. 


tOrders on hand showed an increase of 0.53 


percent, or 1,300,572 feet, during the week. 
+Basis of car loadings is February average, 
20,644 feet. 


One hundred and one mills reported net 
overtime of 234 hours, which is 3.86 percent 


California Pine Statistics 


San Francisco, Cauir., April 7.—The fol- 
lowing is a summary of February production 
and shipments, and March 1 inventories and un- 
filled orders, as prepared by the California 
White & Sugar Pine Manufacturers’ Asso- 
ciation: 

February Reports for 23 Mills 


Production Shipments 








Calif. white pine....... 38,581,620 62,995,763 
Sugar PERO: dietvecvnees 7,799,876 11,196,694 
a ena 1,321,483 3,811,280 

Total Do ¢-0.b'seieste 47,702,979 78,003,737 
bk a 1,368,252 8,024,942 
Red (Douglas) fir..... 2,233,366 2,241,300 
All other woods....... 147,559 2,597,627 
STOOP OIE | 5. 9.055.9:0.6:06, “lnace med 6,544,754 

Total other woods... 3,749,177 19,408,623 

Grand totale ....... 51,452,156 97,412,360 


March 1 Inventories and Unfilled Orders 


Unfilled 
F Inventories Orders 
No. 2 shop and better— 
Calif. white pine..... 82,580,498 24,843,093 
Suree WES: so s.< sé.» 62,809,259 11,893,848 
No. 3 shop, mixed pine. 19,516,900 9,749,195 
No. 3 and better shop, 
white and sugar pine. eee 
Total UPPSTS ..c.csc. 165,012,657 46,486,136 
Commons— 
Calif. white and ~ 
oe SE” aaa 294,554,031 124,753,159 
All other woods..... 107,390,208 26,746,698 





Total lowers ........ 402,944,239 
Grand Totals .......566,956,896 
Box shook and cut stock 21,738,083 


“151,499,848 
197,985,984 
25,613,934 

Comparative Reports on 21 Operations 


The following comparative statistics from 21 
operations for February, 1927, and February, 


1928, represent 64.5 percent of the total pine 
industry : 


1927 1928 ee 
FEBRUARY PRODUCTION— Te 
Pine only ..... 36,268,003 47,702,979 31.5 
All species in- 
cluding pine.. 44,247,237 50,225,467 13.5 
FEBRUARY SHIPMENTS— 
Pine onmiy ..... 61,162,840 75,044,067 22.6 
All species in- 
cluding pine.. 77,501,000 92,488,192 19.3 
INVENTORIES MarcH 1— 
No. 3 shop and 
WORGOE sivas 180,319,115 153,253,575 *15.0 
All species & 
Ce eee 574,483,134 534,841,659 *7.0 
UNFILLED ORDERS MARCH 1— 
No. 3 shop 
a, ere 37,909,465 42,357,136 11.7 
All species 
GPRGOR .cccce 182,253,066 178,556,007 *2.0 
*Decrease. 





Western Pine Summary 


PorTLAND, Ore., April 7—The Western 
Pine Manufacturers’ Association summarizes 
as follows reports for the week ended March 
31, from 32 member mills: Per- 


cent 
Percent Ship- 


Production— Carst Feet ofcut ments 
Normal* ..... ccs, BER = cess ad's 
MOTBRE occcces -.. 27,610,000 

Shipments (car).1,083 28,158,000 
Local deliveries 1,423,000 ere 
Total shipments ... 29,581,000 107.14 

Orders— 

Cancelled ..... 14 364,000 
Booked (car),.1,229 31,954,000 
eee ae 1,423,000 .... wate 
Total orders.. 33,377,000 120.89 112.83 


On hand end 
WE Scie ers 3,926 102,076,000 .... ate 
Bookings for the week by thirty-two iden- 
tical mills were 121.80 percent of those for 
the previous week, showing an increase of 
5,720,000 feet. 


TCars basis is 26,000 feet. 

*Normal takes into consideration mill ca- 
pacity, number of months usually operated 
and usual number of shifts—reduced to a 
weekly basis which is constant throughout 
the year. 

During the week production was 89 percent 
of normal; shipments, 95 percent of normal, 
and orders 107 percent of normal. Average 
for the corresponding week of last four years 
was as follows: Production, 92 percent; ship- 
ments, 87 percent, and orders, 87 percent of 
normal, 

Production is so seasonable that, during 
two winter months, actual production 
amounted to only 53 percent of normal, while 
during two peak summer months me one 
tion increased to 114 percent of normal. 





more than full 60-hour week basis. 


(Statistics—Continued on page 71) 
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National-American Wholesalers, inLor 


Not Only Find Trade Outlook Good but Wholesaler’s 


[Special telegram to American LuMBERMAN] 

Artantic City, N. J., April 11.—The annual 
meeting of the National-American Wholesale 
Lumber Association opened this morning with 
two hundred members and guests in attend- 
ance. Although leaden skies and a cold drizzle 
blotted out the usual blue heavens and sunshine 
for which Atlantic City is noted, this was not 
reflected in the convention hall and the corri- 
dors of the Ambassador Hotel, where a frank 
spirit of optimism prevailed. Reénforcing the 
president’s prophecy, the general opinion here 
is that the outlook for the lumber trade appears 
brighter than at any time for the last several 
years with the feeling that a long period of lean 
years is drawing to an end and that many long- 
standing problems are about to find happy solu- 
tions. Wholesalers from every section of the 
country participated actively in the program 
and with quiet expectancy discussed the impor- 
tant developments of recent months. These in- 
cluded the new era in merchandising, the work 
of the manufacturers-wholesalers’ joint com- 
mittee and the codperation among the various 
branches of the industries, factors which are 
definitely lifting the lumber business from the 
level of uncertainty to one of unconcealed 
buoyancy. 
_ In his annual address, exceptionally interest- 
ing and full of encouragement, President 
Charles A. Goodman mentioned these factors 
and said that the 1928 Convention was fortu- 


nate in meeting under vastly improved condi- 
tions. 


The President Goodman con- 
stituted a well knit resumé of the trade situa- 
tion and an intelligent analysis of inter-in- 
dustrial relations. He began by declaring that 
the outlook for the lumber trade 
brighter now than at any time 
several years. z 


address of 


appears 
for the last 
} a Standardization of grades, uni- 
tormity of selling methods and stabilization 
of values have all made marked headway 
among lumber manufacturers. Merchandising 
methods in all lines are being reorganized 
to meet present day requirements, and manu- 
facturers are coming to realize that proper 
merchandising is necessary to the profitable 
conduct of their business. “Manufacturing 
has become standardized to such an extent, 
facilities have been so extended and efficiency 
so improved that the manufacturer of lum- 
ber may easily supply any possible demand.” 
said President Goodman, “but he has also 
come to realize that output should be predi- 
cated upon the probable demand sufficiently 
in advance so that it may be reasonably con- 
trolled in order to eliminate the hazards con- 
nected with over-production.” He continued: 


Remodeling and Rehabilitation Program 

The outlook for 1928 is good and will, if 
anything, be an improvement over 1927. The 
farmers are coming back. Farming is de- 
veloping into more economical and better or- 
ganized business and, with the prosperity of 
the farmer again entering into our calcula- 
tions, we will have a new generation of those 
engaged in farming and the old methods will 
be a thing of the past. This will mean that 
the small towns and the farming communities 
will enter into the remodeling and rehabilita- 
ting program that is now going forward in 
all our smaller towns and cities. Cheap money 
and new plans of financing construction in the 
smaller communities are giving the ordinary 
citizen enlarged opportunities for economical 
home building. Our people are demanding new 
standards of living and these standards are 
not met by the old buildings; the old buildings 
will be replaced. Nearly everyone who owns 
a house wants to improve, remodel or rebuild. 
People demand not only comfort, but appear- 
ance. Houses must have better equipment, 
better lighting, more color. Retail lumbermen 





Note: A report of the Thursday or 
concluding sessions of the annual con- 
vention of the National-American Whole- 
sale Lumber Association will appear in 
the April 21 issue of the AMertcan LuM- 
BERMAN.—EDITOR. 





throughout the country are alive to this chang- 
ing demand, and are meeting it by selling fin- 
ished houses from attractive plans books. 
We are now in a new era of merchandising, 
Mr. Goodman stated, pointing out the domi- 
nant position occupied by the lumber whole- 
saler in this era. “I believe the prospect for 
the lumber wholesaler is bright,” declared 
he. “I say this because there never was a 
time when all branches of the lumber in- 
dustry were so serious in studying conditions 
affecting their particular line. Out of this 
will come a solution, and I know it is not 
beyond the wisdom of our great industry to 
find a way to manufacture and merchandise 
its products on a right profit basis. The serv- 
ices of the lumber 
wholesaler will be 


needed more than ever 
in this better scheme 
of distribution, for the 
reason that the whole- 
saler who is keeping 


————————— 





W. W. SCHUPNER, 
New York City; 
Secretary 








abreast with changing 
conditions will per- 
form his functions on 
a more economic ba- Cc. A. 
sis than can be done 
by any other factor in 
our industry.” 
Referring to conservation, Mr. Goodman 
declared that lumbermen are coming to real- 
ize their obligations toward the public in the 
matter of regulating the cutting of timber in 
order to utilize to the best advantage this 
great national resource. Wholesalers are vi- 
tally interested in this problem because the 
welfare of the trade is their welfare, and their 
success demands profitable market conditions. 


Grade-Marking Will Benefit Wholesaler 


Touching upon the subject of trade- and 
grade-marking, President Goodman stated that 
“one of the first principles of successful mer- 
chandising is that the wholesaler have some 
assurance of the uniform quality of the mate- 
rial he is selling.” He continued: 


This association has coéperated in every 
possible way with the central committee on 
lumber standards in its successful work for 
the standardization of grades of all species 
of lumber. In order to insure this uniformity 
in grades of lumber the National Lumber 
Manufacturers’ Association has endorsed and 
is promoting the trade- and grade-marking 





GOODMAN, 
Marinette, Wis.; 
President 





program. The idea of spending $5,000,000 
for the national advertising of lumber should 
carry with it the guarantee to the consumer 
that the class of lumber he wants to buy will] 
be furnished and association grade-marking 
is regarded by many as the only practical] 
means of carrying this assurance to the ulti- 
mate consumer. The evil in lumber mer. 
chandising is instability of price and there is 
nothing that will so stabilize prices as uni- 
form selling methods and standardized grades, 

The past year has seen the continuation of 
the shifting of the sources of lumber supply, 
making it increasingly difficult for the manu- 
facturer keeping in touch with changing mar- 
ket conditions and giving increased oppor- 
tunities to the wholesaler to render a valuable 
service in handling the manufacturer’s prod- 
ucts. Such service has in fact been rendered 
in fuller measure than ever before by the 
established wholesale trade. There has also 
been greater disposition among wholesalers 
to coéperate with each other to promote har- 
mony and confidence, as well as among manu- 
facturers and wholesalers to work hand in 
hand, as has been evidenced by the labors of 
the joint committee on merchandising rela- 
tions of the National Lumber Manufacturers 
Association and the National-American Whole- 
sale Lumber Association. 


President Goodman paid high tribute to 
Ben C. Currie of Philadelphia, Pa., for his 
activities as chairman of the wholesalers’ 
committee; also to J. H. Burton, of New 
York City, as chairman of the membership 
committee for his tireless work; to W. W. 
Schupner, secretary of the association, L. N. 
Duggan, E. H. Christy and their assistants 
for the efficient dispatch of an unusual amount 
of hard work that has fallen to the lot of 
the association during the last year, and to 
Roy A. Dailey, Seattle, Wash., manager of 
the North Coast office of the association, who, 
“with the hearty support and codperation of 
the Pacific coast members, has been highly 
successful in maintaining the association spirit 
on the Coast, and has been of great value not 
only to the western wholesalers, but also the 


eastern wholesalers handling west Coast 
products.” 
President Goodman declared that the 


most promising feature that might be looked 
forward to in 1928 is the determination of 
the lumbermen to organize themselves into 
an industry which will conduct its business 
along proper lines. “We must realize that 
the improved outlook in demand for lumber 
is not in itself a profit to the lumberman but 
only an opportunity to make a profit by 
putting his house in order,” said he. “This 
tendency is evidenced all over the country in 
the retail field as well as among the manu- 
facturers, and we as wholesalers must also 
meet it.” 


Wholesaler’s Prospects Are Bright 


“The wholesaler’s prospect is bright,” 
stated W. W. Schupner, secretary-directing 
manager of the association in his report, 
which followed. He said in part: 

The wholesaler faces the future with 4 
knowledge that his function is firmly estab- 
lished, and that the standing of the wholesale 
lumber industry is more highly recognized to- 
day than ever before. The membership of 
this association proved what part it plays in 
creating a market for lumber when last year 
it distributed between 14,000,000,000 and 15,- 
000,000,000 feet of lumber. 


The wholesaler, Mr. Schupner declared, is 
leading in the movement of putting business 
on an efficiency basis, continuing: 

The wholesaler is at last getting some real 
idea of what his actual costs are. He is in the 
front of the procession in the effort to reduce 
them. He has not only brought them to a 
rock bottom basis, but he is alert to find ways 
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onvention at Atlantic City, Cheerful 


ysition Entrenched— Outline Standards of Practice 


and means of including in them the highest 
degree of efficiency. He may even find it will 
pay, in seeking methods to better serve his 
mill and customer, to add to his costs. If so, 
he will also add a measure of personal service, 
which will bring its reward and make him a 
petter wholesaler. 

The necessity of a reasonable profit was 
emphasized by Mr. Schupner, who pointed 
out the folly of volume distribution regard- 
less of adequate profits. 

The secretary reported a decrease in mem- 
bership during the last year due to the vast 
number of failures in the lumber field. That, 
he said, is making for the “fewer but better” 
wholesalers that long hds been desired. 
However, a goodly number of new concerns 
have joined the ranks, with the result that 
there has been a net loss of only fifty-three 
during the last year, the present number 
being 577, compared with 630 a year ago. 
The North Coast membership is eighty and 
the credit department subscribers number 337. 
As might be expected in view of the decreas- 
ing membership, revenues have also been re- 
duced but due to economies effected in the 
administration of the association, this has 
had very little if any effect on its financial 
status, the association remaining out of debt 
and with a gratifying balance in the bank. 

Secretary Schupner reported that the credit 
department has had a very busy year, in- 
quiries for special reports having shown a 
‘substantial increase—from 14,958 during the 
previous year to 18,889 during the last year. 
The collection department handled $744,790 
in claims during the year and all were dis- 
posed of except $135,835 now in process of 
collection or adjustment. In addition, the 
North Coast office handled claims amounting 
to over $235,000. Most of the claims were 
closed through association efforts without 
reference to attorneys. The arbitration de- 
partment during the year handled 224 dis- 
putes involving $76,203, and all were disposed 
of except forty-four cases amounting to $12,- 


Should Continue Inter-relations 


In connection with the manufacturers’- 
wholesalers’ committee negotiations, Mr. 
Schupner declared that “with production 


costs reasonably well stabilized, I believe the 
subject of distribution will be more promi- 
nently discussed in all industries for some 
time to come. This will directly involve the 
lumber wholesaler and these joint commit- 
tee negotiations should continue to be an ac- 
tive part of next year’s program of the two 
associations.” Regarding the transit car re- 
consigning privilege, the secretary said that 
“the standard reconsigning rules are vital to 
the wholesaler and must be preserved. With 
such an understanding with the manufac- 
turers and retailers, and having established 
the fact that there is no necessity for a pen- 
alty, the association’s policy is consistently 
sound in the ‘interest of the wholesaler. 

An improvement in individual practices 
among wholesalers has been noted, said Sec- 
retary Schupner. They are making progress in 
ascertaining the costs and are more careful 
in the extension of credit. There is also 
greater caution in having a clear understand- 
ing with customers on order specifications, 
and signed orders—the cause of so much 
disappointment with rejected shipments—are 
more generally insisted upon. “There are, 
however, other matters to think about such 
as split commissions, purchasing agencies’ 
concessions of the entire commission, com- 
petition of the free lance commission order 
takers, and the commission buyer. : 

B. C. Currie, chairman of the joint commit- 


Officers Elected 
[Special telegram to AMERICAN ILUMBERMAN] 
Attantic City, N. J., April 12.—Offi- 
cers elected at this (Thursday) after- 
noon’s session are as follows: 
President—Ben S. Woodhead, Beau- 
mont Lumber Co., Beaumont, Tex. 
First vice president—G. M. Stevens, 
Stevens-Eaton Co., New York City. 
Second vice president—C. A. Mauk, 
C. A. Mauk Lumber Co., Toledo, Ohio. 
Treasurer—Arthur E. Lane, Arthur E. 
Lane Corporation, New York City. 


Secretary-manager—W. W. Schupner, 
New York City. : 





tee on merchandising relations between manu- 
facturers and wholesalers gave a very interest- 
ing account of the work done by the members 
during the past year. He emphasized the fact 
that the undertaking was gigantic in its scope 
and details, and con- 
vincingly explained the 
vast amount of work 
yet to be done. Mr. 
Currie admonished the 
members to remember 
that “the lumber in- 
dustry heretofore has 








B. C. CURRIE, 
Philadelphia, Pa.; 
Chairman Reiations 
Committee 


been without a steer- 
ing wheel since Noah 
built the Ark,” and 
continued : 

Do not expect too 





J. B. MONTGOMERY, 
much in one year Pittsburgh, Pa.; 
after we have been Chairman Arbitration 
going on through Committee 

the ages without 


a steering wheel. It was necessary to lay the 
foundation in the first year. We did this by 
drawing up two forms, one representing how 
the manufacturer could help the wholesaler 
and one outlining the duties of the wholesaler 
in relation to the manufacturer. These out- 
lines recited how the manufacturer could en- 
courage maximum distribution through the 
wholesalers and advocated distribution through 
fewer wholesalers and commission men. The 
manufacturer was asked to stabilize the indus- 
try by preventing overproduction and by al- 
lowing the wholesaler sufficient margin to 
enable him to give the best possible service, 
and to have a permanent joint committee to 
act as a sort of clearing house and adjustment 
bureau for the manufacturer and the whole- 
saler. 
admonished to play fair with the manufac- 
turer, and to give him as much service as he 
now gives the buyer. 


A generous outburst of spontaneous applause 
greeted Mr. Currie’s message from W. M. Rit- 
ter, of the W. M. Ritter Lumber Co., Colum- 
bus, Ohio, one of the largest hardwood 


The wholesaler, on the other hand, was: 


manufacturers, who regretted that he could not 
be present but stated that he was 100 percent 
with the wholesaler. Mr. Ritter in his relayed 
message stated that he wanted to see the day 
when the greatest percentage of lumber is 
distributed through the wholesalers. He, like 
other widely known manufacturers, believes 
that only through the wholesaler can they get 
maximum distribution, 

_ Mr. Currie has found that the manufacturer 
is hungry for the proposition as outlined by 
the joint committee. The average manufac- 
turer feels that his business is manufacturing 
and not distributing. He.is willing to leave 
that angle to the wholesaler. 

“The wholesalers must do their part,” as- 
serted Mr. Currie, “we must follow this up. Let 
us get on the job, become better acquainted with 
the man who cuts down thie trees, visit with 
him, and you will find that he is quite willing 
to leave the selling to you. Previously we 
have stressed service to the buyer. This is 
only 50 percent service. We have just as defi- 
nite an obligation to the man who produces the 
lumber as we have to the man who buys it.” 


Makes Recommendation of Practices 


The committee, of which Mr. Currie is chair- 
man, then recommended the following on 
standards of practice between Jumber manu- 
facturers and wholesalers: 


1.—Quotations, when general, should be sub- 
ject to prior sale, but when direct should be 
protected for a reasonable period by specific 
statement in each case. 

2.—Orders should be in writing with all con- 
ditions specifically embodied therein, it being 
the duty of both manufacturer and wholesaler 
to consider such conditions carefully, at the 
start, to avoid later misunderstanding. It is 
the duty of the manufacturer to see that the 
wholesaler is protected as to his customer. 
After an order has been accepted it should 
mot be cancelled except for the development of 
some unusual circumstance and subject to 
mutual consent. 

3.—Shipment should be made in accordance 
with time specified in order. When time of 
shipment is not specified the rule of reason 
should prevail, and when unusual delay is 
likely to occur, prompt notification should be 
given. 

4.—Transportation is an important factor 
and in each case a definite understanding as 
to all questions coming under this head, such 
as f. o. b. or delivered basis, routing etce., 
should be reached. 

5.—Settlement should be made promptly in 
accordance with terms previously arranged, 
which should be strictly adhered to. 


6.—Inspection when required by either party 
must be made by an association official in- 
spector under the rules agreed upon at time 
of sale and in the event of no such agreement, 
by the official grading rules under which the 
particular species of lumber in question is 
commonly handled, and such inspection 
shall be final. In case of rejection on arrival 
and before unloading, the wholesaler should 
always wire the manufacturer, stating con- 
ditions fully, and hold shipment intact until 
a definite understanding is reached. 

7.—Disputes should be handled in a fair 
and reasonable manner, coupled With a spirit 
of moderation and good will, and every effort 
should be made by the disputants themselves 
to arrive at an agreement. If unable to do so, 
arbitration under some one of the prevailing 
codes should be agreed upon, as at all times 
preferable to litigation with its costly handi-. 
caps and delays. 

Warning against haphazard selling, Mr. 
Currie declared that the manufacturer who 
does not maintain a direct representative in 
any particular territory should make a mu- 
tually satisfactory arrangement with a reliable 
wholesaler for the distribution of his product 
within such territory. A manufacturer mak- 
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ing such connections should cease to dis- 
tribute his price and stock lists in the terri- 
tory covered by the wholesaler, thereby 
avoiding competition with himself. 

A discussion followed the reading of the 
recommended practices, and W. H. Schuette, 
of Pittsburgh, Pa., another member of the com- 
mittee, amplified the work of the joint body, 
as did Wilson Compton, secretary of the Na- 


tional Lumber Manufacturers’ Association, 
Washington, D. C. Mr. Currie’s statement 
that the manufacturers want to distribute 


through the wholesalers was substantiated. 

President Goodman lauded the untiring 
efforts of the committee, and after further dis- 
cussion Gardiner Jones, of Boston, Mass., in- 
troduced the motion “that it is the sense of this 
meeting that the joint committee be continued, 
it being our opinion that the present accom- 
plishments will lead to further progress in the 
interest of both manufacturer and wholesaler 
and the entire industry.” This motion was 
promptly passed. 


Arbitration Eminently Successful 


In his report covering the work of the 
arbitration committee, Chairman J. B. Mont- 
gomery, of Pittsburgh, Pa., declared that 
“without fear of successful contradiction we 
submit that there is no other organization in 
our industry that is as well equipped to 
handle this work of arbitration as our own 
association, and it is highly pleasing to note 
with what high regard this department is held 
by associations of manufacturers and re- 
tailers who so frequently and candidly recom- 
mend to their members that disputes with 
wholesalers will receive fair and impartial 
consideration under our procedure. Years of 
experience have helped us to reach a point 
where we believe we are operating on an 
ideal basis, not alone in saving money, but 
time which otherwise would be wasted if no 
such facilities for friendly adjustment and 
reconciliation existed.” 

Mr. Montgomery declared that the repeai 
of compulsory arbitration at the association’s 
last annual convention was a wise move, re- 
sulting in a more favorable attitude toward 
the principle of arbitration. “With but few 
exceptions,” he stated, “our decisions are ac- 
cepted by winner and loser alike as a fair 
solution of the controversy considered.” 

Prior to the noon recess, President Goodman 
appointed the following committee on resolu- 
tions: F. S. Underhill of Wistar, Underhill & 
Nixon, Philadelphia, chairman; Walter B. 
Eaton, of Hamlin, Jones & Eaton, New York; 
W. M. Weston, of W. M. Weston Co., Boston; 
H. Morton Jones, R. T. Jones Lumber Co., 
North Tonawanda, N. Y.; C. A. Mauk, C. A. 
Mauk Lumber Co., Toledo, Ohio; C. N. Trout- 
ner, Troutner Lumber Co., Richmond, Va.; 
William Stirling, Edward Eiler Lumber Co., 





W. H. SCHUETTESE, Cc. 
Pittsburgh, Pa; 


Discussed Trade 
Relations 


A. BRUCE, 
Memphis, Tenn.; 
Explained Hardwood 
Plan 


es eae Pa., and R. V. Gibson, Newark, 


‘WEDNESDAY AFTERNOON 


The afternoon session opened with a discus- 
sion on the welfare of the association. In the 
absence of Chairman J. H. Burton, of New 
York City, of the membership committee, Ben 
S. Woodhead, of Beaumont, Tex., spoke on 
“Interesting ourselves and Others in the Asso- 
ciation.” Every man should “pay his moral 
taxes, which means that he should contribute 
liberally to the business association representing 
his interests.” Mr. Woodhead urged a more 
active participation in the affairs of the asso- 
ciation and stated that each wholesaler has a 
definite obligation to support the organization. 
He pointed out that out of 900 eligible whole- 
salers, over 300 were not affiliated with the 
trade association representing this branch of 
the lumber industry. 

In the absence of M. J. E. Hoban, of Brook- 
lyn, N. Y., chairman of the committee on the 
bureau of information, Secretary Schupner ex- 
plained the proposed plan to adopt a free de- 
mand collection service. 

The plan widens the scope of the col- 
lection department by permitting the mem- 
bers themselves to notify delinquent custo- 
mers that their past due accounts had been 
placed with the association, and that unless 
paid within a specified time, the association 
would proceed with collection. If payment 





DWIGHT HINCKLEY, 


F. S. UNDERHILL, 


Philadelphia, Pa.; Cincinnati, Ohio; 
Chairman Resolutions Wholesalers TX 
Committee Committee 


were made within that time no charge would be 
made, but if not, the association would auto- 
matically undertake the collection with the 
usual collection charges. Members would be 
provided with forms to send debtors and 
copy of each such demand would be sent to 
the association with statement of the ac- 
count. Thus, the association actually would 
receive the claim, but would take no action on 
it until the expiration of the stated period. 

The board of directors adopted this plan 
and the arrangement will apply to both the 
New York and the Seattle offices. 


Explains Cypress Promotion Plans 


Marvin S. Knight thereupon explained the 
promotion plans of the Southern Cypress 
Manufacturers’ Association and declared that 
the present sales promotion policy should bene- 
fit the wholesaler as well as the retailer. 
Speaking specifically of tidewater red cypress, 
Mr. Knight gave a brief history of the dis- 
tribution methods. Formerly, he said, cypress 
was sold exclusively through the wholesaler 
but some years ago, owing to competition within 
the ranks, a direct sales policy was inaugurated. 
However, today more red cypress is sold 
through the wholesaler than in any other way. 
The promotion plans at present include adver- 
tising in architectural, industrial and general 
periodicals. The idea is to create a demand 





THOMAS E. COALE, 
Philadelphia, Pa.; 
Took Active Part in 
Discussions 


M. G. TRUMAN, 
Chicago, Ill. 
Urges Publicity for 
Lumber First 


for the tidewater red cypress, which must be 
sold on quality rather than price, owing to the 
high production costs. The codperative cam- 
paign is designed to influence the prospective 
home owner, to influence the architects to 
specify cypress and to increase its use for 
specific industrial purposes. 

C. Arthur Bruce explained in detail the 
hardwood plan of statistics of manufacture and 
consumption, which briefly stated is, through 
district committees to secure accurate reports 
of production and of stocks on hand at mills 
and at the same time from reports secured 
from consumers make accurate forecasts of 
probable demand. With this information in 
hand the producers will be in position to de- 
termine their production policies to meet the 
demand. Previously, he pointed out, available 
statistics were incomplete. 

Dwight Hinckley of Cincinnati, Ohio, chair- 
man of the wholesalers’ trade extension com- 
mittee stated that 165 members had subscribed 
to the five year campaign of the National Lum- 
ber Manufacturers’ Association, and eighteen 
others had contributed to the fund. The total 
subscribed during the first nine months was 
$16,645.82. It was the opinion of the com- 
mittee that the extension campaign is working 
successfully and the use of lumber is being 
increased through its activities. 

Mr. Hinckley was followed on the platform 
by A. T. Upson, in charge, New York offices 
of the National Lumber Manufacturers’ Asso- 
ciation, who detailed the progress of the trade 
extension campaign and outlined plans for the 
future. Very satisfactory results have already 
been noted in the plan for the retention, re- 
covery and extension of the market for lumber. 

H. W. Blanchard inquired if the campaign 
would include wooden shingles and was as- 
sured by Mr. Upson that an active interest 
in this branch of the industry was being 
taken. He said that a relentless fight would 
be made against unfair building codes and that 
every resource would be placed in motion to 
protect lumber and shingles against unfair 
legislation. 


Discuss Grade- and Trade-Marking 


An animated discussion took place on the 
floor on grade- and trade-marking, Ben 
Currie, who is president of the National Hard- 
wood Lumber Association, expressing himself 
as being personally against individual trade- 
marking. “Association grade-marking will do 
no harm, although it is unnecessary,” stated 
Mr. Currie, who felt that the association cer- 
tificate was sufficient guaranty. “I do not be- 
lieve the retailer wants trade-marked lumber 
either,” said Mr. Currie. “It is foolish to try 
to educate a man about something he doesn’t 
care for. There is entirely too much theory 
in the proposition. While the retailer does 
not care, the industry does not need a grade- 
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- aia 
mark to determine whether the lumber is what *to do about it?” Wilson Compton assured from the Lumbermen’s Exchange of Phila- 
he ordered. My opinion is that it is scien- Mr. Coale that the plan of the association delphia and the Retail Lumbermen’s Associa- 
tifically impossible to grade-mark every board contemplates a financial guarantee to the pur- tion of Philadelphia in which they opposed 
and satisfy every purchaser that all pieces are chaser of lumber produced by mills authorized trade-marking and grade-marking. 
exactly alike.” to use the national trade mark. Mr. Coale pa ee EET 
M. G. Truman, of Chicago, asked that the stated that grading may be all right but he ‘ ‘ 
trade extension campaign be confined to giving was in favor of a clearing house to adjust dis- Builds Big Mill on Amazon 
jumber publicity first of all. “Let us talk putes when the individual refused to make . 
nothing but lumber to the exclusion of every- good. Mr. Truman agreed with Mr. Coale on MENOMINEE, MIcH., April 9.—The Prescott 
thing else until we put over our campaign just the subject and Secretary Schupner stated that Co., maker of sawmill machinery, headquart- 
as other building material associations have no action would be taken by the trade ex- ered here, has recently closed a contract with 
ut theirs over by publicity and repetition.” tension bureau until after the returns of the the Ford Motor Co. of Detroit, for a large 
After several other members had expressed  questionriaire by the National Lumber Manu- sawmill to be erected in Brazil about 1,000 
their opinions, Secretary Schupner explained facturers’ Association had been compiled. He ‘miles up the Amazon River. It will be located 
that the wholesalers have been represented at then reminded the members that the report of on the large holdings, of land the Ford com- 
all standardization conferences and that there the trade extension committee of the National- pany has acquired for rubber plantation pur- 
has been no objection as an association to American Wholesale Lumber Association had poses. These holdings are heavily timbered 
grading by associations, but there has been been accepted. This report stated in part that with tropical woods which will be manufag- 
consistent objection to individual trade-mark- “at present there is considerable discussion as tured into lumber of great value, which has a 
ing. W. H. Schuette urged the association to to the value of grade-marking and trade-mark- wide market in all countries. 
keep an open mind on the subject, stating that ing in connection with the trade extension The plans provide for a large.double band 
there was evidently much to be said on both movement, all of which is receiving our care- mill electrically operated with all the necessary 
sides. ful attention, and on which action will later machinery to make it modern in every respect. 
[AN Thomas E. Coale, of Philadelphia, Pa., de- be taken when final decision has been reached The Prescott Co. is also furnishing consider- 
"ee clared: “If the association marks the lumber, by the National Lumber Trade Extension Com- able sawmill machinery for export to other 
ie I am for it. But if a mill marks a certain mittee.” ; South American countries and to the Philip- 
rst grade and it isn’t that grade, what are we goirig Secretary Schupner then read resolutions pines. 
lust M . ae 
to the 
“*! Wood Is Favored Material for Gas Stations 
pective 
Cts to When volume of building is mentioned most To secure pleasing color combinations and oil is not of itself sufficiently remunerative to 
se for people think of houses, barns and store build- a variety of design many of them have used support both man and wife a refreshment 
: ings, overlooking the fact that sometimes very red cedar shingles in such a way as to add _ stand is built along side the gas station. The 
il the large amounts of materials are being used for greatly to the beauty of their places. husband runs the car-fueling end while the 
re and purposes which are not conspicuous. Take, Along the highways where the dispensing of wife looks after filling the driver. 
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- place, and in so do- 
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Houston, Tex., April 
10.—The forty - second 
annual convention of 
the Lumbermen’s As- 
sociation of Texas 





J. E. HILL, 
Amarillo, Tex., 
Elected President 





opened today in the 
Rice Hotel and will 
continue with a varied 
program of business and entertainment until 
Thursday evening. A number of tumbermen 
arrived yesterday for the lineyard association’s 
meeting. Registration went forward yesterday 
and this forenoon in the attractive booth pre- 
sented by the Southern Pine Association., The 
exhibitors have packed the available space ad- 
joining the convention hall with showings of 
lumber, millwork, machinery and other ma- 
terials and devices of interest to retailers. 

The first formal session was called to order 
this afternoon by President J. Lee Johnson, jr., 
of Ft. Worth. A negro strolling band fur- 
nished some entertainment, and the congrega- 
tional singing that followed was featured by a 
solo by past President J. M. Rockwell, of Hous- 
ton, who chose “Sweet Adeline” for his op- 
eratic efforts. 

Following the invocation by Dr. James F. 
Hardy, of Houston, the address of welcome 
was made by J. W. Link, of the Kirby Lumber 
Co., Houston. John Henry Kirby was to have 
welcomed the visitors but could not be present. 
Mr. Link brought a message of regret from 
Mr. Kirby that he could not meet his hosts of 
friends. Mr. Link told the visitors they repre- 
sented the lumber distributers of the greatest 
lumber consuming State in the country. He 
menticned various sections of Texas and the 
industries and resources which distinguish 
them. He then described the progress of 
Houston and stated that the city was largely 
the product of the efforts of men who had 
gotten their starts in the lumber business 
Houston has long been and still is the lumber 
capital of the State. The retailers present draw 
most of their lumber supplies from the forests 
of Texas, and these forests are far from ex- 
haustion. He urged upon these dealers that, 
as they necessarily handle supplemental lines 
other than lumber, they make each of these 
lines bear its fair share of distribution costs. 
In closing he mentioned the great hall that is 
being built to house the Democratic national 
convention. This hall will seat 25,000 people 
and is being built of Texas yellow pine. 

W. B. Brazelton, of Waco, one of the charter 
members of the association, said it was a pleas- 
ure to express appreciation of the hospitality 
of Houston. He recalled watching the progress 
of the city through a period of 50 years; and 
he outlined briefly the development of railroads, 
the harbor, the banking institutions and especi- 
These things have 
been. the product of a loyal citizenship. 


Reports of Officers 

President Johnson then made a brief and in- 
formal report of his administration. A year 
ago there were .903 paid-up members. At 
present the membership numbers 1,126, of 
which 1,040 are paid up. This makes the Texas 
association the largest of State organizations 
in the lumber industry. The president paid a 
high tribute to the energy and capacity of As- 
sistant Secretary R. G. Hyett. He closed with 
an expression of thanks for the suprort he had 
received from the members during his term of 
office. 





R. G. Hyett then referred to the printed re- 
ports outlining briefly the work of the secre- 
tary’s office, the financial statement and the 
traffic work. The treasurer’s statement showed 
a balance of $9,480.28. Since this report went 
to the printer, some additional sums have come 
in. Mr. Hyett stated that President Johnson 
had secured 310 new members during the year. 

Secretary Jack Dionne, placed on the program 
to speak on the subject of “Mr. Pep,” stated 
that for once he felt in a position to speak 
freely of his appreciation of and admiration 
for the association. Due to a certain change 
in the organization of the secretary’s office, he 
had had little to do with the work except in an 
advisory capacity. Mr. Dionne gave high 
praise to President Johnson but added this was 
not to be construed as reflecting on. the achieve- 
ments of earlier presidents. These presidents 


. had given devoted and invaluable service. At 


his request all the past presidents stood up, and 
seven responded. He then introduced A. J. 
Peavy, of Shreveport, a former Texan who has 
just retired from the presidency of the South- 
ern Pine Association. He also introduced G. H. 
Zimmerman, of Waco, as a man who has done 
invaluable service in connection with the lien 
law. Mr. Dionne then mentioned the great 
hall being built for the Democratic convention. 
He said the roof, covering something like an 
acre of ground without a center support and 
made of short pieces of southern pine, was the 
best symbol he knew of association work. 
Every piece is necessary, and all of them to- 
gether, working according to a great plan, ac- 
complish an almost incredible result. 


Origin of Modern Merchandising 


Mr. Dionne then recalled the earlier efforts 
to introduce “Mr. Pep” to Texas retailers. 
Texas, he said, was the point of origin of 
modern merchandising as applied to the lumber 
industry. But even Mr. Pep needs to work 
hard to keep up with the rapid pace of the 
world. The old competition of the jungle is 
passing. A dealer no longer feels that to be 
safe he must first ruin his competitors. The 
new competition is in service. The cheapest 
second-hand flivver may stop in a Standard Oil 
gas station, and this corporation, one of the 
most powerful in the world, will send a man 
out to wipe the wind shield. Mr. Pep must 
learn the lesson of the utilization of waste. So 
much interior trim is cut to order and to size 
from short pieces and so many built-in fea- 
tures are made from the same material that 
standard length soft-wood uppers are becoming 
hard to sell. Remodeling offers an enormous 
market, even though no new houses were built. 
But such ideas as these must be taken to the 
customer. Mr. Pep must pep up if he is to 
keep in the service race. 

J. M. Rockwell, of Houston, then made a 
brief report for the Lumbermen’s Underwriters. 
showing it to be in a strong position and to 
be offering protection at very low rates. In 
beginning his address he said he hoped his 
competitors would take to heart. that part of 
Mr. Dionne’s speech relating to the wisdom of 
ceasing to ruin competitors. 

Past President A. B. Mayhew, of. Uvalde, 
then spoke on “Enthusiasm.” He stated that 
enthusiasm boiled. down is pep; the matter 
about which Mr. Dionne had spoken. He an- 
alyzed the lumber business from the point of 
view of enthusiasm and indicated that the 
power im business comes from practical knowl- 
edge and from the little extra~ margin of in- 
itiative and energy. Shiftlessness is.the great- 
est menace to business. Many young men mis- 
take wistfulness for will. Every great organ- 
ization is the product of enthusiasm; and in a 
business organization enthusiasm must be gen- 


-necessary for a dealer first of all to be sure of 





erated at the top, else it never will work doy, 
to the employees. 

Dr. Gus. W. Dyer, of the Southern Agri. 
culturalist, Nashville, was on the program by 
could not be present. Jesse H. Jones, th 
Houston lumberman who has won national 
attention by securing the Democratic nation, 
convention for Houston, was detained out oj 
the city and could not appear. 


G. E. Melliff, San Antonio, then spoke on 
the “Building Matérial Merchant and Hom 
Financing.” Mr. Melliff recalled that thre 
years ago he had said that home financing was 
the biggest question before the lumber dealer 
and he added that he had not changed his opin. 
ion. But to understand home financing it js 


the correctness of the internal financing and 
general set-up of his own business. He then 
asked a number of questions by which a dealer 
can measure his own business. Is he buying 
right, at the right prices and of proper quality? 
Is he taking his cash discounts, and if not why 
not? Is he getting a proper turnover? A large 
survey showed turnover as 3.2. but Mr. Melliff 
thinks that with prompt shipping service such 
as is now available this turnover should range 
from six to twelve times a year. Otherwise 
the dealer is carrying too large stocks or too 
many_items. Is the dealer buying codperatively 
with his competitors such items as single yards 
can order only in small quantities? Is he ad- 


vertising, and if so is he telling the truth ir 
advertising ? 


Is he advertising with skill? Is 
his credit policy sound, 
or are his customers 
running his business? 
Is he doing too much 
or too little business? 
It is quite likely that 
he will be doing too 
much rather than too 





WEBSTER McEVOY, 
Houston, Tex., 
Assisted in Question 
Box Discussions 





little. How much money 
is he paying out a year 
in interest? ee 
amounts to more than 
2% percent on sales, 
he is under-financed. 
Money is said to be 
cheaper than at amy 
time since 1902; hence if a dealer is under- 
capitalized this is a good time to correct this 
situation. 


Money lenders from all over the country are 
looking to Texas for investments, and an influx 
of money is already pouring into the State. 
Three years ago Mr. Melliff was talking of 
ways and means of getting loans for good 
risks. Now, every sound risk can be financed 
easily. Cheap money has caused the prices of 
stocks and bonds to rise; and this in turn sends 
investors in search of other sound investments 
—permanent improvements such as _ homes, 
churches and schools. 


It seems impossible to divorce merchandising 
service from home financing. They. belong to- 
gether, for the customer thinks of them as 4 
single subject. The dealer has a responsibility 
for seeing that the customer gets the sort 
of house he needs and can pay for. It 1s 
his duty to see that the house is. soundly 
and;-permanently financed and to see that 
the price;includes a fair profit and no more. 
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ding loans; to make a loan appear to cover 
but 60 percent of the value of the house when 
it really covers the value of house and lot with 
a margin to spare. He warned against these 
and other financial methods that force an ex- 
cess number of houses upon a community. He 
concluded his address by mentioning a few 
outlets through which building notes are mar- 
keted. _ ; 
Sales Methods Have Changed 

G. H. Zimmerman then spoke on “Lien Laws 
atid Impending Legislation.” The big part of 
lumber retailing, he stated, is the loan busi- 
ress. Sales methods have changed repeatedly 
until now all retailers are financiers; and since 
everything necessary to bring about a com- 
pleted transaction is salesmanship, every em- 
ployee must be considered a salesman. Every 
employee who has the slightest thing to do 
with credits or building notes must be thought 
of as a financier. A man who can handle 
building notes properly can sell much more 
lumber than can the person who is not able so 
to handle these notes. Mr. Zimmerman re: 
ferred to the value of the Texas lien law, and 
he called attention to a statement made in a 
speech by a representative of the General Con- 
tractors of America as misleading if applied 
to Texas. This statement was to the effect that 
lien laws may compel an owner to pay the con- 
tract price twice. This, Mr. Zimmerman said, 
could not happen in Texas. He mentioned the 
work done through the association in explana- 
tion of the lien law and the preparation of 
papers under it; and he 
stated that any person 
could, without legal aid, 
prepare these papers in 
a completely satisfac- 
tory way. He suggested 
that, under these new 
conditions, with outside 
money coming into the 





R. G. HYETT, 
Houston, Tex.; 
Reported on Secre- 
tary’s Office 





State, the association 
ought to have a com- 
mittee to advise with 
these agencies and aid 
the money lender and 
the potential borrower 
to get together. Mr. 
Zimmerman also men- 
tioned the evil of loan 
padding as one of the great menaces to busi- 
ness integrity and stability. 





Memcrial Resolutions Fresented 


Lynch Davidson, of Houston, then presented 
memorial resolutions of the late Samuel F. 
Carter, veteran lumberman-banker of Texas. 
These resolutions were adopted by a rising 


‘vote, and the following committee was named 


to present copies to Mrs. Carter: J. M. Rock- 
well, J. H. Cooke and L. J. Boykin. Mr. 
Davidson, at his urgent request, was not named 
on the committee. 

Thomas W. Griffiths, of Dallas, then spoke 
briefly on the subject. “Codperating with City 
Administration.” He stated that business men 
who are in office, especially under a commission 
form of government, welcome_the codperation 
of other business men. He mentioned the 
drafting of the building code in his city. The 
advisory committee includes architects, lumber- 
men, insurance men, bankers and many others 
having a direct interest in seeing that the code 
is practical and sound. 


The president then appointed the following 
committees : 

Nominations—J. M. Rockwell, G, 
man, Arthur Deffebach. 

Resolutions—Lynch Davidson, G. 
H. B. Hawley, E. P. Hunter and 
braith. 

Selecting the next place of meeting—aA. B. 
Mayhew, Claude Bryant, Royal J. Jeter, T. T. 
Sanders and T. B. Hinkle. 


WEDNESDAY SESSION 


At the Wednesday morning session, follow- 
ing community singing and music by Cooke's 
Sawdust Melody Boys, a negro orchestra, the 
question box was opened. E. P. Hunter, of 
Waco, acted as chairman and was assisted by 
J. E. Hill, Amarillo, Webster McEvoy, Hous- 
ton, and A. B. Mayhew, Uvalde. The first 
question was whether a dealer is justified in 
an effert to close a deal to offer the customer 
electric fixtures, gas stoves or similar articles 
at wholesale prices. I. B. McFarland, Houston, 
answered emphatically no. A dealer is no more 
justified in such practice than an electrical 
contractor would be in offering lumber at 
wholesale prices for a similar purpose. It is 
an unfair practice and will lead to serious 
merchandising troubles. 

The question was asked if a dealer can 
furnish payroll funds to a customer and cover 
this advance by lien. G. H. Zimmerman, Waco, 
replied that it could be covered by a me- 
chanic’s and material man’s lien; for in that 
case the dealer would be furnishing both ma- 
terial and labor. 

The next question dealt with the fact that 
drop siding with a three-eights lap is not satis- 
factory; for if the board is crooked or shrinks 
it allows daylight to show through. A. J. 
Peavy, Shreveport, replied that boards ought 
to be straight and dry; in which case the trouble 
would not occur. In answering further queries 
on this general point, Mr. Peavy recalled the 
work of the- committee on American lumber 
standards in arriving at uniform sizes satisfac- 
tory to general needs. It is not practicable to 
offer different laps for different locations, for 
this defeats the greater aims of standardization 

When does an inflated loan become a menace 
to the dealer? G. E. Melliff, San Antonio, 
answered that it becomes a menace as soon as 
it becomes inflated. Such practices are unfair 
all around. Their immediate effect is to induce 
people to build, and at high cost, who are not 
in a position to build at all. Houses begin 
coming back onto the dealer’s hands. They 
are second-hand houses, and the dealer must 
sell his stuff again and in a difficult market, to 
get his first profit. 

E. P. Hunter in deploring inflated loans 
stated they were practices intended to deceive 
loan companies and that he imagined the time 
would come when such loan companies could 
get legal redress from the dealer for any losses 
suffered because of his misrepresentation. 


H. Zimmer- 


E. Melliff, 
H. W. Gal- 


Question of Cement Sales 


The matter of cement sales, whether they 
are made by the dealer or by the mill repre- 
sentative, whether a dealer should accept a 
commission and handle the account when he 
had not made the sale and the like, came up 
for extended discussion. A. Deffebach and 
H. B. Hawley stated that a dealer should not 
accept a commission unless he actually made 
the sale. Large sales are often made without 
the buyer knowing the name of the dealer 
through whom he is to get his cement. J. E. 
Hill stated he thought the dealer ought always 
to make the sale. If he does not make the 
effort, he can not blame a manufacturer who 
is unrepresented by a dealer for trying to make 





the sale anyway. While 
the profits possible may 
seem small, Mr. Hill 
believes the dealer 
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Fort Worth, Tex., 
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ought to care for this 
business for the sake 
of the future welfare 
of his trade. Otherwise 
the dealer may find himself completely ignored 
in this business. G,. E. Melliff stated that while 
everybody likes to have help he believes if a 
dealer is trying to service his sales he ought 
not to lean on cement salesmen in such deals 
A. J. Peavy spoke an earnest word for cement 
mills in relation to the competition of foreign 
cement. E. P. Hunter stated that so far as he 
could find out, no Texas retailer was handling 
foreign cement. 

Manufacturers and Their Advertising 

The question was asked why lumber manu- 
facturers do not d@ more to aid in the sale of 
lumber from the yard to the consumer; in other 
words why do they not aim their advertising 
to cooperate with the retailer’s advertising in- 
stead of dealing altogether with the merits of 
certain species of wood and setting up com- 
petitive ideas as between species and so confus- 
ing the consumer. A. J. Peavy stated that 
manufacturers were anxious to hear from re- 
tailers in regard to better ways of working 
together. The National Lumber Manufacturers’ 
Association is actively engaged in pushing wood 
as a-building material and not in stressing one 
kind over another. E. P. Hunter reminded 
those present that the Southern Pine Associa- 
tion was spending large sums in advertising 
that would not benefit the manufacturers unless 
it benefited retailers. He urged retailers to 
make their desires and needs known to the 
Southern Pine Association. H. W. Galbraith, 
Amarillo, suggested that manufacturers use 
some of their advertising funds to conduct co- 
Operative campaigns with retail associations or 
even local dealers where the proposed cam- 
paigns were broad and mutually beneficial. 

Percy Turner, Houston, answering a ques- 
tion, stated that he found manufactured frames 
better than those made by carpenters. His 
idea of selling these articles is that it depends 
on local conditions. If carpenters are busy 
enough not to begrudge the work lost in the use 
of manufactured frames he thought they should 
be used. He favored the merchandising of 
built-in features as being highly satisfactory 
to customers and profitable to dealers. 

Other questions were discussed briefly, such 
as taking goods on consignment, taking con- 
tracts, use of small woodworking machines, 
collecting credit information in small towns, 
the percentage of line boards that should be 
allowed in a given grade and the like. 

At this point Lynch Davidson introduced 
Gov. Dan Moody. Mr. Davidson referred to 
his political contests with the governor and his 
present codperation with the governor in a har- 
mony movement in the interest of good govern- 
“ment. Gov. Moody, who is an accomplished 
orator, then made a graceful address on the 
impdrtance of good government. He avoided 
controversial questions. He was received with 
great acclaim by the big audience. 

Secretary Dionne then introduced Jesse H. 
Jones, of Houston, a lumberman, and famous 
for having brought the Democratic national 
convention to the city. Mr. Jones recalled some 
of his early experiences as a lumberman and 
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stated that his greatest pleasure in the lumber 
business, so he thought, came to him as a boy 
working out in the yard. He mentioned na- 
tional political issues briefly and spoke of the 
coming convention as an opportunity for Hous- 
ton and Texas to extend the famous southern 
hospitality to visitors from every county in 
the country. 
CLOSING SESSIONS 
[Special telegram to AmerICAN LuMBERMAN] 

Houston, Tex., April 11.—At the close of 
the morning session, the following were elected 
to the board of directors: 


Thomas A. Sayles, - Abilene; H. W. Gal- 
braith, Amarillo; J. E. Hill, Amarillo; L. ‘Tt. 
Sanders, Amarillo; R. G. Mueller, Austin; 








T. C. SPENCER, Cc. W. 
Waco, Tex.; 
Elected Member of 
Board of Directors 


BRYANT 
Sweetwater, Tex.; 


Committee on 1929 
Convention City 


Hubert Oxford, Beaumont; L. K. Morris, 
Brownsville; Ernest Morris, Brownwood; J. R. 
Woodson, Caldwell; R. P. Jeter, Cameron; A. 
W. Sternenberg, Canyon; L. D. Garrison, 
Corpus Christi; Charles W. Bartlett, Dallas; 
H. B. Hawley, Dallas; Robert Lander, El Paso; 
W. Burton, Fort Worth; H. H. Hardin, Fort 
Worth; L. A. Henderson, Fort Worth; W. B. 
Sloan, Fort Worth; R. E. Wooldridge, Gaines- 
ville; Thos. W. Blake, Houston; J. H. Cooke, 
Houston; H. C. Hoyt, Houston; Webster Mc- 
Evoy, Houston; I. B. McFarland, Houston; F. 
W. Murphy, Houston; James M. Rockwell, 
Houston; P. E. Turner, Houston; J. W. Deal, 
Kansas City; E. L. Kurth, jr., Keltys; F. B. 
Bynum, McKinney; U. S. Pfeuffer, New 
Braunfels, T. B. Hinkle, Paris; J, D. McCol- 
lom, San Angelo; Roy Campbell, San Antonio; 
Walter Steves, San Antonio; Curtis Vaughan, 
San Antonio; W. W. Stephenson, Tulia; C. W. 
Bryant, Sweetwater; John F. Barnes, Waco; 
T. B. Brazelton, Waco; J. A. Kirkpatrick, 
Waco; T. C. Spencer. Waco; John C. Hubbard, 
Weimar; C. D. Shamburger, Wichita Falls. 

All former presidents of the association are 
exofficio members of the board of directors. 

At the opening of the afternoon session, Jack 
Cooke and Scott Matthews gave a humorous 
skit which they entitled “How Lumber Is Sold 
in Houston.” It showed price cutting and 
price shopping in full flower. 

I. Friedlander, of Houston, secretary of the 
Gibraltar Building & Loan Association, spoke 
on the general subject of building and loan. 
He stated that the associations receive splendid 
support from lumbermen and that lumbermen 
ought to know more about their history and 
the services they can render. He reviewed the 
early history and stated that last year there 
were in Texas 150 associations with 100,000 
members and $100,000,000 in resources. The 
associations want to codperate to stimulate 
new building and repairs. There is special 
need for this service in smaller places, and 
lumbermen can do themselves and their com- 
munities service by aiding in forming such 
organizations in small towns where no asso- 
ciation now exists. It is an advantage to 
lumbermen to promote this, rather than any 


other financial agency, for the loan association 
is limited by law to dealing only in home con- 
struction. The speaker urged remodeling and 
stated that if a house was not burdened with 
a prior mortgage, the building and loan asso- 
ciation would supply a loan large enough to 
pay for the remodeling work. 

Congressman Tom Connally, of Marlin, 
made a brief speech in which he commended 
the lumbermen for aiding reforestation. 

W. H. Curry, of Waco, spoke on efficiency 
methods in lumber yards. This is an important 
matter, for people like to deal with people who 
know their stuff. The dealer ought to have a 
good filing system with exact places for price 
lists and catalogs and various iaformational 
publications which may aid in offering prompt 
and uptodate service. The dealer ought to 
subscribe for and read several trade journals. 
These publications are full of merchandising 
ideas. The way to use them is to clip useful 
articles and then file and study them. This 
means useful employment of otherwise unused 
time, and it means steady improvement in 
merchandising. It aids in collecting from slow 
paying customers to agree at the time of mak- 
ing the deal when they are to pay and to note 
the fact on a special calendar or diary record 
in the presence of the customer. This helps to 
impress it on his mind. 


Describes Built-in Features 


J. Carl Hertzog, of El Paso, spoke on hand- 
ling built-in features. Amazing progress has 
been made in scientific discovery and _ still 
further progress is predicted. The same sort 
of discovery is operating in every department 
of life. Not the least important are household 
inventions and devices for making housekeep- 
ing easier and family life more comfortable. 
Women look lovelier and live longer and have 
more fun because of labor-saving devices. Lum- 
bermen sell a number of these important de- 
vices. The speaker described built-in features 
and their advantages. He emphasized the im- 
portance of making the sales rooms attractive 
to women, and he said that probably every 
dealer present had recently remodeled his 
office or planned soon to do so. Women are 
the purchasing agents and even buy 60 percent 
of men’s clothes. Women can not visualize 
the appearance of a house or room from a 
blueprint. They need to see the actual article 
in place in an actual room. Yards can be 
made as attractive as department stores. 

Claude W. Bryant, of Sweetwater, told 
about the lumber business in west Texas. He 
described local association activities and out- 
lined the merchandising problems that have 
arisen from the rapid settlement of that coun- 
try. The establishment of loan companies 
indicates business stability. 


Marketing Problems Discussed 


Scott Teel, of Fort Worth, spoke on the 
merchandising of lumber. Merchandising con- 
sists of creating a desire for the service the 
article sold will render. Selling complete 
homes is about the only merchandising that 
the lumber dealer has done. The speaker out- 
lined the process of making sure of the basis 
of a sale such as credit conditions and the 
design of the house. It is wise to sel] as 
much of the material as possible that is used 
in building a house. This is especially true 
where the dealer finances the labor. 

John J. Cameron, of the cement Informa- 
tion Bureau of New York, spoke on Portland 
cement and its marketing problems. The 
speaker dealt with the competition of foreign 
cement, especially that from Belgium, with the 
American product. He outlined the conditions 
of production in Belgium with its extremely 
low labor cost and its efficient production 
methods and presented material for drawing 


the conclusion that the American cement needs ~ 


tariff protection and the loyal support of 
American consumers. The speaker has spent 
six years in Europe studying labor and living 
conditions. 


J. F. Carter, of the Southern Pine Asso- 





“ciation, spoke on end-matched: flooring, byt 
included all sorts of end-matched lumber, He 
gave facts and figures showing the economy 
of labor and material involved in using this 
lumber and outlined the efforts of a bureay 
composed of twelve manufacturers to popular. 
ize end-matched lumber. He urged the dealers 
not to put up sales resistance against it byt 
to stock it as demand arises. 

T. T. Sanders, of Donna, spoke on the ae. 
tivities in the Valley association located in the 
corner of Texas next to Mexico and the Gulf. 
He told of the production, of citrus fruit and 
vegetables and outlined the beneficial work of 
the district organization. 

J. M. Rockwell, of Houston, in a brief 
speech, mentioned the lesson of inadequate re- 

. turns that may be drawn from the speeches of 
the convention. He urged applying the ob- 
vious remedy which lies within the power of 
lumbermen themselves. : 

Resolutions and Election of Officers 

The resolutions committee reported resolu- 
tions urging the use of cotton bags for ship- 
ping of cement and plaster. They opposed the 
importation or use of foreign building ma- 
terials and urged the use of domestic materials 
in governmental buildings. They also urged 
an adequate duty on imported materials. They 
expressed thanks to Houston and to the people 
in aiding in making the convention a success, 

Waco was selected as the meeting place for 
the next convention. 

The following officers were reported elected 
by the directors: 

President—J. E. Hill, Amarillo. 


First vice president—J. A. Kirkpatrick, 
Waco. 

Second vice president—J. M. Rockwell, 
Houston. 


Third vice president—F, W. Murphy, Hous- 
ton. 

Treasurer—N. C. Hoyt, Houston. 
Secretary—J. C. Dionne, Houston. 
Sergeant at Arms—Jack Ray, Waco. 


President Hill was escorted to the chair 


and made a graceful speech of acceptance. 
The Standard Brick Co., of Groesbeck, Tex., 





E. P. HUNTER, 
Waco, Tex., 


Chairman of Question 
Box Discussions 


T. B. HINKLE, 
Paris, Tex., 


Elected Director of 
Texas Association 


held a drawing and gave away a car of brick, 
which went to C. W. Clark, of the Taylor 
Lumber Co., Brownsville. 

At President Hill’s suggestion a rising vote 
of appreciation was extended to retiring Presi- 
“dent Johnson. 


ENTERTAINMENT FEATURES 


The extensive hospitality program of this 
convention was carried out as announced. 
Tuesday morning the visitors were given the 
choice of golf or airplane rides at the Houston 
air port. The rainy and windy weather re- 
duced the numbers taking advantage of these 
opportunities somewhat. Tuesday noon the 
ladies were entertained at luncheon at the Uni- 
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yersity Club, and in the afternoon they made 
a motor tour of the city and had tea at the 
River Oaks Country Club. In the.evening they 
were entertained at a theater party. The men 
had a smoker at the Lumbermen’s Club in 
honor of President Johnson; and iater in the 
evening there were dancing and bridge for 
both men and women at the Uiversity Club. 

Wednesday, at noon, the ladies were given a 
luncheon at the Houston Country Club, and 
this function was followed by a theater party. 
Wednesday evening a Hoo-Hoo concatenation 
was staged at the Lumbermen’s Club in charge 
of Parson P. A. Simpkin. At 9 o'clock 
Wednesday evening the grand ball at the Rice 
Hotel was held. All day Thursday was to be 
given over to entertainment. There will be a 
boat trip down the ship channel to Sylvan 
Beach, where there will be a fish fry, dancing, 
boat racing and the like. The visitors will re- 
turn to Houston in the evening. 


TEXAS LINE YARD DEALERS MEET 


Houston, TEx., April 9—The convention of 
the Texas Line Yard Retail Dealers’ Associa- 
tion, held today in the Rice Hotel as a prelude 
to the meeting of the Lumbermen’s Association 
of Texas, discussed a number of matters of 
importance to all southwestern lumbermen 
and especially to those merchants who operate 
strings of yards. One practice against which 
the line-yard dealers protested is the boosting 
of valuations by contractors and others seek- 
ing to finance their operations. This practice 
was described as quite general among certain 
classes of builders and was branded as a serious 


injury to lumber interests. It makes home 
building an unnecessarily heavy burden for 
the owner and increases the hazards of credit. 

In order both to increase efficiency of han- 
dling and to aid the cotton industry which is 
highly important to the welfare of Texas, this 
meeting adopted resolutions asking manufac- 
turers of plaster and cement to ship their prod- 





G. H. ZIMMERMAN, 
Waco, Tex., 


Elected Secretary 
Line Yard Association 


H. W. GALBRAITH, 
Amarillo, Tex., 


First Vice President, 
Line Yard Association 


End-Matched Bureau of Southern 


The end-matching of southern pine products 
is not new but this is the first formal appear- 
ance of the End-Matched Bureau.’ Last year 
at this time several representatives of end- 
matching mills voiced a common desire to 
have a small clearing house for “end-matched” 
ideas. Manufacturing practice was changing 
rapidly at that time and everyone wanted the 
advantage of the other’s experience. 


It was thought best at that time to have no 
formal organization but later, after the ex- 
change of several “Round Robin” letters, it 
was decided that such a bureau should stand 
on its own feet. With determination to accom- 
plish things, representatives of a majority of 
the end-matching southern pine mills met at 
Memphis at the midsummer mecting of the 
Southern Pine Association, and at that time 
a complete formal organization was effected 
and approved as a bureau of the Southern 
Pine Association by its directors. 


As stated in the bylaws of the bureau, mem- 
bership is open to any southern pine manufac- 
turer end-matching or planning to end-match 
all or any part of its pine product. The objects 
and purposes of the bureau are: 


(a) Standardization of manufacturing prac- 
tices in end-matched products, 

(b) To effect proper methods of distribution 
of end-matched product. 

(c) To effect group advertising and sales ex- 
tension; to collect, compile and disseminate in- 
formation as to end-matched products, and to 
acquaint the public with their utility and 
economy. 


I am sure that all of you will agree that a 
real association or institute is of great value 
to its industry, but I am also sure that some 
of you are asking, “Why does not the Southern 
Pine Association do these end-matched things 
itself?” Our answer is this: There are 145 
Southern Pine Association subscribers, while 
there are only ten members of the bureau. 
Regardless of the amount of income necessary 
for our budget, it would be unfair to tax any 


*Address prepared for presentation at an- 
nual meeting of the Southern Pine Asso- 
ciation, New Orleans, La., March 26-28, 1928. 


[By E. C. Gates, Chairman] 


non-end-matching subscriber for any part of it. 
We are quite sure that your directors would 
not approve such a plan. 


There may be a solution, from the big asso- 
ciation standpoint, but, to my mind, end-match- 
ing would have been dealt a severe blow by 
waiting for it. Delay is unavoidable in such 
things, as association policies must be suited 
to the greatest advantage of the largest number 
of subscribers and not of the minority. How- 
ever, we are sure that the time is not far off 
when end-matching mills will be in the majority 
instead of the minority. The utility and econ- 
omy of end-matching begins with the log saw- 
yers and ends only when the last finishing 
touch has been made by the carpenter or floor 
finisher. It is quite a common thing these days 
to learn that another mill has elected to quit 
bucking the old game and has installed end- 
matching equipment to get in line with econ- 
omical progress. 


On account of established progress in wood 
utilization due to end-matching, the National 
Committee on Wood Utilization, through its 
director, Axel H. Oxholm, has been a great 
help to the End-Matched Bureau and all end- 
matching mills. The bureau is doing every- 
thing possible to codperate with Mr. Oxholm, 
even though at times it appears that we are 
very slow. We heartily recommend for your 
consideration the committee’s bulletin, “End- 
Matched Softwood Lumber and Its Uses,” re- 
gardless of your opinion of end-matching. 


Due to the infancy of our organization, it 
is impossible to measure direct results accom- 
plished so far, but there have been valuable 
indirect results coming out of the frequent 
frank discussions of end-matching problems. If 
one member has made a mistake, this is made 
known to the others to keep them from the 
same error. The construction plans of an in- 
stallation have been profitably criticised. In 
fact, any kind of problem is welcome in our 
meetings and in exchange of letters and visits. 


Yesterday, at our first annual meeting, less 
than one hour was spent in election of officers 
and other formal business, while the rest of 


ucts in cotton sacks. The association also op- 
posed the use of imported cement and passed a 
resolution which was ordered sent to each 
member of the Texas delegation in Congress 
asking for a tariff that would protect Ameri- 
can cement mills. 


Officers were elected as follows: 


President—J. Lee Johnson, jr., of the Cicero- 
Smith Lumber Co., Ft. Worth. 


First vice-president—H. W. Galbraith, Gal- 
braith-Foxworth Lumber Co., Amarillo. 


Second vice president—I, B. McFarland, 


Temple Lumber Co., Houston. 


Treasurer—P. E. Turner, Turner Lumber Co., 
Houston (reélected), 


Secretary —G. H. Zimmerman, 
Cameron & Co., Waco (reélected). 


Directors—J. M. Musser, Musser Lumber 
Co., Abilene; R. E. Wolridge, Wolridge Lumber 
Co., Gainesville; Willard Burton, Burton-Lingo 
Lumber Co., Ft. Worth; W. A. Wadley, Spencer- 
Sauer Lumber Co., Houston; Curtis Vaughan, 
Alamo Lumber Co., San Antonio; T. B. Brazel- 
ton, Brazelton Lumber Co., Waco; E. P. Hunter, 
William Cameron & Co., Waco; J. E. Hill, Pan- 
handle Lumber Co., Amarillo; H. B. Hawley, 
Lyon-Gray Lumber Co., Dallas; John R. Drake, 
Mutual Lumber Co., Austin; J. Lee Johnson, 
jr., Cicero-Smith Lumber Co., Ft. Worth; I. B. 
McFarland, Temple Lumber Co., Houston; J. 
D. McCallum, McCallum Lumber Co., San 
Angelo; C. D. Shamburger, Shamburger Lum- 
ber Co., Wichita Falls; H. W. Galbraith, Gal- 
braith-Foxworth Lumber Co., Amarillo; P. E. 
Turner, Turner Lumber Co., Houston; and G. 
H. Zimmerman, William Cameron & Co., Waco. 


William 


Pine Association* 


the time was profitably used in discussing 
and solving end-matching problems. 

At the present time, unless there has been 
an addition within the last week, there are 
eighteen reputable southern pine mills end- 
matching, while a great many others should 
be and we have hope will be before the year 
is out. We extend a hearty invitation to any- 
one interested to get in touch with any member 
of the bureau for any help that you may need 
to decide the question of whether or not you 
should end-match, after that, help on equip- 
ment and installation, then the growing num- 
ber of selling points that end-matched has 
over plain end stock. 


Not Offering Cut-Throat Competition 


You gentlemen who are not end-matching 
may think that some of the end-matching com- 
petition that you are encountering is of the cut- 
throat variety, but I assure you that it is not. It 
is only the utility of the end-matched product 
asserting itself. We have overcome a great 
many of the prejudices and are now on our 
last upgrade, that is, dealer resistance. I can 
illustrate this better with a story of our Jack- 
son commissary. A very good and intelligent 
missionary visited our store with a new brand 
of washing powder. He had a very attractive 
counter display and while failing to make a 
sale, he left his display. I happened in the 
store a few hours later and asked a clerk what 
the display was. Dutring his explanation the 
store manager came up and wanted to know 
also. He immediately told the clerk to throw 
it out, as he had quite a stock of other wash- 
ing powder just as good that he must sell 
before he bought any new stock. The same 
thing happens with a lumber dealer when you 
ask him to stock end-matched when he already 
has plain end studs and he certainly is justi- 
fied. For this reason the End-Matched Bureau 
is doing its trade extension work by direct 
contact methods with architects, contractors 
and consumers. The dealers have no objec- 
tion to our getting this business for them and 
we are confident that this last problem is well 
toward solution. 

Even though we can out-manufacture you 
and out-sell you, we invite you to end-match 
and will do everything possible to help you. 
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For FIVE YEARS 
I've BOUGHT 


lumber for Herman H. Hettler Lum- 
ber Co. of Chicago, and still do. My 
staff and I can take another account 
without detriment to anybody. 

We can satisfy your needs on yard 
stock, industrial plants, railroad car 
shops, export trade or California re- 
quirements, 

Tell us your needs and let us prove 
our statement. 


Elmer C. Wertz Lumber Co. 
1026 Liggett Bldg, Seattle, Wash. 











| Fix ‘Ton Credit Loss | 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one 
——your credit loss. That you can only ' 
guess at. And how often you miss the | 
mark, you, only, know! Because of pres- 
ent conditions, your credit loss is more 
of a problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon | 
percentage of your gross sales, we repay 
the excess. | 

Thus your credit loss for | 
months is determined in 
nothing can increase it. ° 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 
The American Credit-Indemnity Co. 


OF NEW YORK 
220 So. State St. 537 Mer. Exch. Bldg, 


twelve 


advance and 


511 Locust St. 











St. Louis, Mo. 


Chicago, lll. Francisco, Cal. | 








= 














Reduce Those Credit Losses 


—by selling on the ratings and reports of an 
agency that has specialized in this field for 
over 50 years. 


Clancy’s Red Book Serv- 
ice covers the lumber buy- 
ing trade thorougly, re- 
“=, Porting new names and 
rating changes TWICE a 
week. 


Ask for rates and 
Pamphlet No. 49-S. 
Our Collection Depart- 
ment is always at your 
command whether or not 

you are a subscriber. 


> J « + . 
Lumbermen’s Credit Association 
608 So. Dearborn Street, CHICACO 
Eastern Headquarters: 35 So. William St., 
New York City 











WEEDS— 
mean FIRES!!! 


Remove this fire menace by removing weeds! Simply 
dilute Wilson’s Weed Killer (1 gallon to 40 gallons of 
water) and sprinkle around your yards and lumber 
piles. This solution kills the roots making one good 
application a year sufficient. 


Send in a trial order today! 

I Gallon, $2.00 10 Gallons, $15.00 
5 Gallons, 8.00 25 Gallons, 30.00 
50 Gallons, $50.00 
Freight Allowed East of Mississippi 
Booklet mailed on request. 


CindreiMih 


i Department R 
SPRINGFIELD, 








What she Associations Are 
Planning and Doing 


April 18-19—Dimension Lumber Manufacturers’ As- 
sociation, Congress Hotel, Chicago. Special 
meeting. 

April 19-20—Central Kansas Lumbermen’s Associa- 
tion, Memorial Hall, Salina, Kan. Annual. 
April 19-20—Hardwood Manufacturers’ Institute. 

Congress Hotel, Chicago. Annual. 

April 19-20—Millwork Cost Bureau, Congress Ho- 
tel, Chicago. Annual. 

April 20—New Hampshire Lumbermen’s Associa- 
tion, Hotel Carpenter, Manchester, N. H. Spring 
meeting. 

April 24—Roofer Manufacturers’ 
Ga. Monthly meeting. 


April 24-25—Arkansas Association of Lumber Deal- 
ers, Marion Hotel, Little Rock, Ark. Annual. 

April 24-26—National Association of Railroad Tie 
Producers, Arlington Hotel, Hot Springs, Ark. 
Annual. ? 

April 27—Texas Forestry 
Annual. 

April 27-28—National Association of Wooden Box 
Manufacturers, Hotel Senator, Sacramento, 
Calif. Pacific Coast group meeting. 

April 30, May 1-2—National Lumber Manufactur- 

ers’ Association, Congress Hotel, Chicago. An- 

nual, 
3-4—General 

Washington, D. C 


May 4-5—National :Committee on Wood Utiliza- 
tion, Washington, D. C. Annual. 

May 7—Southwestern Ontario Retail Lumber Deal- 

ers’ Association. Annual meeting and cruise. 

Sarnia to Windsor and return, via Steamer 

‘“‘Hamonic.” 

7-10—National Fire Protection Association, 

Hotels Chalfonte-Haddon Hall, Atlantic City, 

N. J. Annual, 
8-10—Associated Cooperage 

America, Hotel Jefferson, St. 

nual. 

May 15—Appalachian Hardwood Club, Cincinnati, 

Ohio. Bi-monthly meeting. 

21—Loyal Legion of Loggers & Lumbermen, 

Portland, Ore. Semiannual meeting board of 

directors. 

May 23—Georgia Retail Lumber & Millwork Asso- 
ciation, Lanier Hotel, Macon, Ga. Semi-annual 


Club, Macon, 


Association, Lufkin, Tex. 


May Standardization Conference, 


May 


May Industries of 


Louis, Mo. An- 


May 


meeting. 
July 18-19—Southern Sash Door & Millwork Manu- 
facturers’ Association, Asheville, N. C. Sum- 


mer meeting. 
("S22 aeaeaaaaan 


National Manufacturers’ Program 


Wasuincton, D. C., April 9.—Preliminary 
armouncement has been made by the National 
Lumber Manufacturers’ Association of the pro- 
gram to be carried out at the twenty-sixth 
annual meeting, to be held on April 30, May 
1 and 2 at the Congress Hotel, Chicago. The 
program provides for consideration of such 
practical and timely subjects as lumber trade 
extension, trade-marking and grade-marking, 
Federal tax legislation, awards in 1927-1928 
2,000 waste. prevention contest, National Com- 
mittee on Wood Utilization, improved mer- 
chandising methods, and prize winning exhibit 
New York “Own Your Home Exposition.” 

The Monday session will be devoted to re- 
ports of the trade extension, waste prevention, 


nominations and recommendations, advisory, 
interinsurance exchange and_ transportation 
committees. Monday afternoon the standard- 


ization and advisory tax committees will confer. 
In the evening a complimentary dinner will be 
given to editors and publishers of lumber and 
trade journals. 

At a breakfast meeting Tuesday morning the 
committee on resolutions will confer, followed 
at 10 o'clock by a meeting of the stockholders 
and election of directors. The president will 
make his annual address, followed by the re- 
port of the secretary-manager. At the Tuesday 
afternoon session, directors and delegates will 
confer, followed by election of officers and the 
reports of the standing and resolutions com- 
mittees. The annual dinner will be held at 
7 o'clock, a feature of which will be an address 
by a prominent business leader or public man. 

On Wednesday morning the trade extension 
subscribers will meet with the trade extension 
committee and advistory committee on trade ex- 
tension. The Wednesday meeting will be ad- 
journed in time to allow the lumbermen present 
to catch the “Lumber Special” for Washington, 


D. C., where a general lumber conference on 
lumber standards, trade- and grade-marking 
and the annual meeting of the National Com. 
mittee’ on Wood Utilization will be held on 
May 3, 4 and 5. ee ee 

New Hampshire Spring Meeting 

MAncuester, N. H., April 9.—Announce- 
ments have been sent out by the New Hamp- 
shire Lumbermen’s Association stating that 
the spring meeting of the organization wil] 
be held on April 20 at the Hotel Carpenter, 
here. Members are asked to send in their 
reports of lumber stocks as of April 1, which 
will be thoroughly discussed at the meeting 
and from which conclusions can be drawn as 
to what the future cut should be. The gen- 
eral trend of business conditions with special 
reference to lumber will be discussed by a 
speaker to. be named later. 


Texas Forestry Association 


Lurxin, Tex., April 9.—Plans are being com- 
pleted for the annual meeting of the Texas 
Forestry Association, to be held here April 
27. Prominent among those who will ad- 
dress the convention are Senator I. D. Fair- 
child, who will discuss forestry from a legis- 
lative standpoint; J. E. Stanford, assistant 
manager and director of the agricultural de- 
partment of the East Texas Chamber of 
Commerce, who will talk about the farmers’ 
interest and also of the forestry activities of 
the chamber of commerce; and J. K. John- 
son, of the Great Southern Lumber Co., Boga- 
lusa, La:, who will tell about the progressive 
forestry work being carried out by his com- 
pany. Arrangements have been made also 
to take the visitors on April 28 to the Ray 
pasture of the Southern Pine Lumber Co., 
where timber growing and the cattle busi- 
ness are being conducted together. 


Tie Producers’ Plans 


St. Louts, Mo., April 9—J. M. Kurn, pres- 
ident of the St. Louis & San Francisco Rail- 
road, St. Louis, and Charles H. Brough, for- 
mer governor of Arkansas, Little Rock, will 
be the speakers at the annual dinner of the 
National Association of Railroad Tie Pro- 
ducers on the second evening of the tenth 
annual convention, which will be held at Ar- 
lington Hotel, Hot Springs, Ark., April 24-26, 
it was announced today by E. A. Morse, sec- 
retary of the association. 

The convention will open at 2 p. m., April 
24, with the address of A. R. Fathman, pres- 
ident of the association, followed by reports 
of Secretary Morse and Treasurer C. 
Christian, Meridian, Miss. Reports of the 
committees on statistical information, E. E. 
Pershall, chairman, and specifications for in- 
dustrial ties, Howard Andrews, chairman, 
will be presented. Also on the first day, 
there will be the following addresses: “Gum 
Ties,’ W. J. Smith, tie and timber agent 
Missouri-Kansas-Texas Railroad, Denison, 
Tex.; “What the Tie Producer Expects of 
the Field Man,” Roscoe Hobbs, president 
Hobbs Tie & Timber Co., St. Louis, and 
“Problems of the Field Man,” Charles O. 
Paulsell, Potosi Tie & Lumber Co., Potosi, 
Mo. 

The second day will be given over to ad- 
dresses as follows: “Forests and Floods,” 


Evan W. Kelley, district forester, Depart- 
ment of Agriculture, Washington, D. C.; “Fu- 
ture of the Cross Tie Demand,” Earl Stim- 
son, chief engineer of maintenance, Baltimore. 
& Ohio Railway, Baltimore; “Failures of 
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ona 
Substitute Cross Ties,” Nelson Courtlandt 
Brown, professor of forest utilization, New 
York State College of Forestry, Syracuse, 
N. Y.; “The Business Outlook,” H. C. Bald- 
win, economic engineer, Babson’s Statistical 
Organization, Wellesley Hills, Mass. 

On the third day reports of standing com- 
mittees and reports of general conditions in 
the tie industry by district officers of the asso- 
ciation will be submitted, and officers wiil 
be elected. 

Besides the annual dinner entertainment fea- 
tures include a dance at the Arlington on the 
frst evening, and for the ladies an auto- 
mobile ride on the first afternoon; a luncheon 
on the second day at Mountain Valley 
Springs through the courtesy of the Potosi 
Tie & Lumber Co., and a luncheon and 


bridge party on.the third day given by the 


association. 


Functioning Stronger Than Ever 


SEATTLE, WaASH., April 7.—Touching the re- 
cent reorganization of the Willamette Valley 
Lumbermen’s Association, H. J. Cox, writing 
from headquarters in Eugene, states that it is 
now functioning with a membership stronger 
than ever, comprising mills regardless of size. 
Prior to the World War, it was active and 
able, but exceptional prosperity and unusual 
business conditions prevailing in that period 
caused it to become dormant. Mr. Cox ob- 
serves that it is not the purpose of the organ- 
ization to duplicate the activities of any other 
association, but to confine its work as much 
as possible to the problems and _ conditions 
peculiar to the Willamette Valley. The officers 
of the association are: President, J. S. Mag- 
ladry; vice president, George Gerlinger; secre- 
tary, H. J. Cox; directors, E. N. Huggins. 
Fred Olin, A. M. Matlock, John Woodward and 
Tom Greenwood. 


To Discuss Hardwood Conservation 


MempHis, TENN., April 9.—Producers and 
consumers of hardwood lumber from all sec- 
tions of the United States will gather at the 
Congress Hotel in Chicago on Thursday and 
Friday of next week at the sixth annual meet- 
ing of the Hardwood Manufacturers’ Institute 
According to information furnished by J. FH. 
Townshend, executive vice president, the meet- 
ing will be by far the largest ever held by this 
organization. More than 600 consumers and 
producers will probably be registered. 

The feature of the meeting this year will be a 
discussion of the conservation plan, adopted 
at a meeting in Memphis on Jan. 24, 1928 
which will follow the first report of the con- 
servation committee, to be read at the morning 
session on Friday, April 20. This report will 
be the consensus of more than twenty-five coti- 
sumers and producers who make up the mem- 
bership of this committee, as to the future of 
the hardwood market. This committee will be 
organized at a meeting to be held at the Con- 
gress Hotel on Wednesday, April 18, at which 
time its personnel will be announced for the 
first time. It will include among its members 
some of the prominent figures in both the con- 
suming trade and manufacturing end of the 
hardwood business. The committee will also 
have before it some important statistics of both 
the producing and consuming end of the busi- 
ness which have been gathered by the institute 
and these facts and figures will be discussed 
thoroughly prior to presentation to the mem- 
bership of the institute. 

This one feature of the meeting will bring 
many of the bigger men in the industry to 
Chicago. It is planned to read this commit- 
tee report to the meeting at the Friday morn- 
ing session. This will be followed by general 
discussion, which will probably take up a good 
part of the time during the morning. The 
meeting will close, following this discussion, 
with reports of committees and election of of- 
ficers and directors. 

The opening session on Thursday morning 
will be given over to the reading of the re- 
ports of President W. M. Ritter, who wil! 


preside at the convention, Treasurer James E. 
Stark, of Memphis, and Executive Vice Presi- 
dent J. H. Townshend. These reports will not 
only review the work of the last year but will! 
also make suggestions as to the plans and pur- 
poses of the institute during the remainder of 
1928. During the afternoon of the first day 
reports will be heard from the statistical and 
membership committees and will be followea 
by discussion. 

The annual banquet of the organization will 
be held in Gold room of the Congress Hotel on 
Thursday evening. The banquet speaker will 
be Captain Norman Allen Imrie, the speaker at 
last year’s banquet who made such a pro- 
nounced hit. 


Opinions on Grade-Marking Hemlock 

MILWAUKEE, Wis., April 10.—Lumber dealers 
in Wisconsin are being asked, in a question- 
naire, what their attitude is regarding No. 3 
hemlock, whether they prefer to have it grade- 
marked No. 3 or grade-marked “S,” designating 
sheathing. 

Field men of the Northern Hemlock & Hard- 
wood Manufacturers’ Association have reported 
that where No. 3 hemlock is retailed, it is 
often ordered ungrade-marked, due to the fact 
that some builders and buyers do not want to 
have the mark open for inspection by their 
friends. They feel that their friends would 
take it they use inferior material in building. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association appointed a special com- 
mittee to go over this situation and the com- 
mittee has recommended that the grade-mark- 
ing of dimension be No. 3 as heretofore, but 
that No. 3 boards be marked either No. 3 or 
“S,’ "the latter to denote the sheathing grade, 
at the option of the buyer. The committee has 
pointed out that then the association could 
advertise this special sheathing grade and ex- 
plain its character and the various uses to 
which it is suited. The association believes 
that this method of grade-marking and adver- 
tising would assist in the merchandising of this 
grade and it would help the buyer to distin- 
guish between grades without giving the grade 
a name that some buyers object to. 


Report Business Opening Up 


PitrspurGH, Pa., April 10.—The board of 
directors of the Western Pennsylvania Retail 
Lumber Dealers’ Association held its monthly 
meeting last Thursday in the Chamber of Com- 
merce here. The P. G. Frederick Go., of Chi- 
cora, and J. C. Bovard, of Marion Center, were 
elected members of the association. 

G. F. Hoge, of Canonsburg, the new presidert 
of the association, advised the directors that 
it was his desire to visit all the local associa- 


tions during the year, and asked that they ar-— 


range their meetings if possible so that he 
might be enabled to cover the field before 
July 1. 

_Reports from the directors on business con- 
ditions were generally of an optimistic nature, 
these various reports being summarized as fol- 
lows: 

Building permits fell off somewhat during 
March on account of bad weather conditions. 
There was considerable estimating, and spring 
building will be on the average. 

Prospects for new business are fair; 
tions slow. 

More orders are coming in with the advent 
of open weather, but most orders are small. 

Not much new business; collections fair. 

Very little business let so far. Fair amount 
of repairing, and prospects for business are 
about the same as last year. The coal mining 
situation is a factor in hampering business. 

Business improving with weather conditions. 
There is considerable figuring. Prospects look 
somewhat better than at this time last year. 

Spring business is slow in starting. Prospects 
are fairly good; quite a bit of figuring. 

New business is slow in starting, but there is 
considerable estimating. 

There is some figuring in progress. Competi- 
tion is keen. The railroads are beginning a 
building program. 

Industrial building is improving. River work 
will help, but the mines are buying sparingly. 
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What Are You Batting 
in Sales? 





The season is now 

Ga) open and we would 
ws Wo? ye to - lumber 
v4 dealers “hang up a 
78 new record” during 
& 4 the next few months. 
‘ iS) There is going to be 
awe a large amount of 


building this year and 
that means many dealers will find a ready 
market for our Arizona White Pine lumber. 
This light, soft textured, durable wood 
makes excellent yard and shed stock and 
we manufacture all standard items desired 
by builders. Raise your batting average on 
sales by stocking our Arizona White Pine 


lumber. 
oe * a x * * 


Another Pleased User of 
Arizona White Pine 


After the Hunting Lumber Co., Hunting- 
ton, Ind., unloaded a car of our lumber the 
Secretary of the company wrote us the fol- 
lowing note: 

Gents: If all cars of lumber were as nice 
as'this one it sure would be a pleasure te 
receive them. 

J. W. Morrison, Secy. 


For the benefit of lumber dealers who have 
never tried our lumber, we would like to say 
that all cars of lumber shipped run uniform 
in quality and milling and are right up to 
grade. That’s why our customers order 
time after time and are always well pleased 
with our lumber and service. 


Southwest Lumber 
sales Corporation 
431 Occidental Life Building 
ALBUQUERQUE, NEW MEXICO 


Arthur A Hood. Pres. J.ARobison, Secy 
WG. Ramshaw, VP RF. Lilley, Treas. 
Selling Entire Qutput of 
Come Lumber Corp. White Pine Lurmber Ca 
ceay at sole, 3 me pe ag , 
Flogstar? pa Stendard.Ariz. 


Annual Capacity 300 Million feet 


MAIL THIS COUPON NOW 


Southwest Lumber Sales Corp. 
Albuquerque, New Mexico 


Please put my name on your mailing list to re- 
ceive market data, stock lists, prices, etc. 
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There is some new residence building. Remodel- 
ing and repair work is opening up. Collections 
are slow. 


To Show Movies of Thirty Yards 


New York, April 9.—George Bahr, secretary 
the Long Island Dealers’ Association, has been 
busy for the last few weeks on a ‘big idea 
which, he announced today, will be “exploded” 
on the night of May 4 when the Nylta Club 
celebrates “Long Island Night.” In order to 
provide the Nyltarians with something unique, 
Mr. Bahr conceived the idea of showing motion 
pictures of the Long Island yards, plants and 
personnel, having had taken to date films of 
thirty retail establishments in the association’s 
territory. 

The pictures will show the methods of load- 
ing and unloading employed at the yards, the 


manner in which lumber is piled, facilities for | 


storage, office equipment and everything else. 
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Northern Woods 








Rust-Owen Lumber Co. 


DRUMMOND, WIS. 





Manufacturers of Wisconsin 
WHITE PINE 
Hemlock and 


Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 


Drewed EXTRA STANDARD” 














JACKSON & TINDLE, Inc. 


Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 
MICHIGAN HARDWOODS 
Good, Well Assorted Stock 
DRY PINE and HEMLOCK 


Prompt Shipments. 


Main Office, BUFFALO, N.Y. 
Sales Office: 605 Murray Bidg., Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7. 











Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


| 

| 
Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window 


rames, Mouldings 
and 


x Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 
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Iron Mountain, Michigan 
Manufacturers of 17 different species 


7 
VON PLATEN-FOX COMPANY 
of Northern Hardwoods 
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Oppose Trade- and Grade-Marking 


PHILADELPHIA, Pa., April 9.—Trade- and 
grade-marking of lumber were violently op- 
posed here at two lumber trade association 
meetings. An unanimous resolution was 
adopted by the Lumbermen’s Exchange against 
such movements, copies of the resolution to 
be sent to every trade association. in the coun- 
try. Similar, though not unanimous, action 
was taken by the Retail Lumbermen’s Associa- 
tion of Philadelphia. In this instance two votes 
were cast in favor of trade- and grade-mark- 
ing. 

The arguments at both meetings was that 
trade-marked lumber would impose a hard- 
ship upon retailers; that retailers would be 
forced to enlarge their stocks so that they 
would have representative stocks of all trade- 
marks that would in time become popular. 


Members of both associations, however, dealt 
more gently with the subject of grade-marking. 
They seemed to agree that in theory grade. 
marking would be to the advantage of the ep. 
tire lumber industry, but various speakers 
pointed out that no two similar grades Orig- 
inating in different mills are or would be iden. 
tical. 

So, the arguments ran, in practice grade. 
marking of lumber would not eliminate the 
differences inherent in woods coming from 
different sections, no matter how strictly the 
inspector would ‘interpret the rules. Also, they 
argued, grade-marking is based upon human 
judgment, which is not infallible. 


In a recent speech, Col. Charles A. Lind- 
bergh predicted the airplane would take its 
place in industry in the next few years. 


Box Makers Discuss Trade Promotion 


Delegates from all the important box manu- 
facturing and consuming centers of the country 
were in attendance this week at the twenty- 
ninth annual convention of the National Asso- 
ciation of Wooden Box Manufacturers, held 
at. the Congress Hotel, Chicago, April 11-12. 
President 1. J. Wilcox, of kau Claire, Wis., 
convened the opening session at 10 a. m. on 
Wednesday. A general discussion on lumber 
markets, business conditions etc. showed that 
the box trade has been fairly brisk during the 
first quarter of the year, with prospects en- 
couraging for a continued good volume of 
business for the next three months. 

In his report Secretary-Treasurer Paul L. 
Grady, of Chicago, called attention to the large 
number of business failures in 1927, 40 percent 
of which Bradstreet attributes to incompetence 
and inability to meet changed conditions. ‘“To 
be better prepared to meet the changes of 
competition and economic progress forces manu- 
facturers to resort to various measures,” stated 
Mr. Grady. “In the main these consist of 
cooperative trade associations or institutes 
where the individual concerns, through col- 
lective effect can do those things which are im- 
possible to them as individuals.” 


Mr. Grady next touched upon the things 
which the association is striving to do, but 
which can only be accomplished through thor- 
ough codperation. He then commented on the 
various activities of the association during the 
last year, including studies of various kinds of 
boxes, explosive box specifications, use of cor- 
rugated fasteners, coOperation with other organ- 
izations on the matter of standard packages, 
regional offices and trade promotion. On the 
latter subject he said: 

The last year has seen a number of inno- 
vations within the association. Since the 
semiannual meeting in New York last fall the 
joint arrangement with the National Lumber 
Manufacturers’ Association relative to trade 
promotion has been consummated. Under the 
arrangement at least $80,000 will be expended 
during the coming year for trade promotion. 
Of this amount, the lumber association will 
contribute not less than half. The joint trade 
promotion activities will be under the direc- 
tion of a joint committee—two from the box 
association and two from the lumber asso- 
ciation who make boxes. It will be under the 
direct management of the secretary of the 
box association and will be a part of the five 
million dollar campaign of the lumber industry 
to extend the utilization of wood and wood 
products. 

In the general hook-up, the trade extension 
activities of the two associations will be con- 
ducted so that the wooden box industry can 
avail itself of the entire staff of the lumber 
association in connection with trade extension. 
This means that within a short period we 
will have active workers in many of the prin- 
cipal cities of the United States, and although 
the joint arrangement has only been in effect 
a short time, there are already evidences of 
the good that will flow from it. As in the 
past, we will maintain an office in San Fran- 
cisco and Boston, with additional field men 
working out of New York and Chicago, Our 
field men are in reality high grade salesmen, 


and devote practically their entire time to 
molding opinions of jobbers, distributers and 
shippers with reference to the advantages of 
using wooden boxes. 

During the year B. F. Masters, chairman of 
the board of governors, has been appointed as 
@ member of the National Lumber Manufac- 
turers’ trade extension committee, and is a 
member of that executive body—which con- 
sists of some twenty-three members of the 
various lumber organizations. Mr. Masters 
also represents the wooden box industry on 
the hardwood conservation committee. The 
secretary will represent the wooden box in- 
dustry on a committee to revise the safety 
code for woodworking machinery. ‘ 

Our organized trade promotion work through 
merchants,’ Hoo-Hoo clubs, the 4L, chambers 
of commerce, civic organizations and news- 
papers in the timbered areas, has made much 
progress during the year. We have furnished 
through the Chicago office countless numbers 
of “stickers” and rubber stamps which were 
used in connection with the work. This work 
will be increased materially as our joint pro- 
gram with the lumber manufacturers con- 
tinues to grow. 


The greater part of the Wednesday after- 
noon and Thursday’s sessions were given over 
to discussions of the following important sub- 
jects: Trade extension, with an outline of the 
trade promotion activities now in effect under 
the arrangement with the National Lumber 
Manufacturers’ and the Wooden Box associa- 
tions; merchandising problems, with particu- 
lar reference to meeting substitute competi- 
tion; practical application of the fundamental 
principles laid down in the design of wooden 
boxes by the Forest Products Laboratory; new 
uses developed for wooden boxes; servicing 
customers’ requirements; value of laboratory 
service in cooperating with customer to deter- 
mine the most suitable box for his require- 
ments; the relation of better printing to in- 
creasing sales; competition within the industry; 
new and improved methods of manufacture; 
uniform method of figuring feetage; proposed 
bureau of explosives’ specification for shipment 
of explosives etc. 

Before adjournment on Thursday afternoon, 
J. H. Dunning, head of the J. H. Dunning 
Corporation, of New York City, was elected 
president. 

The annual dinner held at the Congress 
Hotel on Thursday evening brought the con- 
vention to a close. 


Retires After Long Service 


Lake He ten, Fra., April 9.—A. D. Clark- 
son, since 1904 identified with the lumber 
manufacturing industry in Volusia County, 
Fla., has resigned his position as assistant secre- 
tary of the Bond-Booker Lumber Co., of this 
place, and will devote his entire time in the 
future to the development of his private inter- 
ests. These include an 80-acre property at 


Lake Helen, of which fifteen acres is in groves. 
and it is his intention to set out additional 
acreage in citrus at once. 
continue to be his home. 


Lake Helen will 
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Clubs and Outings 


Lumbermen Hear Blind Quartet 


Jackson, MIss., April 9.—It seems that every 
member of the Jackson Lumbermen’s Club is 
musically inclined, and whenever a program 
of music is promised, the meetings are unusu- 
ally well attended. Early in the week, the secre- 
tary informed the members that at their regu- 
jar meeting Thursday noon at the Edwards 
Hotel they would have with them the male 
quartette from the School for the Blind. So 
many of the members turned out that the 
hotel management had to spread extra tables to 
care for the crowd. 

It is indeed unfortunate that the boys who 
gave this program have not the sense of sight, 
but it does seem that the loss of this sense is 
accounted for in another. All of these boys are 
real artists, having a rare musical talent, and 
their program of popular and classical num- 
bers, under the direction of Mrs. A. K. Hart, 
was deeply enjoyed. ; 

Hardwood conditions of today were also out- 
lined by J. W. Bertrand. 


Should Encourage Conservation 


CotumsBus, Ounto, April 9—Ohio should give 
encouragement in every way possible to forest 
owners and to the forest conservation move- 
ment, was the declaration of Attorney General 
Edward C. Turner of Ohio at the semi-monthly 
meeting of the Wholesale Lumbermen’s Club 
of Columbus at the Neil House, April 7. “This 
encouragement” said the speaker “should take 
the form of reduced taxes on land devoted 
exclusively to forest production, and advice 
regarding the proper management of farm 
woods and forest planting.” 

W. F. Shaw, Chicago district manager of 
the National Lumber Trade Extension Com- 
mittee, will be the principal speaker at the 
next meeting of the club, to be held April 21. 

The general committee on arrangements for 
the first annual Ohio Lumbermen’s golf 
tournament to be held early this season, under 
the auspieces of the Wholesale Lumbermen’s 
Club of Columbus, has completed plans for 
the event, which is attracting considerable atten- 
tion among lumbermen from all sections of 
Ohio. The tournament will be carried on 
through district committees, the chairmen of 


which are: Cleveland, Earl Williamson; 
Columbus, D. R. Winn; Cincinnati, E. M. 
Bonner; Dayton, Ray Hull; Lima, Harry 


Moulton; Toledo, F. W. Duttweiler; Youngs- 
town, Jud Yoho, and Canton, H. E. Leake. 


Tells Reasons for Failures 


Fonp pu Lac, Wis., April 9.—Most failures 
are caused by inability, inexperience, and lack 
of capital, and every customer seeking credit 
should be analyzed by the lumber dealer as to 
his ability, experience, and capital, before and 
not after the sale, and there should be a very 
definite understanding as to just when the pay- 
ment is to be made, Ben F. Springer, Milwau- 
kee, president of the Wisconsin Retail Lum- 
bermen’s Association, told the South Central 
Wisconsin Lumbermen’s Club at its meeting 
at the Hotel Retlaw here last Friday. 

Lumber dealers were urged to stand pat on 
collections by Mr. Springer because, he de- 
clared, that dead accounts mean the dealer must 
borrow from the bank. He also urged the 
dealer to eliminate the phrase “Let us figure on 
the job” from their vocabulary, and to become 
profit salesmen rather than price salesmen. 

“Reduce volume but increase profits,” he de- 
clared, “and sell in terms of the completed 
structure. Talk to your customers more re- 
garding the idealism of home ownership and 
the livable home and paint these types of pic- 
tures in the minds of your customers. Study 
the modernization of old homes and welcome 
anything that is good for your business. Know 
your community’s needs by card-indexing every 
home and get as close to the customers as 


possible. Eliminate price competition by be- 
coming the fountain-head of knowledge in your 
town.” 

Don S. Montgomery, secretary of the State 
association, discussed the No. 3 hemlock grade- 
marking questionnaire which has been sent to 
the dealers in the State, the highway cement 
situation, fire and tornado insurance, the Wis- 
consin antitrust laws, and other club meetings 
of the last few weeks. 

The business meeting followed a dinner at 
which thirty-five were present. C. S. Sherry, 
of the Fuller-Goodman Co., Waupun, secretary 
of the club, presided in the absence of Presi- 
dent Frank Bodden, of Bodden Bros., Horicon. 
He introduced new members and guests of the 
club and a round-able discussion ensued among 
all the members on various topics. 


Wolf River Club Elects 


SHAWANO, Wis., April 10.—E. F. Hartman, 
of the Retail Lumber & Supply Co., Shawano, 
has been elected president of the Wolf River 
Lumbermen’s Club for the ensuing year. Will 
Piehl, of the Miller-Piehl Co., Seymour, is the 
new vice president, and Harry Spear, of the 
W. J. Roemer Lumber Co., New London, is 
secretary-treasurer. The next meeting of the 
club will be at Seymour on April 19. 


DeKalb Club Plans Dinner 


Sycamore, Ixx., April 10.— Announcement 
has been made by I. D. Banker, secretary of the 
DeKalb County Lumbermen’s Club, that a 
dinner will be held at the Hotel DeKalb, De- 
Kalb, on April 18 at 6:30 o'clock. Several 
prominent lumbermen will address the members, 
and a number of entertainment features have 
also been arranged for. 


Wisconsin Tournaments Planned 


MitwaukKEE, Wis., April 10—Lumbermen in 
Wisconsin are turning their minds to the annual 
series of golf tournaments which are held in 
various parts of the State during the summer. 
These are sponsored by the Milwaukee Hoo- 
Hoo Club and are open to all lumbermen and 
the allied trades. Robert Blackburn, Milwaukee, 
who has so ably handled all the tournaments 
as general chairman, since they were instituted, 
is in charge again this year, and has announced 
that there will be six tournaments this year, 
which will be held on the second Tuesday of 
the month during May, June, July, September 
and October. 

The first of the series will be held on May 8 
at .Lake Ripley, near Fort Atkinson. Fred Hol- 
stein, of Fort Atkinson, has been named resi- 
dent chairman. 


Te Play First Game 


CincInNATI, Onto, April 9.—Arrangements 
were made this week for holding the first game 
of the Cincinnati Lumbermen’s Golf Club at 
the Ft. Mitchell Country Club April 17. After 
the matches a dinner will be served at the club 
at which plans for the games of the 1928 sea- 
son will be discussed. Officers for 1928 are 
A. H. Cordes, president; T. B. Thames, vice 
president; E. W. Willey, treasurer and E. W. 
DeCamp, secretary. There is some ta!k of 
holding the May meeting of the golf club at 
the Hyde Park Country Club so as to make 
the meeting of the golfers and the Lumber- 
men’s club coincidental. This is to be the an- 


* nual meeting of the latter at which officers will 
The golfers will play: 


be chosen for 1928-29. 
every Tuesday afternoon until fall, winding up 
with an all-day tournament. The schedule of 
games has not been completed. 


Machinery should be gone over and repaired 
in dull seasons. Waiting until the rush season 
means wasted time, inconvenience and lost 
production. 














Here’s Lumber 
That Pleases 
Carpenters 


It works easy under 
the saw, plane or chisel 
and minimizes time 
spent in sharpening 
tools. If you want to 
make your carpenter 
friends and_ builders 
happy sell them 


Goldsboro 
N. C. Pine 


This soft, light easy 
working lumber fits into 
practically all building 
jobs. It is economical for 
the builder and profitable 
for the dealer. 


Our excellent rail and 
water facilities enable us 
to give ‘‘jiffy service’’ to 
buyers on the East Coast. 
Let us prove it on your 
next order for any items in 
North Carolina Pine. 


Johnson €&¢ 
Wimsatt 


WASHINGTON, D.C. 
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Let Us Handle 


Your Rush 
Needs 


During the next few 
months you’re likely 
to have many occa- 
sions when you will 
want stock in a hurry. 


We can get it to you. 
We specialize in quick 
shipments. Load out 
same day order received. 
Straight cars, mixed cars, 
L.C.L. Twenty-seven 
R. R.’s to ship over. 


If it’s used in building, we 
Wire or phone. 


sell it. 





UMBER CO, 
St.Louis,Mo. 











West Penn Lumber Co. 


Wholesale Lumber 








WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 
PITTSBURGH, PA. 














Buwe OAK FLOORING »... 


of for 
’ "7 *‘deliv- 
ered” 
THE DEST price 
4 list. 


Mixed car shipments of oak, gum, beech and Ar- 
kansas short leaf pine mouldings, finish and boards; 
beech and gum flooring; Southern hardwoods. 








E. L. BRUCE CO., Memphis, Tenn. 
2x 2—30" 
24 x24—30" 


FOR SALE #33 


IN OAK AND GUM 
Always in Stock 














be W. A. NOBLE LUMBER COMPANY 


1206 First Nat’l. Bank Bldg., CINCINNATI, OHIO 











HARDWOOD LUMBER and 
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News of the Lumber Trad th 


Exhibit at Home Preducts Show 


ASHLAND, Ore., April 7—The Chamber of 
Commerce here recently conducted a Home 
Products Exposition in which local manufac- 
turers and merchants demonstrated Ashland- 
made wares. Popular attractions were many 
and the exposition aroused great interest. 


One of the leading exhibitors, The Cali- 
fornia-Oregon Box & Lumber Co., offered a 
most interesting and instructive display of 
products “from Ashland hills to Ashland mills”. 
The manager, Arthur L. Coggins who comes 
from a long line of California lumbermen, 
arranged his exhibit systematically in depart- 
ments of pine, white fir, red fir and cedar, each 
with representative trees as attractive decora- 
tions. Mr. Coggins, being a true conservation- 
ist, was careful to set a good example by using 
for this purpose only the tops of trees which 
had already been felled for logs. Thus was no 
young growth deliberately destroyed for orna- 
mental reasons. In the pine and white fir sec- 
tidns were displayed bundles of shook, nailed- 
up and printed boxes of various types and sizes ; 
in the cedar section, pencil stock, and in the 





} 








The California-Oregon Box & Lumber Co.’s effective exhibit at the Home Products Exposition, 


a sawmill is being built adjacent to the box 
factory. Logs will come in here from com. 
pany holdings in the forest reserve as well as 
from private logging contractors. 


Reforested Area of Washington 


SEATTLE, WasH., April 7.— Estimates sup- 
plied by George C. Joy, State supervisor of 
forestry, place the new-growth forest of Wash- 
ington, in trees from 1 to 60 years old, at 4,- 
200,000 acres, or 6,562 square miles. This re- 
forested area is 450 square miles greater than 
the combined areas of Rhode Island, Connecti- 
cut and the District of Columbia, and is large 
enough to make three States the size of Dela- 
ware. 

According to Mr. Joy, fire losses in standing 
timber in this State from 1922 to 1924 were 
204,245,000 board feet, and from 1925 to 1927, 
51,028,000 board feet—an aggregate of 255,- 
273,000 board feet. The total in lumber wages 
alone represents a loss of $3,830,580. Mr. Joy 
figures that on the hasis of $15 average labor 
cost for logging and milling of lumber, forest 
fire ravages in the last six years have caused a 
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Ashland, Ore. 


red fir section were railroad ties, building lum- 
ber of all kinds and by-products such as slab 
wood, blocks, kindlings and sawdust. 

The stump of a large fir tree, whose annular 
rings had been hidden with cardboard, served 
as a guessing contest. “How Old Is the Fir” 
was as great a matter of speculation as “How 
Old Is Ann.” A load of fuel blocks went to 
the best guesser and a load of kindlings to the 
second best. 

People always like a lumber exhibit. Clean, 
fragrant boards and pungent evergreens bring 
their breath of romance to even the most mat- 
ter-of-fact. The appeal of forest and moun- 
tain top is universal. In response to the gen- 
eral interest manifested in his exhibit, Mr 
Coggins found excellent opportunity to explain 
many reasons for the advantage of wood ‘over 
wood substitutes. The Home Products Ex- 
position proved a splendid medium for adver- 
tising the advantage and superiority of lumber 
and it brought to the attention of the visitors 
in an admirable way a greater realization ot 
the extent of the local industry. 

The California-Oregon Box & Lumber Co. 
operates a box factory and planing mill in Ash- 
land as well as several small mills in the nearby 
mountains. The lumber from these mills is 
trucked into the city plant. At the present time 


potential loss to iabor alone of $638,430 a year. 
This estimate takes no account of the value of 
the lumber. * 


To Build 2,400 Freight Cars 


PoRTLAND, Ore., April 7.—The Oregon- 
Washington Railway & . Navigation Co. 
Oregon-Washington unit of the Union Pacific 
system, has decided to build 2,400 freight cars 
at its shops here in Portland during the yéar, 
at an approximate cost of $1,800,000. The an- 
nouncement came from President Carl R. Gray, 
of the Union Pacific system. The cars are to 
be turned out at the rate of eight a day and 
that will mean an out!et for some lumber. In 
addition to this, the company is going to do 
this year considerable doub!e tracking and re- 
building, all of which will mean consumption 
of lumber. 

Of particular interest to the lumber busi- 
ness is the new North Platte cut-off, a 54-mile 
line under construction that will make a direct 
all-Union Pacific route from Portland into the 
rich North Platte valley of eastern Wyoming 
and western Nebraska, shortening the distance 
from Portland to the lumber consuming valley 
considerably. The cut-off, which is to extend 
from Egbert to Creighton, near the end of the 
Union Pacific North Platte branch in Wyom- 
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the West Coast Centers 


ing, is to be completed early next year. The 
total maintenance of way and structures pro- 
ram on the Oregon-Washington unit of the 
system for the year amounts to $5,100,000, and 
the total maintenances of equipment program 
to $4,430,000. Expenditures for new improve- 
ments and extensions in the domain of this 
district unit will involve about $2,100,000. For 
the entire Union Pacific system $22,994,000 is 
set aside for improvements and extensions this 
year, $28,791,366 for maintenance of way and 
structures and $38,300,000 for maintenance of 
equipment. 


The great timber belt in the Santiam district . 


will be thrown open with the construction of a 
logging railroad for which the Oregon Electric 
has applied to the Interstate Commerce Com- 
mission for certification. The application is. in 
reality one to permit the Oregon Electric to 
substitute for the Linn County Logging & 
Lumber Co. which some weeks ago applied for 
permission to build the line that the Oregon 
Electric now wishes to construct. W. F. 
Turner, president of the Oregon Electric Rail- 
way Co. here stated today that construction 
of the Albany-South Santiam-Lebanon logging 
railroad, as it is known popularly because of 
touching those points, will be started as soon 
as the required certification is obtained. The 
line will be between 60 and 70 miles long, with 
several branches. Construction will call for 
an expenditure of approximately $1,000,000. 
Opening of this belt of timber has been talked 
of for many years, but this time it appears 
that it is actually to be carried out. 
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Alaskan Sawmill Operations 


SEATTLE, WASH., April 7.—According to the 
Anchorage (Alaska) Times, within a short time 
there will be two sawmills operating near In- 
dian, on the Anchorage-Seward division of the 
Alaska railroad. The Frank Lee mill is saw- 
ing ties; and preparations are being made to 
start the Slippern mill. The latter property 
has been taken over by W. F. Deaner, and will 
saw iumber for the market. 


Fir Industry in Healthy State 


SEATTLE, WasH., April 7.—In sharp contrast 
to the record-breaking orders booked during 
the weck ended March 24, with a total of 151,- 
000,000 feet at 114 west Coast mills, the cur- 
rent barometer shows only 109,000,000 feet of 
new business at 113 mills. The drop is 42,000,- 
000, feet, causing orders for the week to fall 
lower than production at 125,000,000 feet. Ap- 
parently, the condition is not all that could be 
desired; actually, it reveals a healthy state of 
the industry. 

Unfilled order files at west Coast mills for 
the week ended March 24 showed an average of 
4,165,974 feet, and for the week ended March 
31, 4,076,107 feet—the largest average since 
June, 1927. The average has been approxi- 
mately 3,000,000 feet. The increase by about 
one-third indicates that the mills are well 
booked up. An analysis of last week’s orders 
emphasizes the point that the decrease was 
spread thru all items. 

During the week of March 24, there were 
rather extraordinary booking of railroad mate- 
rial, reaching an aggregate of about 30,000,000 
feet, principally for the Santa Fé, Burlington 
and Southern Pacific, on sixty and ninety-day 
delivery. The Santa Fé alone came into the 
market for 12,000,000 feet of ties. 

There seems also to have been considerable 
activity among intercoastal shippers, who dis- 
closed a degree of eagerness to fill up $13 space 
for April. 

In addition, at no point has the weather been 
favorable for building operations; and as a re- 
sult a considerable volume of business has 
evidently been held up—buyers realizing that 
under ordinary circumstances they can secure 


quick delivery as soon as they decide to come 
into the market. y 

Wholesalers last week reported a great deal 
of difficulty in placing orders. Bookings of 
new business had reached the point where the 
mills were not inclined to take on further 
commitments at the present schedule of prices. 

All told, the exceptional decline in orders 
seems to fit into the present situation. The 
outlook is for bigger and better business. 


To Retrieve Blown Down Timber 

SEATTLE, WASH., April 7.— High winds in 
March swept through the timber stands of the 
Monroe Logging Co., near Granite Falls, blow- 
ing down the trees on two strips about a mile 
long and 400 to 500 feet wide—a total in ex- 
cess of forty acres, amounting to between 2,- 
000,000 and 3,000,000 feet of timber. The com- 
pany is’ assembling machinery to retrieve the 
timber before warm weather exposes it to un- 
usual fire hazard. 
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Machinery Firm Opens Offices 


SEATTLE, WAsH., April 7.— Offices for the 
Willamette Iron & Steel Works, of Portland, 
Ore., have been opened on First Avenue South, 
in charge of Glen Morris, as district manager. 
Mr. Morris has been with the company for a 
number of years, and is admirably adapted for 
the position on account of his thorough knowl- 
edge of the business and wide acquaintance 
among the logging organizations of Puget 
Sound. The Willamette Iron & Steel Works is 
a pioneer among the manufacturers of ma- 
chinery for the Douglas fir logging and lumber 
industry. It is the manufacturer of the well 
known Willamette logging engines, locomo- 
tives, hoists for tractors, lumber carriers and 
other logging and sawmill equipment. The 
company has been making the logging hoists 
used in connection with “Caterpillar”. tractors 
for the last few years. Heretofore its equip- 
ment has been sold in Seattle through the West- 
ern Loggers’-Machinery Co., which is western 
agent for the “Caterpillar” tractor. The com- 
pany maintains a storeroom here, in which it 
carries all repair parts for Williamette equip- 
ment. . 


Baby Squares for Japan 


Port TOWNSEND, WasH., April 7.—Ameri- 
can line steamship Wheatland Montana, sailing 
from here recently, carried 509,000 feet of baby 
squares for Osaka, Japan. The shipment was 
made by the Elfbrandt Lumber Co., and was 
the first in export to be booked by that com- 
pany since its resumption of operations several 
months ago. 


Acquires Timber to Build Mill 


Americus, Ga., April 9.—Senator Joe Bur- 


gin, Buena Vista, of the 28th Georgia district, 
has just purchased what is said to be the largest 
single tract of timber in southwest Georgia, it 
was announced this week, the deal involving 
approximately $250,000. The timber lands ac- 
quired by Senator Burgin are located in Ran- 
dolph and Stewart counties and, according to 
experts, will cut 60,000,000 feet or more. Prac- 
tically all of the timber is upland pine, with a 
considerable quantity of hardwood here and 
there. The property acquired by Senator Bur- 
gin was owned by the A. J. Moye estate, cover- 
ing 19,000 acres of land. It is announced that 
Senator Burgin and his associates will begin 
at once the erection of a sawmill and planing 
mill near Cuthbert, Ga., upon the Montgomery 
& Smithville line of the Central of Georgia 
Railway, the operating officials of the mill to 
reside at Cuthbert. Approximately 100 persons 
will be employed by the new concern, it is 
ascertained, and this force may be increased. 











Advantage of 
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in manufacturing Cherry lum- 
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wood and are therefore thoro- 
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requirements in 


Cherry Lumber 


Just drop us a line now about 
your individual needs and let 
us demonstrate to you the ad- 
vantages of buying from the 
oldest and largest manufactur- 
ersof Cherry lumberin Amer- 
ica. Our quality and service 
will please you. 
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Reliable 


Maple, Birch, Beech 
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Made fron. Michigan’s Finest Stumpage 
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GULF RED CYPRESS 
COMPANY 


Distributors of high class Gen- 
uine Tide Water Red Cypress. 
Straight or Mixed Cars. Annual 
capacity of our mills 


150,000,000 feet Cypress 
50,060,000 feet Southern Hardwoods 


13th Floor Barnett National Bank Bidg., 
JACKSONVILLE, FLORIDA 
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Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 
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or dressed—Car and Cargo Shippers. 
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JACKSON, MISS. 


Yellow 
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Dimension, 
Joists, Boards, 
Shiplap, 
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WESTMONT 





LONG and SHORT LEAF 
ALSO Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh. Pa. New York, N. Y. 











| HOO-HOO DOINGS 


Detroit Club in Dinner 


Detroit, Micu., April 9—Under the direc- 
tion of President Larry Smith, of the Detroit 
Hoo-Hoo Club, a very interesting program 
was presented at the monthly dinner meeting 
of the club, held April 3 at the General Mo- 
tors Building. About a hundred and fity 
lumbermen were present, and Frank Yochen, 
of the Morgan Sash & Door Co., acted as 
toastmaster. A, musical program was pre- 
sented by members of the Highland Park 
High School orchestra. 

Joseph A. Braun, of the Braun Lumber 
Corporation, showed moving pictures of 
scenes taken by himself and told about his 
recent trip to Spain, France, Italy and the 
Mediterranean ports. 

The club made arrangements for the ob- 
servance of American Forest Week, April 
22-28, and will assist in carrying out a local 
program. 








Annual Picnic Plans Under Way 


San Francisco, Cauir., April 9.—Plans for 
the Bay district Hoo-Hoo annual picnic were 
under way this week following the meeting of 
the club Thursday. The picnic, which has be- 
come one of the big events of the lumbermen 
of central and northern California, will be 
held south of San Francisco. The ranch of 
the White Bros., hardwood dealers of San 
Francisco, has been offered for the occasion. 
No action on acceptance of the invitation has 
been made, however, as yet. 


Albuquerque Hoo-Hoo to Concatenate 


ALBUQUERQUE, N. M., April 9—In linking 
its present number with its present and pros- 
pective membership the local Hoo-Hoo club 
has adopted the catchy slogan “69—49 to 99”, 
with 100 being the goal set for the next meet- 
ing on April 28. Preceding the concatenation 
a dinner will be held to which are invited rep- 
resentative lumbermen of New Mexico and 
northern Arizona generally. The Arizona-New 
Mexico manufacturers are to meet here on 
April 28 and invitation has been extended the 
Eastern New Mexico Lumbermen’s Association 
also to meet here on the same day and attend 
the dinner as guests. Such speakers as Gov. 
R. C. Dillon, E. Dana Johnson, editor of the 
Santa Fe New Mexican, and chairman of the 
New Mexico American Forest Week com- 
mittee, Gaines D. Whitsitt, Supreme Arcanoper, 
and Parson P. A. Simpkin, have also been in- 
vited. 

The elm (American or Chinese) has been 
chosen as the Hoo-Hoo tree for Albuquerque, 
and several will be planted, with appropriate 
ceremony, in public grounds, and a small 
Douglas fir given, together with assistance in 
successful planting, to each Scout who signs 
the “Friends of.the Forest” pledge. 

The following committees have been ap- 
pointed to meet at the Chamber of Commerce 
April 20 to report progress and plans: 

Program—Messrs. Baldridge, Proebstel, and 
Muff. 

Friends of the Forest—Messrs. Jones, Hood, 
and Wickens. 


Wood Utilization—cCol. Breece, Messrs. 
Pooler, Hood, and DeBoice. 
Public Affairs—Messrs. Randles, Whitmer, 


and Wales. 
Fraternal—Messrs. Herbert, Stribling, George 
W. Davis, Stutz, and McGowan. 


Industry Coérdination—Messrs. Hood, F. H. 
Porter, and McNary. 


Finance — Messrs. Lilly, McDowell, and 
Lyman A, Porter. 

Publicity—Méssrs. Craft, Karnes, Waters, 
and Lott. 

Education—Messrs. Harley, Paddock, and 
Wales. ° 

Reception and _ transportation — Messrs. 


Acison, Childers, and Watson. 


es 


House and property — Messrs. Robison, 


Crabtree, and Heiderich. 

Sports—Messrs. Stutz, 
Schrieber, and Baldridge. 

Entertainment and music—Messrs. Martin; 
Benson, and D. M. Herbert. 

Membership—Messrs. Rice, Sine, and Guy 
Porter. 

Attendance—Messrs. Schreiber, H. Emory 
Davis, and Jolly. 

Arbitration and grievance—Messrs. Stribling 
Ramshaw, J. M. Doolittle, and White. ‘ 


Cup contest—Messrs. George L. Doolittle 
Childers, and Stutz. 


Last Minute News 


(Concluded from Page 35) 


The California White & Sugar Pine Many. 
facturers’ Association reports production from 
21 mills as 16,266,000 feet (65 percent of the 
total cut of the California pine region), as 
compared with a normal figure for the week 
of 15,782,000 feet, and for the preceding week, 
17,295,000 feet. There was a considerable de- 
crease in shipments and a slight decrease in 
orders last week. 

The California Redwood Association re- 
ports production from 15 mills as 8,157,000 
feet, compared with a normal figure of 8,984,- 
000 feet, and for the week earlier, 8,205,000 
feet. There was a heavy decrease in shipments, 
and new business was a little above that re- 
ported for the week before. 

The Northern Pine Manufacturers’ Associa- 
tion reports production from 8 mills as 5,500,- 
200 feet, as compared with a normal figure for 
the week of 9,142,000 feet. Seven mills the 
week earlier reported production as 5,608,800 
feet. There was a slight increase in ship- 
ments and a marked increase in new business. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produc- 
tion) reports production from 16 mills as 
1,671,000 feet, as compared with a normal pro- 
duction for the week of 2,033,000 feet. Fifteen 
mills the preceding week reported production 
as 2,029,000 feet. Shipments were larger, and 
new business slightly ahead of the previous 
week. 

Reports from sixteen hardwood mills of the 
Northern Hemlock & Hardwood Manufactur- 
ers’ Association give production as 3,809,000 
feet, as compared with a normal figure for 
the week of 5,229,000 feet. Fifteen mills the 
week before reported production as 4,152,000 
feet. There were noticeable decreases in ship- 
ments and new business last week. 

The Hardwood Manufacturers’ Institute re- 
ports production from 355 units as 50,124,000 
feet, as against a normal production for the 
week of 73,461,000 feet, and for the preceding 
week, 50,909,000 feet. Shipments were about 
the same last week, with a nominal decrease 
in new business. 

[The barometer of the Southern Pine As- 
sociation appears on page 53.—Eprror.] 


George L. Doolittle 





[Special telegram to Amertcan LumMBERMAN] 


NorFOLK, Va., April 12.—For the week ended 
April 7, forty-one mills reporting to the North 
Carolina Pine Association, and having a normal 
production of 9,954,000 feet, manufactured 6,- 
691,917 feet, shipped 7,668,098 feet, and booked 
orders for 7,879,282 feet. 


Death of Veteran Wholesaler 


BurFa.o, N. Y., April 11—George H. Jack- 
son, secretary and treasurer of Jackson & 
Tindle (Inc.), wholesale lumbermen, died today 
at his home after an illness of five months. He 
was 65 years old and had been engaged in the 
Iumber industry for many years. He was an 


officer of the Delaware Avenue Baptist Church, 
a director of the Y. M. C. A., a member of the 
Buffalo Athletic Club, the Automobile Club 
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and Equality Club. Surviving are his wife, two 
children, Howard T. and Helen C., and a 
brother, Willis K. Jackson. 
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Decrease in Farm Population 


Farm population in this country began to de- 
crease long before the recent period of agri- 
cultural depression and in some States during 
an era of great agricultural prosperity, accord- 
ing to Dr. C. J. Galpin, economist of the bu- 
reau of agricultural economics. The decrease 
in farm population was accentuated by the re- 
cent depression, but the records show that farm 
population decreased in some States 40 years 
ago, in other States 30 years ago, and in still 
others 20 and 10 years ago. Farm population 
decreased in good years as well as in bad 
years. 

The most general social phenomena paral- 
leling the State decreases in farm population, 
says Dr. Galpin, are the growth of industry, 
the growth of cities and the evolution of 
growing towns into growing cities. The 
States that, in common parlance, have be- 
come “industrial States,” having passed from 
the columns of agricultural production and 
value to the industrial columns are the ones 
in which, for the most part, the farm had 
been suffering an actual decrease decade by 


decade prior to the post-war period of de- 
pression. 
Loss of farm population may be expected 


to continue until the urban demand for food 
and fiber has overtaken the growing effi- 
ciency of farming. Meanwhile, the most im- 
portant consideration from the point of view 
of agriculture is whether the constant losses 
of farm population are from the classes of 
good farmers or poor. Farm leadership has 
always lost in times of prosperity for farmers 
as well as in times of adversity; and farm 
leadership will continue to lose, in good times 
and in bad, until the country is as good a 
place to live in as the city. 


Cc LOVISIANA CI 
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Manufacturers 


Short Leaf Pine and Hardwoods 


Dr. Galpin sees real ground for hope in the 
“master farmer” and “master farm home- 
maker” movement which he says is just now 
“a force tending to stop the leakage of good 
farmers to cities, because the bases of good 
citizenship in country life are stressed equally 
with good farm practice in the selection of 
master farmers and home-makers.” 

“Country communities can absorb their share 
of the inefficient workers of the nation far 
better than they can afford to lose to cities any 
material for the making of master farmers,” 
he said. 

The great needs of farm life if excessive 
farm depopulation is to be prevented are better 
health facilities, better secondary education in- 
stitutions, including libraries and clubs, as well 
as improved economic conditions, as Dr. Galpin 
views the situation. 


Treats Management of Forests 


Miscellaneous Publication No. 11-M, “Man- 


agement Plans,” has just been published by the 


Department of Agriculture. It was prepared 
by Inman F. Eldredge, formerly a forest in- 
spector in the Forest Service. The publication 
was written with special reference to the Na- 
tional forests, and contains much information 
useful to foresters and timber owners gener- 
ally, more especially those engaged in making 
or carrying out management plans. 

“For many years foresters in this country 
were forced, because of lack of American ex- 
perience, to preach and practice methods trans- 
planted bodily from Europe,” it is declared. 
“But when a background of actual practice 
and a better understanding of the silvicultural 
and economic factors peculiar to this country 
had been acquired, there came about a general 
realization that we could not begin where 
Europe left off; that we must, to a certain 
degree at least, meet American conditions with 
American methods.” 

An appendix to the publication gives man- 
agement plans which have been put into effect 
for the Custer Working Circle, Harney Na- 
tional Forest, S. D.; Meadow Valley Working 
Circle, Plumas National Forest, Calif.; Wood- 
land Working Circle, Pike National Forest, 
Colo., and the Rio Pueblo Working Circle, Car- 
son National Forest, N. Mex. 

Copies are available without charge on ap- 
plication to the Department of Agriculture. 


Seasoning of Lumber Bulletin 


In announcing that the first of the series of 
bulletins on seasoning of lumber is shortly to 
be released, the National Committee on Wood 
Utilization points out that the importance of 
proper seasoning of wood was well understood 
by past generations, and that the thousands of 
substantially built frame houses of great age 
bear witness to the wisdom of using seasoned 
lumber. 

“The modern ‘jerry builder’ either does not 
know or does not care about this important 
factor,” says the announcement, “and as a result 
thousands of people buy homes of shoddy con- 
struction. The committee considers the ques- 
tion as of paramount importance.” 

The forthcoming pamphlet was written for 
consumers by consumer members of the na- 
tional’ committee. The best known practices in 
the use of seasoned lumber are explained, to 
show how to eliminate sagging floors, cracked 
plaster, sticking doors and all other symptoms 
of the use of green lumber. 

It is predicted that the pamphlet will be in- 
valuable in the promotion of better built homes, 
and that with this information in hand the 
consumers will pay more attention to the vital 
part of a building—the frame-work—instead of 
buying on looks. 

The first of the series of bulletins will carry 
the title “Seasoning and Handling of Lumber, 


a 
Consumers’ Edition.” It will be issued 4 
month, to be followed later in the year by othe, 
of the series. 


Causes of Paint Discoloration 


The theory that paint applied to certaiy 
kinds of wood commonly used as siding fq 
building purposes will necessarily discolor j 
unsound, according to observations made 
the Forest Products Laboratory. Laboratory 
experts who have studied this problem main. 
tain that the paint discoloration is usually 
found on houses built in late summer, fal] of 
winter, particularly in cases where the wood. 
work has accumulated excessive moisture from 
some source. Plastering in cold weather, it 
is claimed, accounts for many cases of paint 
discoloration. Part of the moisture evap- 
orated from the plaster condenses on the back 
of the siding wood and sooner or later passes 
through the siding to the under layer of the 
paint film. Experience indicates that in houses 
that have been thoroughly dried out before 
painting, this condensation of moisture and 
the consequent blistering and discoloration of 
paint on the outside of the building are usy- 
ally avoided. While paint blistering and dis- 
coloration are more common in the case of 
new houses, they may occur in old houses jp 
which excessive moisture content has developed 
for some reason. If paint discolors or blisters 
an old house. the reason for an _ unusual 
moisture condition must be ascertained and 
corrected. 


Final Arguments in Furniture Case 


Twenty-seven furniture companies of Grand 
Rapids will be represented in final arguments 
to be held before the Federal Trade Commis- 
sion in Washington this week. Alleged false 
and misleading advertising is alleged, on the 
ground that the names of woods such as 
“mahogany” and “walnut” were used to de- 
scribe furniture which was only veneered to 
resemble these woods in color. 


Japan’s Lumber Industry and Trade 


The Department of Commerce has released 
a 50-page printed report entitled “American 
Lumber in Japan,” and prepared by E. A. 
Selfridge, formerly lumber commissioner in 
Tokio, and now detailed to London. 

In a foreword, Dr. Julius Klein, director of 
the bureau of foreign and domestic commerce, 
points out that Japan depends on foreign 
countries for nearly one-third of its lumber 
requirements, and that 88 percent of its im- 
ports in 1926 came from the West Coast of 
the United States, these being valued at $21,- 
000,000 in value. : 

The bulletin gives much useful information 
on various phases of Japan’s lumber industry 
and trade, but deals mainly with the uses and 
opportunities in that country for lumber from 
the West Coast, giving detailed specifications 
as to sizes, kinds and qualities desired. 

Copies of the bulletin may be had from the 
Superintendent of Documents, Washington, 
D. C., at 15 cents each to cover actual cost 
of printing. 


To Confer on Export Procedure 


On Monday of next week a group of Ameri- 
can lumber exporters will confer with repre- 
sentatives of the lumber division, Department 
of Commerce, on the question of export pro- 
cedure of most benefit to the industry during 
the present year. This committee is one 0 
some seventy advisory committees representing 
many industries and trades which from time to 
time give advice and codperation to the bureau 
of foreign and domestic commerce in directing 
its trade promotion work along the most effi- 
cient and effective lines. 

The lumber export executive committee con- 
sists of Elmer S. Anderson, president South- 
east Lumber Export Co., Norfolk, Va.; Wilson 
Compton, secretary-manager National Lumber 
Manufacturers’ Association; Charles C. Dick- 
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Griggs, president Douglas Fir Exploitation & 
Export Co., Tacoma, Wash.; Axel H. Oxholm, 
director National Committee on Wood Utiliza- 
tion; W. J. Sowers, vice president and general 
manager American Pitch Pine Export Co., 
New Orleans, and James Tyson, president 
Charles Nelson Co., San Francisco. 


Approves Timber Firm’s Bridge Plans 


Col. C. B. Robbins, assistant secretary of 
war, has approved several applications of the 
Sunset Timber Co., of Raymond, Wash., for 
bridge plans. This company plans bridges over 
Lauderback Slough, one mile above Raymond 
and two miles above Raymond, and a third 
bridge over the Willapa River, four miles 
above Raymond, all under authority of State 
law. 


Grade-Marking Bulletin Under Way 


The National Committee on Wood Utiliza- 
tion announces the early publication of a bul- 
letin on the grade-marking of lumber. The 
committee has long advocated grade-marking 
because it has found that most consumers of 


the Senate and House, the Senate having dis- 
agreed to the House amendment reducing the 
total authorization to.one-tenth of that pro- 
vided in the measure as it passed the Senate. 
Friends of the measure are hopeful the con- 
ferees can come to an agreement that will at 
least provide the minimum as carried in the 
bill as passed by the House. This, they argue, 
would at least be recognition of the need for 
further expenditures along this line, which for 
years past have been limited to $1,000,000. 

The Senate committee on agriculture has or- 
dered a favorable report on the McSweeney- 
McNary forest research bill. Senator McNary- 
introduced a new bill, modifying the original 
measure in minor particulars only. The House 
committee this week is considering the meas- 
ure, and a favorable report is expected. 





A TOTAL of 43,000 trees, many of them hard- 
woods, will be planted in Jackson County, 
Ohio, this spring, according to F. W. Dean, ex- 
tension forester of the Ohio State University. 
The varieties will be black walnut, locust, oak, 
ash and maple; also red, white, Scotch, Pon- 
derosa and Corsican pines. 

















The main point of interest at the seventh annual Indianapolis realtors’ home show being held 
this week is an all-wood better built home of longleaf and shortleaf southern pine. This 
home (shown above) illustrates the Southern Pine Association’s fifteen points of safe and 
permanent frame construction, trade-marked and grade-marked materials and short cuts to 


economy by the use of end-matched southern pine. 


This ‘home, built in codperation with the 


Indianapolis Home Builders’ Association, is the seventh demonstration of its kind sponsored by 


the Southern Pine Association. 


Demonstration of this home came to a climax Thursday eve- 


ning when Indianapolis retail dealers were guests of the Southern Pine Association at a meet- 
ing addressed by L. R. Putman, merchandising counsel, of Chicago. 





lumber are unable to tell one grade from an- 
other, with the natural result of wasteful and 
inefficient use. 

“Grade-Marking of: Lumber, for the Con- 
sumers’ Protection,” the title of the bulletin 
will soon be available for distribution at a 
nominal price to cover actual cost of printing. 
Director Oxholm states that the bulletin was 
written expressly for the benefit of consumers 
and explains the many advantages of using 
properly grade-marked lumber. 

European lumbermen, it is stated, have been 
grade-marking lumber for a century or more, 
and the practice is not a new one in this coun- 
try where some lumbermen have grade-marked 
their stocks for years with beneficial results 
to their business. 


Conference on Forestry Land Bill 


_The McNary-Woodruff ‘bill for the acquisi- 
tion of lands for forestry purposes, which 
passed the Senate carrying an authorization of 
$40,000,000 over a period of eight years and 
was amended in the House to provide $2,000,000 
to be available July 1, next, and a like amount 
July 1, 1929, is now in conference between 


(Statistics—Continued from page 53) 


California Redwood 


San Francisco, Cautr., April 7—The fol- 
lowing information is summarized from the 
report of the California Redwood Association 
for the week ended March 31: 





Red wood——_—_—— White- 

No. of _ Percent of wood 

Mills Feet “production Feet 

Production .. 15 8,205,000 100 2,162,000 

Shipments .. 15 9,268,000 113 1,210,000 
Orders re- 

ceived .... 15 5,864,000 73 1,409,000 
Orders on 

SE es mae 13 36,262,000 7,825,000 

Detailed Distribution of Redwood 

Shipments Orders 

Northern California* .... 2,816,000 2,924,000 

Southern California* .... 1,641,000 1,699,000 

. ...... . arr sper 181,000 55,000 

| 0” PR PS ee 1,702,000 970,000 

A Se ee 2,928,000 216,000 

WEE 5 dh ds debh ch wtcew 9,268,000 5,864,000 


*North and south of line running through 
San Lyis Obispo and Bakersfield. 


+Washington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 
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Dealers Will Profit 
From Edgwood 
Shingle Advertising 


Practically every leading daily news- 
paper in the United States and 
Canada will carry EDGWOOD 
Shingle Advertising this spring. 
The newspaper advertising will 
carry the names of the local lumber 
dealers selling EDGW OOD shin- 
gles. The purpose is to enable the 
local lumber dealer to “cash in” 
locally on the national advertising 
campaign appearingin the Saturday 
Evening Post, House and Garden 
and other leading publications. 


NOTE: Dealers write for 
of the attractive EDG 
rect-Mail Campaign. 


THE CONSOLIDATED SHINGLE MILLS 
OF BRITISH COLUMBIA, Limited 


907-8 Metropolitan Building, 
VANCOUVER, B. C. 


EQGWO0D 
Roofs and Sideualls 


rticulars 
OOD Di- 














DAVENPORT 
HOTEL ireatguasiers for 


Ss Lumbermen of 
pokane, the Northwest 
U.S.A. 





Reasonable Rates ] 
Informal 
Numerous Dining 


Rooms, including 
Coffee Shop 





Circulating Ice Water 


Washed Air 
Ventilation 
































Poplar Magnolia 
Oak Beech Gum 


POPLAR BEVEL SIDING 
BOX SHOOKS 


Eastman - Gardiner 
Hardwood Co. 


LAUREL, MISSISSIPP1 
Member Hardwood Manufacturer’s Institute. 




















Established 1847 


Foreign Forwarders, 
Customs Brokers. We 
handle all classes of 


C. B.Richard & Co. 


29 Broadway, NEW YORK 


, coliect invoice 
Ocean Freight discount drafts. 
Brokers a 











Special department handling export lumber shipments, 


News Notes from Ame 


Tacoma, Wash. 


April 7.—The usual weekly meeting of the 
Tacoma Lumbermen’s Club yesterday was ex- 
tremely brief. Ernest Dolge reported on the 
plans for the entertainment of Col. W. B. 


‘Greeley on his arrival next month, and stated 


the arrangements must remain indefinite un- 
til further details of the colonel’s movements 
are decided: Maj. Everett G. Griggs moved 
that the club extend an invitation to John M. 
Gibbs, of the National Lumber Manufacturers’ 
Association, to address the club during his 
visit to the Northwest. This motion was 
adopted. President E. W. Demarest asked if 
any further business was to be brought up 
and when no one responded adjourned the 
meeting. The usual meeting of the manu- 
facturers, who have several matters of im- 
portance before them, followed the club meet- 
ing. 

The log scaling rate hearings set by the 
State department of public works for June 1 
have been postponed until a later date to be 
selected. 

Final plans for the coming convention of 
the Loyal Legion of Loggers & Lumbermen, 
to be held at Tacoma April 27-28, were com- 
pleted last night. The convention will be 
held at the Winthrop Hotel. Delegates from 
the Four L locals of Washington, Oregon and 
Idaho will attend and nearly three hundred 
are expected. A feature of the convention 
will be a review and open forum covering 
the work done by the Four L members in 
the employees’ wood promotion activity. Be- 
sides the regular business sessions the pro- 
gram includes visits of inspection to the 
principal Tacoma sawmills, a banquet and a 
dance. 

Cargo shipments of lumber over the Ta- 
coma docks last week: From the Baker and 
Shaffer docks and Portacoma piers, 2,765,000 


_feet; St. Paul & Tacoma Lumber Co., 4,885.- 


000 feet; Dickman Lumber Co., 400,000 feet; 
Defiance Lumber Co., 1,500,000 feet, and Puget 
Sound Lumber Co., 900,000 feet—a total of 
10,450,000 feet. Destinations: Atlantic coast, 
6,150,000 feet; California, 500,000 feet; Japan 
and China, 2,950,000 feet; Europe, 625,000 feet; 
Alaska, 200,000 feet, and the Hawaiian Is- 
lands, 25,000 feet. Other than lumber: The 
Atlantic coast took 1,500,000 shingles, 203 bun- 
dles broom handles, 9,975 doors, and 60,000 
feet cross arms. Europe took 22,000 doors, 
500 bundles broom handles and two cars floor 
blocks. The Hawaiian Island took 500 doors 
and 200 tons box shock. 7 

The movement of doors from Tacoma to 
Europe, after several months of dullness, is 
improving. Two shipments totaling 22,000 
doors went out this week on vessels calling 
at Tacoma, and others are booked for early 
shipment. The movement of plywood is also 
reported increasing. 5 

The Olympia Log Dumping Co.’s brooms 
and equipment have been purchased by John 
Markham and A. W. Callow, of Centralia, who 
plan the enlargement of the dump and will 
operate it themselves. 

A permit for the construction of the new 
pulp mill adjoining the Shaffer Box Co.’s 
plant was issued by the city building in- 
spector this week. Preliminary construction 
work has been under way for some time, but 
a building permit was not taken out as the 
plans had not been completed. 

The State supreme court has affirmed the 
judgment against the city of Seattle obtained 
by the North Bend Lumber Co. after a trial 
held in Tacoma which lasted several months. 
The Tacoma jury awarded the lumber com- 
pany damages of $336,945 as the result of the 
flooding of the company’s property in 1918 
when the Cedar Creek dam overflowed. 

The .supreme court has also upheld the 
verdict given by a Tacoma jury against the 
Cascade Timber Co. for $6,500 damages to 
John Mensik, holding the company responsible 
for a forest fire which did considerable dam- 
age to Pierce County property. Several other 
cases growing out of this fire are in litiga- 
tion. 

F. Rodman Titcomb, general manager Wey- 
erhaeuser Timber Co., will leave next Mon- 
day for California for a stay of several 


Te 


weeks. 
comb. 

Mr. and Mrs. Philip Weyerhaeuser, who 
have been visiting in Seattle and Tacoma re- 
cently, have left for their home in Idaho, 

Mr. and Mrs. E. V. Wintermote, jr., are re- 
ceiving congratulations on the birth of a son 
March 29. The baby has been named Eéwin 
Van Pelt Wintermote ITI. 


Los Angeles, Calif. 


April 7.—Orders for the first twelve weeks 
of this year originating in this section of the 
State, show a decided increase over those for 
the same weeks of last year, according to 
reports which have been received by the mil] 
representatives. Orders continue to lead both 
production and shipments. Retail stocks con- 
tinue low and wholesalers report less bicker- 
ing on the part of the retail trade in placing 
orders, this being true in respect -to prices 
and grades. There has not been the increase 
in prices that was predicted; but the market 
may be considered strong with advances ex- 
pected from week to week. Building in Los 
Angéles and surrounding cities is showing a 
handsome increase from month to month and 
a report for last month fromthe Los An- 
geles Builders’ Exchange is to the effect that 
the present year has all of the ear-marks of 
being unusual in both total cost and number 
of building permits. 

C. E. Garrison, president Garrison Lumber 
Co., of Long Beach, is constructing a new and 
modern office and yard at the corner of Obispo 
and Eleventh streets, and will very shortly 
move his yard to the new location. 

Albert A. Frost, of the Frost Lumber Co., 
San Diego, is now recovering from a severe 
attack of pneumonia. 

The Beart Rogers Lumber Co., located at 
the corner of Santa Fe and Florence avenues, 
Los Angeles, has been incorporated for the 
sum of $35,000, and plans for the immediate 
erection of an additional lumber yard on a 
7-lot tract have been announced. Under the 
new arrangement Beart Rogers is president; 
M. L. Knabb, vice president, and W. F. Con- 
ner, secretary-treasurer. 


Seattle, Wash. 


April 7.—It is stated authoritatively that 
the Douglas Fir Exploitation & Export Co. 
will not make any immediate move looking 
toward the naming of a successor to the 
late A. A. Baxter, vice president and general 
manager, who died March 25, at his home in 
Berkeley, Calif. The trustees of the company 
hold meetings monthly, usually on the last 
Thursday of the month. | 

John W. Chapman, vice president and gen- 
eral manager Dimon Steamship Corporation, 
New York City, is here visiting Percy S. 
Laing Steamship Co. (Inc.), Puget Sound rep- 
resentative of his line. This corporation has 
been operating three steamers in the inter- 
coastal trade between Puget Sound and At- 
lantic coast points for several months, and 
has only recently purchased three more steam- 
ers, Which are being placed in this exclusive 
lumber service. These vessels are 8,800-ton 
boats and carry an average cargo of 4,750,- 
000 feet. 

H. B. Waite, of the H. B. Waite Lumber 
Co., Minneapolis, Minn., is visiting the Seattle 
office of his concern. He thinks prospects are 
considerably brighter in the middlewestern 
territory this year than they were last year. 
Crops were generally good in that section, 
and the buying power of the farmer has in- 
creased. There is a tendency toward diversi- 
fication of farm products, which Mr. Waite 
thinks will make for a more stable business. 
Mr. Waite is now working on plans for a 
16-story bank building, which he will have 
constructed in Minneapolis. 

L. F. Driver, of Thomasville, Ga., is visit- 
ing the Seattle office of the L. F. Driver Lum- 
ber Co. He will spend a couple of weeks 
on the Coast. Mr. Driver thinks more rail- 
road cars will be built this year than last 
year, and that there will be an equal or 
greater amount of lumber used in their con- 
struction. He comments that orders for car 


He will be accompanied by Mrs. Tit- 
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ica’s Lumber Centers - 


material are now placed in a more orderly 
fashion than was the case a few years ago, 
when it was customary to buy car material 
in March to take care of the year’s require- 
ments of car builders. Orders are placed at 
intervals, so the demand never greatly ex- 
ceeds the supply, and the time of purchase 
extends well cver the year. 


Astoria, Ore. 


April 7.—During March, shipments from 
the Port of Astoria district reached the ex- 
ceptionally large total of 31,235,000 feet. 
Foreign business amounted to 19,817,000 feet, 
nearly twice as much as the combined coast- 
wise and intercoastal lumber movements. 
The coastwise cargo shipments reached 6,- 
837,000 feet, while the intercoastal business 
amounted to 4,581,000 feet. The strong 
foreign lumber demand carried over into 
April, which is expected to prove as large, 
while the April intercoastal movement gives 
every indication of making a sharp advance. 
The cargo lumber shipments during the first 
quarter of the present year totaled 66,804,000 
feet, January total being 20,466,000 feet, and: 
February, 15,103,000 feet. These statistics 
cover only cargo shipments from Westport, 
Wauna, Nakata Dolphins, Knappton, Astoria 
private docks, Warrenton and the Port of 
Astoria terminals. 

Lumber shipping of the Port of Astoria dis- 
trict will be vitally affected by the outcome 
of an appeal being carried to the War De- 
partment board of engineers this month in 
the interests of a Federal project for the im- 
provement of the Skipanon Waterway chan- 
nel to Warrenton. 


Portland, Ore. 


April 7.—The demand is a little erratic, 
and this week the market seems weaker, 
with inquiries being put out in hopes of 
bargains. An indication of the Atlantic 
coast situation may be found in the report 
that a steamer was chartered this week for 
June loading in the Pacific Northwest at 
$14.75, the highest rate paid this year. Regu- 
lar lines are booking business at $14 for June 
shipment. Evidently there are signs of a 
brisk business developing in this direction 
in the near future. Of the foreign lumber 
markets, continental Europe now seems the 
most promising. The California situation is 
quiet but there are indications of early im- 
provement. While lumber manufacturers 
complain, 
from here is large. During March, Portland 
sawmills shipped by water to foreign ports 
27,764,412 feet of lumber; to Atlantic ports, 
10,666,586 feet; to Gulf ports, 142,000 feet, and 
to California, 13,121,000 feet, or an aggregate 
of 51,693,998 feet. 

With the exception of a slight weakness in 
hemlock, the log situation in the Columbia 
River district remains unchanged. Because 
of an active demand from Japan and from 
pulp manufacturers -here, hemlock logs have 
been in strong demand for a long time, but 
this week they were not holding so firm. 


Albuquerque, N. M. 


April 9.—W, A. McCorkle, president White 
Pine Lumber Co. and former governor 
of West Virginia, arrived here last week, 
and has been looking over the _ mills 
at Bernalillo and the timber tract and logging 
at Porter, in company with Frank H. and 
Lyman Porter, general manager and secretary, 
respectively. In the party, also, were several 
visiting lumbermen, C. C. Leedy, G. S. Col- 
burn, W. H, Stark, H. J. L. Stark, of Orange, 
Tex., and George A. Hill, of Houston, Tex. 

Returning from El Paso Saturday morning, 
Fred C. Andersen was accompanied by R. L. 
Nash, sales manager Andersen Lumber Co., 
Bayport, Minn. At 2 p. m. on Saturday they 
attended a meeting in the Indian room, Fran- 
ciscan Hotel. To this, local lumbermen had 
been invited by J. Robert Martin, manager 
Southwestern Sash & Door Factory, distribu- 
ters of the Andersen frames, Motion pictures 
were shown of the plant and operations in 
which these frames are produced. 


the outward movement of lumber. 


. of Oklahoma and Texas, 


K. C. Childers, secretary Lone Star Lumber 
Co., was at Clovis, N. M., last week, with 
W. B. Dodson, vice president of the company, 
who has been living at Riverside, Calif., but 
who, with Mrs. Dodson, plans to make Al- 
buquerque his home. 

Col. George E. Breece is home from a busi- 
ness trip to Baskin and Monroe, La., where he 
visited his son, G. O. Breece, and his oak 
flooring mills. 


Spokane, Wash. 


April 7.—It is said that the road men of 
northern Idaho have had five times as much 
moisture to contend with in this last winter 
as in any winter for the last fifteen years. 
It has been almost impossible to keep even 
the best roads in passable condition, and 
woods operations have been much slowed 
down. 

S. V. Fullaway, of Portland, Ore., district 
manager there for the National Lumber 
Manufacturers’ Association trade extension 
bureau, recently gave one of the most inter- 
esting and instructive talks that the Spokane 
Hoo-Hoo Club has ever listened to. He said 
that lumber has for various reasons too long 
been sold on the basis of price and that here- 
after it must be sold from the standpoint 
of quality. He concluded with the statement 
that education of retailer and public as to 
the merits of their product is the great prob- 
lem of lumber manufacturers. 


Kansas City, Mo. 


April 9.—Last week’s volume of business 
was disappointing, though there appeared to 
be no lack of inquiry. Conditions are very 
favorable to buyers, but orders seem to keep 
very close to immediate requirements. There 
is a good line of transit cars offered and 
prices on them are attractive. The weather 
has not been as favorable as was hoped, rapid 
changes tending to: hold back builders. In 
Kansas City, local demand has been consid- 
erably affected, though there is a larger build- 
ing program, as evidenced by permits, than 
there was last year at the same time. 
Throughout the middle West, demand is 
spotty. It is good in southern Missouri, parts 
but elsewhere the 
buying is slack. The eastern market also 
remains slow. 


New York, N. Y: 


April 10.—Business continues brisk with 
retailers and wholesalers, softwoods moving 
nicely out of suburban yards and prices gen- 
erally holding firm. City yards in many in- 
stances, are busier than they have been at 
any time since last fall, and without excep- 
tion report a much better tone to the market 
and prospects favorable. One of the few 
exceptions to firmness in lumber prices is in 
certain items of southern and North Carolina 
pine, principally flooring. Conditions in West- 
chester County perhaps are on a better foot- 
ing than in any other suburban area. Re- 
tailers reported that a lot of lumber is com- 
ing through from the mills and they are find- 
ing little trouble in dispensing it. One 
of the leading retailers said that more fir is 
being used in the county this year than ever 
before. He also said that builders are using 
little hardwood, even in the higher priced 
houses, except for flooring. Most of the 
doors and trim are being made of softwoods 
and this, it was said, had created a demand 
for pine that perhaps was unequalled in any 
other. section of the metropolitan district. 
“The West coast fellows would be highly 
pleased if they knew how we are using fir in 
this section,” said one retailer. “It is selling 
mighty well, prices are firm and prospects 
for even better demand are unusually bright.” 
A report was asked for on the lath situation, 
and elicited this reply: “We have plenty of 
lath and there seems to be a general inflow 
of stock. The lath are of better quality than 
we ever had and even though supplies seem 
entirely adequate, prices are satisfactory and 
sales heavy.” 

The' Building Material Men’s Association of 
Westchester .County will... meet.. Thursday 














VANDERBILT 
Th HOTEL 


at Park Avenue 
NEW YORK 


DMIRABLY situated 
on the Crest of Mur- 

ray Hill. It is convenient 
to the business, shopping 
and theatre centers and 
to the Pennsylvania and 
New York Central Rail- 


way Terminals. 


Its clientele is made up of 
intelligent travellers from 
all parts of the World. 
One finds in the dining 
rooms excellent service 
and a perfect cuisine. 
Every bedroom is an out- 
side room and each one 
has its own private bath. 


TARIFF 
Single room with bath 
$4.50 per day and up 


Double rooms with bath 
$8 per day and up 


WALTON H. MARSHALL 
Manager. 
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MIXED CAR 


Shipments from our 


Minnesota 


Transfer 
Yards 


are not only a convenience, but by 
usually filling orders the same day we 
get them assures prompt arrival. 





“Bridal Veil” Bungalow Siding 
Big Timbers—Long Fir Joist— 
Fir—Cedar—Spruce—Pondosa 
Pine Lumber and Red Cedar 
Shingles. 





Shipments may also be made from our 
Mills at Granite Falls, Wash. 





A request for prices will 
be given prompt attention. 


H. B. WAITE 
LUMBER CO. 


Minneapolis, - . © 





Minn. 








Co PORTLAND, ORE. Co 
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Willapa Lumber Co. 


Fir 
Spruce 
Hemlock 


Our Specialty 
Vertical Grain Uppers 


Carefully dried—Well manufactured. 
Mills: - + RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE, 
Chicago Representative 
Western Wood Products Co., 2251 S. Loomis St. 


-[E}- 


Old 
Growth 








Douglas 








Fi 

Long Joist Cer talier te ‘all 
Long suited for cutting the items 
Dimension shown opposite. Planing 

a mill facilities. 

Tim — SALES AGENTS — 

Plank Griswold-Grier Lumber Co. 
Evergreen Lumber Company 





TheGriswold Lbr.Co. 


Gasco Bidg., PORTLAND, ORE. 











night at Mamaroneck, when a number of im- 
portant questions will be taken up. One of 
the chief topics will be “dealer distribution.” 

The Nylta Club, as usual, eliminated its 
customary meeting on account of Good 
Friday. The subject next Friday night will 
be “Character Study.” 

The Rite Lumber & Moulding Co. (Inc.) re- 
cently took occupancy of new premises on 
Commerce Avenue, between Munn Avenue and 
Rowe Street, in the Bronx. The new yard 
is attractively laid out. A 2-story shed is 
equipped with an office at one end. 

Wistar, Underhill & Nixon recently moved 
their New York sales office to Forest Hills, 
Long Island. 

Paul Aufiero is now covering the Brooklyn 
and Westchester districts for the Wemple 
Lumber Corporation, distributers of Pacific 
coast products. 


Boston, Mass. 


April 10.—An advance of $2 in the base 
quotation for eastern spruce frames was the 
most important development last week. The 
recent closing down for some weeks of the 
Madawaska Lumber Co.’s plant has left only 
one large dimension mill in operation. The 
small producers have fallen into line, and are 
now asking $42 base for frames unless the 
schedule is exceptionally easy. One of the 
largest producers of random spruce whose 
Plant is now sawing in Maine, advanced quo- 
tations $1 last week, but scantling can still 
be obtained from Provincial mills at $33@34. 
Several eastern spruce men in a large way 
of business told the news representative of 
the AMERICAN LUMBERMAN that while they be- 
lieve that demand is not yet so active as it 
ought to be in April of what promises to be 
a fairly good building year, they are looking 
forward to a healthy business of at least 
normal proportions during the remainder of 
the spring. Reports from important New 
England centers of population emphasize the 
fact that March building contracts were 
nearly double the February volume, and that 
retail lumber yards are now moving a good 
amount of lumber. Specialists in West Coast 
lumber reported a good many transactions in 
transit lots of Douglas fir, last week, and 
some eastern sales were made at good prices. 
There is active bidding for May space, it was 
stated, and a good deal of cargo space for 
May shipments is reported already sold. 

The Lexington Lumber Co., Lexington, 
Mass., of which William L. Smith is general 
manager, secured the contract for the entire 
lumber bill to be used in the construction of 
the new United States Veterans’ Bureau Hos- 
pital at Bedford, costing about $1,750,000. 
This enterprising Lexington retail yard is 
also furnishing 16,000 barrels of cement and 
a large part of the plaster. The. bill for 
lumber and millwork comes to a little more 
than $112,000, and for lathing and plastering 
about $95,000. It is one of the largest lum- 
ber contracts secured by a Boston retail 
lumber yard in some time. 


Norfolk, Va. 


April 9.—The North Carolina pine market 
has been rather active. There has been an 
awakening in the industrial trade, a lot of 
rough framing and shortleaf sizes being called 
for, and small framing mills will be kept busy. 
Inquiries now call for a wide variety of items.’ 
In addition, buyers seem to be thinking more 
of the future. The mills have been able to 
ship in quantity but are shorthanded in pro- 
duction because truck farmers are beginning 
to call for labor. Prices are slowly but surely 
gaining strength. 
There has beén a better demand for 4/4 edge 
No. 2 and better, band-sawn rough, even 
though the price is weak. Good circular sawn 
stock is also moving well and is far from 
plentiful. There is much small-mill kiln dried 
circular stock widths and the price on these are 
rather low. Band sawn No. 2 and better 4/4 
stock widths, rough, have been moving much 
better. Circular sawn stock has not been very 
active, but good finish mills are not offering 
much, and are seeking another 50 cent ad- 
vance. Edge 4/4 No. 3 rough has been rather 
quiet, but No. 3 stock widths continue in fair 
demand. No. 2 and better 5/ and 8/4 stock 
widths are moving better and there is a good 
demand for 6/4. Rough No. 2 and better 
bark strips are quiet but there is a brisk de- 
mand for partition and flooring. 

Sales of 4/4 edge No. 1 box, 
rough, have been much larger. 


kiln dried 
Cargo sales 





covering all No. 1, also mixed lots of Nos, 
1 and 2 edge box and some stock widths have 
been frequent. The price shows no change, 
as mills have a surplus. Air dried edge box, 
dressed and resawn, also rough, is in goog 
demand. A great deal more should be com. 
ing on the market. There has been a little 
better demand for 4/4 edge No. 2 box. No, 1, 
4/4 stock box, rough and dressed, kiln dried, 
has been very active. A number of mills are 
refusing to quote on 6- and 8-inch widths, 
and these should advance again shortly. More 
good air dried stock box could be sold. No, 2 
4/4 stock box, rough and dressed, has algo 
been moving better, although prices are stil] 
low. Stock box, 5/4 rough and dressed, is in 
better demand, Box bark strips, 4/4 dressed, 
have been more active. Low grade poplar, 
gum and cypress seem very scarce. 

Planing mill men are much encouraged be- 
cause of the better demand for not only mixed 
but solid cars of flooring etc., and for dressed 
box and other items. No. 2 and- better floor- 
ing is a little stronger. Large sales of 6-, 8- 
and 10-inch kiln dried roofers were made at 
good prices, and a number of rail mills are 
refusing to quote on 6- and 8-inch. Air dried 
roofers have not been so active, yet mills do 
not have much to offer and are trying for 
another 50 cent advance. 


Bogalusa, La. 


April 9.—W. H. Sullivan, mayor of Bogalusa 
and vice president-general manager of the 
Great Southern Lumber Co., and a number of 
other prominent Bogalusans have been invited 
by Mayor Wade H. Bynum of Baton Rouge to 
attend the inauguration of Governor-designate 
Huey D. Long next month. 

Four persons have been convicted in the 
district court at Franklinton, for starting the 
forest fires, receiving the severest penalties 
yet meted out for this offense. 

Each week the Bogalusa Enterprise and 
American runs on its editorial page a special 
feature entitled ‘“‘Things of Interest About In- 
teresting Bogalusans,” each week treating a 
different personage in the community. This 
feature in the April 5 issue is devoted to 
A. C. Long, jr., sales manager of the Great 
Southern Lumber Co. After a most interest- 
ing review of Mr. Long’s life and activities, 
the article closes: “After an investigation 
among his closest friends and business asso- 
ciates, we have reached the conclusion that 
his genial disposition, keen knowledge of hu- 
man nature, and consideration for his fellow- 
men, are among the reasons why he is a 
highly respected citizen and much admired by 
those fortunate to enjoy his association.” 

Patrons of the Bogalusa library have been 
much interested in the addition of a new book 
which has attracted national attention and 
received the approval of many exacting book 
reviewers. It is from the pen of Mrs. Ellen 
Conger Goodyear, mother of Col. A. C. Good- 
year, president of the Great Southern Lumber 
Co., and is entitled “The Journey of Jesus.” 

A Bogalusa girl, Miss Sutton, daughter of 
Mr. and Mrs. T. H. Sutton, student at the 
Louisiana State University, has won first 
prize in an essay contest on the subject of re- 
forestation. In her essay, Miss Sutton de- 
seribes in detail the work of the Great South- 
ern Lumber Co. in this direction. 


Brookhaven, Miss. 


April 9.—Orders are in very much heavier 
volume, and at price advances of 50 cents to 
$5 on practically everything except Bé&better 
finish. On new price lists and stocks sheets 
going out this week, there are more price ad- 
vances than at any time in the last two years, 
following a careful study of the market. 
Average March sales of a number of mills 
show higher net returns than in January 
and February in almost every case. Right 
in this section there has been more lumber 
sold and shipped the first quarter of this 
year than has been produced, and production 
has been almost normal and higher than dur- 
ing the same period of last year. The little 
mills generally speaking have about quit on 
account of unsatisfactory market conditions. 
When they are producing full tilt they have 
a large output, as to which no figures are 
available. The big mills are bullish over the 
situation. Shipping organizations are func- 
tioning in excellent shape. Oversales on tim- 
bers both export and interior have kept the 
mills out of the market on this class of busi- 
ness. Extra prime, particularly in the thicker 
sizes, is oversold for the next six months at 
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ing. The Island trade has been purchasing 
12-inch No. 2 common boards in shortleaf in 
heavy volume, and the mills are sold entirely 
out of 10-, 12- and 18-foot lengths. 

Pine flooring sales have been far in excess 
of production, and very widely scattered as to 
territory. Of particular note is the strong 
comeback of 1x3-inch B&better flooring, which 
js now oversold badly, and at much better 
prices than prevailed a few weeks ago. There 
js one inquiry out now for a million feet of 
No.2 flooring and a half million feet of No. 2 
drop siding, and another inquiry for a half 
million feet of 4-inch No. 2 fencing strips. 
prop siding items have been selling right 
along, and stocks are being reduced. Par- 
ticularly strong has been drop siding pattern 
No. 105 in all grades from No. 2 to B&better. 
Then pattern No. 117 has been active, espe- 
cially in B&better grade. The %x4-inch, ceil- 
ing items have been pretty active, particu- 
larly in B&better and No. 2. And %x4-inéh 
ceiling has been very active, especially in 
longleaf in all grades from No. 2 to B&better. 
In %x4-inch partition, Nos. 1 and 2 have been 
noticeably active, with No. 2 very badly over- 
sold at $26 f. o. b. mill. Bevel siding and 
square edge siding items have been rather in- 
active. Pine moldings inquiries have been 
very active, but sales are a little slow. The 
mills are endeavoring to get a much needed 
improvement in price. The export market is 
buying very heavily of export saps, particu- 
larly in 6/4 and thicker sizes. Stocks of No. 1 
and C finish are extremely light, as the mills 


April -9.—Some items of southern pine are 
still short; and torrential rains in eastern 
Texas and western Louisiana last Wednesday 
and Thursday have very materially handi- 
capped logging operations, while in a few in- 
stances yard stocks have been washed away. 
Building permits in Beaumont are averaging 
around $20,000 a day, 85 percent for cqnstruc- 
tion of new homes or additions to old ones. 

Last week’s rain put the finishing touch to 
the boggy condition of hardwood logging ter- 
ritory. For the first time in many months, 
hardwood mills are getting asked prices. The 
gums, magnolia, tidewater red cypress, wal- 
nut and tupelo are in strong demand and the 
mill owners fortunate enough to have any of 
these woods in stock command their own 
prices. 

The port of Orange cleared several cargoes 
during the last week. 


Jackson, Miss. 


April 9.—Dimension shipments were practi- 
cally shut off last week by inclement weather, 
and the larger mills were considerably handi- 
capped in logging. Sales have run ahead of 
both shipments and production, and the sales 
managers are feeling very optimistic. Eight- 
inch Nos. 2 and 3 shiplap has been a leader 
and has shown some advances. Lath have 
also started moving, and some mills report a 
shortage of No. 1 kiln dried. There are not 
nearly as many lath 
manufactured in this 





territory as there were 








last year at this time. 
Drop siding has also 
shown some activity, 
‘specially the No. 2 
grade. The mills have 
also sold some of their 
high grade drop siding. 
Three-inch flooring is 
more active now than 
4-inch. The high grades 
of 3-inch are moving 
satisfactorily. Four- 
inch in the high grades 
was not in as much de- 
mand as during the, 
previous week, but the 
price has shown no re- 
cession, and stocks of 
no item are heavy. 
Crating lumber has 
been generally active, 
and most mills report 
stocks depleted. Both 
rough and dressed fin- 
ish are also showing 
strength, and a, better 








The remains of this old tree, a red oak, mark what was once a Potta- 

watomie Indian trail and grew in the Green Bay trail, immediately west 

of Calvary Station, Evanston, Ill. It pointed to a large Indian village, 
located on and east of the site of Bowmanville, Ill. 


market is looked for 
covering all high grade 
items. Export demand 
has been sluggish. 

The lumbermen of 
this city, and the pub- 
lic generally, were 





have avoided making this stock. There has 
been a good automobile demand for 1-inch in 
this grade, but prices suggested are lower 
than mills are willing to accept. 


No. 2 fencing and boards are very strong. 
There does not seem to be anything such as a 
4-inch No. 2 strip any more. Six-inch No. 2 
fencing and flooring has been moving in ex- 
cellent volume, and prices are appreciably im- 
proved. Shortleaf 8- and 10-inch No. 2 boards 
and shiplap have easily advanced $2 in the 
last thirty days, and stocks are extremely 
low. The 12-inch No. 2 is a little more plenti- 
ful and prices are unchanged. A retailer 
bought six cars of 6-inch No. 3 common out 
of Detroit today, the first purchase of this 
size in a long while at $1 higher than he 
would have paid a week ago. A retailer 
bought five cars of 8-inch No. 2 boards and 
shiplap out of St. Louis this week. Box shook 
business has been fine, and cabbage crates 
are beginning to move out in nice volume at 
20 cents each delivered to the Mobile and 
Crystal Springs markets. 

Prices on Nos. 1 and 2 dimension, both 
longleaf and shortleaf, have been moved up 
very materially, and stocks are lower than in 
a long time. 

Pine lath have been selling in excellent 
volume in both Nos. 1 and 2 common grades 
but prices are showing no advance. Pine 
shingles have been selling only fairly well. 


keenly interested in 
the announcement last week of the prize win- 
ners in the slogan contest of the National 
Lumber Manufacturers’ Association, because 
of the fact James E. Noble, jr., a Jackson 
boy, won the first prize, $5,000. At this time, 
Mr. Noble is a patient at the sanatorium but 
is expected to be able to return soon to his 
position here with the Southern Bell Telephone 
Co. The lumbermen of this section are proud 
to know that one reared near the great forests 
. of Mississippi has had this unique honor con- 
ferred upon him, 


Shreveport, La. 


April 9.—Some southern pine mills and 
wholesalers report business rather light, while 
others have been favored with better business 
than usual. The business booked here has 
come very largely from the North and East. 
There is always some business from Okla- 
homa and Texas, but this territory has not 
had a large amount of it. The flow of busi- 
ness has not been uniform, but it has been at 
least a trifle better than in the week before, 
and the outlook is good. Prices show little 
change. Logging conditions are on the mend. 
Mills are running steadily and accumulating 
some stock, as for some unknown reason ship- 
ments have been lighter than they were ex- 
pected to be. Unfilled orders are somewhat 
heavier, and there should be a steady increase 








TRY OUR 
No. 2 Common S4S 


Dimension 


The grade is good—You will 
like it. 

Straight cars any length or mixed 
with other items of yard stock in 
any assortment. 


Shipments “Right Now.” 


Pacific States 


TracoM™ Lumber Co. 


WASH. 
REPRESENTATIVES : 


S. B.Marvin, 518 Peoples Gas Bidg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bidg., Minneapolis, Minn, 
James A. Harrison, P.O. Box 745, Sioux Falls, S. D, 
Frank Probst, P.O.Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 
H.E. Wade, - - - - = Lincoln, Nebraska 




















The Polleys 
Lumber Co. 


Manufacturers of 


: Pondosa 
sae Pine 


Dry Selects 


General Offices and Mills: 


Ship ins eke, Missoula, Mont. 


SITKA_SPRUCF 


We cut our own 
timber, in a modern 
Band Mill, equipped with latest 
type Kilns and High Speed Planers. 


Our Specialty is Shop | 


(Strong to Edge Grain) 
Also Spruce Finish $48 
(13/16 x 1/2” Off in Width) 


All KD 8% or Less Mois- 
ture Content. 


Capacity 150,000 Ft. 8 Hours. 
en Pr Ay 












WINCHESTER BAY LUMBER 


REEDSPORT, OREGON 














Loggi rs 
ssing Ralph C. Bryant 


Have you a problem to solve in logging, lo 
transportation or harvesting tan bark an 
joy economically? “Logging” will 
- u how. An seoesente posers book 

ing superintenden r owners, 
etc. oth $4.50, postpaid. 

> 1 So. 
American Lumberman “! $;ee"ar * 
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of shipments. Hardwood demand is actually 
slower. Furniture factories and auto body 
concerns are not buying much, Hardwood 
prices are weak, 


Birmingham, Ala. 


April 9.—Prices have retained the advance 
of last week, and are about five percent higher 
than in the middle of March. Wholesalers 
have been buying all items offered at reason- 
able prices. Yards have been buying as needed. 
Estimates being figured have kept the yards 
busy. So much of this class of work piled up 
in a few offices that they were working over- 
time, and two yards reported taking off their 
salesmen for a week to get a breathing spell 
in their estimating department. Top prices 
seemed to be secured easily when the mill 
could deliver. Slow items were 1x3-inch Nos. 


2 and 3 common flooring; 1x4-inch B&better 
flooring; 1x6- and i1x8-inch No-~1 common 
worked S2S&CM or shiplap, as well ag 1x12- 
inch No. 2 common S4S boards. Demand cen- 


tered around 1x4-inch No. 3 flooring, 1x6-inch 


No. 3 84S drop siding, 1x8-inch and wider 
No. 3 common S$4S; 1x6-inch S2S&CM in both 
Nos. 2 and 3. Dimension, 2x4- and 2x8-inch, 


was in demand. The 2x6-inch sold for $20, 
while the 2x4-inch, 9 foot moved up to $20. 
Roofer rejects found a new level when $15 





CI CALIFORNIA C— 


(iioraie White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


ask LOUIS WUICHET, Inc. 
Room 712 Railway Exchanee CHICAGO, ILL. 


Tel. Harrison 1295 














Lumbermen’s Exchange 
R. F, PRAY R. H. BROWN 


California PINE 


White and Sugar 


and North Coast Lumber, Box Shooks, 
Curt Stock, Mouldings 


1011-13 Crocker First National © AW ER ANCISCO 


Bank Building 




















California White Pine 
California Sugar Pine! 












California | California 
White Fir | Redwood 
Yard, Factory and Industrial Lumber. 
Frederic S. Palmer, SAN. FRANCISOD. CAL. 
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Clover Valley 
Lumber Co.,°"car°™’ 





was paid for mixed workings. Small timbers 
in either dense shortleaf or longleaf sold 
readily, and at about $2 over March 15 prices. 
Calls from the industrials indicated that they 
had started on their usual spring time pro- 
gram, 

The Birmingham Lumbermen’s Club, com- 
posed of retailers, has been holding semimonth- 
ly sales conferences, and reports indicate that 
the work is proving helpful. Selling lumber 
at a real profit seems to be hard work with 
more than one hundred retail salesmen in the 
field. W. C. Daniel, formerly connected with 
the Watson Lumber Co. until that firm was 
absorbed by the Campbell Lumber Co., has 
been named receiver for the Gibbs Lumber & 
Coal Co., of the Inglenogok section. 


Atlanta, Ga. 


April 9.—Though heavy rains last week have 
interfered with logging operations, mills have 
fair log stocks. Output of southern pine re- 
ported larger than at any time since last fall, 
with mills increasing production as rapidly as 
possible, as orders have exceeded production 
for several weeks and most mills have large 
unfilled order files. Shipments, though larger 
than output, are less than new business, and 
there is but little surplus of any item. Retail- 
ers are sending in a heavy volume of inquir- 
ies; most of their orders are for mixed cars. 
Retail selling prices are showing a much 
stronger tendency as building becomes more 
active. Mill prices are strengthening, and sev- 
eral items have shown increases of $1 to $2 
since the first of the month, especially the No. 
2 common grades which are most active. In- 
dustrial purchases are showing steady im- 
provement, and railroads are also placing 
larger orders. Dry lumber is reported unus- 
ually searce. Georgia roofer mills are increas- 
ing production as demand shows improvement. 


Toronto, Ont. 


April 9.—Herbert Schissler, who has been on 
the sales staff of the Victoria Harbor Lumber 
Co. (Ltd.), for a number of years, has joined 
the selling staff of the Elgie & Jarvis Lumber 
Co. (Ltd.), Toronto, and will cover western 
Ontario. 

The Jackson Lumber Co., Toronto, has re- 
moved its office from 1712 Metropolitan 
Building to the Dominion Building, corner of 
Albert and Bay streets, where larger quarters 
will be occupied. 

A. E. Clark, of Edward Clark & Sons (Ltd.), 
Toronto, is able to be around again, after being 
laid up for some time with an injury to the 
ligaments of his right leg, which he sustained 
while inspecting a car of lumber in a Toronto 
yard. 

G. O. Fleming, of the Central Canada Lum- 
ber Co., has left on a business trip to England. 


Minneapolis, Minn. 


April 11.—Lumber business in the Northwest 
is on the upward trend. Farmers have given 
attention to repairs and new construction, so 
retailers are doing more figuring and are dis- 
posing of a fairly large amount of lumber. 
Continuance of unfavorable weather, however, 
will have a tendency to concentrate the field 
activities of farmers and interfere with build- 
ing work. Salesmen who are covering the 
Northwest reported in the last week that re- 
tailers are buying in badly mixed lots. This 
makes it difficult to fill orders because mill 
stocks are not in full assortment. Fewer tran- 
sits are being put out, as retailers will not ac- 
cept cars containing assortments that do not 
meet their needs. 

New stock of cedar posts and poles will 
begin to move within the next few weeks, ac- 
cording to Adolph Hendricks, of A. C. Winnor 
& Co., and Louis Olson, of the Cedar River 
Lumber Co., both of Minneapolis, who have 
returned from the northern Minnesota woods. 
They said cedar post and pole operators have 
moved from the woods everything they cut 
during the winter and are doing their peeling 
in their yards. Cedar production was not 
heavy. Lath mills now are cutting balsam 
lath and jackpine lath, they said. 

Transferring his home from Minneapolis, 
where he has made his headquarters while rep- 
resenting the Kneeland-McLurg Lumber Co., 
of Phillips, Wis., to Milwaukee, Wis., W. N. 
Foss will continue to sell products of the 
Phillips company and also will handle the 
stocks of the West Lumber Co., of Lugerville, 
Wis. 


Pittsburgh, Pa. __ 


April 10.—There is a feeling that the pres. 
ent year should be better than 1927. Capita) 
in the Pittsburgh district appears to be Seek. 
ing investment in real estate rather than jp 
bonds at the prevailing low rate of interest, 
Southern pine seems to be holding the Strong. 
est position of any of the woods just now, and 
has advanced $1. No material changes haye 
taken place in the white pines, although yo}. 
ume of business is reported slightly larger 
Appalachian hardwoods continue in steady de. 
mand, and some dealers report business better 
with the demand for white oak timbers hav. 
ing improved more than that for any other 
item. Shipments of hardwoods are above pro. 
duction. The demand for timbers and the 
lower grades is better than the demand for 
high grade stock. The demand for wormy 
chestnut continues good. Prices on hardwoods 
afe being well maintained. 

The Kendall Lumber Co. has moved to larger 
quarters at 1915 in the new Clark Building, 


Duluth, Minn. 


April 9.—Progressive improvement is be. 
ing shown in demand for northern pine by 
agricultural districts. Retail yards noted lip- 
eral gains in sales. More interest is being 
shown in No. 2 and better northern pine by 
middle West industrial points, largely for use 
in pattern making. The market in all classes 
of northern pine has stiffened up recently, 
but price lists are unchanged. Operators are 
being afforded an opportunity to clean up 
their stocks of dry lumber. The new season’s 
lumber cut is declared to be firmer from the 
start. As a result of the improved demand, 
several mills of the portable type are pre- 
paring to start in upon cutting scattered lots 
of materials, mainly into box lumber. The 
output of lath is expected to be heavy. 

The Baxter Sash & Door Co., Duluth, has 
been awarded the trophy for the best season’s 
accident record for the last year by the in- 
dustrial safety bureau of the Duluth Cham- 
ber of Commerce. The trophy was presented 
at the closing safety school dinner held at 
the Hotel Duluth last Saturday night. 


Macon, Ga. 


April 9.—With better weather, there has 
been a slight pick-up in the movement of 
roofers. Some of the manufacturers report 
sales at $18 and $19. Production has been 
below normal for some time, and is likely to 
continue so throughout the summer. There 
is a good local demand for roofers, and ship- 
ments are being. made to the East and other 
parts of the country. 

Although weather conditions were some- 
what improved this week in the longleaf ter- 
ritory of southwest Georgia and southeast 
Alabama, most mills were operating below 
normal, making no effort to increase produc- 
tion. There is a continued fair demand for 
longleaf, and steady shipments are being made 
from this territory, but there has been no 
change in prices. 


Milwaukee, Wis. 


April 10.—Lumber wholesalers reported 
this week that the retailers are still in the 
market, taking building items in good quanti- 
ties, the heaviest demand being for fir and 
Southern pine. The latter is in especially 
good demand just now and prices on both 
common and better grades are advancing. 
Building figures are showing gains each 
week, and retailers look forward to a busy 
second quarter. Most yards are stocked with 
items for home building, but they are more 
willing to buy ahead, for they expect better 
demand this year than in former years. Re- 
tailers selling to industrial users have noticed 
a good gain in call for shop lumber, and these 
buyers are also cleaning up supplies of low 
grades. Flooring manufacturers are takers 
of oak and maple and they are just starting 
to make deliveries on building jobs.- Sash 
and door manufacturers are preparing for 
the building season and are making up prod- 
ucts both on contracts and for stock. The 
hardwood market has shown a little improve- 
ment in that the sash and door manufac- 
turers and interior finish factories are taking 
some lumber. Inquiries are being received 


in the North for hard maple, basswood, birch, 
soft maple, soft elm, and ash, but the demand 
is spotty. Hemlock is advancing, and as dry 
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stocks are broken it-is expected that further 
advances will be made. 

The Hamilton Aero Manufacturing Co., 
Milwaukee, has furnished the propeller which 
Col. Charles A. Lindbergh will use on his 
new airplane, it was learned when photo- 
graphs of the plane were received at Mil- 
waukee. The Hamilton company did not 
know that Col. Lindbergh was to use its pro- 
peller, it presumably having been obtained 
from the Mahoney Aircraft Corporation, 
which the Hamilton company supplies, 

w. J. Campbell, president W. J. Campbell 
Lumber Co., manufacturer and wholesaler of 
hemlock at Oshkosh, Wis., was elected a dele- 
gate from the sixth Wisconsin district to the 
Republican national convention at Kansas 
City, Mo. 


San Francisco, Calif. 


April 7.—Cargoes of lumber moving through 
the Golden Gate indicate a general increase in 
foreign business during the coming summer 
months. Australian demand-is exceptionaliy 
good, with Mexican demand, especially for red- 
wood timbers, ties and dimension, also on the 
increase. The Orient is showing some ac- 
tivity, with recent declines in Douglas fir cut- 
ting into California pine arid redwood sales. 

Leon B. Walker, of the Red River Lumber 
Co., left Friday, in company of his mother and 
sister, for a trip to Europe. The party will 
sail from New York on the liner Majestic, and 
will include William Randolph Hearst, jr., who 
recently was wed to Alma Walker, daughter 
of Brooks Walker, of the lumber family. 

Advance reservations presage a_ record 
crowd at the convention of the National Asso- 
ciation of Wooden Box Manufacturers, to be 
held at the Senator Hotel, Sacramento, April 
21, The meeting will include all of the Pacific 
group of manufacturers. Rex Morehouse, 
Pacific coast manager of the association will 
be chairman of the meetings. 


Aberdeen-Hoquiam, Wash. 


April 7.—Shipments of lumber from Grays 
Harbor during March were nearly 12,000,000 
feet greater than during February. During 
the first three months of 1928, cargo shipments 
have been 54,000,000 feet over the amount 
shipped during the same period in 1927. The 
March total was 127,396,107 feet carried in 77 
vessels. 

The City of Victoria will carry 2,500,000 feet 
of cedar logs and bolts from the Aloha Lum- 
ber Co. plant at Aloha; and the vessel is taking 
a similar amount from the Coos Bay district, 
so it will have one of the largest cargoes of 
this wood ever shipped from this port. 

Paul Morlet, of Saginaw, Mich., has been a 
guest of his brother, A, J. Morley, president 
Saginaw Timber Co. Paul Morley has also 
visited his son, who is learning the lumber 
business in the camps of the Saginaw Timber 
Co., in which his father is interested. 


Vancouver, B. C. 


April 7—The general lumber situation here 
has improved slightly. Fir log production 
is now hitting its normal stride, the total 
input for March for the lower coast reaching 
107,021,000 feet, as compared with 107,485,000 
feet in 1927. Cedar reached 37,802,000 feet, 
as compared with 32,903,000 feet, and hem- 
lock reached 29,739,000 feet as compared with 
24,938,000 feet in March last year. The fir 
log market shows no sign of strengthening. 
High grade logs are still bringing list price, 
but numerous sales are being made at 50 
cents and $1 under. This market has re- 
acted in sympathy with the depression in the 
Puget Sound market. Nos. 2 and 3 cedar logs 
are in good demand and stocks are short. No 
trouble is being experienced in moving these 
grades at list, and many sales are being made 
at a premium of 50 cents and $1. On the 
other hand, lumber cedar logs are sluggish, 
but there are some indications of an im- 
provement, the price of siding having ad- 
vanced in the last few days. The hemlock 
log market continues firm at list. 

The price of No. 1 edge grain 16- and 
18-inch shingles was increased 15 cents a 
thousand, and business seems to be Keeping 
up well. 

The mills@ have booked up considerable 
business during the last ten days for late 
May and early June shipment, principally to 
Japan, the United Kingdom and Continent. 
The Australian market remains quiet. China 
is in the market for considerable lumber and 


inquiry. from this country is increasing. 
West Indian business is coming along nicely 
in increased quantities. Germany has bought 
considerable clears during the last ten days. 
yenerally the mills order files are in a pretty 
healthy condition for the next six weeks. 
The Atlantic seaboard market is sending in 
no great volume of business, and freights re- 
main unchanged. 





Timber Growing in the Lake States 


The Department of Agriculture has just 
published Bulletin 1,496-D entitled “Timber 
Growing and Logging Practice in the Lake 
States.” This bulletin, which is one of a 
series covering forestry practice in the various 
regions of the United States, is designed espe- 
cially for the guidance of timber owners who 
desire to establish logging and forestry prac- 
tice in accordance with principles found to be 
sound. The author of the book is Raphael 
Zon, director of the Lake States Forest Experi-’ 
ment Station, St. Paul, Minn. The booklet 
constitutes in fact a thorough study of the 
forest lands of the Lake States and indicates 
the procedure that is most likely to. produce 
satisfactory results. in the way of protecting 
the present stands and perpetuating the timber 
supply. Copies of the booklet may be obtained 
from the Department of Agriculture. 





Statement of the ownership, management, 
circulation, etc., required by the Act of Con- 
gress of August 24, 1912, of AMERICAN 
LUMBERMAN, published weekly at Chicago, 
Ill., for April 1, 1928. 


STATE OF ILLINOIS, 
County or Cook, § 5%. 

Before me, a Notary Public in and for the State 
and county aforesaid, personally appeared ELMER 
C. HoLn, who, having been duly sworn according to 
law, deposes and says that he is the secretary of 
the AMERICAN LUMBERMAN, and that the following 
is, to the best of his knowledge and belief, a true 
statement of the ownership, management (and -if 
a daily paper, the circulation) etc., of the afore- 
said publication for the date shown in the above 
caption, required by the Act of August 24, 1912, 
embodied in section 411, Postal Laws and Regula- 
tions, printed on the reverse of this form, to-wit: 

1. That the names and addresses of the pub- 
lisher, editor, managing editor, and business man- 
agers are: 

Publisher, The AMERICAN LUMBERMAN (a corpo- 
ration), 431 S. Dearborn St., Chicago, Ill. . 

a ELMER C. Hous, 6704 Stewart Ave., Chi- 
cago, Ill. 

Managing Editor, A. L. Forp, 6224 Kimbark 
Ave., Chicago, Ill. 

Business Manager, ELMer C. Hoe, 6704 Stewart 
Ave., Chicago, Ill. 

2. That the owner is: (If owned by a corpora- 
tion, its name and address must be stated and also 
immediately thereunder the names and addresses 
of stockholders owning or holding one per cent or 
more of total amount of stock. If not owned by 
a corporation, the names and addresses of the indi- 
vidual owners must be given. If owned by a firm, 
company, or other unincorporated concern, its 
name and address, as well as those of each indi- 
vidual member, must be given.) 

— W. Defebaugh, 1120 B. 50th St., Chicago, 


Annie C. Defebaugh, 1130 E. 50th St., Chi- 
cago, Ill. 

3. That the known bondholders, mortgagees, and 
other security holders owning or holding 1 per- 
cent or more of total amount of bonds, mortgages 
or other securities are: (If there are none, so 
state.) None. 

4. That the two paragraphs next above, giving 
the names of the owners, stockholders, and security 
holders, if any, contain not only the list of stock- 
holders and security holders as they appear upon 
the books of the company, but also, in cases where 
the stockholder or security holder appears upon the 
books of the company as trustee or in any other 
fiduciary relation, the name of the person or cor- 
poration for whom such trustee is acting, is given ; 
also that the said two paragraphs contain state- 
ments embracing affiant’s full knowledge and belief 
as to the circumstances and conditions under which 
stockholders and security holders who do not ap- 
pear upon the books of the yo as trustees, 
hold stock and securities in a capacity other than 
that of a bona fide owner; and this affiant has no 
reason to believe that any other person, association, 
or corporation, bas any interest direct or indirect 
in the said stock, bonds, or other securities than 
as so stated by him. 

5. That the average number of copies of each 
issue of this publication sold. or distributed, 
through the mails or otherwise, to paid subscribers 
during the six months preceding the date shown 
above is .......... (This information is required 
from daily publications only.) 

Eimer C. Hous, 
Secretarv. 

Sworn to and subscribed before me this 22nd 
day of March, 1928. Henry S. LOvELY, 
(Seal.) Notary Public. 

(My commission expires April 2, 1928.) 
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Douglas Fir 
and Western 
Hemlock 
Lumber and 
Timbers 


Here is the place to 
get any stock you re- 
quire—green or dry, 
rough orsurfaced, any 
size or grade. Just 
send us a memoran- 
dum of your require- 
ments and let us dem- 
onstrate our service 
to you. 


We cut timbers all 
sizes up to 80 feet in 
length. 


Car and Cargo 
Shipments Anywhere. 


DEMPSEY 


Lumber Co. 
TACOMA, WASHINGTON 














We Can Quickly 
Fill Your Orders 


for all standard 
items in lumber, 
lath and shingles 
right from our 
large stocks on 
hand. oar daily oO 
capacity of 225.- 

000’ lumber; 150, & C 
000 lath and 50,000 .3) 
shingles keeps well 


“¥ 
balanced stocks. ? 


White River Lumber Co. 


ENUMCLAW, WASH. 
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Short Length Uppers 


We ship them at a saving in 
CEILING CEDAR SIDING 
FLOORING CLAPBOARDS 


Also General Yard Stock 
LONG TIMBERS 
FIR - HEMLOCK - CEDAR 
John 
WHITE BLDG. 


D. Collins Lumber Co. 


SEATTLE, WASH. 
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GRONWALL & COMPANY 


Incorporated 
Specialists in Financing 


Lumber Companies 


And in the Sale of 


TIMBER LANDS 


and 


Manufacturing Properties 


231 So. LaSalle St. 
CHICAGO 




















Every Business 


of consequence ought to have proper card representation. 


WIGGINS 
Peerless Patent Book Form Cards 


are used by many of America’s largest card 
users—superiority of engraving and the 
convenience of the book form 
style explains why. 







Send for tab 
of specimens, 
detach them 
one by one 


and observe POTEEL COMPANY 
their sharp PITTOBURON. OR saul 
edges and gen- CHICAeo 
eral excel- 
lence. 
The John B. W Company 
Established 1857 
Engravers Makers i 
1108 South Wabash Avenue CHICAGO 








GILBERT NELSON & CO. 
Public Accountants 
11 SOUTH LASALLE STREET 
CHICAGO 


TELEPHONE RANDOLPH 2220 








Bird Houses 





Boys Can Build 


Providing homes for birds adds interest to the 
homes of people, helps to reduce the insect popu- 
lation, gives pleasant recreation for boys, teaches 
them skill with tools in the working of wood 
and performs a valuable social and economic 
community service. All this is promoted by the 
use of the book, “Bird Houses Boys Can Build,” 
which contains plans and instructions for build- 
ing scores of varieties of bird houses. Bound in 
heavy paper, 60 pages. Price delivered, 65 cents. 


American Lumberman, 431 So. Dearborn St., Chicago 














M. L. Bruce, president of the M. L. Bruce 
Co., cedar specialist of Sandpoint, Idaho, passed 
through Chicago last week on his way East on 
business. 


A. L. Osborn, of Oshkosh, Wis., president 
vf the Scott & Howe Lumber Co., Ironwood, 


Mich., spent several days in Chicago this week 
on business, 


D. G. Shelby, sales manager of the Clark & 
Boice Lumber Co., Dallas, Tex., spent several 
days in Chicago this week calling on the local 
distributers of hardwoods. 


T. H. Hart, president of the Hart Lumber 
Co., Ponce de Leon, Fla., when in Chicago last 
week reported a very satisfactory volume of 
southern pine orders on file. 


W. E. Trainer, of the Trainer Bros. Lumber 
Co., left April 10 for Chazy, N. Y., to attend 
the funeral on April 12 of his sister, Bertha, 
who died suddenly on Tuesday of this week. 


Arthur J. Cox, of Iowa City, Iowa, a director 
of Eastman, Gardiner & Co., passed through 
Chicago last week on his way home following 


a trip to the mills of the company at Laurel, 
Miss. 


J. J. Adams, sales manager of the M. J. 
Wallrich Land Co., Shawano, Wis., was a 
Chicago visitor this week and stated that the 
hardwood business was pretty fair for this 
time of year. 


Fred G. Eddy, of the Randall Lumber & 
Coal Co., Flint, Mich., accompanied by Mrs. 
Eddy, passed through Chicago last week en 
route home following a three months’ visit to 
California and the West Coast. 


Joseph L. Strong, who for eleven years has 
been auditor for the Chicago Retail Lumber 
Dealers’ Association, has been elected secre- 
tary and general manager of the Chicago Mill- 
work Bureau, recently organized. 


P. L. Berke, president of the Zenith Box & 
Lumber Co., Duluth, Minn., was in Chicago this 
week calling on some of his friends in the 
trade, and also in attendance at the annual 
meeting of the National Association of Wooden 
Box Manufacturers. 


L, E. Larson, sales manager of the Kullberg 
Manufacturing Co., Minneapolis, Minn., was in 
Chicago this week conferring with M. L. Han- 
sen, of the Hansen Lumber Co., local repre- 
sentative. Mr. Larson reported that birch and 
oak trim sales are in good volume. 


A. L. Meyer, who has been manager of the 
Green Bay Lumber Co.’s yard in Castana, Iowa, 
for the last four years has been transferred 


to the management of the company’s yard in, 


Odebolt, Iowa. Joe Kendall, of Battle Creek, 
is Mr. Meyer’s successor in Castana. 


D. J. Ballentyne, sales manager of the Cobbs 
& Mitchell Co., Portland, Ore., spent severa! 
days in Chicago last week en route East on 
business. While here he conferred with the 
Hilgard Lumber Co. and other local distributers 
of the company’s fir and western hemlock. 


H. F. Grobe, assistant manager of the North- 
ern Hardwoods Sales Co., is receiving the con- 
gratulations of his many friends in the trade 
over the arrival on April 9 at the Chicago 
Lying In Hospital of a 734-pound boy. At last 
reports both mother and baby are doing fine. 


T. D. Reber, president of the Rockford Lum- 
ber & Fuel Co., Rockford, IIl., when in Chicago 
Wednesday reported that the retail business in 
his section has been pretty fair right along, and 
is improving as the season progresses. Mr. 
Reber was en route to Reading, Pa., to attend 


the funeral of his only brother, who died 
April 8. 


J. H. Curtin, of Madison, Wis., special sales 








representative for the Foster Creek Lumber § 
Manufacturing Co. of Stephenson, Migs 
passed through Chicago last Saturday on hi 
return to headquarters following a trip to the 
company’s mill. He reported business good 
with satisfactory prices being secured for south. 
ern pine. 

The Inland Empire Lumber Co. on April 19 
moved to more commodious quarters in Swite 
1826 Conway Building, and retains the same 
telephone numbers, Central 5691-2-3. The com. 
pany has been located in the same building 
since it was organized. F. L. Leidinger, secre. 
tary-treasurer of the company, spent several 
days last week on business in the Ohio cop- 
suming territory, and reports industrial plants 
working to capacity, which indicates an jn- 
creased volume of orders for lumber from this 
consuming source. 

Richard Cortis, head of the lumber com- 
pany bearing his name, returned home the first 
of the month from a winter sojourn in Florida 
with his wife, and reports having had a delight- 
ful vacation, with much benefit derived from 
the rest and change. While in the South Mr. 
Cortis visited many mill operations in Missis- 
sippi. During January and February Mr. Cor- 
tis drove 4,100 miles through the most inter- 
esting parts of Florida, and expressed the 
opinion that outside of the larger cities of the 


State building operations were not especially 
active. 


Joins Shingle Bureau Field Staff 


J. R. Thacker has been added to the field 
staff of the Red Cedar Shingle Bureau, ac- 
cording to announcement made April 1 by R. S. 


Whiting, of Chicago, 
secretary - manager. 
Mr. Thacker’s duties 


will consist of codpera- 
ting with the various 
retail lumber associa- 
tions and lumber deal- 





J. R. THACKER, 
Chicago; 
Added to Field Staff 
of Red Cedar Shingle 
Bureau 





ers throughout the 
country in combating 
the antishingle or di- 
nance propaganda. For 
the present Mr. Thack- 
er will concentrate his 
efforts in the East, giv- 
ing particular attention 
to over-roofing and home-improvement_ busi- 
ness, in which the eastern retailers are showing 
keen interest. Mr. Thacker has been engaged 
in public service work in the West for the last 
ten years. 


Opens Detroit Sales Office 


Detroit, Micu., April 9—The Case-Fowler 
Lumbez Co., manufacturer of hardwood lumber 
with mills at Macon and Doctortown, Ga., an- 
nounces that it has opened a branch sales office 
in the Curtis Building, Detroit, under the man- 
agement of V. B. Churn. 

The Case-Fowler Lumber Co. manufactures 
in excess of 60,000,000 feet of southern hard- 
woods annually, and at two of the plants oper- 
ates an efficient battery of dry kilns which per- 
mits it to render kiln drying service. The Macon 
plant specializes in high grade mension stock 
for furniture, automobile and various woo 
using industries, and also in accurately ma- 
chined moldings. The company’s interior trim 
in oak, red and sap gum, poplar, tupelo, mag- 
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——_ 
nolia and red cypress is shipped with flat sur- 
faces machine sanded. It also manufactures 
4 high grade of oak flooring. 


Appointed Advertising Manager 


Detroit, Micu., April 9.—Announcement has 
been made by M. L. Pulcher, president of the 
Federal Motor Truck Co., of the appointment 
of C. D. McKim as advertising manager. For 
twelve years Mr. McKim was associated with 
the Continental 
Motors Corpora- 
tion, having charge 
of sales and adver- 
tising for the 
greater part of tiat 
time. This work, 
together with his 
agency experience 





c. D. McKIM, 
Detroit Mich.; 


Advertising Man- 
ager Federal Mo- 
tor Truck Co. 





and his activity in 
the field of com- 





mercial transpor- 

tation as_ vice 

president of Motor 

Truck Industries 

(Inc.), especially 

fits him for his new , 

work, © Bachrach 
Mr. McKim is 


already well known to many of the Federal 
dealer organization, particularly those dealers 
who have been handling Federal trucks for 
many years, as a result of his work with them 
in applying dependable power to commercial 
transportation and through the part he has 
taken at their conventions and in their sales 
schools. The appointment is in keeping with 
Federal’s continued growth in the specialized 
field of motor truck transportation. 


LUMBER TRANSPORTATION 


Second Quarter’s Transportation Needs 


WASHINGTON, D. C., April 9.—Transportation 
requirements for 29 of the principal commodi- 














ties in the second quarter this year—April, : 


May and June—will be approximately 9,035,963 
cars, an increase of about 323,250 cars over 
the corresponding period a year ago, or 3.7 
percent. This is indicated by reports just re- 
ceived by the car service division of the 
American Railway Association from the thir- 
teen Shippers’ Regional Advisory boards, 
which cover the entire country. The estimate 
is based upon the best information obtainable 
as to the outlook so far as transportation is 
concerned by the various commodity commit- 
tees of the advisory boards. Lumber and for- 
est products are among the commodities for 
which increased car facilities will be required; 
also agricultural implements and vehicles and 
automobiles, trucks and parts. 


eaaaanaaaaaae 
Revenue Freight Loadings Decrease 
WASHINGTON, D. C., April 11. — Revenue 


freight loading for the week ended March 31 
totaled 950,249 cars, the car service division of 
the American Railway Association announced 
today. Compared with the preceding week, 
this was a decrease of 179 cars with decreases 
being reported in the loading of all commodi- 
ties-except merchandise L.CL. and miscellan- 
eous, which showed slight increases. The 
total for the week of March 31 was a decrease 
of 36,213 cars below the same week in 1927, 
but an increase of 21,946 cars compared with 
the corresponding week two years ago. 

Coal loading totaled 151,152 cars, a decrease 
of 23,557 cars below the same week in 1927 
and 5,765 cars below the same period two 
years ago. 


Grain and grain products loading amounted 


to 43,486 cars, an increase of 5,986 cars over 
the same week last year and 5,854 cars above 
the same week in 1926; In the western dis- 
tricts alone, grain and grain products loading 


totaled 30,099 cars, an increase of 6,682 cars” 


above the same week in,1927. 

Forest products loading amounted to 68,459 
cars, 2,373 cars below the same week last year 
and 4,956 cars under the same week in 1926. 


Rates on Flooring Material 


WASHINGTON, D. C., April 9.—Fourth Section 
Order No. 9768 promulgated by Division 2 of 
the Interstate Commerce Commission author- 
izes carriers party to Agent J. E, Johnson’s 
tariff I. C. C. 1803, ete., to establish and main- 
tain rates on flooring blocks or squares, not 
exceeding 18 inches in length, consisting of 
two or more pieces of wooden flooring with 
metal splines or backs from Memphis, Tenn., 
to points in Southwestern territory, from 
points in Southwestern territory to destina- 
tions in Western Trunk Line territory, and be- 
tween points in Southwestern territory the 
same as contemporaneously maintained on lum- 
ber, and to maintain higher rates from, to and 
between intermediate points. 


Oral Argument Dates 


WASHINGTON, D. C., April 9.—The following 
cases have been assigned for oral argument 
before Division 5 of the Interstate Commerce 
Commission at 9:30 a. m., May 24: 

No. 19,567—Boise Payette Lumber Co. vs. 
Abilene & Southern Railway Co. et al. 

No. 18,979—Cascade Timber Co. vs. Atchi- 
son, Topeka & Santa Fe Railway Co. et al. 


SSeS eeeaeaeaai 


Inquiries for Freight Cars 

In the latest issue of the Railway Age ap- 
peared notices of inquiries for freight cars 
as follows: 

Pere Marquette, 20 steel air-dump cars; 
Cudahy Packing Co., 100 underframes for re- 
frigerator cars; Egyptian State Railways, 320 
low side gondola cars of about 10 tons’ capac- 
ity; Southern Pacific, 500 flat cars and 50 
gondola cars of 50 tons’ capacity. 


aeaeeseanre aww 


Claims “Reshipping” Rates on Logs 


WASHINGTON, D. C., April 9.—The Fisher 
Body Co. has filed with the Interstate Com- 
merce Commission a complaint against the 
Mississippian Railway and the St. Louis-San 
Francisco Railway Co., seeking reparation on 
385 carloads of logs shipped from White 
Springs and Smithville, Miss., to Memphis, 
Tenn., between March 12 and Sept: 14, 1926. 
The shipments moved on the local log rate of 
14% cents. Complainant claims the “reship- 
ping” rates, which are considerably lower, and 
states that the shipments moved on the un- 
derstanding of the traffic manager that the lat- 
ter rates would apply. After shipments moved 
claims were filed on this basis. Some of these 
claims were paid by the ’Frisco road, which 
later requested the refund of such payments 
on the ground that the reshipping rates ap- 
plied only on rough lumber, not on logs, but 
expressed a willingness to have the matter ad- 
judicated by the commission. 


SS2ESS2ASELEZEE2S 

Commerce Commission Decisions 

WASHINGTON, D. C., April 9.—In an opinion 
handed down in Docket No. 19,021 Division 4 
of the Interstate Commerce Commission up- 
holds the contention of the J. M. Card Lum- 
ber Co., Chattanooga, Tenn., that the rate on 
lumber in carloads from New Market, Ala., 
to Chattanooga is and for the future will be 
unreasonable to the extent that it exceeds or 
may exceed 11.5 cents a hundred pounds. 
Reparation on past shipments is awarded on 
this basis, the amount to be determined in ac- 
cordance with Rule V. 

Following further hearing Division 4 has 
dismissed Docket No. 17,900—Kentucky Lum- 
ber Co. vs. Louisville & Nashville R, R. Co. 
et al. In its former finding the commission 
found that the rates charged on lumber from 
Sulligent, Ala., to Wallins, Evarts, Baxter, 
Harlan and Livingston, Ky., were applicable. 
This finding is modified to the extent of find- 
ing that the shipment to Livingston was 
overcharged. The refund of the overcharge is 
directed.” 






Beautif~ul 


Philippine Mahogany 
Flooring is obtainable 
in 6 to 20 foot lengths 
and thus offers a sub- 
stantial saving in laying 
cost. Its long lengths 
greatly enhance the ap- 
pearance of the floor, 
while its firm grain, its 
fine texture, its even 
color and its wonderful 
staining qualities give it 
an elegance in keeping 
with the richest furnish- 
ings. 


qq 


For fine flooring, 
Philippine Mahogany 
has no equal. It lays 
economically and keeps 
its place perfectly. Ob- 
tainable in 13/16x21/, 
13/16x2, 13/16x114—6 
to 20 foot lengths in 
multiples of 2 feet. 


Write for a sample in 
the white and ask for 
descriptive literature. 


CHICAGO WAREHOUSE 
LUMBER COMPANY 
i703 N. KILDARE AVE. 
CHICAGO, ILLINOIS 
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ba’ Nickel Alloy Steel 


BAND SAWS 






The cutting and 
} wearing qualities 
of Simonds Band 
| Saws result- in 
greater economy 
| of mill operation. 
| They run true, 

cut better lumber 
' and give greater 


freedom from mill 
trouble. 


Simonds Band 
Saws are compos- 
| ed of tough, wear- 
\ resisting nickel al- 
| loy steel, and are 
S made by expert 
| saw men. They 
| are perfect in me- 
chanical construc- 
’ tion and are 
ground to a thou- 
sandth part of an 
. inch. 
| 

i 


You get exception- 
ally high grade 
saws when you 
specify Simonds. 


S€mimMOnNDS 
AW>-»oSTEEL 













Company 
\ Establtshed 1832 
FITCHBURG, MASS. 
Chicago, III. Portland, Ore 
Boston, Mass. San Francisco,Cal. 
Detroit, Mich. Seattle, Wash. 
New York City Montreal, Que. 


NewOrleans, La. Toronto, Ont. 
Lockport, N.Y, Vancouver,B.C. 
Memphis, Tenn. 

Atlanta, Ga. 

London, E: nd 

St. John, No. 


SIMONDS Vy 
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S. H. McLAUGHLIN, of Laurel, Miss., whose 
death was briefly noted in last week’s issue, 
was one of the most notable of that notable 
Laurel group of lumbermen, and news of his 
death brought deep grief to many friends in 


the industry throughout the country. Mr. 
McLaughlin had not been ill, so far as was 
known, and had worked up until noon on Sat- 
urday, March 31. Saturday evening he played 
bridge with a number of friends and during 
the game suffered an attack of indigestion, 
but apparently recovered before retiring that 
night. At three o’clock on Sunday morning 
his wife discovered that he had died while 
sleeping. Mr. McLaughlin was born on March 
31, 1858, at Anoka, Minn., and in 1389 he was 
~ a Sua to Ida May Giddings, of Schenectady, 


Some of the first work which he ever did 
was in connection with the surveying of The 
right-of-way for the Northern Pacific Railroad 
when it was built from Minnesota through the 
eastern boundary of Montana. He later be- 
came connected with Reed & Sherwood Manu- 
facturing Co. of Anoka, Minn., and remained 
with that firm until 1893, when he went to 
Ruddock, La., where he was employed by the 
Ruddock Cypress Co. In May, 1900, he became 
connected with Enochs Bros., at Fernwood, 
Miss., and remained with that firm until 1905, 
when he was employed by the old Pearl River 
Lumber Co., at Brookhaven, Miss. In 1908, 
when that concern was absorbed by the Great 
Southern Lumber Co., he became connected 
with the Brooks-Scanlon Co. at Kentwood, La. 
With that firm he stayed until March, 1912, 
when he went to Laurel, Miss., for the pur- 
pose of taking charge of the sales department 
of the Wausau-Southern Lumber Co., with 
which concern he had been ever since, having 
rounded out full 16 years of very active serv- 
ice. Mr. McLaughlin had held a life member- 
ship in the Elks Club and he was an early 
member of Hoo-Hoo, his number being 2951. 
He is survived by his widow and two children, 
Miss Laila McLaughlin, of Laurel, and Huf&h 
S. McLaughlin, of Louisville, Ky., and his 
grandsons, George Stephen, age 7, and Hugh 
Sinclair, jr., age 11. 


FREDERICK SITTERDING, veteran lum- 
berman of Richmond, Va., and for more than 
half a century a leader in that city’s indus- 
trial, financial and civic life, died Wednesday, 
April 4, at his residence there. Mr. Sitterding 
was 74 years old. He was founder and for 
many years head of the Sitterding, Carneal & 
Davis Lumber Co., of which he was vice pres- 
ident at the time of his death. He was also 
president of the Kingsdale Lumber Co. and 
the A. L. Shepherd Lumber Co. Mr. Sitter- 
ding came to the United States from his home 
in Hanover, Germany, when he was 19 years 
old. The Franco-German war, through which 
he had passed as a member of an engineering 
corps, had just ended. He was unable to 
speak English and had only a few dollars 
saved. He landed at Baltimore. went on to 
Richmond immediately and had lived there 
continuously since. Mr. Sitterding began as 
a carpenter, but in a few years had entered 
the construction business, and rapidly won 
success. He was one of a group of ten citi- 
zens who organized the Virginia Electric & 
Power Co. and secured the franchise for the 
company that operated the first electric street 
railway in the United States. For fifteen years 
he was president of that comvany. At the 
time of his death he was head of, or a member 
of the directorate of more than a score of 
leading Richmond concerns. The founding of 
the Sitterding, Carneal & Davis Co., however, 
was Mr. Sitterding’s first important business 
venture, and throughout all of his business 
life he maintained his connection with the 
lumber industry-and added constantly to. his 
sphere of usefulness in that direction. Mr. 
Sitterding is survived by three children, Fred- 
erick, jr., William H., and Miss Agnes Sitter- 
ding. 


JOHN A. DIX, ex-governor of New York, 
former lumberman and once owner of exten- 
sive timber lands, died April 9 in the Harbor 
Sanatorium, New York City. He had been ill 
for about three years, and a patient in the hos- 
pital for three weeks. John A. Dix was elected 
governor in 1910. He was a descendant of one 
of the old Dutch families and was born in 
Glens Falls, N. Y., Dec. 25, 1860. Mr. Dix at- 
tended Cornell but was not graduated, leaving 
at the age of 22 to enter business. Five years 
later he formed a partnership with Lemon 
Thomson at Albany in the lumber trade. Their 
business developed later into the manufacture 
of wood pulp and finally one of the largest 
wall paper plants in the country. To supply 
his lumber and paper mills, Mr. Dix purchased 
17,000 acres of woodland and from the first 
practiced reforestation on the tract, planting a 
tree for every one cut. In addition to being 
head of the lumber firm of Thomson & Dix he 
later became president of the Iroquois Puln & 
Paper Co., treasurer of the Wood Board Co., 


and officer or director in several other con- 
cerns. 


CHARLES B. MOORE, aged 68, president 
of C. B. Moore & Co., retail lumber dealers of 
Aurora, Ill., and one of the best known lum- 
bermen of western Illinois, died April 6 in his 
home in Aurora, after an illness which haq 
extended over three years. He had spent 
much of the time in California in hope of re. 
gaining his health, returning home a few 
weeks ago. Shortly afterwards he suffered a 
relapse and his condition became gradually 
worse until the end. Mr. Moore was born on 
a farm in Rock Island County, Illinois, June 2 
1859 and had resided in Aurora eighteen years, 
For forty years he had been identified with 
the lumber industry. He first became asggo- 
ciated with the Alexander Lumber Co. at Mor- 
ris, Ill, and was with that concern twenty 
years. Several years ago he organized his 
own lumber company and operated a chain of 
yards in western Illinois. Surviving are his 
widow, two daughters and a brother. 


HARVEY C. SHANKS, who operated a hard- 
wood lumber business and yard in Louisville, 
Ky., until Jan. 1, 1927, was found dead in the 
bathroom of his home in that city, April 9, 
apparently a suicide. Mr. Shanks was about 
45 years of age. For several years he was in 
the printing business in Louisville, and later 
entered the hardwood lumber business, oper- 
ating the Shanks-Hardin Lumber Co., of which 
he was president, until lease of yard, stock on 
hand etc., was disposed of to the May Hard- 
wood Co. 


HENRY PUTNAM, an official of the Putnam 
Lumber Co., a Florida corporation, son of the 
late E. B. Putnam, of Eau Claire, Wis., and 
grandson of the late Henry C. Putnam, mil- 
lionaire lumberman of Eau Claire, was killed 
on April 7 in an automobile accident while 
driving to Daytona Beach, Fla., according to 
a telegram received at Eau Claire, following 
the accident. No details were given. Mr. Put- 
nam was well known in social circles in Chi- 
cago and Minneapolis and St. Paul. 


JOHN HANBURY, pioneer sawmill operator 
of western Canada, and president of J. Hanbury 
& Co., of Vancouver, B. C., died at his home in 
that city on April 4, according to a telegram 
received. Mr. Hanbury, who was 73 years 
old, was one of the most prominent men in 
the industry in British Columbia. Before go- 
ing to that province about 1910 he had oper- 
ated a lumber mill in Brandon, Manitoba. 


Trouble and Litigation 


SEATTLE, WASH., April 7.—The State su- 
preme court at Olympia affirmed the judg- 
ment of the superior court of Pierce County 
in having awarded $336,945 damages fo the 
North Bend Lumber Co. against the city of 
Seattle. This is the action in which R. W. 
Vinnedge and associates are interested. It 
grew out of a claim for damages alleged to 
have been caused by the Cedar river water 
system, owned by Seattle, having flooded 
Boxley canyon in 1918, destroying the mill 
town of Edgewick and inflicting other heavy 
property loss upon the company. The. city 
announces -that it will petition for a re- 
hearing. 


CINCINNATI, OHIO, April 9—A committee 
of creditors, headed by Ben F. Bramlage, vice 
president of the First National Bank of Cov- 
ington and John Schulte, of Schulte & Mc- 
Williams, box manufacturers, has taken over 
the affairs of the Hay Lumber Co., with 
Frank Schulte, jr., as manager. The sched- 
ule of liabilities has not been completed but 
it is said they will aggregate $50,000. The 
Hay Lumber Co. has a hardwood yard on 
Spring Grove avenue and other valuable as- 
sets which give the creditors hope of work- 
ing out its affairs to a satisfactory conclu- 
sion. The Hay Lumber Co. was established 
about 20 years ago and was formerly known 
as a prosperous concern. 


CINCINNATI, OHIO, April 9—A schedule of 
liabilities of the H. M. Sedgwick Lumber Co., 
hardwood wholesaler, is being prepared by 
creditors following the filing of a petition of 
involuntary bankruptcy in the United States 
court last week. The liabilities are estimated 
at about $75.000 with assets comparatively 
small, according to all reports. Most of the 
creditors are out of town mills and yards. 


EVERETT, WASH.., April 7.—On petition of 
George D. Parker, Judge Alston of the su- 
perior court, has appointed E. A. Poyneer re- 
ceiver of the Parker Lumber & Box Co. 
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This Week’s 


Lumber Prices 








| 


SOUTHERN PINE 


Following are f. o. b. mill sales prices as reported from Kansas City, Mo., for the week ended April 6: 





Plooring | nish, All 10-20’ 
" BG.— : 
ie atr, 10-20’.. 60.57 | B&better rough: 
1x3” F.G.— | 1x6" Soe doe 42.00 
BeBir, 7... Se | 1x5 and i6*:! 44°40 
No, i 6-2 eee 29.12 1x12” 42°0 
No. 2, 10- 20%. 24.26 ee : 
x4” E.G.— | B&bett d: 
ee csr... once | SOOr Same 
ix” F.G.— > MET 46.07 
B&Btr, 10-20’... 38.38 ee coeceeee 45.38 
No. 1, 10- + oe 33.06 1x5 and i0”.. 57.45 
No. 2, 10- 20’, ee 22.94 iste’... oe 59.73 
iling 5/4x4, 6&8”... 60.21 
' a 5/4x5, 10x12”, 72.00 
bo Pores 31.74 ai? ae 
- svotoeee ° 
6 ener | = eeeees 61.25 
oe abeamibtetes 4 19.75 sill i ieee 
Drop Siding | B&better: 
1x6”, 10-20’— 4 and 6” 55.60 
ie «sesesees 36.96 ae ae tome . 
No. eens 35.25 | 8” wseeeseeee 52.42 
od ipeeerse: 23.83 | 5 and 10”.... 57.7 








Fencing, S1S, 10-20’ Shiplap 
No. 1— No. BS (all 10- 20"): 
© PRR RN ee lendione: 1.05 
Se Conuckva 34.39 into” ected : 40.00 
No. 2— No. e (10-20): 
0 re 18.48 prneeess 20.73 
oe Te, 19.78 ixte eoeeeses 22.08 
~_ % No. 3, (all 6-20"): 
sna” 14.18 (te eeeees 16.39 
1x6” hranph ar 14°20 inte men wee 17.08 
Shortleaf Dimension, 
Boards, $18 or S28 |, ,__ 51818 
No. 1 (all 10- 20’): 2x 4”, 10’ ..... 23.50 
eee 34:35 OM cots 4.27 
ixio” Sapanaa 36.81 aerate 25.47 
DO «ace witwiie 49.46 — 18620’ 26.71 
x 6”, 12’ ..... 2.00 
an retiaanaiigy ED 20.62 
Teton 22221) 22°33 ar .. ee 
SY pokes Bhs Shake yh 
No. 3 (all 6-20’): 6’ ..... 24.00 
Pon 16.65 18&20’ 26.00 
pee 16.78 | 2x10”, 16’ ..... 23.25 
SEE” ccccebe 17.92 18&20’ 27.50 








| Longleaf Timbers 





No: 4 8151B No. 1 Sq. E&S S458, 
. ‘seed , . 
2x12”, 10’ ..... 33.00 | 2° RD guasrns 27.13 
Oe cto 28.67 * “Tebbeehetdce 
No. o—— 12” eer eeeneene 38.75 
oo 10" oer, 21.91 etalon 
pe EP gg? 
18&20’ 23.73 | No 3° 56”, 4’... eh 
2x 6” 19° ete 19.00 | oO. : 3% ® 7a y & 
i6’ ceee: MEE Byrkit Lath 
18&20’ .. 20.47 | 4 and 6’........ 14.00 
2x 8”, 12’ ..... 20.00 | 8 and 10’....... 14.00 
| fe eee 22.00 12’ and longer 14.00 
18&20’ 23.25 
2x10”, 10° cn iis 22.50 Car Material 
are . ” . 
eis. HM | Not 
2x12”, 16’ ..... ee) | 4s ee --- Bee 
18&20’ 22.00 ‘ veee Sf, 
No. 3— 
Os i cia 14.64 Car Sills, 848 
ae sigu 13.32 | S4S, Sa. E&S— 
a gexicuvn 18.00 | Up to 10”, 34-36’ 45.00 


Following are f. o. b. mill sales prices made in Shreveport (La.) territory during the period ended April 6: 





Flooring Drop Siding No. 117 
ix3”, E.G.— | 1x6” B&btr .... 38.50 
B&btr sap.... 65.00 No. 1 35.75 
1x3”, F.G.—  S peeee 25.25 
B&btr sap.... 38.25 
No.1 &C.... 30.00 Finish, B&btr, 
1x4”, E.G.— , Surfacead 
B&btr sap.... 64.00 oS 43.7 
No.1&C.. 44.75 SEE “wovacseses 42.25 
Se: A ee 30.75 SES | xtcteveves 44.00 
ix4”, FG.— 1x5&10” ..... 52.25 
B&btr sap.... 37.25 | garg 6ae" rie 
No.1 &C.... 34.25 - foes Oe 
No. 2 * 50'50 | 5/425&10” ..... 67.50 
poe Baines , 6/4x12” ....... 73.00 
Ceiling rieoxs- -12” 53.00 
%x4", B&btr .. 27.25 
%x4", B&btr ... 32.25 Coates 5 aon 
gee b censieees 4 SE eee 49.00 
NO. 2 .-creeee A900 | 1nOOO" co. c 0c 50.75 
0. G. Batts 1x5410" .....0- 60.50 
xO 1 © | 3159 | Bamdom Fencing, 818 
No. 2 & btr.. 21.75 | No. 1, 1x4”..... 32.50 
5x3”, No. 1 SO" once Dee 
AF oscconet 33.50 | No. 2, is es see 
x6” .... 21.50 
_Jambs, B&Btr. No. 3, 1x4” 1... 14.00 
SF: ss cideuanin’ 57.75 1x6” .... 14.25 


.Boards, 818 or 82S Roofers & C. M., 

No. i— z 1x6” 
1x 8”, rdm... 32.50 No. Dee edwet 35.25 
1x10”, rdm... 37.00 No. S ¢isedvene 18.50 

worn?” rdm... 49.00 POG -B scvvadoas 12.00 
oOo, 2— 

Ix 8”, rdm... 22.50 Dimension 8181E 
1x10”, rdm... 21.75 Long- Short- 
1x12”, 10-16’. 25.50 | .. leaf leaf 
1x12”, 18&20’. 27.25 | No. 1— 

No. 3— 2x4”, 10". 27.25 26.00 
1x 8”, rdm... 16.25 12 26.25 26.25 
1x10”, rdm... 17.00 16’ ... 28.00 26.75 
1x12”, rdm... 17.75 18&20". 30.50 28.00 

2 4’ 5. e 
a ee 2x6", 10". 5, 28-75 
No. 1, 1x 8” ... 33.00 , cto Ie see 
> is ; 26.25 25.00 
x10 39.50 18&20’. 28.50 25.50 

No. 2, 1x 8” 22.00 494 ' ’ 

+ Tae 22°00 22&24’. 34.50 38.00 

No. 3 1x 8” ... 17,00 | 2x8”, 10". 24.50 25.00 

* 1x10” i975 | 12° ... 25.75 25.75 
1x12” 18.50 16’ ... 27.00 25.00 
: 18&20’. 29.75 26.50 

Plaster Zeth, %°ne 22824’. 34.75 32.25 

Pe Birt cwias 2.50 2x10", 10’ .ee. 30.00 

Sk Oe cbaesoncns 1.75 ee 28.50 27.25 

16° . 34.00 26.75 
Partition 18&20’. 32.75 29.25 
1x4”, B&btr ... 40.50 22&24’. 39.00 38.00 





Dimension S1S1E 





of 4 Dimension 
a es gn ar: 15.75 
a a St” acid ede 13.00 
2x12”, 10’ .... 34.00 teria ” 
ay 86.38 30:50 | C8F Material, 1x¢-6 
ie’ 45.00 30.25 | B&btr, Random J 
18&20’. 44.50 33.75 length . 41.25 
22&24'. 46.00 45.00 No. 1, 5&6’..... 24.00 
Se Bow Random 
Oo. length . 36.00 
2x4", 10’. 23.50 ‘21.75 | No. 2, Random.. 20.25 
12” 22.75 19.75 
16’ ... 22.75 21.75 No. 1 Longleaf 
18&20’. 28.00 24.75 Timbers 
2x6", 10’. 20.00 18.00 
... 20.50 17.50 | Sa. E&S, 20° & 
16! 21.25 18.25 Und. 8” & und. 28.75 
18&20’. 25.25 20.50 | 3x4&10” 5x10/ a 
2x8", 12’. 19.00 19.00 10x10 se eeeee 34.25 
16” tap 22.50 23.25 alll 43.00 
2x10’, 12’ 23.50 20.76 3/5x14 eevccceos 8.00 
4.0 2. 
18620". 26.50 24.50 Mo. 1 Shortieaf 
22824’. 32.25 .... bers 
2x12”, 10° ... 28.00 | Sq. B&S, 20° & 
12’... 25.25 25.25 Und. 8” & und. 27. 50 
16’ ... 27.50 23.75 | 6x12/12x12 
18&20’. 29.25 25.25 | 6x14/14x14 36:00 
22824". 36.75 29.00 | 6x16/16x16 46.00 





WISCONSIN HEMLOCK 


The following are f. o. b. mill prices: 
No. 1 Hemlock Boards, S51S— 
, > g 


8 14’ 16’ 
|? a $27.00 $28.00 $28.00 $29.00 
ma. svecgne 29.50 30.50 30.50 32.00 
8 eee 31.50 32.50 32.50 34.00 
ee” “este calee 33.00 34.00 34.00 35.50 
PRES” wavewew 34.00 35.00 35.00 36.50 

For merchantable S1S deduct $3 from price 
of No. 1; for No. 2, deduct $5. 
For shiplap or flooring, add 50 cents to 


prices of No. 1 boards. 


, Crating stock, S1 or 2S, 6” and wider, 6’ 
and longer, No. 2, $26.00; No. 3, $22.50. 
No. 1 Hemlock, SislE— 
_¥ 10’ 14’ 16’ 
i irre $31.00 $31.00 $30.00 $31.00 
ae” owas 28.00 29.00 29.0 31.00 
> rere 30.00 31.00 30.00 31.00 
ee “Sareund 30.00 32.00 32.00 33.00 
| ee 30.00 33.00 33.00 34.00 
No. 2 hemlock, rough, 6’ and longer, 2x4” 

and wider, $22. 00; 1x4” and wider, $22.00. 

= a 2 dimension, deduct $4 from price 
of No. 1, 





WEST COAST SPRUCE 


[Special telegram to Amertcan LumBERMAN] 


Portland, Ore., April 10.—The following are 
prices for mixed. ecarlots prevailing here today: 


Finish— ae stock— 
eres 5.00 yn eee eeee $26.00 
1x4—10” 54.00 1%" waOeeas « 27.00 

Bevel siding— 3 en ve nlp zs 39:00 

Se sdisgee S00 TRG cccccscatt “ae 
Te cvetees 26.00 Green box Imbr. 16.00 


r 





ENGELMANN SPRUCE 


Prices f.0.b. Chicago on kiln dried Engel- 
mann white spruce boards, S48, D&M, shiplap, 
drop siding, ceiling and standard patterns in 
lengths 6- to 16-foot, containing not more than 
10 percent of shorts nor more than 560 percent 


of 16-foot: ngnett No.1 No.2 No.3 

4/4. 6/4 6&8/4 4/4% 4/4% 4/49 
4” $56 $82 $82 $53.00 $40.00 $33.00 
6” -...:61 82 82 00 40.50 35.00 
Fierce 65 82 82 54.00 39.00 35.00 
10” °.... 80 «85 «685 ~—s«B5.00 = 40.50 += 35.00 
12” °.'.. 91 95 85 60.00 47.00 35.00 


*For B/, 6/ or 8/4 in No. 1, add #10 to price 
of 4/4 in same width; in No. 2, add $6; in 
No. 3, add $5. 

Random Widths, 6- to 16-foot lengths— 

No. , afl t $31.50; 6/4, $36.50; 6/4, $38.50; 

8/4, 

” as sag 6, $74, $25.50; other thicknesses, $29.50. 

For all rough stock, ad 

Spruce lath, 4-foot, No. * $8; No. 2, $6.96. 


RED CEDAR SIDING 


Seattle, Wash. April 7.—Prices for red 
cedar siding in mixed cars, new bundling, 8- 





to 18-foot, f. o. b. mill, 

Bevel Siding, %4-inch usd 
Width Clear = B 
GaIMGM. .cccccvesees $24.00 $22.00 $18.00 
ee PE 27.00 24.00 21.00 
RN 5 «a0 4s emmt 30.00 26.00 21.00 

ear Bungalow 

™ %-in 14-inch 
OTT TE Te Le, $44.00 $36.00 
en Peer Serre. 63.00 40.00 
12-inch ...eccse wean es Dae Re 65,00 50.00 


WEST COAST LOGS 


[Special telegram to AMERICAN LuMBERMAN] 
Portland, Ore., April 10.—Log market quota- 
tions: 
Fir, yellow: No. 1, $22.50; No. 2, $17; No. 


12. 

Fir, ag Ungraded, $15@16. 
Cedar: $ 15@ e 

aaa AB a Ungraded, $10.50 and $11. 
Spruce: No. 1, $25; No. 2, $19; No. 3, $13. 


Everett, Wash., April 7.—Log quotations: 
Fir: No. 1, $24; No. 2, $18; No. 3, $12. 
Cedar: Rafts of shingle logs only, $17@18; 


lumber logs, $28@30. 
Hemlock: No. 2, $11@12; No. 3, $13@14. 
3, $11. 


Spruce:: No. 1, $28; No. 2, $18; No. 


Vancouver, B. C., April 7.—Latest log mar- 
ket quotations are as follows: 


Fir: No. 1, $22; ve. 2, » $16; . 3 $i. 
Cedar: No. a $23; 2, $15; 3, $7. 
Hemlock: $11 


Spruce: No. 1, $28; No. 2, $18; No. 3, $11. 





SOUTHERN PINE TIES 


New York, April 9.—Following are quota- 
tions on southern pine ties, f. o. b. New York: 





All 8’ 6”— Sap Heart 
| SS eee $1.35 $1.65 
yt SAV Ore Tred Cee Ge 1.25 1.55 
El ho diucle kes + ba ieomeveees 1.15 1.25 
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DOUGLAS FIR 


[Special telegram to Amertcan LumBerman] 
Portland, Ore., April 11.—F.o.b. mill prices 
on actual sales of fir, April 7, 9 and 10, direct 
and wholesale, reported by West Coast mills 
to the Davis Statistical Bureau; were as fol- 


lows: 
Vertical Grain 
B Bébtr. Cc D 
De” <sisénemaned $34.00 $34.00 $28.50 hace 
ET cage ceatekaee cove 35.00 coco 
DE” stake neeee odee 33.50 
Plat Grain 
DE, cs a aca aie oe iin oe 24.25 19.50 
De” esi owevutacs eae 30.25 26.00 
Mixed Grain 
ERE? is cecevcccee eee $15.00 
Ccei) 
De” srcenueuane Ooding, 5 15 19.25 
we ‘ene deeeeede eons 24.00 19.50 
Drop Siding, 1x6” 
Pe pats delineate ices ee, «(se 
SES cool Sy chiar’ di ites wate tots P 28.50 26.50 ae 
 sheberiaaces ‘ sede eee 15.75 
Kiln Dried and aced 
naman 1x6” 1x8” 1x12” 
DEG ct ccaccenescoual $38.75 $41.00 $50.50 
Common Boards, and Shiplap 
1x6” 1x8” 1x10” 1x12” 
Pe, St ehad we eee $17.50 $16.50 $17.25 $20.00 
ee eer 11.50 13.25 14.75 14.50 
DE bev ecvswatens 7.75 7.50 7.50 enue 
Dimension 
12’ 14’ 16’ 18’ 20’ 22&24’ 26-32’ 
No.1, 2” thick— 
4°. $16. 50 $16.25 $18.00 $18.50 $18.50 
6” 15.25 15.25 17.00 17.25* 17.50 $21. 00 $22. 00 
8”. 15.75 16.25 17.26 17.75 17.75 21.00 21.25 
10”. 16.75 16.75 17.50 18.00 17.75 22.25 23.50 
12”. 17.25 17.25 18.00 18.50 18.25 23.25 27.50 
2x4”, 8’, $16.00; 10’, $16.50; 2x6”, 10’, $14.75 
Random— 2x4” 2x6” 2x8” 2x10” 2x12” 





No. 2. .-$10.25 $11.25 $9.50 $10.00 $11.00 
PO Bevee ~ te 5.75 avum oeee ives 
Wo 1 Common Timbers 
Sud te GrlB* to 30, OUTENOOR. cc cccccecs 19.25 
Game to BEES” te 66, FOUR Mecccccccecees 6.75 
5x5 to 12x12” to 40’, surfaced.......... 19.25 
Pir Lath 
MS eb eee 2 ©$2.25 
B&better, Flat Grain Car Siding, 9 or 19’ 
De. Sixttenses Oorrdss daeeaeW ees se0eeeu $31.00 
D”§«6W hd pa NE 166400040406 R 2 Oh4P 4s COR eOR 37.25 
Duluth, April 9.—Following are 


prices on northern white pine f. o. b. Duluth: 
CoMMON BOARDS AND FENCING— 


10&12ft. 14 ft. 16 ft. 
ee —eer - $43.00 $43.00 $49.00 
Pa vaveane - 46.00 46.00 48.00 
TL. sseses «+ 50.00 50.00 48.00 
aa” wéeveee - 58.00 55.00 53.00 
1x12” er 69.00 69.00 
ee Y eer 34.00 34.00 40.00 
1x 6” ee 36.00 36.00 $9.00 
a sanesesss 40.00 39.00 33.00 
ME 96-6664 - 42.00 40.00 38.00 
a. eevedes . 48.00 43.00 42.00 
No. 3, 1x 4” . - 26.50 26.60 27.50 
aa éen . 29.50 29.50 30.50 
ma  seosebuc 32.00 $2.00 32.00 
Se” cccceese ET 32.00 32.00 
1x12” ocoees Sat 33.00 33.00 
For all white pine No. 1, 2 and 3, add $1; 
ixé & & wadr., 6 to 20’, No. 4, $26.00; No. 5, $18. 
r 81S or 82S add dad $1. For resawin ,o 
1. 84 4S, D&M, drop siding etc., add $1. 
No. 1 Piece Sturr, 81SiE— 

10’ 12’ 14’ 16’ 18&20’ 
2x 4” $33.50 $32.50 ei. 50 ty 7 $33.50 
2x 6” 31.5 30.50 0.50 32.5 
2x 8” 33.50 83.50 3160 He Hs 33.50 
2x10” 37.50 37.560 37.60 85.50 87.50 
2x12” ... 38.50 38.50 38.60 36.50 38.50 

No. 2 piece stuff, $3 less than No. 1. For 
rough, deduct $1. For D&M, add $1.50. 
SripInG 4- AND 6-INCH, 4- To 20-FooTr— 

Norway 

Bé&btr. Cc D E Cé&btr. 

OP sitet $41.50 $36.60 $27.00 $17.00 $32.00 
- cannes - 46.00 41.00 31.00 20.00 365.00 





POPLAR BEVEL SIDING 


Louisville, Ky., April 9.—-Demand for poplar 
siding has been somewhat better, due in part 
to excellent weather over the last ten days. 
Producers report good demand, with stock 
fairly well sold up. Prices are steady at the 
following levels: 


FAS Select No. 1 No. ae 
6-inch ..... $50 $38 $40 $28 $30 $22 4 
§-inch ..... 50 eo 38 28 20 22 
SONG cccce 50 380 36 22 24 18@ 20 





INLAND EMPIRE PINES 


Portland, Ore., April 7.—The Western Pine 
Manufacturers’ Association has prepared the 
following list of average selling prices, f. o. b. 
Spokane, as shown by orders received by mem- 
bers for the week ended Wednesday, April 4. 
Reports of prices shown as 82S include sales 
of stock worked other than S2S on which the 
prices have been reduced to an S2S basis by 
using the working charges shown in the West- 
ern Pine Manufacturers’ Association lumber 
price list of July 15, 1926. Prices of selects 
and random length larch and fir include sales 
of specified length stock with the prices re- 
duced to the random length basis by using the 
sorting charges from the same list. Averages 
include both direct and wholesale sales. Where 
prices shown are net to wholesaler they have 
been increased by 5% of the estimated mill 
price. RL means random length. AL means 
all lengths, regardless of whether random or 


specified lengths are called for. Quotations 
follow: 
Pondosa Pine 
Feet Average 
Sold Price 
7,500 1x8” No.1 common 82S AL...... $36.87 
541,500 1x8” No. 2 common S2S AL...... 21.76 
593,500 1x8” No. 3 common S2S AL...... 19.08 
431,000 4/f No. 4 common S2S RW RL.. 13.66 
94,000 1x6 D select S2S RL.......-.+-+. 42.20 
66,000 5&6/4x4”"&wadr. D sel. S28 RL... 47.72 
154,500 1x6 C select S2S RL.........+.-.- 53.00 
28,500 - 4x4"&wdr. C sel. S2S RL... 61.92 
73,000 6 bevel siding (SM)......... 31.39 
80,000 as hg No. 3&btr. shop S2S— 
Di Gide bagnsveereeeeeetee 36.09 
‘ No DE cietednéecceaeecensvewres 24.09 
a eS ee 18.09 
Idaho White Pine 
33,000 1x8” No.1 common S2S RL..... $36.75 
156,500 1x8” No.2 common S2S RL..... 28.43 
157,500 1x8” No.3 common 82S AL..... 22.20 
618,000 4/4 No. 4 common S2S RW RL.. 16.83 
107,000 1x6” D Select S2S RL........... 44.86 
9,500 5&6/4x4”&wdr. D sel. S2S RL.... 59.84 
4,000 1x6 C select S2S RL...........-. 64.12 
9,000 5&6/4x4”"&wdr. C sel. S28 RL.... 73.56 
5, rt cas sg cg A succase 40.59 
15,5 oO. tr. sho — 
No DV deckeenn ee a! kee nenason 53.25 
PTE cetocevehwaeeewes «aoe ele 33.25 
DE. akecdhenresenestaeres eres 30.25 


Larch and Pir 

77,500 2x 4” 16" No. 1 dimension...... $17.73 
24,000 2x10” 16’ No. 1 dimension...... 
Fy 000 1x 8” No. 3 common S2S RL > 
000 4” C&btr. vert. gr. flooring ai 

+4 000 é” C&btr. D/S or rustic RL..... 


CALIFORNIA PINES 


San Francisco, Calif., April 7.—The follow- 
ing average prices f. o. b. mills, those on com- 
mons covering 1-inch stock only, were reported 
by the California White & Sugar Pine Manu- 
facturers’ Association for the period ended 
April 7: 





California White Pine 
All widths— 


No. 1&2 clr. C sel. Dsel. No.3 a. 
4/4 ....$70.30 vee 4 $46.95 $44.3 
5/4 67.50 54.85 sits 
6/4 67.50 Bs tO 47.55 54.55 
8/4 77.60 66.45 56.80 59.00 
California Sugar Pine 
4/4 .... 94.06 $2.40 62.75 51.30 
5/4 .... 86.50 69.95 56.75 61.40 
SS6 ccoe SE 71.60 50.75 69.25 
re $1.65 66.00 87.25 
White e Sh Mixed Pines 
WG évtnedeces $30.60 Common— 
No. 1, 5/4xa.w.. 43.35 * | $41.90 
No. 2, 6/4xa.w.. 24.10 NG SIA 27.55 
Panel, %”xa.w.. 69.55 Sear 21.45 
8 Scariest in cts 21.10 
pean: 41.50 Timbers . 35.30 
No. 1, 5/4xa.w.. 46.25 Siding, B&btr., 
No. 2, 6/4xa.w.. 32.25 4x4” .. 30.30 
D Lath— 
C&better ...... $36.30 : SS Rae ee $ 4.40 
zie & timbers. 3 ty a ao Tininas wwe a78 
Dimension ..... No 1 a 15° a 
Other than ER.W. cocccces 18.45 
pencil ....... $27.25 White Pir 
enya C&btr., all ey | 00 
Australian, a No. 1 com...... 
4/4.$52.60 yd. $45. 75 No. 1 dimen., 
5/4. 61.25 8/4. 55.25 ae 16.85 





BLACK WALNUT 


Cincinnati, Ohio, April 9.—The following 
~ today’s prices On American black walnut 
f. o. b. Cincinnati: 


e* 4/4, $240; 6/4, $250; 6/4, $255; 8/4, 
Selects, 4/4, $160; 6/4, $165; 6/4, $170; 8/4, 
180. 

No. ath 4/4, $92.50@95; 6/4, $106; 6/4, $115; 


8/4, 
No. % "4, $45; 56&6/4, $50; 8/4, $55. 





RED CEDAR SHINGLES 


Seattle, Wash., April 7.—Eastern Prices per 
thousand, four or five bunches, f. o. b, mill 
are: 


Pirst Grades, Standard Stock 


MN ME, Eg vvceciscvncese cs 2.05 
ID airy nun wa ee ’ te $2.15 
Extra clears, straight cars ....... 20 2.89 
Extra clears, mixed with lumber. . 2.30 2.45 
x Ep SR Ear se rae 00 3.19 
i Ela Seis, sat deal ac Dsehectodh plat olan 2.95 3.05 
ee I ee Oe 4.00 419 
ca ie en aa eh 9.50 9.75 
Dimensions, 5”, 5/2............... 2.70 2.85 
Pirst Grades, Rite-Grade Inspected Stock 
ee MO GER. ok cos cccccse ee 2.15 
SS IL, GD no 6. o's cee 6d cals cin 2.20 
I sok... cod incl Pec ae 2.60 2.99 
MID. Sb iraaivn ard ais Cove aah cic 3.10 3.15 
Es os eee ciig ak clciecn Sed 3.35 : 
RPI ii og crates ea ace 4.10 429 
Second Grades, B..C. Stoc 
ss ‘ ik, at 
om. stars, ho ES Sea 
6/2 .. $0, Rent Pet MEER. nx'b0 de +2 
oe 1.05@1.1 Eurekas......... 4.05 
Com. clrs.. 1.55@1. 7s Perfections ..... 4.25 





PHILADELPHIA PRICES © 


Philadelphia, Pa. April 9. — Wholesale 
prices secured from authoritative sources ex. 
Clusively for the AMERICAN LUMBERMAN are 
as follows: 

Southern Pine, Merchantable—1905 
(Dock Delivery, Philadelphia) 


Mississi: 
Southern Northern a 


aia Florida Florida Georgia 
ae $41.00 44,50 55. 

3&6x6” ape - 40.00 tats at} 
3&8x8 pit tatteees - 41.00 44.50 51.00 
I nse aia ders 50.00 52.50 56.00 
._.., oper 48.00 49.50 54.00 
ES needs’ aac 60.00 64.00 63.00 
5&12x12” noe Hep 57.00 61.00 61.00 
2&4x14 pi ttteeeees ne 67.50 71.00 
DEEEOE” cvcvecces 7 64.50 69.00 
BENEEEE” ccccse witlea ‘eon 83.00 
6&16x16” . wie aa aoe 77.00 


Lengths ‘22 to 24 feet, add $2. 


— 2 feet additional, add $1.00 to 32- foot 


Each 1 foot over 32 feet, add $1. 


, Longleaf Pine Flooring, 25/32x2%-inch Face 


(Rail Delivery) 
B&btr. ht. rift.$82.00 No. 1 sap flat. ee 00 


B&btr. sap rene 70.00. No. 2 sap flat.. 29.0 
Bé&btr. flat...... 60.00 No. 3 4 flat. : B08 
Air Dried No. 2 Common Roofers 
1x6”, %x5%....$26.60 - $29.00 


1x10”, %x 9 
1x8”, %x7%.... 27.60 1x12”, #228: -+ 29.50 
Shortleaf Dimension, -inch 
10- to Lefont” sens 
ree $28.00 2x10” ......... I 
‘ainekeoe 26.50 2x12” Stet, 00 
27.50 


eee eee eee 


North Carolina Pine Flooring 
No. 2&btr. No.3 
2%” = $63.00 sasah dae 
2% 39.00 $28.00 
- hg alae North Carolina Roofers 
1x6”, Bx%-- - -$30.00 1x10”, %x 9%. .$32.00 
1x8”, %x7%.... 31.00 1x12” -. 83. 
t8- -inch thick , $1. more. wails 7 
Red Cedar Bevel Siding 
%x 6”, clear 
i CE ns bbb 6p bees eau oes eeeeeee 60.00 
eee > GHEE cdcceeessc Cocccceseccces COee 


Maple Plooring f.0.b. Philadelphia 


Basan 
rela! 


+++ «$40.00 


eeeeeeees 


x2 2 
MFMA First grade.......... ate EO 
MFMA Second grade.......... 69.50 75.00 
MFMA Third grade.......... 49.50 53.00 
Pondosa Pine Dressed 

” Cc D No.2 No.3 

1x , tbe weaeed $ 67.50 $57.50 $44. 25 $36.75 
1x 6” a eae os SEE 62.50 41.256 38.25 
1x 8” ee 72.50 62.50 41.25 38.25 
1x10” cava eons 82.50 72.50 41.25 38.25 
1x12 Nem ereed 97.50 87.50 44.25 39.25 
13” and up..... 102.50 92.50 48.25 43.25 

eerey 4-foot No. 1 

Da Lield. sawed + 88 75 cit 8, 00 delivered 
EE: . eceweseoen 5.15 c.if.— 5.75 delivered 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple, beech and birch flooring, as 
reported to the Maple Flooring Manufactur- 
ers’ Association, averaged as follows, f. 0. b. 
cars ‘i mill basis, during the week ended 


April 
MFMA MFMA MFMA 
Maple— First Second Third 








GE Senko e le ee canine $71.14. .$61.48. .$42.70 





~ 

ce 
an 
i 


f. o. b. Wausau, Wis.: 
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NORTHERN HARDWOODS 


Following are prices of northern hardwood, 


AsH— 


FAS Sel. No.1 No.2 No. 3 
4/4 ...$. 85.00 $ 70.00 $ 55.00 $ 38.00 $ 19.00 
5/4 ..- 100.00 85.00 65.00 40.00 20.00 
6/4 ... 110.00 95.00 65.00 40.00 20.00 
8/4 . 115.00 100.00 75.00 45.00 Sees 
BasswooD— 
4/4 72.00 62.00 47.00 31.00 22.00 
5/4 72.00 62.00 47.00 32.00 23.00 
6/4 75.00 65.00 52.00 5.00 24.00 
8/4 ... 82.00 72.00 658.00 35.00 24.00 
10/4 .-. 90.00 80.00 65.00 45.00 oees 
12/4 ... 100.00 90.00 75.00 655.00 eee 
Key stock, te $75; 6/4, $80 or on grade; 
FAS, $90; No. 1, $70. 
ix4-inch No. 1 face clr. & btr., $60; 1x5- 
inch, $75. 
BircH— 
4/4 86.00 66.00 44.00 28.00 19.00 
5/4 91.00 71.00 52.00 34.00 20.00 
6/4 96.0 76.00 58.00 36.00 20.00 
8/4 101.00 81.00 70.00 44.00 21.00 
10/4 110.00 100.00 90.00 60.00 cane 
12/4 115.900 105.00 95.00 0.00 eee 
3/4 ... 80.00 65.00 40.00 25.00 ee 
5/8 ... 177.00 62.00 35.00 25.00 evce 


For 10-inch & wdr., add $30; 8-inch & wdr., 
oan $15; for 5-inch & wdr., 8-foot & lgr., add 
$ 

Price of £ & 6-foot lengths, $28. 
red, add $15 


Rough birch, 1x4-inch, two face clear, $80; 
one and two face clear, $65; 1x5-inch, two face 
og ge: one and two face clear, $70; run of 
pile, 


For sel. 


Sort ELmM— 
4/4 65.00 55.00 45.00 24.00 21.00 
5/4 70.00 60.00 48.00 30.00 22.00 
6/4 80.00 70.00 58.00 28.00 22.00 
8/4 85.00 75.00 63.00 35.00 23.00 
10/4 . 90.00 80.00 73.00 40.00 age 
12/4 95.00 85.00 78.00 45.00 
Rock ELmM— 
4/4 70.00 45.00 25.00 19.00 
5/4 75.00 50.00 28.00 20.00 
6/4 75.00 50.00 28.00 20.00 
8/4 80.00 60.00 35.00 %25.00 
10/4 95.00 75.00 650.00 apres 
12/4 105.00 85.00 65.00 30.00 
*Bridge plank 
Sort MapPLE— 
4/4 62.00 52.00 42.00 24.00 19.00 
5/4 70.00 60.00 60.00 33.00 20.00 
6/4 80.00 70.00 58.00 30.00 20.00 
8/4 85.00 75.00 62.00 34.00 21.00 
Rep OaK— 
4/4 ... 100.00 80.00 65.00 40.00 17.00 
5/4 ... 105.00 85.00 70.00 42.00 19.00 
6/4 ... 110.00 90.00 75.00 45.00 19.00 
8/4 . 115.00 95.00 80.00 60.00 20.00 
Harp MaApie RovuGH Fioorine Stock— 
No.1 No.2 No.3A 
com. com, com. 
eee aout a? 00 $30.00 $20.00 
Oe witencecaas oben ea 3.00 33.00 23.00 
Harp MapPpte— 
Sel. No. 1&Sel. 
AS 6”&wdr. 6"&wdr. No.2 No.3 
Pe ry 00 $ 52.00 $ 42.00 $ 30.00 $ 17.00 
5/4 75.00 65.00 45.00 33.00 19.00 
6/4 80.00 70.00 58.00 33.00 19.00 
8/4 88.00 78.00 65.00 34.00 21.00 
10/4 ... 103.00 93.00 78.00 45.00 30.00 
12/4 ... 108.00 95.00 83.00 650.00 30.00 
14/4 ... 135.00 125.00 110.00 60.00 35.00 
16/4 - 160.00 145.00 130.00 60.00 35.00 


Add for straight FAS, $10; 8-inch and wider, 
$18; 10-inch and wider, 330; 12-inch and wider, 


Regular stock contains 50 percent or more 
14 and 16 foot, and the following percentages 
of 12-inch and wider, 4/4, 10 percent; 5/, 6/ 
and 8/4, 20 percent; 10/ to 16/4, 30 percent. 


BEECH— 








SALES PRICES OF SOUTHERN HARDWOODS. 


In summarizing Chicago/Cleveland average hardwood prices obtained during the week ended 
April 3, Chicago has been used as an equalizing point for “Southern” producing territory, and 
Cleveland for “Eastern” territory, the division between “Southern” and “Eastern” territories 
being a line following the Chicago & Eastern Illinois to Evansville, thence following the Louis- 
ville & Nashville to New Orleans, La., all points west of this line being “Southern” territory. 
From the f. o. b. destination price, freight from shipping point to destination based on stand- 
ard weights is deducted, and freight from Chicago/Cleveland added, so that the result will be 
f. o. b. mill price plus freight to Chicago/Cleveland. Averages thus obtained follow: 

















FAS — Je 1&Sel. No.2 No.3 
5/8 a. 2 com. & be $33.00 $16.00 
4/4 of 55.00 sto. oO "335. 00 265.00 19.00 
5/4 60.00 60.00 40.00 30.00 22.00 
6/4 70.00 60.00 6560.00 385.00 22.00 
8/4 80.00 wees 60.00 40.00 25.00 
ENnp Drizgp WHITE MAaPLE— 
FAS and 
Nos.1 & 2 Nos.1 & 2 
Bes cbesdccardacbhsawwws $110.00 $ 85.00 
Tl) aa0s 8608 oocabwwenpne 115.00 90.00 
DN cccacaWedaswe cokers -. 120.00 95.00 
8/4 pibomeecensdet ees - 130.00 105.00 








Chgo. Clev. Chgo. Clev. Chgo. Clev. Chgo. Clev. Chge. Clev. 
RED GUM pur oun RED OAK pPOPLaRr | SOFT ELM 
in—Con' n—Contd. 
FAS — No. 2 com. No. ra ey “prado No. 2 B com. MO ome 

&-4 190.35 4-4 26.50 4-4 29.25 4-4 28.00 29.75 12-4 60.25 

6-4 102.00 ; BLACK GUM RED OAK ASH Ne 2 Fr .00 

8-4 102.75 ; Quartered Quartered ras 6-4 31.25 

No. 1 com. & sel FA 4-4 $0.50 92.00 | 19-4 3575 * 

4-4 51.00 4-4 53.50 ona No, 1 com. & sel 5-4 «... 111,00 

i-4 51.00 —t an» of 4-4 70.25 6-4 94.75 oe. COTTONWOOD 

6-4 61.75 4-4 44.2500 oe. Plain 8-4 96.25 «+++ | panel and wide No. 1 

8-4 63.00 as Plain ~~ , mes wes No, co . & se 4-4 = 88.50 ae 

Plain 4-4 40.00 ase 5-4 95.75 115.50 2. oe ee) 9a 
FAS - No. 1 com. & sel. 6-4 103.00 114.75 6-4 63.75 A ied 

4-4 128-50 4-4 wet, 122-50, ee 8-4 69.75 4-4 55.00 

6-4 107.25 TUPELO *? tos 66.75 HARD MAPLE CHESTNUT 

8-4 111.00 Plain 5-4 60.25 72.25 » FAS Plain 

No. 1 com. & sel. Box boards, 13- - 6-4 64.75 eas 4-4 = 70.00 | Fas 
4-4 62, aate 4-4 63.50 - $4 (O58. sees 5-4 "2 100.50 ~ +... 
6-4 64.00 cove FAS 0. 2 com. 6-4 eoe 95.50 5-4 caee * Re 
ee. eee a 46.25 ro 4-4 43.50 47.75 8-4 Il 90.00 3-4 ** 396:75 
0. Ne m. y 
4-4 "33.50 4-4 “3r.25 = ah ip Pinca a  eelindig E tae © eels 
éabeneen WHITE OAK et come 6-4 - 70.00 | | 5-4 wort 64.50 
Quartered ras Quartered POPLAR BEECH 4-4 kph 54.50 
~~ 60.50 4-4 124.75 Quartered re 63.50 F ? a oa bat 

5-4 65.25 vt + ise ae No, : om. & eel, we com. st sel. 8-4 bce: 60.7 

o* 6.08 as 8-4 150.00 Plain HICKOR — a, 39.25 

No. 1 com. & sel. 7 Sr = Panel & wide. Mo, 2 esta b-4 44:00 

4-4 47.75 on 5-4 80.00 4- 132.50 8-4 96.00 : Sia , 

5-4 55.250. | 84 90.25 iy Hors | 224 88:00 ee. ras BASSWOOD 

8-4 53.00 G4 47.50 5-4 9425 118.35 | NE NO. | et! 78.50 

Phin ae. att (0675 | TEA 68.00 | No, 1 com. & sel. 

Box boards, a -- 4-4 83.75 105.00 — SOFT ELM 
-4 66.00 5-4 107.00 12450 | saps & sel 8 | FA vag DRONOUS 

4-4 55.50 ct iene was) 32 Oo" oo: $4 88:00 4-4 71.95 .., 

a Bear ew Fy $42. 19000 | 8-4 98-25 “i SP ™ 

6-4 60.50 ; 4-4 57.00 71.00 | No. 1 com. & sel. 10-4 70.75 : panied pe 

No. 1 com. & sel. 5-4 67.25 «75.75 4-4 nese = 61.75 | 12-4 = 75.25 BIRCH 

4-4 41.25  . 6-4 74.25 74.00 | No. 1 com. No. 1 com. & sel FAS 

5-4 45.50 wee ook vet | ag 4 5875 4-4 42.25 . 115.75 
- le 0. com. 45 . - le 

8-4 51.25 4-4 41.00 54.75 %-4 “36°50 43.00 6-4 48.75 — | om. wey 0.00 
Cincinnati, Ohio, April 9.—Average whole- Philadelphia, Pa., April 9.—Prices of West 

sale prices, carlots, Cincinnati base, on Ap- | Virginia hardwoods, secured from authorita- 

palachian “soft texture” hardwoods today: tive sources exclusively for the AMERICAN 

Guan: Wem Onx— LUMBERMAN, are as follows: 

5/4&6/4 8/4 Ash: FAS 4/4, $100@105; 4 and 6/4, $115@ 
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No. 2 com.... 45@ 50 54@ 59 55@ 60 $110. "Common, 4/4, $58 AT ee $ Sy and 6/ 6/4 
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PLAIN WHITE AND Rep Oak— 265; 9 and , é 4, $04 Oe: 74, P18 @ 80. 
ES hat arn iia $105@110 $115@120 $125@135 Ne —A common, “+ 45: 5/ and a/é. 
Selects ...... 70@ 75 75@ 80 85@ 90 $49; 3 4, $51@54 a common, 4/4, $30: 
: com te 4 4 bs M4 i 4 6/4, $2633. °3/4, $34@36. 

oO. com 
No. 3 com... i6@ 34 23@ 256 =24@ 27 s115 9120; 3/4" $1400 128, Common and select 
see ee ne | Menem tte Ub Ueeete Uaa 
pi A, an 
See vscasss-* 88 IES ag TE * tag Bs | OA sateee, We eons 
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CHESTNUT— $125 @130; §/4, $136@140. Common and select, 
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WATCHCLOCKS 


DETEX WATCHCLOCK CORPORATION 
BOSTON-23 BEACH ST. 

CHICAGO-4i47 RAVENSWOOD AVE. @ NEW YORK-76 VARICK ST. 
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Dependable Wire Rope 


The one red-strand in Hercules 
Wire Rope is our guarantee that AK 
it isa product of the highest qual- 
ity. That it is a dependable and 
economical logging rope has been 


proven by its years of service in 
that field. 











Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
New York Chicago Denver 


San Francisco 
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Increase Your Profits. 
Write for Circular. 


Trade-Marks 
Designed and 
Registered 





LUMBER ACCESSORIES CO. 
832 13th St,, N. W., Washington, D. C. 


WARREN AXE & TOOL CO. 


WARREN, PA. 
Were awarded highest 
honors Panama- Pacific GRAND ad a4 
international Exposition  cmessessssssssssss 
ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AXES-LOGGING TOOLS (on 2a p cis seca ea reels | 


tory capacity 3500Axes & Tools 








Resawed Fables 


is a collection of the funniest 


prosewritings of “the lumber- 
_ ae 

the ev a i- 
ences of the tw ea told 
with a smile. Every lumber- 
man owes it to himself, 

Price postpaid, $1.00. 
AMERICAN LUMBERMAN, Publisher 
431 Se. Dearborn St., CHICAGO 











For Editorial Review of Current Market Oon- 
ditions See Page 37 


NORTHERN PINE 


MINNEAPOLIS, MINN., 
shipments and production of northern pine are 


April 11.—Sales, 
normally active. Industrials are the heaviest 
buyers. Woods operations are completed, after 
a satisfactory season. Prices are holding firm, 


BUFFALO, N. Y., April 11.—Demand for 
northern pine is not brisk, though some yards 
are finding an increased inquiry, with a few 
more sales than a month ago. The demand is 
largely in the upper and lower grades and 
prices in both hold firm, but medium grades 
are less active. Low grades, in fact, are re- 
ported to be up about $2 from a year ago. The 
buying is not heavy and there is a tendency to 
shop around considerably before placing or- 
ders. Demand in the common grades has not 
picked up much, 


EASTERN SPRUCE 


BOSTON, MASS., April 10.—Current light 
production of eastern spruce frames has re- 
sulted in an advance of $2 in base price. De- 
mand is quiet and the higher quotation is 
tending to turn buyers more strongly toward 
Coast lumber. April has brought a fairly 
even demand and steady prices for Provincial 
random. Dry boards are scarce and very firm 
although demand is light. Lath are quiet and 
prices have sagged another 25 cents. Quota- 
tions: Dimension, rail shipments, 8- to 20-foot, 
8-inch and under, $42; 9-inch, $43; 10-inch, $44; 
12-inch, $46. Provincial random, 2x3 to 2x7- 
inch, $33@34; 2x8-inch, $37@38; 2x10-inch, 
$38@39. Covering boards, merchantable, DIS, 
5-inch and up, 8-foot and up, $34.50@35; 
matched, clipped, 8- to 16-foot, $37@38. Fur- 
ring, 1x2-inch, $32@33. Lath, 1%-inch, $6.75 
@7; 1%-inch, $7.25@7.50. 


HARDWOODS 


CHICAGO, April 11.—The feature of the 
northern hardwood market is the demand from 
the automobile body plants for thick No. 1 
and better maple, birch and elm. A fair vol- 
ume of orders for select and better birch 1s 
coming from the interior finish interests. 
Most flooring plants are working to capacity 
with the result that there is little rough floor- 
ing maple unsold that is in shipping dry con- 
dition. Furniture factories are not actively in 
the market as yet. No. 3 hardwoods are being 
absorbed in fair quantities by box factories 
and industrial plants, but dry mill stocks are 
pretty low. Prices are firm on all grades, 
A little more activity is shown in oak floor- 
ing in local territory, and there is some move- 
ment of the more popular items in southern 
hardwoods. 


NEW ORLEANS, LA., April 10.—The local 
hardwood market was reported quiet, but the 
export movement is holding up well to the 
average of the last few months. Export trade 
in squares was reported good. 


ST. LOUIS, MO., April 9.—A sluggish tone 
persists in the southern hardwood demand de- 
spite the prevailing low prices, and reports 
are that many mills are facing the prospect 
of a forced shutdown. There is very little 
furniture demand, while low grade box fac- 
tory stock, interior finish and flooring oak 
are less active than they were a few weeks 
ago. Most of the business comes from auto- 
mobile body plants wanting thick elm, maple, 
gum and sound wormy oak, 





CINCINNATI, OHIO, April 9.—Buying still 
continues in hand-to-mouth lots. Inquiries 
are a little better from the furniture trade. 
Auto and auto body factory buying is the 
packbone of market, orders coming with reg- 
ularity every week for current needs in oak, 
ash, poplar, elm, hard and soft maple and 
gum, Yard stocks are ample. Flooring trade 
is more active. Export trade is dull, with 
inquiries few. 


MINNEAPOLIS, MINN., April 11.—Furni- 
ture manufacturers and farm implement plants 
are taking a fairly large yolume of northern 
hardwood. Industrials, generally, however, 
are buying only for immediate needs, Lists 
of manufacturers of hardwoods show wide 
variations. 





BUFFALO, N. Y., April 11.—Hardwood de. 
mand is fairly good, though no great amount 
of improvement has been shown recently. The 
principal woods in demand are oak, maple, ash 
and poplar. Prices are firm on the principal 


items. 
FIR, SPRUCE, CEDAR 


CHICAGO, April 11.—Most local distributers 
of West Coast products report that city retaj} 
business is quiet, with competition still keen 
for all orders placed. Country yards are buy- 
ing mixed cars for prompt shipment. Reports 
from the Coast mills are of a more optimistic 
nature, with a larger volume of orders from 
Japan and other export markets. Many mills 
are well booked up on railway and car ma- 
terial business. Stocks of low grade Engel- 
mann spruce are badly broken. Prices hold 
firm, with demand on a seasonable basis. 


SEATTLE, WASH., April 7.—A _ brighter 
outlook continues in the fir industry, being 
especially marked this week in the booking of 
railroad material, which has reached consid- 
erable volume. Weather conditions, both local 
and general, are clearing up, with a prospect 
of increasing demand. Average order files at 
the West Coast mills are the largest since 
June, 1927. 


NEW YORK, April 9.—Demand for fir is 
picking up as the season progresses. There is 
no more lumber in the market than it can 
handle comfortably. Suburban yards, espe- 
cially in Westchester County, are buying well. 
Demand on Long Island has picked up during 
the week. Prices are very firm. 


BALTIMORE, MD., April 9.—Building de- 
mand for West Coast woods appears to have 
undergone some improvement in the last week, 
but is not active. Sellers find competition 
little, if any, less keen than it has been. 
The receipts are large enough to prevent any 
decided reduction in the assortments held. 


KANSAS CITY, MO., April 9.—Fir orders 
are in only fair volume in this market, and 
prices still are soft. There is a little more 
demand from the northern sections of this 
territory. The demand is mostly for mixed 
cars for country yards. A few city yards 


have bought straight cars of boards or floor- 
ing. 


LOS ANGELES, CALIF., April 7.—Condi- 
tions in the California fir market are improv- 
ing, although the change for the betterment 
has not been as rapid as desired. Desirable 
common fir items are steady, with the demand 
good. Wholesalers report the retail stocks as 
very low. Good lath are very strong, with 
the shingle market showing no change. 


CYPRESS 


NEW ORLEANS, LA., April 10.—The cypress” 


market showed a good tone last week with an 
increasing demand, particularly from agricul- 
tural sections, and smaller towns. Revival of 
agriculture in the sugar cane belt of Louisi- 
ana, and increased farm activity elsewhere, are 
credited with having exercised some influence. 
The prospect of flood control legislation by 
Congress is thought to have aided in the crea- 
tion of a better sentiment. 


ST. LOUIS, MO., April 9.—The tone of the 
yellow cypress market shows no change and 
business fluctuates from slow to fair. All 
users are placing business, and there is more 
or less activity in tank grades, No. 1, No. 2, 
shop and selects. Prices are unchanged. Red 
cypress business is not quite as good as it 
was immediately after the recent price re- 
ductions, but is on a satisfactory basis, with 
most items in demand. 


HEMLOCK 


CHICAGO, April 11.—Northern hemlock is 
in good demand from country yards and in- 
dustrial consumers at $3.50@4 off the new 
Broughton list, this being an advance of $1 to 
$2 on some items. Assortments of different 
sizes in dry stocks are badly broken. 





NEW YORK, April 9.—Demand for hemlock 
showed no improvement in early April and 
distributers are not pressing for sales. Yards 
are buying solely on a hand to mouth basis, 
which occasions flurries of fairly active trade. 
Prices are firm, no fluctuations having been 
noted in a month or more, 





Apait I 


BOSsT 
yolume 
nem|]oc} 
been m 
put bu 
figures: 
around 
is quie 
very 1 
poards 
poards 


CHI 
positic 
to ad 
pondo 
the fa 
is not 


SAT 
was ¢ 
for *t 
most] 
and € 
the |] 
averé 
stren 
rains 
trali 
incré 
with 
high 
witt 
crea 


N 
of | 
hav 
ha] 
No 
po! 
wh 
unt 
th: 

do 
ab 











Pod de. 
Rmount 
y. The 
le, ash 
incipal 


ibuters 
retaj} 
1 keen 
€ buy- 
eports 
mistic 
from 
Mills 
r mMa- 
ingel- 
hold 


shter 
being 
1g of 
nsid- 
local 
spect 
*S at 
since 


r is 
"e is 
can 
Spe- 
vel), 
ring 


de- 
ave 
ek 
ion 
en, 
iny 


ers 
nd 
re 
lis 
ed 
ds 
r= 


i- 
v- 


le 
d 
'S 





Aprit 14, 1928 AMERICAN LUMBERMAN 








BOSTON, MASS., April 10.—There is a good 
yolume of business in transit lots of western 
hemlock and Douglas fir. Some sales have 
been made recently at fairly profitable prices, 
put business is also reported at rather low 
figures. Dressed hemlock can be bought for 
around $30@31 c. i. f. Mill shipment business 
is quiet. Firmer cargo rates have not yet had 
very much effect on prices. Native hemlock 
poards are very Scarce and firm. Random 
poards easily fetch $30 and the clipped, $32. 


WESTERN PINES 


CHICAGO, April 11.—There is some dis- 
position on the part of the western pine mills 
to advance prices, especially on Nos. 2 and 3 
Pondosa and No. 4 Idaho, notwithstanding 
the fact that the volume of orders being placed 
is not up to the seasonal average. 


SAN FRANCISCO, CALIF., April 10.—There 
was a slight slackening last week in demand 
for both sugar and white pines, attributed 
mostly to weather conditions in middle West 
and eastern centers. Prices were sustained at 
the previous week’s level, slightly above the 
average of last year. Box lumber showed 
strength, mostly because of the California 
rains which assure bumper fruit crops. Aus- 
tralian business was slightly better, the only 
increase of the week. Mills are starting up, 
with the result that production is 20 percent 
higher than during the same period last year, 
with stocks on hand showing a 5 percent in- 
crease. 


NEW YORK, April 9.—Stocks of some items 
of Idaho are still badly broken, and efforts to 
have mills fill in have been unavailing. Per- 
haps the scarcest single item is 1x12-inch 
No. 3 common, on which some mills are re- 
ported short, and its price is very firm. The 
whole market in both Idaho and Pondosa is 
unusually firm and stocks are considerably less 
than usual at this season. Business in Pon- 
dosa and Idaho pines has improved consider- 
ably of late. 


BUFFALO, N. Y., April 11.—Western pines 
demand is showing a little improvement, 


_ though no large orders are being reported. 


Strength continues to be shown in some of the 
leading items of both California white and 
sugar pine, principally in 10/4 clear lumber 
and in the wider. A stiffer market has devel- 
oped in some items in Idaho pine. No. 1 com- 
mon has been advanced $2, and No. 4 common 
$1. 


LOS ANGELES, CALIF., April 7.—There is 
a steady demand for California white and 
sugar pine, with prices on shop, upper grades 
and No. 2 common boards a little firmer. As 
some of the mills report a shortage in some 
items, they are making preparations to start 
their operations a little earlier this year. 
Rail shipments to East continue good, and 
the export business is also reported to be in 
very good condition. 


REDWOOD 


SAN FRANCISCO, CALIF., April 10.—Red- 
wood demand is showing steady improvement, 
especially in eastern and foreign markets. 
Rail shipments were off, as well as southern 
California demand, but the northern and cen- 
tral sections of the State were good buyers. 
Prices are steady. Mills are cutting nearly to 
capacity to replenish stocks. 


LOS ANGELES, CALIF., April 7.—The red- 
wood situation is very satisfactory, with sales 
better than expected, and prices firm. Mill 
stocks of commons are well balanced, with 
some sizes of clears short. Eastern siding 
prices have advanced slightly. 


SOUTHERN PINE 


CHICAGO, April 11.—Retail yard demand 
for southern pine is in fairly good volume. 
Local consumers are taking mostly 6-inch 
boards, and some mills have advanced prices 
50 cents on No. 3 items. Nos. 1 and 2 dimen- 
sion shows more strength. Industrial trade is 
quiet at the moment, but this consuming 
source is expected back in the market shortly. 


ST. LOUIS, MO., April 9.—Fair business is 
coming through in southern pine, the vol- 
ume showing an upward trend during the 
last three weeks. The inability of certain 
mills to produce during recent stretches of 
bad weather has enabled others to raise prices 
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COTTONWOOD 


Boxboard Grade 
FAS 
ina 
Wide Range of Widths. 
We can also ship all Southern Hardwoods. 


Write or Wire. Mixed item cars if you prefer. 


Turner-Farber-Love Company 


Home Office: MEMPHIS, TENN. 
BRANCH OFFICES: 
New York, 350 Madison Ave. New Orleans, Hibernia Bank Bldg. Chicago, 612 North Michigan Ave. 
Mills at Memphis, Tenn., Leland, Charleston, Tchula, Miss. 


























Birch 
Maple 
Beech 
Basswood 
Elm 
Norway 
White Pine 
Hemlock 


Quality 


NORTHERN 
HARDWOODS 


from Quality Timber 
Stack Lumber Co. 


MANISTIQUE, MICHIGAN 















Hemming s=s. 8-Wheel Trailer 


This trailer is preferred by lumber- 
men who use tractors for hauling trains 
of logging trailers because it gives a 
steel center line draught through the 








entire train. 
The sturdy construction of all Hemming 4- 

6-, and 8-wheel log wagons and trailers insures AXLES 4” former 

long wear at rock bottom maintenance cost. SKEINS 3%” xi0” or 4” x 12” , long sleeve 

They are especially designed to meet the needs malleable. : 

of lumbermen. That’s why so many of them TES ee = Lat ed Br tine. 

pa 2 today on the most difficult logging center bar, 4)4"x615", Sith 3x3" built-up 

TONGUE 4” 6”, 5’ long; reach,4”’x6”, 11’ 

Write for Complete Catalog Today. —<Z_v-8 "= 























HEMMING WAGON FACTORY, Meridian, Miss. 
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dried lumber. 
bs No substitutes. 
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ABCOCK SPRUCE LADDERS are air- 
They have the strength. 
Buyers like them. Painters 
“ee use them. Carpenters pick them. Farmers ~~“! 
like them. They are worth the money. 
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Write for the Babcock catalog— 


pay the freight. 


THE W. W. BABCOCK CO., Bath, N. Y. 























That the most successful saw 
filers are the ones who en- 
joy the confidence and co-op- 
eration of the management 
is a generally admitted fact. 


More and more manage- 
ments are co-operating with 
their saw filers by supplying 





Providence, R. 
Providence Factory 
NICHOLSON FILE COMPANY 


Files That Save Time 





them with Nicholson and 
Black Diamond Saw Files. 


On the other hand, an in- 
creasing number of saw fil- 
ers are gaining the confi- 
dence of their managers by 
using these sharp cutting, 
time tested tools. 


NICHOLSON FILE COMPANY 


L, U.S.A. 


Philadelphia Factory 
G. & H. BARNETT COMPANY 











a little’ There is active buying by indus. 
trials, wanting crating stock, as well as re. 
tailers demanding general items of yard stock 
for filling in. 
fair call and some business is being Placed 
in flooring and finish. 


NEW ORLEANS, LA., April 10.—The south- 
ern pine market last week proved only fair, 
partly because of the WBaster holiday, and 
partly ‘because of unfavorable building 
weather. More special bill construction work 
appears due, 


KANSAS CITY, MO., April 9.— Southern 
pine demand has shown little change the last 
two weeks. Yards are buying when they 
need stock, but apparently future require- 
ments are not being given much considera- 
tion. There is a good industrial demand, and 
a quite satisfactory export business is re- 
ported by the large companies here. There 
have been some small changes in price, but 
not enough to affect the market generally. 


CINCINNATI, OHIO, April 9.—More active 
buying of No. 1 and No. 2 common boards 
and dimension by retailers, and at firm prices, 
is noted. Timbers are also more in demand. 
Yard stocks are light and dealers are re- 
plenishing them. 


BOSTON, MASS., Apirl 10.—There has been 
some improvement in the demand for southern 
pine but yard orders are mostly for quite 
moderate assortments. Prices show little 
strength; competition is brisk and sellers fre- 
quently grant concessions. Flooring is mov- 
ing a little better than in March, and range 
from low on shortleaf to high on longleaf is: 
1x4-inch Bé&better, rift, $68@81; C rift, $51 
@73; Bé&better flat, $46@50.50. Offerings of 
roofers are somewhat lighter and prices are 
now steady at $29.50@30 for 8-inch air dried. 
Partition is in fair demand and quotations 
look attractive. ~ 


SHINGLES AND LATH 


SEATTLE, WASH., April 7.—The red cedar 
shingle market is steady, having advanced 15 
cents on all grades except royals, which are 
up an additional 50 cents. Logs are very 
scarce and higher at $17 to $18 for shingle 
cedar, and $28 to $30 for lumber cedar. Raw 
material is now regarded as a governing fac- 
tor in the price of shingles. 


MINNEAPOLIS, MINN., April 11.—Balsam 
and jackpine lath mills now are in full opera- 
tion. Indications are that the cut this year 
will be less than that of a year ago. Jackpine 
lath are moving in fair volume. Balsam are 
not being contracted for. Prices are firm. De- 
spite advices from the West which indicate a 
rising market in red cedar shingles, retailers 
are holding off. Wholesalers say that prices 
are as low as they are likely to be in months. 


KANSAS CITY, MO., April 9.—The shingle 
market has not shown much life in the last 
week. Clears are selling up to $2.15, and stars 
around $1.95. The demand for lath is just 
fair, and prices are inclined to be soft. on 
southern pine. Siding demand also is slow 
and prices continue soft. 


NEW YORK, April 9.—Encouraged by im- 
proved prices and continuance of brisk de- 
mand, a number of mills are sending their 
shingles to the New York market. Some 
wholesalers report that they are still amply 
supplied, but there is no complaint of being 
overstocked. Prices have not advanced over 
quotations of a week ago. There is a fairly 
good demand for shingles, and large stocks of 
West Coast and British Columbia varieties. 


BOXBOARDS 


BOSTON, MASS., April 10.—Boxboard dis- 
tributers did a fair March business. Stocks 
of dry box lumber in-first hands are reported 
to be materially lighter than they were a year 
ago. Buyers are now finding few chances to 
pick up bargains in stock that is really desir- 
able. Round edge white pine boxboards, inch, 
are $27@30. 


CLAPBOARDS 


BOSTON, MASS., April 10.—There has been 
a little expansion since the end of March in 
inquiry for clapboards. Native white pine and 
eastern spruce are still very scarce and firm, 
but Coast clapboards, particularly red cedar 
and redwood, are in abundant supply at rather 
attractive figures. 


Boards and dimensions are in ~ 
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Business Changes 


ARKANSAS. Kensett—The Lumber Store sold to 
Wood-Freeman Lumber Co. 

CALIFORNIA. Compton and Huntington Park— 
Bauer-Geib Lumber Co. succeeded by Geib Lumber 
Co. 


FLORIDA. Miami—P. A. Henderson (est.) sold to 
Fisher Lumber Co. 
GEORGIA. Cuthbert—Yancey Heaton, Castete, 


Ga., and associates reported to purchase sawmill 
and planing mill of King Lumber Co. with 34,000,000 
ft. of timber. 

ILLINOIS. Martinton—E. P. Krum Lumber Co. 
succeeded by H, C. Treischel.Lumber Co, 


INDIANA. Muncie—Dry Wood Bending Products 
Co, sold building and real estate to dealer in auto- 
mobile parts. 

IOWA. Denison—Independent Lumber Co. pur- 
chased by the Green Bay and the Stewart lumber 
companies and stock divided between them. 

Marion—W. G. Black Co. succeeded by Biddick- 
Eastman Lumber Co. 

Panora—J. M. Trulin Lumber Co., which recently 
purchased the Panora lumber yard from the Sloan 
Lumber Co., has sold it to H. E. Rhoades Co., of 
Guthrie Center, which also operates yards in St. 
Charles and St: Mary’s. Vin Benson, Jamaica, will 
manage the Panora yards. 

KENTUCKY. Eminence—James H. Dunavent, 
Eminence Milling Co., has sold his lumber yard to 
E. O. Tolle, who will consolidate the two plants. 

Frankfort—Green Lyons has purchased an inter- 
est in the Savage Lumber & Mfg. Co 

LOUISIANA. Hammond—Hammond Box & 
Veneer Co. (Ltd.) and the Standard Box & Veneer 
Co. leased plant to Fruit & Vegetable Package Co. 


MINNESOTA. Hallock—Robertson Lumber Co. 
sold to Central Lumber Co. 
NEBRASKA, Gibbon—Ely Lumber Co. suc- 


ceeded by N. Petersen Lumber Co. 

NEW JERSBY. Hillsdale—Hillsdale Manor Coal 
& Lumber Co. succeeded by Hillsdale Manor Coal & 
Lumber Corporation. 

NEW YORK. New York—Dalis Lumber Corpora- 
tion changing name to Elvy Lumber Corporation. 

NORTH DAKOTA, Lidgerwood—Nortz Lumber 
Co. sold to Kocourek, Stucky & Kocourek (Inc.). 


OKLAHOMA. Coweta—Dickason-Goodman Lum- 
ber Co. sold to Long-Bell Lumber Co. 
Idabel—Sutherland Lumber Co. 
T. H. Rogers Lumber Co. 
OREGON. Cushman—Owens Bros. purchased 
sawmill of Basker & Vaughn Lumber Co. 
Sheridan—F. A. Reller has sold his sawmill to 
R. Y. Neely. 


PENNSYLVANIA. Philadelphia—Currie & Camp- 
bell; wholesale lumber department taken over by 
B. C. Currie Lumber Co. 

SOUTH DAKOTA. Canova—Thompson Yards 
(Inc.) sold to Loonan Lumber Co. 

TEXAS. Tom Bean—Farmers Lumber Co. suc- 
ceeded by Penn Lumber Co. 


WASHINGTON, Monroe—Stephens-Bird Lumber 
& Logging Co., sawmill and logging, has changed 
principal place of business to Snohomish, Wash. 

Seattle—John Engstrom has sold his interest in 
the Victory Lumber Co. to E. E. Huston. 

Seattle—James G. Dickson and R. R. McCloy are 
reported to have sold saw and shingle mill in this 
county to Robert R. Swan and R. D. McKay. 

WISCONSIN. Oshkosh—Pipkorn-Wallen Co. suc- 
ceeded by Pipkorn Fuel & Supply Co. 

Richfield—Luehring Lumber Co. sold to Fuller- 
Goodman Lumber Co. 


Casualties 


ARKANSAS. Lonoke—W. C. Ellis Lumber Co., 
badly damaged by fire. 

Texarkana—Sawmill of Twin City Lumber Co. 
destroyed by fire with estimated loss of $15,000; 
planer, dry kilns and a large amount of lumber 
saved. 

ILLINOIS. 
fire, $60,000 

Bektine Belden Lumber Co., loss by fire. 

NEW YORK, Cohoes—Cohoes Mill & Lumber Co., 
loss by fire, $35,000. 

OREGON. Hillsboro—R. C. Tucker, loss by fire 
in lumber yard, $4,000. 

TENNESSEE. Nashville—Lumber yard of Nor- 
Hey A — destroyed by fire; loss estimated at 


succeeded by 


Chicago—Ridge Lumber Co., loss by 


. 
Incorporations 
ARKANSAS. Little Rock—Frank F. Fee Hard- 
wood Co., incorporated. 


Little Rock—Chicago Lumber & Coal Co., of 


St. Louis, enters state; C. T. Coleman, legal agent. 


Pine Bluff—Leslie Lumber Co., 
capital, $50,000. 

Waldron—Burnett-Ingham-Hauert 
incorporated; capital, $80,000. 


CALIFORNIA. Los Angeles—Consumers Asso- 
ciated Lumber Co., incorporated. 

Los Banos—Los Banos Lumber & Supply Co., 
incorporated; capital, $200,000. 

San Francisco—Murphy-Russell Lumber Co., in- 
corporated; capital, $25,000. 

Stockton—Star Lumber Co., 

ILLINOIS. Chicago—Anderson Lumber Co., in- 
corporated; 1626 Kingsbury St. 

Springfield—Page Lumber & Tie Co., incorpo- 
rated; capital, $15,000. 


incorporated ; 


Lumber. Co., 


incorporated. 















Villa Park—Great Western Sash & Door Co., 
incorporated; capital, $15,000. 

INDIANA. Martinsville — Martinsville Cedar 
Works, incorporated; capital, $10,000. 

South Bend—St. Joseph Valley Lumber Co., in- 
creasing capital to $100,000 common and $100,000 
preferred. 

Tell City—W. J. Gerber, incorporated; 250 shares; 
old concern. 

IOWA. Olin—Jurgensen Lumber & Grain Co., 
incorporated; capital, $100,000 

KENTUCKY. Covington—C. W. Carr Carving 
Co., incorporated, 

LOUISIANA. Hammond—John Lumber Co., in- 
corporated. 

MARYLAND Baltimore—Whiting Lumber Co., 
incorporated; 1,000 shares no par Value; address 
Leslie E. Mihm, 12 Elmwood Ave. 

MASSAGHUSETTS. Braintree—Geo. A. Williams 
Co., incorporated; capital, $100,000 

MICHIGAN. Muskegon oy toga Lum- 
ber Co., incorporated; capital, $170,000. 

New Buffalo—New Buffalo Lumber & Coal Co., 
incorporated; capital, $50,000. 

MINNESOTA. Minneapolis—Perfection Box Co., 
incorporated. 

NEW JERSEY. Newark—Berg Sash, Door & 
Lumber Co., incorporated. 

NEW YORK. New York—Crossing Lumber Cor- 
poration, incorporated; capital, $50,000; will do 
business in Brooklyn; address Jos. Aronstam, 835 
Walton Ave., New York. 

NORTH CAROLINA. Wilmington—Veneer Mfg. 
Co., incorporated; capital, $50,000. 

OHIO. Biluffton—Bluffton Hardwood Co., incor- 
porated; capital, $5,000; to manufacture and deal 
in hardwood lumber and timbers. 

Cleveland—Bartlett Lumber Co., incorporated; 
250 shares no par value, common, and $15,000 pre- 
ferred; for the purpose of dealing in lumber, mill- 
work and timbers. 

Wilmington—Wilmington Saw Mills, incorpo- 
rated; 250 shares no par stock, to purchase, manu- 
facture, sell and exchange lumber, timbers and 
wood products. 

OREGON. Klamath Falls—Klamath Pine Lum- 
ber Co., incorporated; capital, $100,000. 

Marshfield—Western White Cedar Co., increasing 
capital from $250,000 to $500,000. 

Mountaindale—E. J. Sherman meted & Logging 
Co., incorporated; capital, $25,000 

Portland—Robert McKenna, 
incorporated; capital, $20,000. 

Salem—Diller Lumber Co., incorporated. 

TEXAS. Abilene—Bowyer Lumber Co., incor- 
porated; capital, $9,000. 

WASHINGTON. Lan ep — ata 
Co., incorporated; capital, ; $50,000 

Seattle—M. R. Phillips Lumber Co., incorpo- 
rated; capital, $1,000; old concern. 

Tacoma—Ramsey Timber & Investment Co., in- 
corporated; capital, $30,000; lumber and timber 
dealer. . 

Wenatchee—Cranston Co. of Wenatchee, incor- 
porated; capital, $50,000; to manufacture boxes. 

Wenatchee—Landreth Bros. Lumber Co., incor- 
porated; capital, $300,000; sawmill. 

WISCONSIN. Madison—C. W. Davis Lumber 
Co., incorporated; capital, $100,000; old concern. 

Neenah—W. J. Durham Lumber Co., increasing 
capital from $25,000 to $300,000. 


New Mills and Equipment 


FLORIDA. Tallahassee—Tallahassee Lumber Co. 
has begun rebuilding of sawmill destroyed by fire 
with loss of $40,000. 

GEORGIA. Swainsboro—Swainsboro Chair Co. 
and Swainsboro Furniture Co. have consolidated; 
reported will enlarge both plants for production of 
full line of household furniture. 

INDIANA. Bloomington—Atlas Plywood Cor- 
poration, of Boston, will build a box factory at 
Bloomington, 220 ft. long and 150 ft. wide; cost 
about $85,000. 

LOUISIANA. Bogalusa—Gaylord Co., of St. 
Louis, building box plant here. 

TEXAS. San Benito—Ewauna Box Mfg. Co., of 
Klamath Falls, Ore., will erect warehouse here. 

VIRGINIA. Remington—J. R. Culp and asso- 
ciates propose erection of chair and coop factory 


here. 
New Ventures 


ARKANSAS. Waldron—Arthur Williams pur- 
chased site on Danville St. and will erect a lumber 
yard. 

CALIFORNIA. Beresford (P. O. Belmont)—At- 
las Lumber Co. opening retail yard. 

IDAHO. Pine Creek—Heims Lumber Co. has 
started a sawmill. 

Worley—Potlatch Lumber Co. 
yard. 

ILLINOIS. Waukegan—Walter B. Durkin opens 
lumber yard on Tenth St. under name; of W. B. 
Durkin & Co., Lumber & Home Supplies. 

LOUISIANA. New Orleans—E. L. Slattery open- 
ing new retail lumber yard. 

OHIO, Cleveland—Lake Shore Saw Mill & Lum- 
ber Co. opening branch at 714 Prospect Ave. 

OKLAHOMA. Duncan—C. D. Shamburger Lum- 
ber Co. .will erect lumber yard branch of Wichita 
Falls business. 

OREGON. Troutdale—Ridge Lumber Co., saw- 
mill and logging, has been formed by John H. 
Nelson and R. E. Jarl. 


lumber broker, 


Boom 


opening branch 


Portland—Lutcher & Moore, of Orange, Texas, 
opening fir purchasing office. 
Redmond—Pondosa Lumber Co. has engaged in 


lumber and building supply business. 

WASHINGTON. Dayton—Z. E. Scott has started 
a sawmill operation here, 

Kelso—C. D. and L. R,. McHwen will engage in 
the sawmill business on Globe Creek; mill wnder 
erection, 

WYOMING. Cody—Freeman Lumber Co. ‘open- 
ing retail business. 

LaGrange—R. C. Raben Lumber Co. starting re- 
tail business. 








Hymeneal 


GRIFFEY-ADKINS.—Miss Mabel Adkins, 
of Williamsburg, Ky., was married at Car- 
bonglow, Ky., Sunday, April 8, to Milliard 
Griffey, of Salt Lick, Ky. Mr. Griffey is a 
young lumberman operating saw mills at Salt 
Lick. The bride is the daughter of a lumber- 
man of Williamsburg. The young couple left 
after the ceremony for a trip in the South 
and will visit Miami, Fla., before returning 
to Carbonglow to make their home. 





BLIZZARD-HIBBITTS.— At the bride’s 
home in Jenkins, Ky., on April 6, Spencer 
Darwin Blizzard, a young lumberman of 
Bonnycastle, Va., was married tod Miss Eliza- 
beth Hibbitts, daughter of a lumberman of 
Elkhorn Creek, Ky., Rev. Allen, of the Bap- 
tist church, officiating. Many friends from 
both states witnessed the ceremony. The 
happy couple left April 7 for a trip to the 
East. 


SPENCER-LIVINGSTON.—William Theo- 
dore Spencer, of the Spencer Lumber Co., 
Gastonia, N. C., will be married in June to 
Miss Ernestine Livingston of Orangeburg, 
8S. C., according to an announcement by Mr. 
and Mrs. L. W. Livingston, parents of the 
bride-elect. Mr. Spencer is a graduate of 
Davidson college in North Carolina, and is 
well known in the lumber industry of the 
two Carolinas. Miss Livingston is a grad- 
uate of Winthrop college, South Carolina, and 
for the past two years has taught in the 
schools of Gastonia, N. C. 


Timber Land Sales 


SASSAFRAS, KY., April 9—Gayhartt & 
Smith, of Sassafras, purchased a tract of 
about 3,000 acres of hardwood timber five 
miles above this place on Carr’s Fork. Two 
mills are to be installed at once. A. H. 
Martin purchased 1,000 acres on Stacy Branch 
a few miles from here and will put in a mill 
to begin cutting very soon. The Walters- 
Smith Stave Co., a new corporation, has pur- 
chased a boundary consisting mostly ot white 
oak near Hindman, Ky., and will begin cut- 
ting for staves during the spring. 


PIKEVILLE, KY., April 9—D. M. Jackson, 
of Pound, Va., is said to be negotiating for 
several thousand acres of hardwood timber 
lands in the Blackberry Creek section, Pike 
County, Kentucky. J. C. Elkins, of Penny, 
Ky., is new owner of 900 acres of hardwood 
near Gulnare. Hughes & Miller, Etty, Ky., 
bought the old Tackett tract lying on Long 
Fork and consisting of 600 acres. Cutting 
will begin on April 15. Williams & Jesse, 
Hydro, Ky., purchased several hundred acres 
on Shelby Creek and will put in mills at 
once. It is reported that George Hogg and 
associates of Roxana, Ky., purchased about 
1,000 acres of timber on Leatherwood Creek 
in Perry County and will put in two mills. 
B. F. Combs bought a tract of about 600 acres 
on Smith’s Branch in Knott County. J. M. 
Samuels bought several hundred acres on 
Troublesome Creek in Perry County and will 
cut at once. There have been numerous small 
hardwood timber deals in this section, indi- 
cating marked activity during the next few 
months. 





BOSTON, MASS., April 10—The Federal Gov- 
ernment will purchase from Parker & Young 
Co., of Boston, 22,500 acres of timberland in 
New Hampshire, known as the Waterville 
tract, according to official announcement. The 
tract, with the exception of 800 acres on Mad 
River, known as “Greely Ponds,” which is to 
be a perpetually preserved virgin forest, will 
be scientifically logged according to Forest 
Service standards of forestry. Another tract 
in New Hampshire is under consideration, the 
Franconia Notch area, and a fund is being 
collected to help in its purchase by the Gov- 
ernment for a preserve. 
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Advertisements will be inserted in 
this department at the following rates: 
30 cents a line for one week. 

55 cents a line for two consecutive weeks. 
75 cents a lime for three consecutive weeks. 
9@ cents a line for four consecutive weeks. 
Eight words of ordinary make one 
line. Count in signature. 
Nn counts as 7 
© display except 
mitted. 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Couy must 
be in this office not later than ednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be —" 
under heading Too Late to Classify. 























MANY PEOPLE 


Are lIroking for the opportunity to 
sell what they don’t want and others 
are trying to get what you have for 
sale. 


Many are looking for employment 
and others want employees. 


A little advertisement has the possi- 
bilities of making the proper contact. 
MEN MEET HERE 
Place your advertisement in the 
) ye and For Sale department of 

the 
AMERICAN LUMBERMAN 
431 8S. Dearborn 8&t., 
Chicago, Illinois. 





OLD ESTABLISHED LUMBER CONCERN 


With ample finances desires to establish sales 
office in Chicago to handle west coast lumber. 
Wants man to take charge of office and salesmen 
in Chicago territory who knows west coast woods, 
is well acQuainted with the needs of the trade in 
Central Western territory and who is willing to 
begin in moderate way and develop the business. 
Buying connections already established. Give full 
particulars as to experience etc. 
Address “‘D. 103,” care American Lumberman. 





WANTED 
SASH AND DOOR FACTORY MANAGER 


Applicant must have general knowledge of mill- 
work manufacturing business, estimating and sales 
ability, cost experience. Plant is modern in every 
way and electrically operated. Gulf states terri- 
tory. A good position for an experienced man who 
is capable, 


Address “D. 118,” care American Lumberman. 





I EITHER WANT TO EMPLOY e 
A real good retail lumberman or sell a real good 
Wisconsin retail lumber yard. Applicant for posi- 
tion must have past record that will bear strict 
investigation. No boozer need apply. 
Address “E. 109,”" care American Lumberman. 


WANTED 
Foreman for woodworking plant, manufacturing 
woodwork for building purposes. Must be able to 
bill to factory detail and handle men. Give former 
employers as reference; state wages desired. 
Address “C. 109,” care American Lumberman. 


WANTED—BUYER AND INSPECTOR 
Southern Hardwoods. Must have established trade 
with mills in good producing section and show 
successful record. 

Address “EE. 119,"" care American Lumberman. 


WANTED—YOUNG MAN 
Bookkeeper with general retail office experience 
by lumber yard on north shore of Chicago. State 
age, experience and salary expected. 
Address “D. 102,” care American Lumberman. 





















WANTED 
We have an opening for a young 


Salesman. 
energetic hardwood lumber salesman. We desire 
one who has had some road experience. The 
greater portion of the work will be handling sales 
by correspondence and office work in connection 
with lumber sales matters. This opening is with 
a well established company with years of opera. 
tion. Do not apply unless you are ready to take 
a position at a reasonable salary and expect to 
gain recognition by hard and efficient work. In 
replying give age, experience, personal references 
and salary expected. 
Address “E. 105,” care American Lumberman. 


EXPERIENCED SALESMEN WANTED 
Southern Wholesale Firm has opening for several 
experienced lumber salesmen familiar with South- 
ern lumber. Location Pennsylvania, New York 
State, Connecticut and Massachusetts. State age 
and salary wanted. Give reference and past ex- 
perience. 

Address “B. 133," care American Lumberman. 


WANTED 

Man to sell sash, doors and millwork to lumber 
dealers of Detroit and Eastern Michigan. Man of 
right type with broad experience in retail trade in 
territory named might fill position. High type 
sash and door salesman with good acquaintance 
will find this splendid opening. Company offering 
this opportunity one of largest in United States but 
new in this territory with Detroit Warehouse. Give 
full particulars first letter. All references held 
confidentially. 

Address “E. 104,’”’ care American Lumberman. 


EXPERIENCED — ESTIMATOR — SALESMAN 
To cover territory in Missouri and Kansas. Must 
be experienced in use of Cost Book “A,” capable 
of figuring and selling large contracts as well as 
stock goods. Reply only if capable. 

AMERICAN SASH & DOOR CO., Kansas City, Mo. 


WANTED 
A thorough experienced lumberman for city sales- 
man in a Colorado city, must be successful in 
strong competition. Give age, married or single, 
salary and all information in first letter. 
Address “‘D. 117,” care American Lumberman. 

















WANTED SALESMAN 
To sell industrial and other direct users of South- 
ern Pine, Hardwoods and West Coast products on 
commission basis. Liberal commission and good 
open territory. 


Address “M. 15,” care American Lumberman. 


WANTED 
One or two good Softwood Salesmen familiar with 
Northern White Pine. 
THE R. T. JONES LUMBER COMPANY, Inc. 
North Tonawanda, N. Y. 








FROM A CALIFORNIA ADVERTISER 
FOR EMPLOYEES 


I am writing you in part to let you know the ad 
inserted in your paper has been very~ good and 
results more than satisfactory. I was surprised to 
get so many letters from competent men 





WANTED BY A NO. 1 MILL MAN 
and permanent job as Superintendent or 


Steady 
sawmill foreman. Am a thorough mechanic, have 
built mills and run same in various capacities and 
know the working of sawmills in eve detail. 
Have considerable foreign experience. now the 
manufacture of lumber, handle labor, strictly sober. 
Address “LUMBERMAN,” care American Lumber- 
man. 


LOGGING RAILROAD SUPERINTENDENT 
A No. 1 Trainmaster, personally an expert operator 
of log-loaders, locomotives etc., thoroughly experi- 
enced in construction and upkeep of track. 35 years 
old, married, good health, best of reference and a 





personal interview. Can go anywhere, foreign 
countries included. Address CLYDE WOODS, 
Fondale, La. Box 38 





WANTED POSITION AS BOOKKEEPER 
Or assistant retail yard manager. Have had four 
years’ experience in the retail yard business. I am 
twenty five years of age. Can furnish best of 
references. 
Address “E. 101,” care American Lumberman. 


BAND AND CIRCULAR FILER 
Wants situation, twenty years’ experience, sober 
and steady habits. References. Available at once. 
Go anywhere. Guarantee satisfaction. 
Address “D. 121,” care American Lumberman. 


BAND SAW FILER 
Desires position. Reason mill closing down. 
come at once. Any kind of timber. 


dress 
“BAND FILER,” care American Lumberman. 


WANTED POSITION AS SUPERINTENDENT 
of mill doing a general line of high class mill and 
cabinet work. Can give A No, 1 references 

Address “E. 127,” care American Lumberman. 








Can 
Reference. 








DO YOU WANT EMPLOYMENT? 


Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMBRICAN 
LUMBERMAN, 431 8. Dearborn 8t., Ohicago, Ill. 





ASSISTANT WOODS FOREMAN 
Wanted a working assistant, reliable in every Way 
hard worker, tactful, husky, thoroughly experi. 
enced in logging hardwood mining timbers ang 
hardwood sawlogs, age under 40. Steady and per. 
manent position located five miles from the rajj. 
road in New Jersey. Give complete informatio, 
first letter and lowest salary can accept for a 
starter. 

Address “E. 106,” care American Lumbermap, 


HARDWOOD LUMBERMAN 

39 years old, open for position at once in galy 
capacity either on road or as Sales Correspondent 
Have had eighteen years’ experience in the Har@. 
wood business from Inspector to Sales Manager 
Willing to locate anywhere. Can furnish best oj 
references. 

Address “D. 105,” care American Lumberman, 


LUMBER AND MILLWORK ESTIMATOR 
With Chicago wholesale and retail experience. Pre. 
fers position affording sales opportunity. Under. 
stands construction; can survey any size job: 
handy with drafting instruments; familiar with 
Cc. B. A.; employed at present; age 30; married, 

Address “E. 102,” care American Lumbermanp, 


EXPERIENCED ‘LUMBER SALESMAN 
of Western and Southern Woods in Nebraska, Iowa 
and Kansas desires salaried connection with West- 
ern or Southern Mill or Wholesaler. Would con- 
sider other territory or sales office. Capable, age 
31, married, now employed, references. 
Address “‘E. 118,’’ care American Lumberman. 


WANTED POSITION 
Hardwood Lumber Inspector with number years 
of experience and grading by National Hardwood 
Lumber Association rules, Ready to take offer of 
same on short notice. 
Address “‘D. 108," care American Lumberman. 


EXPERIENCED YELLOW PINE . 
Lumberman wants position as sales agent or pur- 
chasing agent for good firm where merit counts. 
More than twenty years’ experience and can pro- 
duce. Go any where. 

Address “D. 110,” care American Lumberman. 


WANTED JOB SELLING LUMBER 
On percentage basis. Thorough lumberman, know 
industrial branches of trade, and willing to work. 
Go anywhere. References. 
Address “D. 112,’ care American Lumberman. 























' WANTED POSITION AS MILL WORK ESTIMATOR 


Have had several years experience in general mill 
work business; familiar with ‘Cost Book A”; can 
furnish references. 

Address “E. 129,” care American Lumberman. 


RETAIL YARD MANAGER 
Ten years’ experience. Will soon be available. 
A-1 references. Central state preferred. 
Address “C. 102,” care American Lumberman. 


WANTED POSITION SUPT. OF BOX FACTORY 
Foreman, 20 years’ experience as box factory fore- 
man and superintendent. 38 years old, can give 
satisfaction. Best of reference. 

Address “C. 105,” care American Lumberman. 


WANTED A JOB IN THE SOUTH 
By an experienced estimator, draftsman, Diller, 
detailer, salesman, practical mechanic or super- 
intendent. Stock or special mill work. 
Address “B. 105,” care American Lumberman. 


POSITION WANTED—MANAGER 
Twelve years’ experience retail lumber and mill- 
work Buying, Selling, Estimating and General 














“Office. 


Address “D. 115,” care American Lumberman. 


HARDWOOD BUYER AND INSPECTOR 
Wants change. Yard or road. North or South. 
National experience. Al references and satisfac- 
tion guaranteed on any job. 

Address “‘A. 105," care American Lumberman. 


WANTED—POSITION AS 
Millwork estimator. Graduate C. B. A., graduate 
draftsman, millwork listing bureau experience. 
Available May ist. 
Address “E. 123,” care American Lumberman. 











YOU SEE THESE ADVERTISEMENTS 


Why not place your ad in the classified department 
of the AMERICAN LUMBERMAN? When you 
want employment advertise in the paper that 
reaches the people. 





RETAIL YARD MANAGER 
29 years’ experience, very good, with contractors 
and collecting; guarantee to make yard pay; like 
to start at once. 
Address “S. 25," care American Lumberman. 


EXPERT LATH MAKER WANTS JOB 
Can do my own filing, millwright work, care of 
machines and handle crew. Best references. 
Address “E. 108,” care American Lumberman. 


EXPERIENCED HARDWOOD BAND FILER 
Wants job. File any mill satisfactory. Good ref- 
erence. CLYDE HOOKER, Poulan, Ga. 


RETAIL YARD MAN & HARDWOOD INSPECTOR 
Wants employment. Best references. 
Address “E. 120,” care American Lumberman. 














puBLISH 
WHOLE 











SAWMILL FOREMAN WANTS POSITION 
Any kind of timber. 
Address “C. 128,” care American Lumberman. 
FIRST CLASS BLOCK SETTER AND SAWYER 
Wants position. Best references. M. B,. HESSE, 





3314 W. Monroe St., Chicago, Ill. 











